
STATE OF TEXAS §

§

COUNTY OF FORT BEND §

FIRST AMENDMENT TO

AGREEMENT FOR BROKER OF RECORD SERVICES

PURSUANT TO

FORT BEND COUNTY RFP 14-046

This FIRST AMENDMENT of the AGREEMENT FOR BROKER OF RECORD SERVICES

PURSUANT TO FORT BEND COUNTY RFP 14-046 is made and entered into by and between FORT

BEND COUNTY, TEXAS, a body politic, acting herein by and through its Commissioners Court and

Arthur Gallagher Risk Management Services, Inc. (hereinafter "Contractor"), a company

authorized to conduct business in the State of Texas.

RECITALS

WHEREAS, on or about February 24, 2015, the Parties entered into AGREEMENT FOR

BROKER OF RECORD SERVICES which is incorporated by reference herein;

WHEREAS, the Parties now desire to amend a certain portion of the Agreement to include

provisions newly required by law and memorialize payment to Contractor for Service provided

and for premiums remitted ; and

NOW THEREFORE, for and in consideration of the mutual benefits to be derived by the

parties hereto. County, and Contractor agree as follows:

I. Amendments

Section 3, Compensation and Pavment is amended by adding the following:

D. In the provision of Services, Contractor will collect the carrier's premiums from

County and remit the premiums to the carrier, serving as intermediary

between County and the carrier in collecting and remitting both the premiums

and the authorized payments. Contractor does not retain

premiums. Payment of premiums owed to the carrier is separate from

payment to Contractor for compensation for services, even though

Contractor's services include payment of premiums. The Parties acknowledge

and agree that this described distinction of service fee and coverage premium

memorializes the process intended and used since execution of the original

Agreement.
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Section 25, Certain State Law Requirements for Contracts is added to the Agreement,
which the Parties agree was effective as of September 1, 2017.

Section 25, Certain State Law Requirements for Contracts The contents of this
Section are required by Texas Law and are included by County regardless of
content.

A. Agreement to Not Boycott Israel Chapter 2270 Texas Government Code: By

signature below. Contractor verifies Contractor does not boycott Israel and
will not boycott Israel during the term of this Agreement.

B. Texas Government Code Section 2252.152 Acknowledgment: By signature

below. Contractor represents pursuant to Section 2252.152 of the Texas
Government Code, that Contractor is not listed on the website of the
Comptroller of the State of Texas concerning the listing of companies that are
identified under Section 806.051, Section 807.051 or Section 2252.153

II. Except as modified herein, any prior executed document remains in full force and effect
and has not been modified or amended. In the event of conflict, the contents of this First

Amendment shall prevail.

III. Execution

IN TESTIMONY OF WHICH, THIS AMENDMENT shall be effective upon execution of all parties.

ARTHUR GALLAGHER RISK MANAGEMENT

SERVICES, INC.

FORT/BEND COUN

Roberft. Heberf, County Judge

ATTEST:
\a: L<^ -

Laura Richard, County Clerk

.• =0

W;--

Authorized Agent- Signature

Authorized Agent- Printed Name

=  Title

Date
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APPROVED^

S/ott, Risk Marragement Director

AUDITOR'S CERTIFICATE

OD

I hereby certify that funds are available In the amount of $ rZ-QjCQQ to accomplish
and pay the obligation of Fort Bend County und^ thii contract.

Robert Ed Sturdlvant, County Auditor

i:\agreements\2018 agreements\risk\gallagher\gallagher first amend 1.31,18.docx
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STATE OF TEXAS §

§

COUNTY OF FORT BEND §

AGREEMENT FOR BROKER OF RECORD SERVICES

THIS AGREEMENT is made and entered into by and between Fort Bend County,
(hereinafter "County"), a body corporate and politic under the laws of the State of Texas, and
Arthur Gallagher Risk Management Services, Inc. (hereinafter "Contractor"), a company
authorized to conduct business in the State of Texas.

WITN ESSETH

WHEREAS, County desires that Contractor provide Broker of Record Services
(hereinafter "Services") pursuant to RFP 14-046; and

WHEREAS, Contractor represents that it is qualified and desires to perform such
services.

NOW, THEREFORE, in consideration of the mutual covenants and conditions set forth
below, the parties agree as follows;

AGREEMENT

Section 1. Services

A. Contractor shall render Services to County as defined in RFP#R14-046/lnsurance Broker
of Record proposal (incorporated and attached hereto as Exhibit A).

B. This Agreement shall be effective as of April 1, 2015 and shall expire March 30, 2016,
unless sooner terminated as provided for in Section Seven of this Agreement.
Thereafter this Agreement shall automatically renew each April 1 for additional one year
periods under the same terms, conditions and pricing. This Agreement and all
automatic renewals shall terminate on March 30, 2019, unless sooner terminated as
provided for in Section Seven of this Agreement.

Section 2. Personnel

A. Contractor represents that it presently has, or is able to obtain, adequate qualified
personnel in its employment for the timely performance of the Scope of Services
required under this Agreement and that Contractor shall furnish and maintain, at its
own expense, adequate and sufficient personnel, in the opinion of County, to perform
the Scope of Services when and as required and without delays.



B. All employees of Contractor shall have such knowledge and experience as will enable
them to perform the duties assigned to them. Any employee of Contractor who, in the
opinion of County, is incompetent or by his conduct becomes detrimental to the project
shall, upon request of County, immediately be removed from association with the
project.

Sections. Compensation and Payment

A. The Maximum Compensation for the performance of Services within the Scope of
Services described in Exhibit A is one hundred and twenty thousand dollars and 00/100
($120,000.00) per one year contract period. In no case shall the amount paid by County
under this Agreement exceed the Maximum Compensation without an approved change
order. This Maximum Compensation shall supersede any contrary amount listed in
Exhibit A.

B. Ail performance of the Scope of Services by Contractor including any changes in the
Scope of Services and revision of work satisfactorily performed will be performed only
when approved in advance and authorized by County.

C. County will pay Contractor based on the following procedures: Upon completion of the
tasks identified in the Scope of Services, Contractor shall submit to County two (2)
original copies of invoices showing the amounts due for services performed in a form
acceptable to County. County shall review such invoices and approve them within 30
calendar days with such modifications as are consistent with this Agreement and
forward same to the Auditor for processing. County shall pay each such approved
invoice within thirty (30) calendar days. County reserves the right to withhold payment
pending verification of satisfactory work performed.

Section 4. Transparency Disclosures from Contractor

A. in addition to such fees, compensation, and commissions provided herein, Contractor
may also receive investment income or fiduciary funds temporarily held by It, such as
premiums or return premiums. Other parties, such as excess and surplus line brokers,
wholesalers, reinsurance intermediaries, underwriting managers, captive managers and
similar parties, some of which may be owned-in whole or in part by Contactor's
corporate parent may earn and retain usuai and customary commissions and fees in the
course of providing insurance products to County as described in Exhibit A to this
Agreement. Contractor may also participate in contingent and supplemental
commissions arrangements with insurance companies. Contingent commissions
arrangements provide for additional contingent compensation if underwriting,
profitability, volume or retention goals are achieved. Such goals are typically based on
the total amount of certain insurance coverages placed by Contractor with the
insurance company and not on an individual policy basis. Supplemental commissions,
unlike contingents, are known at the effective date of the policy, but are typically paid
later and apart from when usual and customary commissions are paid. Any such

Mae 2 of U



income, fees or commission will not reduce the fees or complication due to Contractor
under this Agreement.

B. Contractor's fees under this Agreement shall be earned on the Effective Date (and any
renewal thereof) and payable on invoicing. County is responsible for payment of
premiums for all insurance placed by Contractor on its behalf. If any amount is not paid
in full when due, including premium payments to insurance companies, that
nonpayment will constitute a material breach of this Agreement that will allow
Contractor to immediately terminate this Agreement, as its option, without notice to
County, in addition, and not in lieu of the right to terminate. Contractor reserves the
right to apply return premiums or any other payment up to $5,000 received by
Contractor on County's behalf to any amounts owed by County to Contractor unless
such return premiums or other payments are disputed by County.

C. Where applicable, insurance coverage placements which Contractor makes on County's
behalf, may require the payment of federal excise taxes, surplus lines taxes, stamping or
other fees, to the Internal Revenue Service (federal), various state(s) departments of
revenue, state regulators, boards or associations. In such cases. County is responsible
for the payment of such taxes and/or fees, which will be identified separately by
Contractor on invoices covering these placements. Under no circumstances will these
taxes or other related fees or charges be offset against the amount of Contractor's
brokerage fees or commissions referred to herein.

D. Contractor will not be operating in a fiduciary capacity, but only as County's broker,
obtaining a variety of coverage terms and conditions to protect the risks of County's
enterprise. Contractor will seek to bind those coverages based on County s
authorization, however, Contractor can make no warranties in respect to policy limits or
coverage considerations of the carrier. Actual coverage is determined by policy
language, so read all policies carefully. Contractor should be contacted with questions
on these or any issues of concern.

Section 5. Limit of Appropriation

A. Contractor clearly understands and agrees, such understanding and agreement being of
the absolute essence of this Agreement, that County shall have available the total
maximum sum of one hundred and twenty thousand dollars and 00/100 ($120,000.00)
per one year contract period, specifically allocated to fully discharge any and all
liabilities County may incur.

B. Contractor does further understand and agree, said understanding and agreement also
being of the absolute essence of this Agreement, that the total maximum compensation
that Contractor may become entitled to and the total maximum sum that County may
become liable to pay to Contractor shall not under any conditions, circumstances, or
interpretations thereof exceed one hundred and twenty thousand dollars and 00/100
($120,000.00) per one year contract period.
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C. It is specifically understood and agreed that in the event no funds or insufficient funds
are appropriated by Fort Bend County under this Agreement, Fort Bend County shall
notify all necessary parties that this Agreement shall thereafter terminate and be null
and void on the last day of the fiscal period for which appropriations were made
without penalty, liability or expense to Fort Bend County.

Section 6. Modifications and Waivers

A. The parties may not amend or waive this Agreement, except by a written agreement
executed by both parties.

B. No failure or delay in exercising any right or remedy or requiring the satisfaction of any
condition under this Agreement, and no course of dealing between the parties, operates
as a waiver or estoppel of any right, remedy, or condition.

C. The rights and remedies of the parties set forth in this Agreement are not exclusive of,
but are cumulative to, any rights or remedies now or subsequently existing at law, in
equity, or by statute.

Section?. Termination

A. Termination for Convenience: county may terminate this Agreement at any time upon
thirty (30) days written notice.

B, Termination for Default

1. County may terminate the whole or any part of this Agreement for cause in
the following circumstances;

a. If Contractor fails to perform services within the time specified In the
Scope of Services or any extension thereof granted by the County in
writing;

b. If Contractor materially breaches any of the covenants or terms and
conditions set forth in this Agreement or fails to perform any of the
other provisions of this Agreement or so falls to make progress as to
endanger performance of this Agreement in accordance with its
terms, and in any of these circumstances does not cure such breach
or failure to County's reasonable satisfaction within a period of ten
(10) calendar days after receipt of notice from County specifying such
breach or failure.

2. If, after termination, it is determined for any reason whatsoever that
Contractor was not in default, or that the default was excusable, the rights
and obligations of the parties shall be the same as if the termination had
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been issued for the convenience of the County in accordance with Section 7A
above.

C. Upon termination of this Agreement, County shall compensate Contractor in accordance
with Section 3, above, for those services which were provided under this Agreement
prior to its termination and which have not been previously invoiced to County.
Contractor's final Invoice for said services will be presented to and paid by County in the
same manner set forth in Section 3 above,

D. If County terminates this Agreement as provided in this Section, no fees of any type,
other than fees due and payable at the Termination Date, shall thereafler be paid lo
Contractor.

Section 8. Ownership and Reuse of Documents

All documents, data, reports, research, graphic presentation materials, etc., developed
by Contractor as a part of its work under this Agreement, shall become the property of County
upon completion of this Agreement, or in the event of termination or cancellation thereof, at
the time of payment under Section 3 for work performed. Contractor shall promptly furnish all
such data and material to County on request.

Sections. Inspection of Books and Records

Contractor will permit County, or any duly authorized agent of County, to inspect and
examine the books and records of Contractor for the purpose of verifying the amount of work
performed under the Scope of Services. County's right to inspect survives the termination of
this Agreement for a period of four years.

Section 10. insurance

A. Prior to commencement of the Services, Contractor shall furnish County with properly
executed certificates of insurance which shall evidence all insurance required, in the
event of cancellation of any of the identified insurance policies, Contractor shall replace
such coverage with no gap of coverage during the policy period. Contractor shall
maintain such insurance coverage from the time Services commence until Services are
completed and provide replacement certificates for any such insurance expiring prior to
completion of Services. Contractor shall obtain such insurance written on an
Occurrence form or claims-made form as applicable to professional liability/errors and
omissions insurance, from such companies having Bests rating of A/VII or better,
licensed or approved to transact business in the State of Texas, and shall obtain such
insurance of the following types and minimum limits:

1. Workers' Compensation insurance. Substitutes to genuine Workers'
Compensation Insurance will not be allowed. Employers' Liability insurance
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with limits of not less than $1,000,000 per injury by accident, $1,000,000 per
injury by disease, and $1,000,000 per bodily injury by disease.

2. Commercial general liability insurance with a limit of not less than
$1,000,000 each occurrence and $2,000,000 in the annual aggregate. Policy
shall cover liability for bodily injury, personal injury, and property damage
and products/completed operations arising out of the business operations of
the policyholder.

3. Business Automobile Liability insurance with a combined Bodily
Injury/Property Damage limit of not less than $1,000,000 each accident. The
policy shall cover liability arising from the operation of licensed vehicles by
policyholder.

4. Professional Liability insurance with limits not less than $1,000,000.

5. Errors and Omissions Professional Liability insurance with a limit of
$10,000,000.

B. County and the members of Commissioners Court shall be named as additional insured
to all required coverage except for Workers' Compensation and Professional Liability/
Errors and Omissions Professional Liability. All Liability policies including Workers'
Compensation written on behalf of Contractor shall contain a waiver of subrogation in
favor of County and members of Commissioners Court.

C. if required coverage is written on a claims-made basis. Contractor warrants that any
retroactive date applicable to coverage under the policy precedes the effective date of
the contract; and that continuous coverage will be maintained or an extended discovery
period will be exercised for a period of 2 years beginning from the time that work under
the Agreement is completed.

Section 11. Indemnity

mWTRArrOR shall indemnify and defend county against all losses.

UABILITIES. claims. CAUSES OF ACTON. AND OTHER EXPENSES. INCLUDING REASONABLE
ATTORNEYS FEES. ARISING FROM ACTIVITIES OF CONTRACTOR, ITS AGENTS. SERVANTS OR
civ/iDirrvcF*; PFRFORMED UNDER THIS AGREEMENT THAT RESULT FROM THE NEGLIGENT

ACT. ERROR. OR OMISSION OF CONTRACTOR OR ANY OF CONTRACTOR'S AGENTS, SERVANTS
OR EMPLOYEES-

Sectlon 12. Confidential and Proprietary Information

A. Contractor acknowledges that it and its employees or agents may, in the course of
performing their responsibilities under this Agreement, be exposed to or acquire
information that is confidential to County. Any and all information of any form obtained
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by Contractor or its employees or agents from County in the performance of this
Agreement shall be deemed to be confidential information of County {"Confidential
Information"), Any reports or other documents or items (including software) that result
from the use of the Confidential Information by Contractor shall be treated with respect
to confidentiality in the same manner as the Confidential Information. Confidential
Information shall be deemed not to include information that (a) is or becomes (other
than by disclosure by Contractor) publicly known or is contained in a publicly available
document; (b) is rightfully in Contractor's possession without the obligation of
nondisclosure prior to the time of its disclosure under this Agreement; or (c) is
independently developed by employees or agents of Contractor who can be shown to
have had no access to the Confidential Information.

B. Contractor agrees to hold Confidential Information In strict confidence, using at least
the same degree of care that Contractor uses in maintaining the confidentiality of its
own confidential information, and not to copy, reproduce, sell, assign, license, market,
transfer or otherwise dispose of, give, or disclose Confidential Information to third
parties or use Confidential Information for any purposes whatsoever other than the
provision of Services to County hereunder, and to advise each of its employees and
agents of their obligations to keep Confidential Information confidential. Contractor
shall use its best efforts to assist County in identifying and preventing any unauthorized
use or disclosure of any Cunfidential Information. Without limitation of the foregoing,
Contractor shall advise County immediately in the event Contractor learns or has reason
to believe that any person who has had access to Confidential Information has violated
or intends to violate the terms of this Agreement and Contractor will at its expense
cooperate with County in seeking injunctive or other equitable relief in the name of
County or Contractor against any such person. Contractor agrees that, except as
directed by County, Contractor will not at any time during or after the term of this
Agreement disclose, directly or indirectly, any Confidential Information to any person,
and that upon termination of this Agreement or at County's request. Contractor will
promptly turn over to County all documents, papers, and other matter In Contractor's
possession which embody Confidential Information.

C. Contractor acknowledges that a breach of this Sectiun, including disclosure of any
Confidential Information, or disclosure of other information that, at law or in equity,
ought to remain confidential, will give rise to irreparable injury to County that is
inadequately compensabie in damages. Accordingly, County may seek and obtain
injunctive relief against the breach or threatened breach of the foregoing undertakings,
in addition to any other legal remedies that may be available. Contractor acknowledges
and agrees that the covenants contained herein are necessary for the protection of the
legitimate business interest of County and are reasonable in scope and content.

D. Contractor In providing all services hereunder agrees tu abide by the provisions of any
applicable Federal or State Data Privacy Act.
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E  Contractor expressly acknowledges that County Is subject to the Texas Public
Information Act, TEX. GOV'T CODE ANN, §§ 552.001 et seq., as amended, and
notwithstanding any provision in the Agreement to the contrary. County will make any
information related to the Agreement, or otherwise, available to third parties in
accordance with the Texas Public Information Act. Any proprietary or confidential
information marked as such provided to County by Contractor shall not be disclosed to
any third party, except as directed by the Texas Attorney General in response to a
request for such under the Texas Public Information Act, which provides for notice to
the owner of such marked information and the opportunity for the owner of such
information to notify the Attorney General of the reasons why such information should
not be disclosed. The terms and conditions of the Agreement are not proprietary or
confidential information.

Section 13, Independent Contractor

A. in the performance of work or services hereunder, Contractor shall be deemed an
independent contractor, and any of its agents, employees, officers, or volunteers
performing work required hereunder shall be deemed solely as employees of contractor
or, where permitted, of its subcontractors.

B. Contractor and its agents, employees, officers, or volunteers shall not, by performing
work pursuant to this Agreement, be deemed to be employees, agents, or servants of
County and shall not be entitled to any of the privileges or benefits of County
employment.

Section 14, Notices

A. Each party giving any notice or making any request, demand, or other communication
(each, a "Notice") pursuant to this Agreement shall do so in writing and shall use one of
the following methods of delivery, each of which, for purposes of this Agreement, is a
writing: personal delivery, registered or certified mail (in each case, return receipt
requested and postage prepaid), or nationally recognized overnight courier (with alt fees
prepaid).

B. Each party giving a Notice shall address the Notice to the receiving party at the address
listed below or to another address designated by a party in a Notice pursuant to this
Section:

County: Fort Bend County
ATTN: Risk Management Director

301 Jackson Street, Suite 224,

Richmond, TX 77469

Paac 8 of 12



With a copy to: Fort Bend County
Attn: County Judge

401 Jackson Street

Richmond, Texas 77469

Contractor: Arthur 1. Gallagher Risk Management Services, Inc.
ATTN: Area Senior Vice President, Public Sector Practice

5420 LBJ Freeway, Suite 400

Dallas, TX 75240

C. Notice is effective only if the party giving or making the Notice has complied with
subsections 14.1 and 14.2 and if the addressee has received the Notice. A Notice is
deemed received as follows:

1. If the Notice is delivered in person, or sent by registered or certified mail or a
nationally recognized overnight courier, upon receipt as indicated by the
date on the signed receipt.

2. If the addressee rejects or otherwise refuses to accept the Notice, or if the
Notice cannot be delivered because of a change in address for which no
Notice was given, then upon the rejection, refusal, or inability to deliver.

Section 15. Compliance with Laws

Contractor shall comply with all federal, state, and local laws, statutes, ordinances, rules
and regulations, and the orders and decrees of any courts or administrative bodies or tribunals
in any matter affecting the performance of this Agreement, including, without limitation.
Worker's Compensation laws, minimum and maximum salary and wage statutes and
regulations, licensing laws and regulations. When required by County, Contractor shall furnish
County with certification of compliance with said laws, statutes, ordinances, rules, regulations,
orders, and decrees above specified.

Section 16. Performance Warranty

A. Contractor warrants to County that Contractor has the skill and knowledge ordinarily
possessed by well-informed members of its trade or profession practicing in the greater
Houston metropolitan area and Contractor will apply that skill and knowledge with care
and diligence to ensure that the Services provided hereunder will be performed and
delivered in accordance with the highest professional standards.

B. Contractor warrants to County that the Services will be free from material errors and
will materially conform to all requirements and specifications contained in the attached
Exhibit A.
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Section 17. Assignment and Delegation

A. Neither party may assign any of its rights under this Agreement, except with the prior
written consent of the other party. That party shall not unreasonably withhold its
consent. All assignments of rights are prohibited under this subsection, whether they
are voluntarily or involuntarily, by merger, consolidation, dissolution, operation of law,
or any other manner.

B. Neither party may delegate any performance under this Agreement.

C. Any purported assignment of rights or delegation of performance in violation of this
Section is void.

Section 18. Applicable Law

The laws of the State of Texas govern all disputes arising out of or relating to this
Agreement. The parties hereto acknowledge that venue is proper in Fort Bend County, Texas,
for all legal actions or proceedings arising out of or relating to this Agreement and waive the
right to sue or be sued elsewhere. Nothing in the Agreement shall be construed to waive the
County's sovereign immunity.

Section 19. Successors and Assigns

County and Contractor bind themselves and their successors, executors, administrators
and assigns to the other party of this Agreement and to the successors, executors,
administrators and assigns of the other party, in respect to all covenants of this Agreement.

Section 20. Third Party Beneficiaries

This Agreement does not confer any enforceable rights or remedies upon any person
other than the parties.

Section 21. Severabilltv

If any provision of this Agreement is determined to be invalid, illegal, or unenforceable,
the remaining provisions remain in full force, if the essential terms and conditions of this
Agreement for each party remain valid, binding, and enforceable.

Section 22. Publicity

Contact with citizens of Fort Bend County, media outlets, or governmental agencies shall
be the sole responsibility of County. Under no circumstances whatsoever, shall Contractor
release any material or information developed or received in the performance of the Services
hereunder without the express written permission of County, except where required to do so
by law.
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Section 23. Captions

The section captions used in this Agreement are for convenience of reference only and
do not affect the interpretation or construction of this Agreement.

Section 24. Conflict

In the event there is a conflict between this Agreement and the attached exhibit, this
Agreement controls.

IN WITNESS WHEREOF, the parties hereto have signed or have caused their respective
names to be signed to multiple counterparts to be effective on the day of

2015.

FORT BEND COUNTY

y

ARTHUR GALLAGHER RISK MANAGEMENT

SERVICES, INC.

Robert E. Hebert, County Judge Authorized Agent- Signature

4^ ''-l^kAuthonzed Agent- Printed Name

ATTEST:

..^#Title

(j> ~

Laura Richard, County Clerk

APPROVE

Date

~^A7yafFSw^, rM Management Director

AUDITOR'S CERTIFICATE

I hereby certify that funds are available in the amount of OOi?' to accomplish
and pay the obligation of Fort Bend County und^thi^cojnti^ct.

Robert Edward Sturdivant, County Auditor

Exhibit A; RFPffR14-046/lnsurance Broker of Record
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EXHIBIT A

RFP#R14-046/

Insurance Broker of

Record
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) 2014 Arthur J. Gallagher & Co. This proposal of coverage is intended to facilitate your understanding of the insurance program we have arranged on
your behalf. It is not intended to replace or supersede your insurance policies.



Fort Bend County, Texas

Title Page

RFP# R14-046/ Insurance Broker of Record

Proposed by : Arthur J. Gallagher Risk Management Services, Inc.

Address: 5420 LBJ Frwy. Suite 400

Dallas, TX 75240

Phone: 800-777-9418 or 972-991 -3700

FAX: 972-991-4061

Producer/Account Executive: Cyndi Boehle, CIC, CRM

Email:

Direct dial:
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Fort Bend County, Texas

9.1 TransmittaI Letter

On behalf of our entire team, we are pleased and proud to present the attached response to your Insurance
Brokerage Services RFP. The relationship between Fort Bend County and Arthur J. Gallagher & Company
goes back many years, and we place tremendous value on our relationship with the county. It has been our
pleasure to provide Fort Bend County with the highest level of risk management and insurance brokerage
service, and we sincerely hope that we will be chosen to continue to do so.

It is deep in our culture to make sure that we are constantly improving our service deliverable, and that our
clients are always working with the most qualified and dedicated teams in the industry. We come to work
every day thinking about our clients, and how we can steer them on a course towards controlling their total
cost of risk. Fort Bend County has enjoyed access to several of our specialty groups, including Gallagher
Energy, Gallagher Claim Advocacy, Gallagher Property Resources (RMS Modeling), and Gallagher
Aviation.

What you will hopefully take away from this document is that we
•  Know and understand the needs of Fort Bend County

•  Know and understand the challenges facing Counties in Texas

•  Know and understand how to deploy the resources of a large company like Gallagher to provide the highest level
of support in the industry

•  Know how to utilize our scale, structure and market access to deliver the best possible outcome for our clients

The vast institutional knowledge that we have of Fort Bend's exposures will only serve to help Fort Bend
County in the years to come. Our knowledge of the intricacies of the Texas Public Entity marketplace goes
back 40 years to the establishment of our Dallas office. Gallagher has been the market leader in the Public
Entity space for decades, and we maintain that position by making sure that we are always focused on
serving the needs of our clients.

We hope you enjoy the attached response; we look forward to meeting with you during any oral
presentations you require, and mostly we look forward to working with Fort Bend County for many years to
come.

Sincerely,

Daniel M. Tropp
Area President

5420 LBJ Frwy., Suite 400
Dallas, TX 75240

Direct Dial: 972-663-6183

Email: dan_tropp@ajg.com

Account Executive:

Cyndi Boehle, CIC, CRM
Area Senior Vice President

Direct dial: 972-663-6126

Email: cvndi boehle@aig.com



9.3 Company Information

9.3.1 Year the company was organized.

Our Company at a Cilancc

oAa cUsLcaitci to CAtahn^ iadoAxA,
LMa^o£a/t.t cuxat AiJ^

JoltiiusiiA ̂ oA onA ctujdj.

Founded in 1927 by Arthur J. Gallagher, a
pioneer of risk management.

From one office in Chicago, AJG has grown to
over 500 offices in twenty-four countries with
revenues over $3 billion and $20 billion in
gross written premium.

Publicly traded (NYSE: AJG) and an industry
leader still run by its founding family—yet
decidedly not run like a family business.
Instead, we're a company with over 16,000

family members.

Since 2002, the company has had an annual
growth rate of about 9%.

We've built a vast network with strategic

partners in more than 140 countries

Family Founded

II

Puhticlv Tri FamUvRun

Founded in 1927, Arthur J. Gallagher & Co., our parent company, has been in business for 87 years. Gallagher was
one of the first brokers to transition from simply selling insurance to providing true risk management services - by
identifying exposures, then developing and implementing ways to reduce those risks. Clients benefited from this

ArlliurJ G.illii^her Ki' in Services, Inc



Fort Bend County, Texas

approach, which allowed them, rather than the insurers, to direct their own activities. Reducing the financial and
human cost-of-risk would become a cornerstone for Gallagher, as our firm helped bring self-insurance and alternative
risk solutions to the middle market.

With this pioneering spirit, in 1938 Gallagher designed the first retrospective rating program, which gave customers
credit for holding down their losses. In 1963, Gallagher broke new ground by forming the first non-Workers
Compensation self-insurance program. Over the years, we've gone on to develop the first fronting company
arrangement to provide needed proof of insurance. Gallagher Bassett was formed in 1962 to administer claims and
loss control activities.

Through innovation, and a commitment to maintaining the highest service standards, Gallagher has grown to become
one of the largest risk management and insurance brokerage firms. We are a leader in providing brokerage and risk
management services to the Public Sector. Gallagher operates over 450 offices worldwide and has direct access to all
major insurance markets. International headquarters is in Itasca, Illinois. The Dallas office will service Fort Bend
County, Texas.

In March, 2012, the international consulting firm Greenwich Associates ranked Gallagher #1 in overall client
satisfaction among the five largest brokers in their 2012 Large Corporate Insurance Survey. More than 700 clients
were surveyed, and we placed first or second in every category, including #1 in "likelihood to recommend." In 2012,
2013, and 2014 Arthur J. Gallagher & Co. was also recognized by Ethisphere Institute as One of the World's Most
Ethical Companies, along with organizations like Alcoa, American Express, Becton Dickinson, General Electric,
Medicis Pharmaceutical Corporation, Patagonia, and Starbucks. Gallagher is the only insurance broker have been
awarded this distinction.

Gallagher's Public Sector Practice is a leader in providing Property/Casualty, Workers Compensation, and Employee
Benefit/Retirement services to cities, villages, transit authorities, school districts, and several others. Our client base
includes over 2,000 public entities. As such, we have significant day-to-day experience assisting institutions with their
insurance and risk management consulting needs.

Gallagher became a publicly-traded company in 1984 (NYSE: AJG). Our most recent financial report can be found on
our website www.ajg.com under the "Investor Relations" tab.

Public Sector

Every day, there are myriad organizations such as emergency responders, state and local governments, taxing districts
and municipalities that keep our communities running and safe. They are delivering basic necessities and services
such as safe schools, patrolled streets, clean water, fire protection and more. The Gallagher Public Sector team can
help you support these employees by providing solutions for your risk management and benefits needs.

That's what we do best. Gallagher has built its reputation on using our expertise and a deep understanding of our
clients and their needs to tailor risk management solutions for them. That's why public sector clients come to us and
trust us to manage their risk.

Gallagher's Public Sector Practice is the market leader in providing Property/Casualty, Workers Compensation, and
Employee Benefit/Retirement services to cities, villages, transit authorities, school districts, and several others.

Government Entities Risk management challenges at the state, county, parish, city, town or village level are similar.
There are budget issues versus risk exposure; current and new coverage requirements; and liability concerns. With

Arthur J CinllcgherRi&kMdiuifttfiiiouSoiviitLS, Inc
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over 40 years of Public Sector insurance and benefits experience, our specialists have in-depth knowledge of the
specific risk management needs and requirements you face. We dive into your operations to understand your
organization, its people and your long-term objectives. Then, we tailor comprehensive risk management solutions to
help minimize your unique risk exposures, optimize performance, control costs and losses and improve value. We
serve government entities of all types, including but not limited to:

•  State governments
•  Counties and parishes
•  Cities, towns and villages
•  Special taxing districts

Gallagher, Dallas

The Gallagher Dallas office was established and licensed by the State of Texas in 1974 to provide professional
insurance service to the public entity sector of the State of Texas. Over the past 40 years that area of expertise has
expanded to include contracting and general commercial insurance, higher education and real estate.

The Dallas office is led by Mr. Dan Tropp, Area President. The office employs over ICQ employees with a total
premium volume in 2013 of $150,000,000. Dallas is a Gallagher center of excellence for Public Entity, Higher
Education, Construction, Surety and other Bonds, General Commercial, Real Estate, and Hospitality. In Texas, we
employ over 500 among all Gallagher divisions.

Cyndi Boehle heads up our Public Entity Divisions for Gallagher Texas and has been serving as Fort Bend County's
insurance insurance consultant since 2010. Cyndi is also responsible for all aspects of excellence in client services for
the Dallas Public Entity Team and for the management of department resources and facilitation of client support
services. Gallagher's Client Service philosophy is to provide superior, cost effective risk management products and
services that meet the ever-changing needs of our current and prospective clients, while continuing to strive for the
highest professional excellence in the delivery of those products and services

9.3.2 Identification of company ownership to include a listing of the principal officers of your firm as well as
the certification as to whether any such officer or any of the owners of your firm are presently
employed by the County.

Arthur J. Gallagher Corporation is a publically traded company on NYSE: AJG. The Corporation's Principal Officers
are:

•  J. Patrick Gallagher, Jr., Chairman, President, & CEO
•  Douglas K. Howell, Chief Financial Officer
•  Walter D. Bay, General Counsel and Secretary
•  James S. Gault, President, Brokerage Services Division

These officers are full time Gallagher employees and are not presently employed by Fort Bend County.

Arthur J CalliipherRitk MjiuigemcntServiie^nc



Fort Bend County, Texas

9.3.3 Financial history of the company covering the last three years. Attach the most recent copy of your
latest Financial statements prepared by an independent certified public accountant in accordance with
generally accepted accounting principles. Also include the following information: current balance
sheet, statement of revenues and expenses, statement of cash flows, and appropriate notes to these
documents. Please mark any proprietary information.

See following pages to view the 2013 Annual Report.



Fort Bend County, Texas

AJG Annual Financial Report - 2013
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"We push for professional excellence."
TENET 3 - THE GALLAGHER WAY

«■ ■  J ■
ww$:

NON-GAAP FINANCIAL MEASURES

For the purpose of each non-GAAP measure used and a Tecbnciliatlon of non-GAAP
information to the most directly comparable GAAP measures, please see "Information
Regarding Non-GAAP Measures and Other" (See pages 26 to 27) m our Annua|
on Form iO-K for the fiscal year ended December 31. 2013. and
Reconciliation of Non-GAAP Measures and Supplemental Qyac^yPjnancial Data" on
our website at www.ajg.com under "Inves^y^lat^^^r^ !ii¥

CAUTIONARY LANGUAGE REGARDING FORWARD-LOOKING STATEMENTS

This Annual Report to Stockholders contains within the
meaning of the Private Securities Utigatrbn Reform Act of 1995. Examples of the§^
forward-looking statements include statements regarding future sources of growth for
our company or any par t of our company, future rates of organic growth, the status v
of pur Risk Management segment as the preferred administrator for any insurance ; t'
company going forward, the number and value of acquisitions we will complete in
the future, the future revenue impact of recently completed acquisitions, expense
control and productivity initiatives, and our commitment to maintaining our culture.
See "Information Concerning Forward-looking Statements" beginning on page 2, and
"Risk Factors" beginning on page 8. of our Annual Report on Form 10-K for the year^
ended December 31, 2013, for other examples of these forward-looking stah
and a description of risks and uncertainties that could cause our actual resul^
rnaterially different than those expressed in our forward-looking statem^l;
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DRIVEN TO SUCCEED

"We demonstrate the strength of
our company daily—through our"
responsiveness to clients, through the
collaboration of our highly speciali^g^
teams, and through our creativity and
expertise in managing risk."

J. Patrick Gallagher, Jr.
Chairman, President and CEO
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Selected Financial Data as Reported
(in millions, except per share, percentage, workforce and number of acquisitions data)

REVENUES

Brokerage

Risk Management

BROKERAGE & RISK MANAGEMENT COMBINED

Corporate
TOTAL COMPANY

Percent revenue growth

2,144.3

611.0 r

2,755,3

424.3

3,179,6

26%

1,827,6

571,7

2,399,3

121.0

2,520,3

18%

$  1,556.5

548,8

2,105,3

29,4

$  2,134,7

EB1TDAC<'>

Brokerage

Risk Management

BROKERAGE & RISK MANAGEMENT COMBINED

Corporate

TOTAL COMPANY

Percent EBITDAC growth'*'

(73.6) :

504,9

17%

(38,2)

432,1

21%

(32,1)

357,6

NET EARNINGS FROM CONTINUING OPERATIONS

Brokerage

Risk Management

BROKERAGE & RISK MANAGEMENT COMBINED

Corporate
TOTAL COMPANY

Percent net earnings growth

TOTAL COMPANY DILUTED NET EARNINGS PER SHARE

Percent diluted net e-arriings per share growth

OTHER INFORMATION

Dividends declared per share

Total a.ssets at end of year

Total stockholders equity at end of year

Workforce at end of year

3^1

HI

17,6

268,6

38%:

$  1.40

$  6,860.5

$  2,085.5

16,336

(3,3)

195,0

35%

$  1,36

$  5,352,3

$  1,658.6

13,707

$  1.32

$  4,483.5

$  1,243,6

12,383

ACQUISITION ACTIVITY

Nurntjer of acquisitions closed

Annualized revenue acquired

Domestic

international

TOTAL

$  102.2

174,8

$  277.0

) See "Non-GAAP Financiai Measures" on the inside tront cover.



TOTAL REVENUES ■ ■ $2.1 BILLION

56% Retail P/C

18% Wholesale

RISK MANAGEMENT SEGMENT

TOTAL REVENUES - $611.0 MILLION

I28% Liability

4% Property

77% Domestic

23% International

77% Domestic

23% International

NICHE/PRACTICE GROUPS

Our sales culture includes specialized teartis that target'a^^ of business and/or Industrles in which we have developed a depth of
expertise and a large client base. Our specialized focus on these niche/practice groups allows for highly focused marketing efforts
and facilitates the development of value-added products and services. Significant niche/practice groups we serve are as follows:

• Agribusiness

• Automotive

• Aviation & Aerospace

•Construction

• Energy

• Entertainment

• Environmental

• Executive Benefits

Global Risks

Health and Welfare

Healthcare

Healthcare Analytics

Higher Education

Hospitality

Human Resources

international Benefits

Life Science

Marine

Manufacturing

Personal

Private Equity

Professional Groups

Public Entity

Real Estate

Religious/Nonprofit

Restaurant

' Retirement

• Scholastic

' Technology/Telecom

' Transportation

' Voluntary Benefits

2013 ANNUAL REPORT 3
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To Our Stockholders

1 am truly proud of our team's outstanding performance in 2013.

Arthur J. Gallagher & Co. continues to get stronger, quarter after
quarter, year after year, and every division around the globe contributed

to the company's record results and strong shareholder returns.

Total shareholder returns were 40% in 2013, including dividends.

The Board of Directors increased our quarterly cash dividend to

50.35 per share in January 2013 and to $0.36 in January 2014,
which reflects their continued confidence in our financial strength.

Our core Brokerage and Risk Management segments ended 2013

with $579 million of EBITDAC" (up 23% from 2012) on nearly $2,8
billion in total revenues (up 15% from 2012). And, net earnings for

our clean-ener©' investments nearly doubled to more than $63 million
In 2013. We intend to reinvest these earnings into growing our core

Brokerage and Risk Management businesses.

We also continued to expand our international capabilities. In 2013.

23% of our Brokerage and Risk Management revenues were

generated outside of the United States, up from 11% in 2009. By

the end of 2013, Gallagher had operations In 24 countries and, m
combination with our international network of independent broker

partners, v/e now offer client-service capabilities in more than 140
countries around the world.

Our success in 2013 comes directly from our continued focus on

four key areas:

• Organic revenue growth,

• Mergers and acquisitions,

• Productivity and quality enhancements, and

• Maintaining our unique, team-oriented sales culture.

ORGANIC GROWTH

Organic base commission and fee revenues'" grew 5.6% within our

Brokerage segment in 2013. Both our retail and wholesale property/

casualty operations brought In significant new business and achieved

solid account retention. The greatest growth within the Brokerage

segment came from our international operations, where we have

substantially expanded both our physical presence and client-service

capabilities over the last several years. Our employee benefits

consulting and brokerage business has also grown significantly,

particularly as it works to address a growing customer need for help

with a variety of regulatory and compliance issues, both domestically

and internationally. We deliver a full range of capabilities, solutions

and analytics tools to support our customers, and demand for these

services should remain strong going forward.

BROKERAGE & RISK MANAGEMENT

REVENUES

(in riiilhons) ^ _
$2,755

BROKERAGE & RISK MANAGEMENT

EBITDAC"

(in miliions) ^ _
$579

2011 2012 201 3

H) 36ft "Non-GAAP Financial Measures" on the

inside front cover.

2013 ANNUAL REPORT 5
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2013 AWARDS & RECOGNITIONS

Ethisphere Institute named Arthur J. Gallagher & Co.

one of the V/orld's fi/lost Ethical Companies.

AJG Internaliooal/OIM received the E-Business Award

at the British Insurance Awards.

Chief Executive magazine named Gallagher one of the

Best Companies for Leaders.

Gallagher Bassett Services, inc. received the Buyers

Choice Award for Best Commercial TPA-Overall from

Business Insurance magazine.

Arthur J. Gallagher Risk Management Services, inc.

was named Risk Management Provider of the Year by

the MIdcontinent Oil & Gas Awards judging panel.

Gallagher was named Best Latin America/Caribbean

Insurance Broker by Global Finance magazine.

Reactions magazine named Gallagher Best Mid-sized

Insurance Broking Company for U.S. Business.

Reactions magazine recognized Gallagher for Best

Broker M&A Deal - Arthur J. Gallagher buys Barbon's

commercial and property interests.

Pat Gallagher was named Insurance Broking CEO of the

Year by Reactions magazine.

Gallagher's UK retail operation was named Commercial

Lines Broker of the Year by Insurance Times.

COI WORLD'S MOST

m J

WWW.ETHISPHERE.COM



Our Risk Management segment posted 9.3% growth in

organic base fee revenue"' in 2013 through strong new

business production and high account retention. In June,

we introduced a new reporting tooi that offers clients

advanced analytics and benchmarking capabilities to

improve their program performance and drive down their risk

costs. The increase we are seeing in claims management

outsourcing opportunities with insurance co.mpanies and

a solid new business pipeline also bode well for continued

organic growth from this segment throughout 2014.

We focus on delivering responsive and effective products and

services to clients of all sizes, whether their exposures are

iocal, regional, national or global. Our objective is to help

our clients overcome barriers that could hinder their success.

Our sales and service professionals are aligned within highly

specialized niche and industry practice groups to deliver the

most effective client solutions within their respective areas of

expertise. This enables us to assemble a team with the best

combination of skills for any given client. Opportunities for

cross-selling across and between divisions further strengthen

client relationshios and enable us to deliver added value.

MERGERS AND ACQUISITIONS

2013 was a great year for mergers and acquisitions. We

acquired a record $384 million in annualized revenues across

ai l of our operations. Our Brokerage segmient completed 30

acquisitions with annualized revenues of nearly $370 miliion.

Our Risk Management segment closed a claim portfolio

transfer from a major insurance company in the fourth quarter

and we will act as that company's preferred administrator for

certain claims going forward.

Two of our acquisitions in 2013 were our largest ever. In

August, we acquired Boliinger, Inc., with a team of more

than 500 people operating out of eight offices, mostly in

New Jersey and New York. In November, we acquired the

Giles Group of Companies, which brougfrt us more than

1,100 employees operating out of 43 offices in England,

Scotland, Wales, Northern Ireland, Isle of Man and the

Channel islands. We are now well positioned among the

five largest retail insurance brokers in the United Kingdom.

Together we anticipate that these two organizations could

generate more than $240 million in annual revenues. We

have also seen significant M&A activity in the benefits area,

in part due to the Affordable Care Act, as smaller brokers seek

access to the greater array or capabilities and service options

we can offer their clients.

During 2013 our workforce expanded by approximately

2,600 people, the vast majority of whom joined us through
the merger and acquisition process. These new colleagues

should contribute greatly to our continued growth and have

further bolstered our capabilities across a b.road range

of disciplines, including real estate, nonprofits, affinity

business, voluntary benefits, banking, public entities, sports

organizations, country clubs, retirement and estate planning,
transportation, renewable energy, fine arts, professional

indemnity, marine, construction and personal lines.

We offer a welcoming culture and a team-oriented

environment. As we enter 2014, our momentum is good

and our acquisition pipeline remains full. We anticipate

that 2014 wiil be another strong year for acquisitions.

PRODUCTIVITY AND QUALITY

We maintain an unwavering focus on improving productivity

and enhancing quality. We are leveraging our sales,

marketing and customer relationship management platform

across our global organization. We have centralized client

billing and consolidated regional accounting centers within

our U.S. brokerage operations to shorten processing

time and reduce costs. Through our service "centers

of excellence," we have expedited client service while

improving quality and enabling our branch offices around

the world to concentrate on core activities. We continue to

optimize our real estate footprint and find ways to offset

normal inflation in our consumable expenses.

CULTURE

Arthur J. Gallagher & Co.'s strong and supportive culture was

instiiled in ail of us by our namesake founder and has been

nurtured from generation to generation. We are committed

to retaining that culture, which we view as a strategic

advantage, as we continue to grow our global enterprise.

Our team is client-focused, aggressive and competitive.

Creativity is our hallmark. We look for the best solutions

for each client's unique needs, even when it means doing

something that has never been done before. We maintain

a relentless focus on quality and on adhering to the highest

levels of moral and ethical behavior. We support and

promote the health and wellness of our employees and their

families. And we strive to be good corporate citizens by

supporting the communities in which we live and work, and

preserving and protecting our environment.

(1) See "Nor; GAAP Finahicoii MeavUfes" or; ins ironfis tror;t cover:

2013 ANNUAL REPORT 7



MERGERS & ACQUISITIONS
ANNOUNCED IN 2013

Advanced Benefit Advisors, Inc.

parmore Insurance Agency, inc.
~  ■ •••• :

Belmont International

ftBergvall Marine A.S.

Bellinger, Inc.

Cleaveland Insurance Group, Inc.

Dickinson & Associates, Inc.

Employee Benefits Analysis Corporation

Haber & Fischman

G.S. Levine Insurance Services, Inc.

Garza Long Group, LLC

Giles Group of Companies

Longfellow Financial, LLC

Mclntyre Risk Management, LLC

Metzler Bros. Insurance

Property & Commercial Limited

R.W. Scobie, Inc.

RJ Dutton Incorporated

The Jenkins Group, Inc.

'"'The^Parks Johnson Agency, LLC

. ,1

■
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MORE THAN

SALES AND
SERVICE OFFICES

A RECORD

IN ACQUIRED
REVENUES IN 2013
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Finally, we were pleased to receive a number of awards in

2013 that recognize Gallagher's focused expertise, client
responsiveness and ethical culture. Those awards include:

• For the second year in a row, Arthur J. Gallagher & Co. was

the only insurance brokerage and claim-paying enterprise

to be recognized by the Ethisphere Institute as one of the

World's Most Ethical Companies.

• We were also recognized as one of the Best Companies for

Leaders by Ch/0f£xecut/Ve magazine.

• Our risk management operation received the Buyers

Choice Award for Best Commercial TPA-Overall by Business

Insurance magazine.

• We were named Best Insurance Broker in Latin America by

Global Finance magazine.

• Our domestic retail brokerage operation was recognized

as the Best Mid-sized Insurance Broking Company for U.S.

Business by Reactions magazine.

• Our UK retail brokerage operation was named Commercial

Lines Broker of the Year by Insurance Times magazine.

• Our London-based international brokerage operations

were awarded Insurance Broking Company of the Year and

recognized for the Best Broker M&A Deal of the Year by

Reactions magazine.

These awards and the many other group and individual

recognitions received in 2013 serve as a tremendous source

of pride for our team and speak to our rich culture and the
exceptional strengths of our employees.

OTHER NEWS

In July 2013, we elected a new director. Sherry S. Barrat,

who retired as Northern Trust Corporation's Vice Chairman in

2012. We welcome Sherry's extensive business, finance and

leadership experience to your Board and we expect to benefit

from her deep understanding of the financial services industry.

LOOKING AHEAD

We are very excited about our future. The moves that we made
in 2013—including our acquisitions, organic hires, productivity

and quality enhancements, and investments in technology

should position us well for continued growth. As we enter

2014, our culture is thriving, our people are energized and I

truly believe that we are just getting started.

Sincerely,

DIVIDENDS DECLARED PER SHARE

$1.40

$1.32

I
2011 2012 20 13

TOTAL STOCKHOLDERS' EQUITY

(in millions)

$2,086

2011 2G12 2013

J. PATRICK GALLAGHER, JR.

Chairman, President and CEO

2013 ANNUAL REPORT 9
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OUR COMIVIUNITY

At Gallagher, we understand the
importance of giving back to our

communities. We are committed to

promoting environmental, social and

economic benefits in the communities

in which we live and work.

We believe in running our business with integrity

and strong values, and take pride in a culture

that embodies both. That is why we recognize

the thousands of hours of community service our

employees undertake around the world every year.

These charitable activities give testament to the

compassion and generosity of our workforce, and

the strength of our company culture.

The Gallagher culture empowers our employees

to serve their communities by supporting their

favorite charities and organizations. And, to assist

in those efforts. The Gallagher Foundation, which

we support, matches qualified employee donations
of up to $1,000 per employee per year.

In 2013, The Gallagher Foundation also authorized

a special match to aid victims of Typhoon Haiyan

in the Philippines. The Foundation matched more

than $25,000 of employee donations, with a total

of nearly $55,000 going to various organizations
supporting the recovery efforts.

NEARLY

$6 MILLION
CONTRIBUTIONS MATCHED 2009-2013

M

In addition to monetary donations, our employees around the

world volunteer their time and efforts in support of a wide range of
charitable activities, including;

• Schools, day care and after-school programs, ranging from

teaching classes to tutoring to coaching to donating supplies

and recreational equipment

• Habitat for Humanity and a broad range of other building and

rebuilding projects to benefit individuals, families and entire

communities

• Environmental cleanup, protection and preservation projects

• Food, clothing and gift drives to assist the disadvantaged

• Programs and activities to assist youth, the elderly, the sick and

the physically or mentally impaired

• Servicemen and servicewomen

• Animal shelters and animal rescue programs.

Whether we are working to help our communities and the

environment, or striving to always be an ethical company,

Gallagher's employees are making a difference around the world.

And those efforts are being recognized. We are very proud that, for

the second year in a row, Gallagher was named one of the World's

Most Ethical Companies in 2013 by the Ethisphere Institute.



2009-2013 TOTAL IMPACl

BEACH CLEANUP

!n September, the team at COM Gallagher insurance Brokers Jamaica

Limited took part in the Jamaica Environment Trust's (JET) awareness,
education and advocacy activities, as part of the 20th annual

International Coastal Cleanup Day. The team participates annually in

this worldwide event committed to the preservation of the environment.

THE STROKE

ASSOCIATION

In April, Compliance

Assistant Jessica Belfield-

Waters of our London

brokerage operations

skydived to raise money

for The Stroke Association.

On a fortunately bright and

sunny day, with the help of

her coworkers, she raised

nearly £960 to donate to

this charity.

i  *1 flii If—*
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MAKING STRIDES

Each year, Nikki Woodard, Assistant

Account Manager of our P/C Brokerage

in Las Vegas, participates in a Making

Strides Against Breast Cancer walk. For this

year's walk, Nikki's children decorated her
"Gallagher Gives" t-shirt with the names of

loved ones that some of her coworkers had

lost to breast cancer.

sw

SECOND HARVEST

In June, members of our employee benefits

team in Nashville volunteered at Second

Harvest Food Bank of Middle Tennessee.

The team stayed "cool" while they

packaged nearly 20,000 pounds of frozen

food to be sent out to those in need.

SPINAL CURE

In October, employees from our Sydney, Australia

brokerage office held their first-ever charity golf day at the

Killara Golf Club. The event raised $24,000 (ADD) for

Spinal Cure Australia, the team's charity of choice for this
year's tournament.

2013 ANNUAL REPORT 11
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Gallagher Why
As a global corporation, we pride ourselves
on being a socially responsible company.
We strive to make a positive impact in our

communities and to society as a whole.

We also believe that Gallagher offers a

supportive and team-oriented culture in
which employees can thrive. The key tenets

of this culture were captured in a one-page

document, The Gallagher Way, penned in

1984 by our former Chairman and CEO,
Robert E. Gallagher.

Shared values at Arthur J. Gallagher & Co. are the rock foundation

of the Company and our Culture. What is a Shared Value? These
are concepts that the vast majority of the movers and shakers
in the Company passionately adhere to. What are some of
Arthur J. Gallagher & Co.'s Shared Values?

1. We are a Sales and Marketing Company dedicated to providing
excellence in Risk Management Services to our clients.

2. We support one another. We believe in one another. We acknowledge
and respect the ability of one another.

3. We push for professional excellence.

4. We can all improve and learn from one another.

5. There are no second-class citizens—everyone is important and
everyone's job is important.

6. We're an open society.

7. Empathy for the other person is not a weakness.

8. Suspicion breeds more suspicion. To trust and be trusted is vital.

9. Leaders need followers. How leaders treat followers has a direct

impact on the effectiveness of the leader.

10. Interpersonal business relationships should be built.

11. We all need one another. We are all cogs in a wheel.

12. No department or person is an island.

13. Professional courtesy is expected,

14. Never ask someone to do something you wouldn't do yourself.

15. 1 consider myself support for our Sales and Marketing. We can't
make things happen without each other. We are a team.

16. Loyalty and respect are earned—not dictated.

17. Fear is a turnoff.

18. People skills are very important at Arthur J. Gallagher & Co.

19. We're a very competitive and aggressive Company.

20. We run to problems—not away from them.

21. We adhere to the highest standards of moral and ethical behavior.

22. People work harder and are more effective when they're turned on—
not turned off.

23. We are a warm, close Company. This is a strength—not a weakness.

24. We must continue building a professional Company—together—
as a team.

25. Shared values can be altered with circumstances—but carefully and

with tact and consideration for one another's needs.

When accepted Shared Values are changed or challenged, the emotional
impact and negative feelings can damage the Company.

- Robert E. Gallagher

May 1984
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Part I

Item 1. Business.

Overview

Arthur J. Gallagher & Co. and its subsidiaries, collectively referred to herein as we, our, us or Gallagher, are engaged in providing
insurance brokerage and third-party claims settlement and administration services to entities in the United States (U.S.) and
abroad. We believe that our major strength is our ability to deliver comprehensively structured insurance and risk management
services to our clients. Our brokers, agents and administrators act as intermediaries between insurers and their customers and we
do not assume underwriting risks.

Since our founding in 1927, we have grown from a one-person agency to the world's fourth largest insurance broker based on
revenues, according to Business Insurance magazine's July 15, 2013 edition, and the world's largest property/casualty third-party
claims administrator, according to Business Insurance magazine's April 22, 2013 edition. We have three reportable segments:
brokerage, risk management and corporate, which contributed approximately 68%, 19% and 13%, respectively, to 2013 revenues
We generate approximately 77% of our revenues from the combined brokerage and risk management segments domestically, with
the remaining 23% derived primarily from operations in Australia, Bermuda, Canada, the Caribbean, Singapore, New Zealand
and the U.K. Substantially all of the revenues of the corporate segment are generated in the United States.

Shares of our common stock are traded on the New York Stock Exchange under the symbol AJG, and we had a market
capitalization at December 31, 2013 of approximately $6.3 billion. Information in this report is as ofDecember 31, 2013 unless
otherwise noted. We were reincorporated as a Delaware corporation in 1972. Our executive offices are located at Two Pierce
Place, Itasca, Illinois 60143-3141, and our telephone number is (630) 773-3800.

Information Concerning Forward-Looking Statements

This report contains certain statements related to future results, or states our intentions, beliefs and expectations or predictions for
the future, which are forward-looking statements as that term is defined in the Private Securities Litigation Reform Act of 1995.
Forward-looking statements relate to expectations or forecasts of future events. Such statements use words such as "anticipate,"
"believe," "estimate," "expect," "contemplate," "forecast," "project," "intend," "plan," "potential," and other similar terms, and
future or conditional tense verbs like "could," "may," "might," "see," "should," "will" and "would." You can also identify
forward-looking statements by the fact that they do not relate strictly to historical or current facts. For example, we may use
forward-looking statements when addressing topics such as: market and industry conditions, including competitive and pricing
trends; acquisition strategy; the expected impact of acquisitions and dispositions; the development and performance of our
services and products; changes in the composition or level of our revenues or earnings; our cost structure and the outcome of cost-
saving or restructuring initiatives; the outcome of contingencies; dividend policy; pension obligations; cash flow and liquidity;
capital structure and financial losses; future actions by regulators; the impact of changes in accounting rules; financial markets;
interest rates; foreign exchange rates; matters relating to our operations; income taxes; and expectations regarding our
investments, including our clean energy investments. These forward-looking statements are subject to certain risks and
uncertainties that could cause actual results to differ materially from either historical or anticipated results depending on a variety
of factors. Potential factors that could impact results include:

•  Volatility or declines in premiums or other adverse trends in the insurance industry;

•  An economic downturn, including one caused by a U.S. government shutdown and potential default, as well as uncertainty
regarding the European debt situation and market perceptions concerning the instability of the Euro;

•  Competitive pressures in each of our businesses;

•  Risks that could negatively affect the success of our acquisition strategy, including continuing consolidation in our industry
and growing interest in acquiring insurance brokers on the part of private equity firms, which could make it more difficult
to identify targets and could make them more expensive, execution risks, integration risks, the risk of post-acquisition
deterioration leading to intangible asset impairment charges, and the risk we could incur or assume unanticipated regulatory
liabilities such as those relating to violations of anti-corruption and sanctions laws;

•  Our failure to attract and retain experienced and qualified personnel;

•  Risks arising from our growing international operations, including the risks posed by political and economic uncertainty in
certain countries, risks related to maintaining regulatory and legal compliance across multiple jurisdictions (such as those
relating to violations of anti-corruption, sanctions and privacy laws), and risks arising from the complexity of managing
businesses across different time zones, geographies, cultures and legal regimes;

•  Risks particular to our risk management segment;

•  The lower level of predictability inherent in contingent and supplemental commissions versus standard commissions;
•  Sustained increases in the cost of employee benefits;

•  Our failure to apply technology effectively in driving value for our clients through technology-based solutions, or our
failure to gain internal efficiencies and effective internal controls through the application of technology and related tools;
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Our inability to recover successfully should we experience a disaster, material cybersecurity attack or other significant
disruption to business continuity;

Our failure to comply with regulatory requirements, including those related to international sanctions, or a change in
regulations or enforcement policies that adversely affects our operations;

Violations or alleged violations of the U.S. Foreign Corrupt Practices Act (FCPA), the U.K. Bribery Act 2010 (U.K.
Bribery Act) or other anti-corruption laws;

Our failure to adapt our services to changes resulting from the Patient Protection and Affordable Care Act and the Health
Care and Education Affordability Reconciliation Act (2010 Health Care Reform Legislation);

Unfavorable determinations related to contingencies and legal proceedings;

Damage to our reputation if clients are not satisfied with our services;

Improper disclosure of personal data;

Significant changes in foreign exchange rates;

Changes in our accounting estimates and assumptions;

Risks related to our clean energy investments, including the risk of environmental and product liability claims and
environmental compliance costs;

Disallowance of Internal Revenue Code of 1986, as amended (which we refer to as IRC) Section 29 or IRC Section 45 tax
credits;

Risks related to losses on other investments held by our corporate segment;

Restrictions and limitations in the agreements and instruments governing our debt;

The risk of share ownership dilution when we issue common stock as consideration for acquisitions; and

Volatility of the price of our common stock.

Any or all of our forward-looking statements may turn out to be inaccurate, and there are no guarantees about our performance. The
factors identified above are not exhaustive. Gallagher and its subsidiaries operate in a dynamic business environment in which new
risks may emerge frequently. Accordingly, readers should not place undue reliance on forward-looking statements, which speak only
as of the dates on which they are made. Except as required by law, we expressly disclaim any obligation to update or alter any
forward-looking statement that we may make from time to time, whether as a result of new information, future events or otherwise.
Further information about factors that could materially affect Gallagher, including our results of operations and financial condition, is
contained in the "Risk Factors" section in Part I, Item 1A of this report.

Operating Segments

We report our results in three segments: brokerage, risk management and corporate. The major sources of our operating revenues
are commissions, fees and supplemental and contingent commissions from brokerage operations and fees from risk management
operations. Information with respect to all sources of revenue, by segment, for each of the three years in the period ended
December 31, 2013, is as follows (in millions):

2013 2012 2011

% of % of % of

Amount Total Amount Total Amount Total

Brokerage

Commissions $  1,553.1 49% $  1,302.5 52% $  1,127.4 53%

Fees 450.5 15% 403.2 16% 324.1 15%

Supplemental commissions 77.3 2% 67.9 3% 56.0 3%

Contingent commissions 52.1 2% 42.9 2% 38.1 2%

Investment income and other 11.3 -% 11.1 -% 10.9 -%

2,144.3 68% 1,827.6 73% 1,556.5 73%

Risk Management

Fees 609.0 19% 568.5 22% 546.1 26%

Investment income 2.0 -% 3.2 -% 2.7 -%

611.0 19% 571.7 22% 548.8 26%

Corporate

Clean energy and other investment income 424.3 13% 121.0 5% 29.4 1%

Total revenues $ 3,179.6 100% $ 2,520.3 100% $ 2,134.7 100%



See Note 17 to our 2013 consolidated financial statements for additional financial information, including earnings before income
taxes and identifiable assets by segment for 2013, 2012 and 2011.

Our business, particularly our brokerage business, is subject to seasonal fluctuations. Commission and fee revenues, and the
related brokerage and marketing expenses, can vary from quarter to quarter as a result of the timing of policy inception dates and
the timing of receipt of information from insurance carriers. On the other the hand, salaries and employee benefits, rent,
depreciation and amortization expenses generally tend to be more uniform throughout the year. The timing of acquisitions,
recognition of books of business gains and losses and the variability in the recognition of IRC Section 45 tax credits also impact
the trends in our quarterly operating results. See Note 16 to our 2013 consolidated financial statements for unaudited quarterly
operating results for 2013 and 2012.

Brokerage Segment

The brokerage segment accounted for 68% of our revenues in 2013. Our brokerage segment is primarily comprised of retail and
wholesale insurance brokerage operations. Our retail brokerage operations negotiate and place property/casualty, employer-
provided health and welfare insurance, and healthcare exchange and retirement solutions principally for middle-market
commercial, industrial, public entity, religious and not-for-profit entities. Many of our retail brokerage customers choose to place
their insurance with insurance underwriters, while others choose to use alternative vehicles such as self-insurance pools, risk
retention groups or captive insurance companies. Our wholesale brokerage operations assist our brokers and other unaffiliated
brokers and agents in the placement of specialized, unique and hard-to-place insurance programs.

Our primary sources of compensation for our retail brokerage services are commissions paid by insurance carriers, which are
usually based upon either a percentage of the premium paid by insureds or brokerage and advisory fees paid directly by our
clients. For wholesale brokerage services, we generally receive a share of the commission paid to the retail broker by the insurer.
Commission rates depend on a number of factors, including the type of insurance, the particular insurance company underwriting
the policy and whether we act as a retail or wholesale broker. Advisory fees paid to us by our clients depend on the extent and
value of the services we provide. In addition, under certain circumstances, we receive supplemental and contingent commissions
for both retail and wholesale brokerage services. A supplemental commission is a commission paid by an insurance carrier that is
above the base commission paid. The insurance carrier determines the supplemental commission that is eligible to be paid
annually based on historical performance criteria in advance of the contractual period. A contingent commission is a commission
paid by an insurance carrier based on the overall profit and/or the overall volume of business placed with that insurance carrier
during a particular calendar year and is determined after the contractual period.

We operate our brokerage operations through a network of more than 400 sales and service offices located throughout the U.S.
and in 22 other countries. Most of these offices are fully staffed with sales and service personnel. In addition, we offer client-
service capabilities in more than 140 countries around the world through a network of correspondent brokers and consultants.

Retail Insurance Brokerage Operations
Our retail insurance brokerage operations accounted for 82% of our brokerage segment revenues in 2013. Our retail brokerage
operations place nearly all lines of commercial property/casualty and health and welfare insurance coverage. Significant lines of
insurance coverage and consultant capabilities are as follows:

401(k) Solutions

403(b) Solutions

Aviation

Casualty

Commercial Auto

Dental

Directors & Officers Liability

Disability

Earthquake

Errors & Omissions

Fire

General Liability

Life

Marine

Medical

Products Liability

Professional Liability

Property

Wind

Workers Compensation

Our retail brokerage operations are organized in more than 440 geographical profit centers primarily located in the U.S.,
Australia, Canada, the Caribbean and the U.K. and operate within certain key niche/practice groups, which account for
approximately 62% of our retail brokerage revenues. These specialized teams target areas of business and/or industries in which
we have developed a depth of expertise and a large client base. Significant niche/practice groups we serve are as follows:

Agribusiness

Automotive

Aviation & Aerospace

Construction

Energy

Entertainment

Environmental

Executive Benefits

Qobal Risks

Health and W elfare

Healthcare

Healthcare Analytics

Higher Education

Hospitality

Human Resources

International Benefits

Life Science

Marine

Manufacturing

Personal

Private Equity

Professional Groups

Public Entity

Real Estate

Religious/Not-for-Profit

Restaurant

Retirement

Scholastic

Technology/Telecom

Transportation

Voluntary Benefits



Our specialized focus on these niche/practice groups allows for highly-focused marketing efforts and facilitates the development
of value-added products and services specific to those industries or business segments. We believe that our detailed
understanding and broad client contacts within these niche/practice groups provide us with a competitive advantage.

We anticipate that our retail brokerage operations' greatest revenue growth over the next several years will continue to come
from:

•  Mergers and acquisitions;

•  Our niche/practice groups and middle-market accounts;

•  Cross-selling other brokerage products to existing customers; and

•  Developing and managing alternative market mechanisms such as captives, rent-a-captives and deductible
plans/self-insurance.

Wholesale Insurance Brokerage Operations
Our wholesale insurance brokerage operations accounted for 18% of our brokerage segment revenues in 2013. Our wholesale
brokers assist our retail brokers and other non-affiliated brokers in the placement of specialized and hard-to-place insurance.
These brokers operate through more than 65 geographical profit centers located across the U.S., Bermuda and through our
approved Lloyd's of London brokerage operation. In certain cases, we act as a brokerage wholesaler and, in other cases, we act
as a managing general agent or managing general underwriter distributing specialized insurance coverages for insurance carriers.
Managing general agents and managing general underwriters are agents authorized by an insurance company to manage all or a
part of the insurer's business in a specific geographic territory. Activities they perform on behalf of the insurer may include
marketing, underwriting (although we do not assume any underwriting risk), issuing policies, collecting premiums, appointing
and supervising other agents, paying claims and negotiating reinsurance.

More than 75% of our wholesale brokerage revenues come from non-affiliated brokerage customers. Based on revenues, our
domestic wholesale brokerage operation ranked as the largest domestic managing general agent/underwriting manager according
to Business Insurance magazine's September 23, 2013 edition.

We anticipate growing our wholesale brokerage operations by increasing the number of broker-clients, developing new managing
general agency and underwriter programs, and through mergers and acquisitions.

Risk Management Segment

Our risk management segment accounted for 19% of our revenues in 2013. Our risk management segment provides contract
claim settlement and administration services for enterprises that choose to self-insure some or all of their property/casualty
coverages and for insurance companies that choose to outsource some or all of their property/casualty claims departments.
Approximately 68% of our risk management segment's revenues are from workers compensation related claims, 28% are from
general and commercial auto liability related claims and 4% are from property related claims. In addition, we generate revenues
from integrated disability management (employee absence management) programs, information services, risk control consulting
(loss control) services and appraisal services, either individually or in combination with arising claims. Revenues for risk
management services are comprised of fees generally negotiated in advance on a per-claim or per-service basis, depending upon
the type and estimated volume of the services to be performed.

Risk management services are primarily marketed directly to Fortune 1000 companies, larger middle-market companies,
not-for-profit organizations and public entities on an independent basis from our brokerage operations. We manage our third-
party claims adjusting operations through a network of more than 100 offices located throughout the U.S., Australia, Canada,
New Zealand and the U.K. Most of these offices are fully staffed with claims adjusters and other service personnel. Our
adjusters and service personnel act solely on behalf and under the instruction of our clients and customers.

While this segment complements our insurance brokerage offerings, more than 90% of our risk management segment's revenues
come from non-affiliated brokerage customers, such as insurance companies and clients of other insurance brokers. Based on
revenues, our risk management operation ranked as the world's largest property/casualty third party claims administrator
according to Business Insurance magazine's April 22, 2013 edition.

We expect that the risk management segment's most significant growth prospects through the next several years will come from:

•  Increased levels of business with Fortune 1000 companies;

•  Larger middle-market companies, captives;

•  Program business and the outsourcing of insurance company claims departments; and

• Mergers and acquisitions.



Corporate Segment

The corporate segment accounted for 13% of our revenues in 2013. The corporate segment reports the financial information
related to our debt, clean energy investments, external acquisition-related expenses and other corporate costs. The revenues
reported by this segment in 2013 resulted primarily from our consolidation of refined fuel operations that we control and own
more than 50% of and from leased facilities we operate and control. At December 31, 2013, significant investments managed by
this segment include:

Clean Coal Related Ventures

We have a 46.54% interest in Chem-Mod LLC, a privately-held enterprise (Chem-Mod) that has commercialized multi-pollutant
reduction technologies to reduce mercury, sulfur dioxide and other emissions at coal-fired power plants. We also have an 8.0%
interest in a privately-held start-up enterprise (C-Quest Technology LLC), which owns technologies that reduce carbon dioxide
emissions created by burning fossil fuels.

Tax-Advantaged Investments
Prior to January 1, 2008, we owned certain partnerships formed to develop energy that qualified for tax credits under the former
IRC Section 29. These consisted of waste-to-energy and synthetic coal operations. These investments helped to substantially
reduce our effective income tax rate from 2002 through 2007. The law that permitted us to claim IRC Section 29 tax credits
expired on December 31, 2007. In 2009 and 2011, we built a total of 29 commercial clean coal production plants to produce
refined coal using Chem-Mod's proprietary technologies and in 2013, we purchased 99% interests in five commercial clean coal
production plants. We believe these operations produce refined coal that qualifies for tax credits under IRC Section 45. The law
that provides for IRC Section 45 tax credits substantially expires in December 2019 for the fourteen plants we built and placed in
service in 2009 (2009 Era Plants) and in December 2021 for the fifteen plants we built and placed in service in 2011, plus the five
plants we purchased interests in that were placed in service in 2011 (2011 Era Plants).

International Operations

Our total revenues by geographic area for each of the three years in the period ended December 31, 2013 were as follows
(in millions):

2013 2012 2011

% of % of % of

Amount Total Amount Total Amount Total

Brokerage and risk management segments

United States $  2,118.3 77% $  1,885.1 79% $  1,695.7 81%

United Kingdom 434.4 16% 352.3 14% 260.5 12%

Other foreign, principally Australia,

Bermuda and Canada 202.6 7% 161.9 7% 149.1 7%

Total brokerage and risk management 2,755.3 100% 2,399.3 100% 2,105.3 100%

Corporate segment, substantially all United States 424.3 121.0 29.4

Total revenues $  3,179.6 $  2,520.3 $  2,134.7

See Notes 5, 14 and 17 to our 2013 consolidated financial statements for additional financial information related to our foreign
operations, including goodwill allocation, earnings before income taxes and identifiable assets, by segment, for 2013, 2012 and
2011.

Brokerage Operations in Australia, Bermuda, Canada, the Caribbean and the U.K.
The majority of our international brokerage operations are in Australia, Bermuda, Canada, the Caribbean and the U.K.

We operate in Australia, the Caribbean and Canada primarily as a retail commercial property and casualty broker. In the U.K.,
we have a retail brokerage presence in more than 60 locations across the U.K. targeting small to medium enterprise risks; an
underwriting operation for clients to access the Lloyd's of London and other international insurance markets, and a program
operation offering customized risk management products and services to U.K. public entities. In Bermuda, we act principally as a
wholesaler for clients looking to access the Bermuda insurance markets and also provide services relating to the formation and
management of offshore captive insurance companies.

We also have ownership interests in two Bermuda-based insurance companies and a Guernsey-based insurance company that
operate segregated account "rent-a-captive" facilities. These facilities enable clients to receive the benefits of owning a captive
insurance company without incurring certain disadvantages of ownership. Captive insurance companies are created for clients to
insure their risks and capture underwriting profit and investment income, which is then available for use by the insureds generally
for reducing future costs of their insurance programs.



We also have strategic brokerage alliances with a variety of international brokers in countries where we do not have a local office
presence. Through a network of correspondent insurance brokers and consultants in more than 140 countries, we are able to fully
serve our clients' coverage and service needs in virtually any geographic area.

Risk Management Operations in Australia, Canada, New Zealand and the U.K.
Our international risk management operations are principally in Australia, Canada, New Zealand and the U.K. Services are
similar to those provided in the U.S. and are provided primarily on behalf of commercial and public entity clients.

Markets and Marketing

We manage our brokerage operations through a network of more than 400 sales and service offices located throughout the U.S.
and in 22 other countries. We manage our third-party claims adjusting operations through a network of approximately
100 offices located throughout the U.S., Australia, Canada, New Zealand and the U.K. Our customer base is highly diversified
and includes commercial, industrial, public entity, religious and not-for-profit entities. No material part of our business depends
upon a single customer or on a few customers. The loss of any one customer would not have a material adverse effect on our
operations. In 2013, our largest single customer accounted for approximately 1% of our revenues from the combined brokerage
and risk management segments and our ten largest customers represented 6% of our revenues from the combined brokerage and
risk management segments in the aggregate. Our revenues are geographically diversified, with both domestic and international
operations.

Each of our retail and wholesale brokerage operations has a small market-share position and, as a result, we believe has
substantial organic growth potential. In addition, each of our retail and wholesale brokerage operations has the ability to grow
through the acquisition of small- to medium-sized independent brokerages. See "Business Combinations" below.

While historically we have generally grown our risk management segment organically, and we expect to continue to do so, from
time to time we consider acquisitions for this segment.

We require our employees serving in sales or marketing capacities, plus all of our executive officers, to enter into agreements
with us restricting disclosure of confidential information and solicitation of our clients and prospects upon their termination of
employment. The confidentiality and non-solicitation provisions of such agreements terminate in the event of a hostile change in
control, as defined in the agreements.

Competition

Brokerage Segment
According to Business Insurance magazine's July 15, 2013 edition, we were the fourth largest insurance broker worldwide based
on total revenues. The insurance brokerage and service business is highly competitive and there are many insurance brokerage
and service organizations and individuals throughout the world who actively compete with us in every area of our business.

Our retail and wholesale brokerage operations compete with Aon pic. Marsh & McLennan Companies, Inc. and Willis Group
Holdings, Ltd., each of which has greater worldwide revenues than us. In addition, various other competing firms, such as
Jardine Lloyd Thomson Group pic. Wells Fargo Insurance Services, Inc., Brown & Brown Inc., Hub International Ltd., Lockton
Companies, Inc. and USl Holdings Corporation, operate nationally or are strong in a particular region or locality and may have, in
that region or locality, an office with revenues as large as or larger than those of our corresponding local office. We believe that
the primary factors determining our competitive position with other organizations in our industry are the quality of the services
we render and the overall costs to our clients. In addition, for health/welfare products and benefit consultant services, we
compete with larger firms such as Aon Hewitt, Mercer (a subsidiary of Marsh & McLennan Companies, Inc.), Towers Watson &
Co., mid-market firms such as Lockton, USI Holdings, and Wells Fargo and the benefits consulting divisions of the national
public accounting firms, as well as a vast number of local and regional brokerages and agencies.

Our wholesale brokerage operations compete with large wholesalers such as CRC Insurance Services, Inc., RT Specialty,
AmWINS Group, Inc., Swett & Crawford Group, Inc., as well as a vast number of local and regional wholesalers.

We also compete with certain insurance companies that write insurance directly for their customers. Government benefits
relating to health, disability, and retirement are also altematives to private insurance and indirectly compete with us.

Risk Management Segment
Our risk management operation currently ranks as the world's largest property/casualty third party claims administrator based on
revenues, according to Business Insurance magazine's April 22, 2013 edition. While many global and regional claims
administrators operate within this space, we compete directly with Sedgwick Claims Management Services, Inc., Broadspire
Services, Inc. (a subsidiary of Crawford & Company) and ESIS (a subsidiary of ACE Limited). Several large insurance
companies, such as AIG Insurance and Zurich Insurance, also maintain their own claims administration units, which can be strong
competitors. In addition, we compete with various smaller third party claims administrators on a regional level. We believe that
our competitive position is due to our strong reputation for outstanding service and our ability to resolve customers' losses in the
most cost-efficient manner possible.



Regulation

We are required to be licensed or receive regulatory approval in nearly every state and foreign jurisdiction in which we do
business. In addition, most jurisdictions require individuals who engage in brokerage, claim adjusting and certain other insurance
service activities be personally licensed. These licensing laws and regulations vary from jurisdiction to jurisdiction. In most
jurisdictions, licensing laws and regulations generally grant broad discretion to supervisory authorities to adopt and amend
regulations and to supervise regulated activities.

Business Combinations

We completed and integrated 279 acquisitions from January 1, 2002 through December 31, 2013, almost exclusively within our
brokerage segment. The majority of these acquisitions have been smaller regional or local property/casualty retail or wholesale
operations with a strong middle-market client focus or significant expertise in one of our focus market areas. Over the last
decade, we have also increased our acquisition activity in the retail employee benefits brokerage and wholesale brokerage areas.
The total purchase price for individual acquisitions have typically ranged from $1 million to $50 million, although in 2013 we
completed two large acquisitions with total purchase price consideration that was in excess of $300.0 million each.

Through acquisitions, we seek to expand our talent pool, enhance our geographic presence and service capabilities, and/or
broaden and further diversify our business mix. We also focus on identifying:

•  A corporate culture that matches our sales-oriented culture;

•  A profitable, growing business whose ability to compete would be enhanced by gaining access to our greater
resources; and

•  Clearly defined financial criteria.

See Note 3 to our 2013 consolidated financial statements for a summary of our 2013 acquisitions, the amount and form of the
consideration paid and the dates of acquisition.

Employees

As of December 31, 2013, we had approximately 16,400 employees. We continuously review benefits and other matters of
interest to our employees and consider our relations with our employees to be satisfactory.

Available Information

Our annual reports on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, and amendments to those reports
filed or furnished pursuant to Section 13(a) or 15(d) of the Exchange Act, are available free of charge on our website at
www.aig.com as soon as reasonably practicable after electronically filing or furnishing such material to the Securities and
Exchange Commission. Such reports may also be read and copied at the Securities and Exchange Commission's Public
Reference Room at 100 F Street NE, Washington, D.C. 20549. Information regarding the operation of the Public Reference
Room may be obtained by calling the Securities and Exchange Commission at (800) SEC-0330. The Securities and Exchange
Commission also maintains a website (www.sec.gov) that includes our reports, proxy statements and other information.

Item lA. Risk Factors.

Risks Relating to our Business Generally

An economic downturn, as well as uncertainty regarding the European debt crisis and market perceptions concerning the
instability of the Euro, could adversely affect our results of operations and financial condition.

An overall decline in economic activity could adversely impact us in future years as a result of reductions in the overall amount of
insurance coverage that our clients purchase due to reductions in their headcount, payroll, properties, and the market values of
assets, among other factors. Such reductions could also adversely impact future commission revenues when the carriers perform
exposure audits if they lead to subsequent downward premium adjustments. We record the income effects of subsequent
premium adjustments when the adjustments become known and, as a result, any improvement in our results of operations and
financial condition may lag an improvement in the economy. In addition, some of our clients may cease operations completely in
the event of a prolonged deterioration in the economy, or be acquired by other companies, which would have an adverse effect on
our results of operations and financial condition.

We also have a significant amount of trade accounts receivable from some of the insurance companies with which we place
insurance. If those insurance companies experience liquidity problems or other financial difficulties, we could encounter delays
or defaults in payments owed to us, which could have a significant adverse impact on our consolidated financial condition and
results of operations. In addition, if a significant insurer fails or withdraws from writing certain insurance coverages that we offer
our clients, overall capacity in the industry could be negatively affected, which could reduce our placement of certain lines and
types of insurance and, as a result, reduce our revenues and profitability. The failure of an insurer with whom we place business



could also result in errors and omissions claims against us by our clients, which could adversely affect our results of operations
and financial condition.

Despite a recent agreement by European Union officials on a system to wind down failed banks, continued concerns regarding the
ability of certain European countries to service their outstanding debt have given rise to instability in the global credit and
financial markets. A potential consequence may be stagnant growth, or even recession, in the Eurozone economies and beyond,
which could adversely affect our results of operations. The market instability caused by the Eurozone debt crisis has led to
questions regarding the future viability of the Euro as a single currency for the region. The dissolution of the Euro (in the
extreme case) could lead to further contraction in the Eurozone economies, adversely affecting our results of operations. In
addition, the value of our assets held in the Eurozone, including cash holdings, would decline if currencies in the region were
devalued.

Volatility or declines in premiums or other adverse trends in the insurance industry may seriously undermine our
profitability.

We derive much of our revenue from commissions and fees for our brokerage services. We do not determine the insurance
premiums on which our commissions are generally based. Moreover, insurance premiums are cyclical in nature and may vary
widely based on market conditions. For example, after three years of a "hard" market that began in late 2000 and was
strengthened by the events of September 11'\ 2001, in which premium rates were stable or increasing, in late 2003 the market
experienced the return of flat or reduced premium rates (a "soft" market) in many lines and geographic areas. This put downward
pressure on our commission revenues. In 2012 and 2013, the market began "firming" (as opposed to traditional hardening )
across many lines and geographic areas. In this environment, rates increased at a moderate pace, clients could still obtain
coverage, businesses continued to stay in standard-line markets and there was adequate capacity in the market. It is not clear
whether this firming is sustainable given the uncertainty of the current economic environment. Because of these market cycles
for insurance product pricing, which we cannot predict or control, our brokerage revenues and profitability can be volatile or
remain depressed for significant periods of time.

As traditional risk-bearing insurance companies continue to outsource the production of premium revenue to non-affiliated
brokers or agents such as us, those insurance companies may seek to further minimize their expenses by reducing the commission
rates payable to insurance agents or brokers. The reduction of these commission rates, along with general volatility and/or
declines in premiums, may significantly affect our profitability. Because we do not determine the timing or extent of premium
pricing changes, we cannot accurately forecast our commission revenues, including whether they will significantly decline. As a
result, we may have to adjust our budgets for future acquisitions, capital expenditures, dividend payments, loan repayments and
other expenditures to account for unexpected changes in revenues, and any decreases in premium rates may adversely affect the
results of our operations.

In addition, there have been and may continue to be various trends in the insurance industry toward alternative insurance markets
including, among other things, greater levels of self-insurance, captives, rent-a-captives, risk retention groups and non-insurance
capital markets-based solutions to traditional insurance. While, historically, we have been able to participate in certain of these
activities on behalf of our customers and obtain fee revenue for such services, there can be no assurance that we will realize
revenues and profitability as favorable as those realized from our traditional brokerage activities. Our ability to generate
premium-based commission revenue may also be challenged by the growing desire of some clients to compensate brokers based
upon flat fees rather than variable commission rates. This could negatively impact us because fees are generally not indexed for
inflation and do not automatically increase with premium as does commission-based compensation.

We face significant competitive pressures in each of our businesses.

The insurance brokerage and service business is highly competitive and many insurance brokerage and service organizations, as
well as individuals, actively compete with us in one or more areas of our business around the world. We compete with three
firms in the global risk management and brokerage markets that have revenues significantly larger than ours. In addition, various
other competing firms that operate nationally or that are strong in a particular country, region or locality may have, in that
country, region or locality, an office with revenues as large as or larger than those of our corresponding local office. Our risk
management operation also faces significant competition from stand-alone firms as well as divisions of larger firms.

We believe that the primary factors in determining our competitive position with other organizations in our industry are the
quality of the services rendered and the overall costs to our clients. Losing business to competitors offering similar products at
lower prices or having other competitive advantages would adversely affect our business.

In addition, any increase in competition due to new legislative or industry developments could adversely affect us. These
developments include:

•  Increased capital-raising by insurance underwriting companies, which could result in new capital in the industry, which
in turn may lead to lower insurance premiums and commissions;

•  Insurance companies selling insurance directly to insureds without the involvement of a broker or other intermediary;



•  Changes in our business compensation model as a result of regulatory developments (for example, the 2010 Health Care
Reform Legislation);

•  Federal and state governments establishing programs to provide health insurance or, in certain cases, property insurance
in catastrophe-prone areas or other alternative market types of coverage, that compete with, or completely replace,
insurance products offered by insurance carriers; and

•  Increased competition from new market participants such as banks, accounting firms and consulting firms offering risk
management or insurance brokerage services.

New competition as a result of these or other competitive or industry developments could cause the demand for our products and
services to decrease, which could in turn adversely affect our results of operations and financial condition.

We have historically acquired large numbers of insurance brokers, benefits consulting firms and risk management firms.
We may not be able to continue such an acquisition strategy in the future and there are risks associated with such
acquisitions, which could adversely affect our growth and results of operations.

Historically, we have acquired large numbers of insurance brokers, benefits consulting firms and risk management firms. Our
acquisition program has been an important part of our historical growth and we believe that similar acquisition activity will be
important to maintaining comparable growth in the future. Failure to successfully identify and complete acquisitions likely would
result in us achieving slower growth. Continuing consolidation in our industry and growing interest in acquiring insurance
brokers on the part of private equity firms and private equity-backed consolidators could make it more difficult for us to identify
appropriafe targets and could make them more expensive. Even if we are able to identify appropriate acquisition targets, we may
not be able to execute transactions on favorable terms or integrate targets in a manner that allows us to realize the benefits we
have historically experienced from acquisitions. Our ability to finance and integrate acquisitions may also decrease if we
complete a greater number of large acquisitions than we have historically.

Post-acquisition risks include those relating to retention of personnel, entry into unfamiliar markets, unanticipated contingencies
or liabilities (such as violations of sanctions laws or anti-corruption laws including the FCPA and U.K. Bribery Act) tax and
accounting issues, and integration difficulties, relating to accounting, information technology, human resources, or organizational
culture and fit, some or all of which could have an adverse effect on our results of operations and growth. Post-acquisition
deterioration of targets could also result in lower or negative earnings contribution and/or goodwill impairment charges.

We own interests in firms where we do not exercise management control (such as Casanueva Perez S.A.P. de C.V. (Grupo CP) in
Mexico) and are therefore unable to direct or manage the business to realize the anticipated benefits, including mitigation of risks,
that could be achieved through full integration.

Our future success depends, in part, on our ability to attract and retain experienced and qualified personnel.

We believe that our future success depends, in part, on our ability to attract and retain experienced personnel, including our senior
management, brokers and other key personnel. In addition, we could be adversely affected if we fail to adequately plan for the
succession of members of our senior management team. The insurance brokerage industry has experienced intense competition
for the services of leading brokers, and we have lost key brokers to competitors in the past. The loss of our chief executive
officer or any of our other senior managers, brokers or other key personnel (including the key personnel that manage our interests
in our IRC Section 45 investments), or our inability to identify, recruit and retain such personnel, could materially and adversely
affect our business, operating results and financial condition.

Our growing international operations expose us to risks different than those we face in the U.S.

We conduct a growing portion of our operations outside the U.S., including in countries where the risk of political and economic
uncertainty is relatively greater than that present in the U.S. and more stable countries. Adverse geopolitical or economic
conditions may temporarily or permanently disrupt our operations in these countries. For example, we have operations in India to
provide certain back-office services. To date, the dispute between India and Pakistan involving the Kashmir region, incidents of
terrorism in India and general geopolitical uncertainties have not adversely affected our operations in India. However, such
factors could potentially affect our operations there in the future. Should our access to these services be disrupted, our business,
operating results and financial condition could be adversely affected.

Operating outside the U.S. may also present other risks that are different from, or greater than, the risks we face doing comparable
business in the U.S. These include, among others, risks relating to:

•  Maintaining awareness of and complying with a wide variety of labor practices and foreign laws, including those
relating to export and import duties, environmental policies and privacy issues, as well as laws and regulations
applicable to U.S. business operations abroad. These include rules relating to trade sanctions administered by the U.S.
Office of Foreign Assets Control, the European Union and the United Nations, trade sanction laws such as the Iran
Threat Reduction and Syria Human Rights Act of 2012, the requirements of the FCPA and other anti-bribery and
corruption rules and requirements in the countries in which we operate (such as the U.K. Bribery Act), as well as
unexpected changes in such regulatory requirements and laws;
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Difficulties in staffing and managing foreign operations;

Less flexible employee relationships, which may limit our ability to prohibit employees from competing with us after
their employment, and may make it more difficult and expensive to terminate their employment;

Political and economic instability (including the potential dissolution of the Euro, acts of terrorism and outbreaks of
war);

Coordinating our communications and logistics across geographic distances and multiple time zones, including during
times of crisis management;

Adverse trade policies, and adverse changes to any of the policies of the U.S. or any of the foreign jurisdictions in which
we operate;

Adverse changes in tax rates or discriminatory or confiscatory taxation in foreign jurisdictions;

Legal or political constraints on our ability to maintain or increase prices;

Cash balances held in foreign banks and institutions where governments have not specifically enacted formal guarantee
programs; and

Governmental restrictions on the transfer of funds to us from our operations outside the U.S.

If any of these developments occur, our results of operations and financial condition could be adversely affected.

We face a variety of risks in our risk management operations that are distinct from those we face in our brokerage
operations.

Our risk management operations face a variety of risks distinct from those faced by our brokerage operations, including the risk
that:

The favorable trend among both insurers and insureds toward outsourcing various types of claims administration and
risk management services will reverse or slow, causing our revenues or revenue growth to decline;

Concentration of large amounts of revenue with certain clients results in greater exposure to the potential negative
effects of changes in management at such clients or changes in state government policies, in the case of our government-
entity clients;

Contracting terms will become less favorable or that the margins on our services will decrease due to increased
competition, regulatory constraints or other developments;

We will not be able to satisfy regulatory requirements related to third party administrators or that regulatory
developments (including unanticipated regulatory developments relating to security and data privacy outside the United
States) will impose additional burdens, costs or business restrictions that make our business less profitable;

Continued economic weakness or a slow-down in economic activity could lead to a continued reduction in the number of
claims we process;

If we do not control our labor and technology costs, we may be unable to remain competitive in the marketplace and
profitably fulfill our existing contracts (other than those that provide cost-plus or other margin protection);

We may be unable to develop further efficiencies in our claims-handling business if we fail to make adequate
improvements in technology or operations; and

Insurance companies or certain insurance consumers may create in-house servicing capabilities that compete with our
third party administration and other administration, servicing and risk management products.

If any of these developments occur, our results of operations and financial condition could be adversely affected.

Contingent and supplemental commissions we receive from insurance companies are less predictable than standard
commissions, and any decrease in the amount of these kinds of commissions we receive could adversely affect our results
of operations.

A portion of our revenues consists of contingent and supplemental commissions we receive from insurance companies.
Contingent commissions are paid by insurance companies based upon the profitability, volume and/or growth of the business
placed with such companies during the prior year. Supplemental commissions are commissions paid by insurance companies that
are established annually in advance based on historical performance criteria. If, due to the current economic environment or for
any other reason, we are unable to meet insurance companies' profitability, volume and/or growth thresholds, and/or insurance
companies increase their estimate of loss reserves (over which we have no control), actual contingent commissions and/or
supplemental commissions we receive could be less than anticipated, which could adversely affect our results of operations.
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Sustained increases in the cost of employee benefits could reduce our profitability.

The cost of current employees' medical and other benefits, as well as pension retirement benefits and postretirement medical
benefits under our legacy defined benefit plans, substantially affects our profitability. In the past, we have occasionally
experienced significant increases in these costs as a result of macro-economic factors beyond our control, including increases in
health care costs, declines in investment returns on pension assets and changes in discount rates used to calculate pension and
related liabilities. A significant decrease in the value of our defined benefit pension plan assets or decreases in the interest rates
used to discount the pension plans' liabilities could cause an increase in pension plan costs in future years. Although we have
actively sought to control increases in these costs, we can make no assurance that we will succeed in limiting future cost
increases, and continued upward pressure in these costs could reduce our profitability.

If we are unable to apply technology effectively in driving value for our clients through technology-based solutions or gain
internal efficiencies and effective internal controls through the application of technology and related tools, our client
relationships, growth strategy, compliance programs and operating results could be adversely affected.

Our future success depends, in part, on our ability to develop and implement technology solutions that anticipate and keep pace
with rapid and continuing changes in technology, industry standards, client preferences and internal control standards. We may
not be successful in anticipating or responding to these developments on a timely and cost-effective basis and our ideas may not
be accepted in the marketplace. Additionally, the effort to gain technological expertise and develop new technologies in our
business requires us to incur significant expenses. For example, certain of our competitors have launched consulting operations
that leverage global insurance placement data. If we cannot offer new technologies as quickly as our competitors, or if our
competitors develop more cost-effective technologies or product offerings, we could experience a material adverse effect on our
client relationships, growth strategy, compliance programs and operating results.

Our inability to recover successfully should we experience a disaster, material cybersecurity attack or other significant
disruption to business continuity could have a material adverse effect on our operations.

Our ability to conduct business may be adversely affected, even in the short-term, by a disruption in the infrastructure that
supports our business and the communities where we are located. For example, our risk management segment is highly
dependent on the continued and efficient functioning of RISX-FACS®, our proprietary risk management information system, to
provide clients with insurance claim settlement and administration services. Disruptions could be caused by, among other things,
restricted physical site access, terrorist activities, disease pandemics, material cybersecurity attacks, or outages to electrical,
communications or other services used by our company, our employees or third parties with whom we conduct business. We
have certain disaster recovery procedures in place and insurance to protect against such contingencies. However, such procedures
may not be effective and any insurance or recovery procedures may not continue to be available at reasonable prices and may not
address all such losses or compensate us for the possible loss of clients or increase in claims and lawsuits directed against us
because of any period during which we are unable to provide services. Our inability to successfully recover should we experience
a disaster or other significant disruption to business continuity could have a material adverse effect on our operations.

Regulatory, Legal and Accounting Risks

We are subject to regulation worldwide. If we fail to comply with regulatory requirements or if regulations change in a
way that adversely affects our operations, we may not be able to conduct our business or may be less profitable.

Many of our activities are subject to regulatory supervision, including insurance industry regulation, Federal and state
employment regulation and regulations promulgated by regulatory bodies such as the Securities and Exchange Commission
(SEC) and Department of Justice (DOJ) and Internal Revenue Service (IRS) in the U.S., and the Financial Services Authority
(FSA) in the U.K. Such regulations could reduce our profitability or growth by increasing the costs of compliance, restricting the
products or services we sell, the markets we enter, the methods by which we sell our products and services, or the prices we can
charge for our services and the form of compensation we can accept from our clients, carriers and third parties. As our operations
grow around the world, it is increasingly difficult to monitor and enforce regulatory compliance across the organization. A
compliance failure by even one of our smallest branches could lead to litigation and/or disciplinary actions that may include
compensating clients for loss, the imposition of penalties and the revocation of our authorization to operate. In all such cases, we
would also likely incur significant internal investigation costs.

In addition, changes in legislation or regulations and actions by regulators, including changes in administration and enforcement
policies, could from time to time require operational changes that could result in lost revenues or higher costs or hinder our ability
to operate our business. For example, we offer captive design and management services and group captive development services,
and expect to be able to continue offering such services. The National Association of Insurance Commissioners (NAIC) has
established a subgroup to study the use of captives and special purpose vehicles to transfer insurance risk in relation to existing
state laws and regulations. Any action by Federal, state or other regulators that adversely affects our ability to offer services in
relation to captives, either retroactively or prospectively, could have an adverse effect on our results of operations. Additionally,
the method by which insurance brokers are compensated has received substantial scrutiny in the past decade because of the
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potential for conflicts of interest. Adverse regulatory developments regarding the forms of compensation we can receive (for
example, continent commissions), could adversely affect our results of operations and financial condition.

We could be adversely affected by violations or alleged violations of the FCPA, the U.K. Bribery Act or other anti-
corruption laws.

The FCPA, U.K. Bribery Act and other anti-corruption laws generally prohibit companies and their intermediaries from making
improper payments (to foreign officials and otherwise) and require companies to keep accurate books and records and maintain
appropriate internal controls. Our training program and policies mandate compliance with such laws. We operate in some parts
of the world that have experienced governmental corruption to some degree, and, in certain circumstances, strict compliance with
anti-bribery laws may conflict with local customs and practices. In recent years, two of the five publicly traded insurance
brokerage firms were investigated in the U.K. by the FSA, and one was investigated in the U.S. by the SEC and DOJ, for
improper payments to foreign officials. These firms paid significant settlements and undertook internal investigations. If we are
alleged to have violated or found to be liable for violations of anti-corruption laws (either due to our own acts or our inadvertence,
or due to the acts or inadvertence of others, including employees of our third party partners or agents), we could be subject to civil
and criminal penalties or other sanctions, incur significant internal investigation costs and suffer reputational harm.

Our business could be negatively impacted if we are unable to adapt our services to changes resulting from the 2010
Health Care Reform Legislation.

The 2010 Health Care Reform Legislation, among other things, increases the level of regulatory complexity for companies that
offer health and welfare benefits to their employees, and continues to be amended through regulations issued by various
government agencies. Many clients of our brokerage segment purchase health and welfare products for their employees and,
therefore, are impacted by the 2010 Health Care Reform Legislation. We have made significant investments in product and
knowledge development to assist clients as they navigate the complex requirements of this legislation. Depending on future
changes to health legislation, these investments may not yield returns. In addition, if we are unable to adapt our services to
changes resulting from this law and any subsequent regulations, our ability to grow our business or to provide effective services,
particularly in our employee benefits consulting business, will be negatively impacted. In addition, if our clients reduce the role
or extent of employer sponsored health care in response to this law, particularly the "employer mandate" scheduled to enter into
effect in January 2015, our results of operations could be adversely impacted.

We are subject to a number of contingencies and legal proceedings which, if determined unfavorably to us, would
adversely affect our financial results.

We are subject to numerous claims, tax assessments, lawsuits and proceedings that arise in the ordinary course of business. Such
claims, lawsuits and other proceedings could, for example, include claims for damages based on allegations that our employees or
sub-agents improperly failed to procure coverage, report claims on behalf of clients, provide insurance companies with complete
and accurate information relating to the risks being insured, provide clients with appropriate consulting and claims handling
services, or appropriately apply funds that we hold for our clients on a fiduciary basis. We have established provisions against
these potential matters that we believe are adequate in light of current information and legal advice, and we adjust such provisions
from time to time based on current material developments. The damages claimed in these matters are or may be substantial,
including, in many instances, claims for punitive, treble or extraordinary damages. It is possible that, if the outcomes of these
contingencies and legal proceedings were not favorable to us, it could materially adversely affect our future financial results. In
addition, our results of operations, financial condition or liquidity may be adversely affected if, in the future, our insurance
coverage proves to be inadequate or unavailable or we experience an increase in liabilities for which we self-insure. We have
purchased errors and omissions insurance and other insurance to provide protection against losses that arise in such matters.
Accruals for these items, net of insurance receivables, when applicable, have been provided to the extent that losses are deemed
probable and are reasonably estimable. These accruals and receivables are adjusted from time to time as current developments
warrant.

As more fully described in Note 13 to our consolidated financial statements, we are subject to a number of legal proceedings,
regulatory actions and other contingencies. An adverse outcome in connection with one or more of these matters could have a
material adverse effect on our business, results of operations or financial condition in any given quarterly or annual period. In
addition, regardless of any eventual monetary costs, these matters could expose us to negative publicity, reputational damage,
harm to our client or employee relationships, or diversion of personnel and management resources, which could adversely affect
our ability to recruit quality brokers and other significant employees to our business, and otherwise adversely affect our results of
operations.

If our clients are not satisfied with our services, we may face additional cost, loss of profit opportunities and damage to
our professional reputation.

We depend, to a large extent, on our relationships with our clients and our reputation for high-quality brokerage and risk
management services, so that we can understand our clients' needs and deliver solutions and services that are tailored to their
needs. If a client is not satisfied with our services, it may be more damaging to our business than to other businesses and could
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cause us to incur additional costs and impair profitability. Many of our clients are businesses that band together in industry
groups and/or trade associations and actively share information amongst themselves about the quality of service they receive from
their vendors. Accordingly, poor service to one client may negatively impact our relationships with multiple other clients.

The nature of much of our work, especially our actuarial services in our benefits consulting business, involves assumptions and
estimates concerning future events, the actual outcome of which we cannot know with certainty in advance. Similarly, in our
institutional investment consulting and our retirement services consulting businesses, we may be measured based on our track
record regarding judgments and advice on investments that are susceptible to influences unknown at the time the advice was
given. In addition, we could make computational, software programming or data entry or management errors. A client may
nonetheless claim it suffered losses due to reliance on our consulting advice. In addition to the risks of liability exposure and
increased costs of defense and insurance premiums, claims arising from our professional services may produce publicity that
could hurt our reputation and business and adversely affect our ability to secure new business.

Improper disclosure of personal data could result in legal liability or harm our reputation.

One of our significant responsibilities is to maintain the security and privacy of our clients' confidential and proprietary
information and the personal data of their employees and other benefit plan participants. We maintain policies, procedures and
technological safeguards designed to protect the security and privacy of this information from threats such as a cybersecurity
attack. Nonetheless, we cannot entirely eliminate the risk of improper access to or disclosure of personally identifiable
information. Such disclosure could harm our reputation and subject us to liability under our contracts and laws that protect
personal data, resulting in increased costs or loss of revenue. In the past, we have experienced attempts to wrongfully access our
computer and information systems, which, if successful, could have resulted in harm to our business. Our systems were
successful in identifying the risk and preventing unauthorized access, and management is not aware of a cybersecurity incident
that has had a material effect on our operations. However, there can be no assurance that cybersecurity incidents that could have
a material impact on our business will not occur.

Data privacy is subject to frequently changing rules and regulations that sometimes conflict among the various jurisdictions and
countries in which we provide services, and may be more stringent in some jurisdictions outside the U.S. Our failure to adhere to
or successfully implement processes in response to changing regulatory requirements in this area could result in legal liability,
fines and penalties, and could damage our reputation.

Significant changes in foreign exchange rates may adversely affect our results of operations.

Some of our foreign subsidiaries receive revenues or incur obligations in currencies that differ from their functional currencies.
We must also translate the financial results of our foreign subsidiaries into U.S. dollars. Although we have used foreign currency
hedging strategies in the past and currently have some in place, such risks cannot be eliminated entirely, and significant changes
in exchange rates may adversely affect our results of operations.

Changes in our accounting estimates and assumptions could negatively affect our financial position and operating results.

We prepare our financial statements in accordance with U.S. generally accepted accounting principles (which we refer to as
GAAP). These accounting principles require us to make estimates and assumptions that affect the reported amounts of assets and
liabilities, and the disclosure of contingent assets and liabilities at the date of our consolidated financial statements. We are also
required to make certain judgments that affect the reported amounts of revenues and expenses during each reporting period. We
periodically evaluate our estimates and assumptions, including those relating to the valuation of goodwill and other intangible
assets, investments (including our IRC Section 45 investments), income taxes, stock-based compensation, claims handling
obligations, retirement plans, litigation and contingencies. We base our estimates on historical experience and various
assumptions that we believe to be reasonable based on specific circumstances. Actual results could differ from these estimates.
Additionally, changes in accounting standards could increase costs to the organization and could have an adverse impact on our
future financial position and results of operations.

Risks Relating to our Investments, Debt and Common Stock

Our clean energy investments are subject to various risks and uncertainties.

We have invested in clean energy operations capable of producing refined coal that we believe qualify for tax credits under IRC
Section 45.

See Note 12 to our consolidated financial statements for a description of these investments. Our ability to generate returns and
avoid write-offs in connection with these investments is subject to various risks and uncertainties. These include, but are not
limited to, the risks and uncertainties as set forth below.

•  Availability of the tax credits under IRC Section 45. Our ability to claim tax credits under IRC Section 45 depends
upon the operations in which we have invested satisfying certain ongoing conditions set forth in IRC Section 45. These
include, among others, the emissions reduction, "qualifying technology", and "placed-in-service" requirements of IRC
Section 45, as well as the requirement that at least one of the operations' owners qualifies as a "producer" of refined

14



coal. While we have received some degree of confirmation from the IRS relating to our ability to claim these tax credits,
the IRS could ultimately determine that the operations have not satisfied, or have not continued to satisfy, the conditions
set forth in IRC Section 45. Additionally, Congress could modify or repeal IRC Section 45 and remove the tax credits
retroactively.

Business risks. We are working to negotiate and finalize arrangements with potential co-investors for the purchase of
equity stakes in one or more of the operations that are not currently producing refined coal. If no satisfactory
arrangements can be reached with these potential co-investors, or if in the future any one of our co-investors leaves a
project, we could have difficulty finding replacements in a timely manner. We could also be exposed to risk due to our
lack of control over the operations if future developments, for example a regulatory change affecting public and private
companies differently, causes our interests and those of our co-investors to diverge. Finally, our partners responsible for
operation and management could fail to run the operations in compliance with IRC Section 45. If any of these
developments occur, our investment returns may be negatively impacted.

Operational risks. Chem-Mod's multi-pollutant reduction technologies (The Chem-Mod^*^ Solution) require chemicals
that may not be readily available in the marketplace at reasonable costs. Utilities that use the technologies could be idled
for various reasons, including operational or environmental problems at the plants or in the boilers, disruptions in the
supply or transportation of coal, revocation of their Chem-Mod technologies environmental permits, labor strikes, force
majeure events such as hurricanes, or terrorist attacks, any of which could halt or impede the operations. Long-term
operations using Chem-Mod's multi-pollutant reduction technologies could also lead to unforeseen technical or other
problems not evident in the short- or medium-term. A serious injury or death of a worker eonnected with the production
of refined coal using Chem-Mod's technologies could expose the operations to material liabilities, jeopardizing our
investment, and could lead to reputational harm. In the event of any such operational problems, we may not be able to
take full advantage of the tax credits.

Market demand for coal. When the price of natural gas and/or oil declines relative to that of coal, some utilities may
choose to bum natural gas or oil instead of coal. Market demand for coal may also decline as a result of an economic
slowdown and a corresponding decline in the use of electricity. Sustained low natural gas prices may also cause utilities
to phase out or close existing coal-fired power plants. If utilities bum less coal or eliminate coal in the production of
electricity, the availability of the tax credits would also be reduced.

Incompatible coal. If utilities purchase coal of a quality or type incompatible with their boilers and operations, treating
such coal through a commercial refined coal plant could magnify the negative impacts of buming such coal. As a result,
refined coal plants at such utilities may be removed from production until the incompatible coal has all been bumed,
which could cause us to be unable to take full advantage of the tax credits.

IRC Section 45 phase out provisions. IRC Section 45 contains phase out provisions based upon the market price of
coal, such that, if the price of coal rises to specified levels, we could lose some or all of the tax credits we expect to
receive from these investments.

Environmental concerns regarding coal. Environmental concems about greenhouse gases, toxic wastewater
discharges and the potential hazardous nature of coal combustion waste could lead to regulations that discourage the
buming of coal. For example, such regulations could mandate that electric power generating companies purchase a
minimum amount of power from renewable energy sources such as wind, hydroelectric, solar and geothermal. This
could result in utilities burning less coal, which would reduce the generation of tax credits.

Moving a commercial refined coal plant. Changes in circumstances, such as those described above, may cause a
commercial refined coal plant to be moved to a different power generation facility, which could require us to invest
additional capital.

Demand for commercial refined coal plants. The implementation of environmental regulations regarding certain
pollution control and permitting requirements has been delayed from time to time due to various lawsuits. The
uncertainty created by litigation and reconsiderations of rule-making by the Environmental Protection Agency could
negatively impact power generational facilities' demand for commercial refined coal plants, should we need to move
them as described above.

Intellectual property risks. Other companies may make claims of intellectual property infringement with respect to
The Chem-Mod™ Solution. Such intellectual property claims, with or without merit, could require that Chem-Mod (or
we and our investment and operational partners) obtain a license to use the intellectual property, which might not be
obtainable on favorable terms, if at all. If Chem-Mod (or we and our investment and operational partners) cannot defend
such claims or obtain necessary licenses on reasonable terms, the operations may be precluded from using The Chem-
Mod™ Solution.

Strategic alternatives risk. While we currently expect to continue to hold at least a portion of these refined coal
investments, if for any reason in the future we decide to sell more of our interests, the discount rate on future cash flows
could be excessive, and could result in an impairment on our investment.
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The IRC Section 45 operations in which we have invested and the by-products from such operations may result in
environmental and product liability claims and environmental compliance costs.

The construction and operation of the IRC Section 45 operations are subject to Federal, state and local laws, regulations and
potential liabilities arising under or relating to the protection or preservation of the environment, natural resources and human
health and safety. Such laws and regulations generally require the operations and/or the utilities at which the operations are
located to obtain and comply with various environmental registrations, licenses, permits, inspections and other approvals. Such
laws and regulations also impose liability, without regard to fault or the legality of a party's conduct, on certain entities that are
considered to have contributed to, or are otherwise involved in, the release or threatened release of hazardous substances into the
environment. Such hazardous substances could be released as a result of burning refined coal produced using The Chem-Mod™
Solution in a number of ways, including air emissions, waste water, and by-products such as fly ash. One party may, under
certain circumstances, be required to bear more than its share or the entire share of investigation and cleanup costs at a site if
payments or participation cannot be obtained from other responsible parties. By using The Chem-Mod™ Solution at locations
owned and operated by others, we and our partners may be exposed to the risk of becoming liable for environmental damage we
may have had little, if any, involvement in creating. Such risk remains even after production ceases at an operation to the extent
the environmental damage can be traced to the types of chemicals or compounds used or operations conducted in connection with
The Chem-Mod™ Solution. For example, we and our partners could face the risk of product and environmental liability claims
related to concrete incorporating fly ash produced using The Chem-Mod^*^ Solution. No assurances can be given that contractual
arrangements and precautions taken to ensure assumption of these risks by facility owners or operators will result in that facility
owner or operator accepting full responsibility for any environmental damage. It is also not uncommon for private claims by
third parties alleging contamination to also include claims for personal injury, property damage, diminution of property or similar
claims. Furthermore, many environmental, health and safety laws authorize citizen suits, permitting third parties to make claims
for violations of laws or permits and force compliance. Our insurance may not cover all environmental risk and costs or may not
provide sufficient coverage in the event of an environmental claim. If significant uninsured losses arise from environmental
damage or product liability claims, or if the costs of environmental compliance increase for any reason, our results of operations
and financial condition could be adversely affected.

We have historically benefited from IRC Section 29 tax credits and that law expired on December 31,2007. The
disallowance of IRC Section 29 tax credits would likely cause a material loss.

The law permitting us to claim IRC Section 29 tax credits related to our synthetic coal operations expired on December 31, 2007.
We believe our claim for IRC Section 29 tax credits in 2007 and prior years is in accordance with IRC Section 29 and four private
letter rulings previously obtained by IRC Section 29-related limited liability companies in which we had an interest. We
understand these private letter rulings are consistent with those issued to other taxpayers and have received no indication from the
IRS that it will seek to revoke or modify them. However, while our synthetic coal operations are not currently under audit, the
IRS could place those operations under audit and an adverse outcome may cause a material loss or cause us to be subject to
liability under indemnification obligations related to prior sales of partnership interests in partnerships claiming IRC Section 29
tax credits. For additional information about the potential negative effects of adverse tax audits and related indemnification
contingencies, see the discussion on IRC Section 29 tax credits included in "Management's Discussion and Analysis of Financial
Condition and Results of Operations."

We are exposed to various risks relating to losses on investments held by our corporate segment.

Our corporate segment holds a variety of investments. These investments are subject to risk of loss due to a variety of causes,
including general overall economic conditions, the effects of changes in interest rates, various regulatory issues, credit risk,
potential litigation, tax audits and disputes, failure to monetize in an effective and/or cost-efficient manner and poor operating
results. Any of these consequences may diminish the value of our invested assets and adversely affect our net worth and
profitability. Additionally, our cash holdings, including cash held in our fiduciary capacity, are subject to the credit, liquidity and
other risks faced by our financial institution counterparties.

The agreements and instruments governing our debt contain restrictions and limitations that could significantly impact
our ability to operate our business.

The agreements governing our debt contain covenants that, among other things, restrict our ability to dispose of assets, incur
additional debt, prepay other debt or amend other debt instruments, pay dividends, engage in certain asset sales, mergers,
acquisitions or similar transactions, create liens on assets, engage in certain transactions with affiliates, change our business or
make investments.

The restrictions in the agreements governing our debt may prevent us from taking actions that we believe would be in the best
interest of our business and our stockholders and may make it difficult for us to execute our business strategy successfully or
effectively compete with companies that are not similarly restricted. We may also incur future debt obligations that might subject
us to additional or more restrictive covenants that could affect our financial and operational flexibility, including our ability to
pay dividends. We cannot make any assurances that we will be able to refinance our debt or obtain additional financing on terms
acceptable to us, or at all.
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A failure to comply with the restrictions under the agreements governing our debt could result in a default under the financing
obligations or could require us to obtain waivers from our lenders for failure to comply with these restrictions. The occurrence of
a default that remains uncured or the inability to secure a necessary consent or waiver could cause our obligations with respect to
our debt to be accelerated and have a material adverse effect on our financial condition and results of operations.

In the event we issue common stock as consideration for certain acquisitions we may make, we could dilute share
ownership.

We grow our business organically as well as through acquisitions. One method of acquiring companies or otherwise funding our
corporate activities is through the issuance of additional equity securities. Should we issue additional equity securities, such
issuances could have the effect of diluting our earnings per share as well as existing stockholders' individual ownership
percentages in our company.

Volatility of the price of our common stock could adversely affect our stockholders.

The market price of our common stock could fluctuate significantly as a result of:

•  General economic and political conditions such as recessions, economic downturns and acts of war or terrorism;

•  Quarterly variations in our operating results;

•  Seasonality of our business cycle;

•  Changes in the market's expectations about our operating results;

•  Our operating results failing to meet the expectation of securities analysts or investors in a particular period;

•  Changes in financial estimates and recommendations by securities analysts concerning us or the financial services
industry in general;

•  Operating and stock price performance of other companies that investors deem comparable to us;

•  News reports relating to trends in our markets, including any expectations regarding an upcoming "hard" or "soft"
market;

•  Changes in laws and regulations affecting our business;

•  Material announcements by us or our competitors;

•  The impact or perceived impact of developments relating to our investments, including the possible perception by
securities analysts or investors that such investments divert management attention from our core operations;

•  Quarter-to-quarter volatility in the earnings impact of IRC Section 45 tax credits from our clean energy investments, due
to the application of accounting standards applicable to the recognition of tax credits; and

•  Sales of substantial amounts of common shares by our directors, executive officers or significant stockholders or the
perception that such sales could occur.

Shareholder class action lawsuits may be instituted against us following a period of volatility in our stock price. Any such
litigation could result in substantial cost and a diversion of management's attention and resources.

Item IB. Unresolved Staff Comments.

Not applicable.

Item 2. Properties.

The executive offices of our corporate segment and certain subsidiary and branch facilities of our brokerage and risk management
segments are located at Two Pierce Place, Itasca, Illinois, where we lease approximately 306,000 square feet of space, or
approximately 60% of the building. The lease commitment on this property expires on February 28, 2018.

Elsewhere, we generally operate in leased premises related to the facilities of our brokerage and risk management operations. We
prefer to lease office space rather than own real estate. Certain of our office space leases have options permitting renewals for
additional periods. In addition to minimum fixed rentals, a number of our leases contain annual escalation clauses generally
related to increases in an inflation index. See Note 13 to our 2013 consolidated financial statements for information with respect
to our lease commitments as of December 31, 2013.

Item 3. Legal Proceedings.

Not applicable.
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Item 4. Mine Safety Disclosures.

Not applicable.

Executive Officers

Our executive officers are as follows:

Name

J. Patrick Gallagher, Jr.

W alter D. Bay

Richard C. Gary

James W. Durkin, Jr.

Thomas J. Gallagher

James S. Gault

Douglas K. Howell

Scott R. Hudson

Susan E. McGrath

David E. McGum, Jr.

Age Position and Year First Elected

61

50

51

64

55

61

52

52

46

59

Chairman since 2006, President since 1990, Chief Executive Officer since 1995

Corporate Viee President, General Counsel, Secretary since 2007

Controller since 1997, Chief Accounting Officer since 2001

Corporate Viee President, President of our Employee Benefit Brokerage Operation
since 1985

Corporate Vice President since 2001, Chairman of our International Brokerage
Operation since 2010

Corporate Vice President since 1992, President ofour Retail Property/Casualty
Brokerage Operation since 2002

Corporate Vice President, Chief Financial Officer since 2003

Corporate Vice President and President of our Risk Management Operation since
2010

Corporate Viee President, Chief Human Resource Officer since 2007

Corporate Vice President since 1993, President ofour Wholesale Brokerage
Operation since 2001

With the exception of Mr. Hudson, we have employed each such person principally in management capacities for more than the
past five years. All executive officers are appointed annually and serve at the pleasure of our board of directors.

Prior to joining us on January 25, 2010, Mr. Hudson was a Director in the Insurance Practice of Bridge Strategy Group LLC, a
consulting firm he co-founded in 1998. Prior to that, Mr. Hudson worked as a business consultant specializing in the insurance
and financial services industry at Andersen Consulting LLP (now known as Accenture), and in senior roles at Information
Consulting Group, McKinsey & Co. and Renaissance Worldwide.

Part II

Item 5. Market for the Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of
Equity Securities.

Our common stock is listed on the New York Stock Exchange, trading under the symbol "AJG." The following table sets forth
information as to the price range of our common stock for the two-year period from January 1, 2012 through December 31, 2013
and the dividends declared per common share for such period. The table reflects the range of high and low sales prices per share
as reported on the New York Stock Exchange composite listing.

Dividends

Declared

per Common

ShareQuarterly Periods High Low

2013

First

Second

Third

Fourth

2012

First

Second

Third

Fourth

41.31

45.87

45.89

48.49

36.33

38.24

37.56

36.99

34.97

40.51

41.11

43.57

32.01

33.75

34.46

34.20

.35

.35

.35

.35

.34

.34

.34

.34
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As of January 31,2014, there were approximately 1,000 holders of record of our common stock.

(c) Issuer Purchases of Equity Securities

The following table shows the purchases of our common stock made by or on behalf of Gallagher or any "affiliated purchaser"
(as such term is defined in Rule 10b-18(a)(3) under the Securities Exchange Act of 1934, as amended) of Gallagher for each
fiscal month in the three-month period ended December 31, 2013:

Period

October 1 through October 31,2013

November 1 through November 30,2013

December 1 through December 31,2013

Total

Total

Number of

Shares

Purchased (1)

44

50

17,219

17,313

Average

Price Paid

per Share (2)

$  45.92

47.09

45.96

$  45.97

Total Number of

Shares Purchased

as Part of Publicly

Announced Plans

or Programs (3)

Maximum Number

of Shares that May

Yet be Purchased

Under the Plans

or Programs (3)

10,000,000

10,000,000

10,000,000

(1) Amounts in this column represent shares of our common stock purchased by the trustees of rabbi trusts established under our
Deferred Equity Participation Plan (which we refer to as the Age 62 Plan), our Deferred Cash Participation Plan (which we
refer to as the DCPP) and our Supplemental Savings and Thrift Plan (which we refer to as the Supplemental Plan),
respectively. The Age 62 Plan is an unfunded, non-qualified deferred compensation plan that generally provides for
distributions to certain of our key executives when they reach age 62 or upon or after their actual retirement. See Note 9 to
the consolidated financial statements in this report for more information regarding the Age 62 Plan. The DCPP is an
unfunded, non-qualified deferred compensation plan for certain key employees, other than executive officers, that generally
provides for distributions no sooner than five years from the date of awards. Under the terms of the Age 62 Plan and the
DCPP, we may contribute cash to the rabbi trust and instruct the trustee to acquire a specified number of shares of our
common stock on the open market or in privately negotiated transactions based on participant elections. In the fourth quarter
of 2013, we instructed the rabbi trustee for the Age 62 Plan and the DCPP to reinvest dividends paid into the plans in our
common stock. The Supplemental Plan is an unfunded, non-qualified deferred compensation plan that allows certain highly
compensated employees to defer amounts, including company match amounts, on a before-tax basis. Under the terms of the
Supplemental Plan, all cash deferrals and company match amounts may be deemed invested, at the employee's election, in a
number of investment options that include various mutual funds, an annuity product and a fund representing our common
stock. When an employee elects to deem his or her amounts under the Supplemental Plan invested in the fund representing
our common stock, the trustee of the rabbi trust purchases the number of shares of our common stock equivalent to the
amount deemed invested in the fund representing our common stock. We established the rabbi trusts for the Age 62 Plan, the
DCPP and the Supplemental Plan to assist us in discharging our deferred compensation obligations under these plans. All
assets of the rabbi trusts, including any shares of our common stock purchased by the trustees, remain, at all times, assets of
the Company, subject to the claims of our creditors. The terms of the Age 62 Plan, the DCPP and the Supplemental Plan do
not provide for a specified limit on the number of shares of common stock that may be purchased by the respective trustees
of the rabbi trusts.

(2) The average price paid per share is calculated on a settlement basis and does not include commissions.

(3) We have a common stock repurchase plan that the board of directors adopted on May 10, 1988 and has periodically amended
since that date to authorize additional shares for repurchase (the last amendment was on January 24, 2008). We did not
repurchase any shares of our common stock under the repurchase plan during the fourth quarter of 2013. The repurchase
plan has no expiration date and we are under no commitment or obligation to repurchase any particular amount of our
common stock under the plan. At our discretion, we may suspend the repurchase plan at any time.
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Item 6. Selected Financial Data.

The following selected consolidated financial data for each of the five years in the period ended December 31, 2013 have been
derived from our consolidated financial statements. Such data should be read in conjunction with our consolidated financial
statements and notes thereto in Item 8 of this annual report.

Year Ended December 31,

2013 2012 2011 2010 2009

(In millions, except per share and employee data)

Consolidated Statement of Earnings Data:

Commissions $  1,553.1 $  1,302.5 $  1,127.4 $  957.3 $ 912.9

Fees 1,059.5 971.7 870.2 735.0 733.8

Supplemental commissions 77.3 67.9 56.0 60.8 37.4

Contingent commissions 52.1 42.9 38.1 36.8 27.6

Investment income and other 437.6 135.3 43.0 74.3 17.6

Total revenues 3,179.6 2,520.3 2,134.7 1,864.2 1,729.3

Total expenses 2,905.1 2,275.0 1,926.9 1,661.2 1,518.2

Eamings before income taxes 274.5 245.3 207.8 203.0 211.1

Provision for income taxes 5.9 50.3 63.7 39.7 78.0

Eamings Irom continuing operations 268.6 195.0 144.1 163.3 133.1

Earnings (loss) from discontinued operations.
net of income taxes - - - 10.8 (4.5)

Net eamings $  268.6 $  195.0 $  144.1 $  174.1 $ 128.6

Per Share Data:

Diluted eamings from continuing operations
per share (1) $  2.06 $  1.59 $  1.28 $  1.56 $ 1.32

Diluted net eamings per share (1) 2.06 1.59 1.28 1.66 1.28

Dividends declared per common share (2) 1.40 1.36 1.32 1.28 1.28

Share Data:

Shares outstanding at year end 133.6 125.6 114.7 108.4 102.5

Weighted average number of common shares
outstanding 128.9 121.0 111.7 104.8 100.5

Weighted average number of common and
100.6common equivalent shares outstanding 130.5 122.5 112.5 105.1

Consolidated Balance Sheet Data:

Total assets $ 6,860.5 $ 5,352.3 $ 4,483.5 $ 3,596.0 $ 3,250.3

Long-term debt less current portion 825.0 725.0 675.0 550.0 550.0

Total stockholders' equity 2,085.5 1,658.6 1,243.6 1,106.7 892.9

Return on beginning stockholders' equity (3) 16% 16% 13% 20% 17%

Employee Data:

Number of employees - continuing operations
at year end 16,336 13,707 12,383 10,736 9,840

(1) Based on the weighted average number of common and common equivalent shares outstanding during the year.
(2) Based on the total dividends declared on a share of common stock outstanding during the entire year.
(3) Represents net earnings divided by total stockholders' equity, as ofthe beginning ofthe year.
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Item 7. Management's Discussion and Analysis of Financial Condition and Results of Operations.

Introduction

The following discussion and analysis should be read in conjunction with our consolidated financial statements and the related
notes included in Item 8 of this annual report. In addition, please see "Information Regarding Non-GAAP Measures and Other"
on page 26 for a reconciliation of the non-GAAP measures for adjusted total revenues, organic commission, fee and supplemental
commission revenues and adjusted EBITDAC to the comparable GAAP measures, as well as other important information
regarding these measures.

We are engaged in providing insurance brokerage and third-party property/casualty claims settlement and administration services
to entities in the U.S. and abroad. We believe that one of our major strengths is our ability to deliver comprehensively structured
insurance and risk management services to our clients. Our brokers, agents and administrators act as intermediaries between
insurers and their customers and we do not assume underwriting risks. We are headquartered in Itasca, Illinois, have operations
in 24 countries and offer client-service capabilities in more than 140 countries globally through a network of correspondent
brokers and consultants. We generate approximately 77% of our revenues for the combined brokerage and risk management
segments domestically, with the remaining 23% derived internationally, primarily in Australia, Bermuda, Canada, the Caribbean,
Singapore, New Zealand and the U.K. Substantially all of the revenues of the corporate segment are generated in the United
States. We have three reportable segments: brokerage, risk management and corporate, which contributed approximately 68%,
19% and 13%, respectively, to 2013 revenues. Our major sources of operating revenues are commissions, fees and supplemental
and contingent commissions from brokerage operations and fees from risk management operations. Investment income is
generated from our investment portfolio, which includes invested cash and fiduciary funds, as well as clean energy and other
investments.

This Management's Discussion and Analysis of Financial Condition and Results of Operations contains certain statements
relating to future results which are forward-looking statements as that term is defined in the Private Securities Litigation Reform
Act of 1995. Please see "Information Concerning Forward-Looking Statements" in Part I of this annual report, for certain
cautionary information regarding forward-looking statements and a list of factors that could cause our actual results to differ
materially from those predicted in the forward-looking statements.

Overview and 2013 Financial Highlights

We have generated positive organic growth in the last twelve quarterly periods in both our brokerage and risk management
segments. Based on our experience, we believe we are seeing continued evidence of moderate rate increases and our customers
are increasingly optimistic about their business prospects. The first quarter 2013 Council of Insurance Agents & Brokers (which
we refer to as the CIAB) survey indicated that rates were up, on average 5.2% across all sized accounts. The second quarter 2013
CIAB survey indicated that rates were up, on average 4.3% across all sized accounts. The third quarter 2013 CIAB survey
indicated that rates were up, on average 3.4% across all sized accounts. The fourth quarter 2013 CIAB survey had not been
published as of the filing date of this report, but we anticipate that the trends evident in the third quarter 2013 survey continued
into the fourth quarter. Rates continued to rise throughout 2013 as insurance carriers tightened their underwriting standards and
pressed for higher pricing and deductibles on renewals in critical areas such as property and workers compensation. In addition,
insurance carriers are still trying to reduce their exposure to property risks with catastrophic-loss exposure on the eastern coast of
the U.S. due to the on-going impact of "Superstorm Sandy." The third quarter 2013 survey also indicated that carriers have
tightened terms and conditions and lowered limits for exposures, such as storm surge, flood and off-site power, among others.
However, the overall firming market appears to have moderated during the second half of 2013. The CIAB represents the leading
domestic and international insurance brokers, who write approximately 80% of the commercial property/casualty premiums in the
U.S.

Our operating results improved in 2013 compared to 2012 in both our brokerage and risk management segments:

•  In our brokerage segment, total revenues and adjusted total revenues were up 17% and 18%, respectively, base organic
commission and fee revenues were up 5.6%, net earnings were up 31%, adjusted EBITDAC was up 23% and adjusted
EBITDAC margins were up 110 basis points.

•  In our risk management segment, total revenues and adjusted total revenues were up 7% and 8%, respectively, organic
fees were up 9.3%, net earnings were up 9%, adjusted EBITDAC was up 6% and adjusted EBITDAC margins decreased
by 20 basis points.

•  In our combined brokerage and risk management segments, total revenues and adjusted total revenues were up 15% and
16%, respectively, organic commissions and fee revenues were up 6.5%, net earnings were up 27%, adjusted EBITDAC
was up 20% and adjusted EBITDAC margins increased by 90 basis points.

• Our acquisition program finished strong and our integration efforts are on track. During the fourth quarter of 2013, the
brokerage segment completed 13 acquisitions with annualized revenues of $193.5 million, bringing the total for 2013 to
30 acquisitions with annualized revenues of $369.9 million.
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• The risk management segment also closed a claim portfolio transfer from an insurance company, and going forward we
expect to be their preferred administrator for certain claims. This transaction should generate another $12 to SI5 million
of annualized revenues for the risk management segment.

• As a result of our acquisition program and subsequent centralization efforts, during the fourth quarter of 2013 we took
actions to contract our management ranks and related support staff, mostly in our international operations. As a result,
pretax charges in the brokerage and risk management segments totaled $6.6 million and $1.5 million, respectively and
should generate annual workforce cost savings of $9.0 million and $2.3 million, respectively.

•  In our corporate segment, earnings from our clean energy investments contributed $63.7 million to net earnings in 2013.
We anticipate our clean energy investments to generate between $65.0 million and $80.0 million to net earnings in 2014.
We expect to use these additional earnings to continue our mergers and acquisition strategy in our core brokerage and
risk management operations.

The following provides non-GAAP information that management believes is helpful when comparing 2013 revenues, EBITDAC
and diluted net earnings (loss) per share to 2012.

Year Ended December 31, Diluted Net Earnings

Revenues EBITDAC

Segment 2013 2012 Chg 2013 2012 Chg 2013 2012 Chg

(in millions) (in millions)

Brokerage, as adjusted

Gains on book sales

$ 2,139.1

5.2

$  1,816.2

3.9

18% $ 510.7

5.2

$ 414.2

3.9

23% $  1.65

0.03

$  1.43

0.02

15%

Acquisition integration
Workforce and lease

- - (24.1) (19.3) (0.11) (0.10)

termination - - (7.8) (14.4) (0.04) (0.07)

Acquisition related
adjustments . - - 0.04 -

Levelized foreign currency

translation 7.5 (1.1) (0.01)

Brokerage, as reported 2,144.3 1,827.6 484.0 383.3 1.57 1.27

Risk Management, as adjusted 609.5 563.1 8% 96.1 90.3 6% 0.36 0.36 0%

New Zealand earthquake

claims administration 0.1 8.6 _ 1.5 _ 0.01

Workforce and lease

termination - - (1.7) (2.7) (0.01) (0.01)

South Australia and claim

portfolio transfer ramp up 1.4 - 0.1 (2.1) - (0.01)

Risk Management, as reported 611.0 571.7 94.5 87.0 0.35 0.35

Total Brokerage and Risk

Management, as reported 2,755.3 2,399.3 578.5 470.3 1.92 1.62

Corporate, as reported 424.3 121.0 (73.6) (38.2) 0.14 (0.03)

Total Company, as reported $ 3,179.6 $ 2,520.3 $ 504.9 :B 432.1 $  2.06 $ 1.59

We achieved these results by, among other things, demonstrating expense discipline and headcount control, continuing to pursue
our acquisition strategy and generating organic growth in our core businesses. In 2013, we continued to expand our international
operations through both acquisitions and organic growth. By the end of 2013, 23% of our revenues were generated
internationally in our combined brokerage and risk management segments, compared with 21% in 2012. We expect this
international revenue trend to continue in 2014.

Insurance Market Overview

Fluctuations in premiums charged by property/casualty insurance carriers have a direct and potentially material impact on the
insurance brokerage industry. Commission revenues are generally based on a percentage of the premiums paid by insureds and
normally follow premium levels. Insurance premiums are cyclical in nature and may vary widely based on market conditions.
Various factors, including competition for market share among insurance carriers, increased underwriting capacity and improved
economies of scale following consolidations, can result in flat or reduced property/casualty premium rates (a "soft" market).
A soft market tends to put downward pressure on commission revenues. Various countervailing factors, such as greater than
anticipated loss experience and capital shortages, can result in increasing property/casualty premium rates (a "hard" market).
A hard market tends to favorably impact commission revenues. Hard and soft markets may be broad-based or more narrowly
focused across individual product lines or geographic areas.
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As markets harden, certain insureds, who are the buyers of insurance (our brokerage clients), have historically resisted paying
increased premiums and the higher commissions these premiums generate. Such resistance often causes some buyers to raise
their deductibles and/or reduce the overall amount of insurance coverage they purchase. As the market softens, or costs decrease,
these trends have historically reversed. During a hard market, buyers may switch to negotiated fee in lieu of commission
arrangements to compensate us for placing their risks, or may consider the alternative insurance market, which includes self-
insurance, captives, rent-a-captives, risk retention groups and capital market solutions to transfer risk. According to industry
estimates, these mechanisms now account for 50% of the total U.S. commercial property/casualty market. Our brokerage units
are very active in these markets as well. While increased use by insureds of these alternative markets historically has reduced
commission revenue to us, such trends generally have been accompanied by new sales and renewal increases in the areas of risk
management, claims management, captive insurance and self-insurance services and related growth in fee revenue.

Inflation tends to increase the levels of insured values and risk exposures, resulting in higher overall premiums and higher
commissions. However, the impact of hard and soft market fluctuations has historically had a greater impact on changes in
premium rates, and therefore on our revenues, than inflationary pressures.

Recent Events

In 2013, the insurance market continued to show signs of "firming" (as opposed to traditional "hardening") across many lines and
geographic areas. In this environment, rates increased at a moderate pace, clients could still obtain coverage, businesses
continued to stay in standard-line markets and there was adequate capacity in the insurance market. It is not clear whether this
firming is sustainable given the uncertainty of the current economic environment. Despite the official end of the recession and
recent signs of an economic recovery, the deterioration in the economy that began in the fall of 2008 continued to adversely
impact us in 2013, and could continue to do so in future years as a result of potential reductions in the overall amount of insurance
coverage that our clients may purchase due to reductions in, among other things, their headcount, payroll, properties and the
market value of their assets. Such reductions could also adversely impact our commission revenues in future years if the
property/casualty insurance carriers perform exposure audits that lead to subsequent downward premium adjustments. We record
the income effects of subsequent premium adjustments when the adjustments become known and, as a result, any improvement in
our results of operations and financial condition may lag an improvement in the economy.

Clean energy investments - In 2009 and 2011, we built a total of 29 commercial clean coal production plants to produce refined
coal using Chem-Mod's (see below) proprietary technologies. In addition, on September 1, 2013, we purchased a 99% interest in
a limited liability company that has ownership interests in four limited liability companies that own five clean coal production
plants. We believe these operations produce refined coal that qualifies for tax credits under IRC Section 45. The law that
provides for IRC Section 45 tax credits expires in December 2019 for the fourteen plants we built and placed in service in 2009
(2009 Era Plants) and in December 2021 for the fifteen plants we built and placed in service in 2011, plus the five plants we
purchased interests in that were placed in service in 2011 (2011 Era Plants).

Twenty-eight plants are under long-term production contracts with several utilities. The remaining six plants are in various stages
of engineering, negotiating, finalizing and signing long-term production contracts. Several of the remaining six plants could be in
production starting in late 2014 with the balance expected to be in production in 2015.

We also own a 46.54% controlling interest in Chem-Mod, which has been marketing The Chem-Mod™ Solution proprietary
technologies principally to reflned fuel plants that sell reflned fuel to coal-fired power plants owned by utility companies,
including those plants in which we hold interests. Based on current production estimates provided by licensees, Chem-Mod could
generate for us approximately $3.6 million of net after-tax earnings per quarter.

Our current estimate of the 2014 annual after-tax earnings that could be generated from all of our clean energy investments in
2014 is between $65.0 million to $80.0 million. If we continue to have success in entering additional long-term production
contracts, we could generate more after-tax earnings in 2015 and beyond.

All estimates set forth above regarding the future results of our clean energy investments are subject to significant risks, including
those set forth in the risk factors regarding our IRC Section 45 investments under Item I A, "Risk Factors."
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Critical Accounting Policies

Our consolidated fmancial statements are prepared in accordance with U.S. generally accepted accounting principles (whieh we
refer to as GAAP), which require management to make estimates and assumptions that affeet the amounts reported in our
consolidated fmaneial statements and accompanying notes. We believe the following significant accounting policies may involve
a higher degree of judgment and complexity. See Note 1 to our consolidated financial statements for other significant accounting
policies.

Revenue Recognition - We recognize commission revenues at the later of the billing or the effective date of the related insurance
policies, net of an allowanee for estimated poliey cancellations. We reeognize commission revenues related to installment
premiums as the installments are billed. We recognize supplemental eommission revenues using internal data and information
reeeived from insurance carriers that allows us to reasonably estimate the supplemental commissions earned in the period. A
supplemental commission is a commission paid by an insurance carrier that is above the base commission paid, is determined by
the insurance carrier based on historical performance criteria and is established annually in advance of the contractual period. We
recognize contingent commissions and commissions on premiums directly billed by insurance carriers as revenue when we have
obtained the data necessary to reasonably determine such amounts. Typically, we cannot reasonably determine these types of
commission revenues until we have received the cash or the related policy detail or other carrier specific information from the
insurance carrier. A contingent commission is a commission paid by an insurance carrier based on the overall profit and/or
volume of the business placed with that insurance carrier during a particular calendar year and is determined after the contractual
period. Commissions on premiums billed directly by insurance carriers to the insureds generally relate to a large number of
property/casualty insurance policy transactions, each with small premiums, and comprise a substantial portion of the revenues
generated by our employee benefit brokerage operations. Under these direct bill arrangements, the insurance carrier controls the
entire billing and policy issuance proeess. We reeord the ineome effects of subsequent premium adjustments when the
adjustments become known. Fee revenues generated from the brokerage segment primarily relate to fees negotiated in lieu of
commissions that we recognize in the same manner as commission revenues. Fee revenues generated from the risk management
segment relate to third party claims administration, loss control and other risk management consulting services, that we provide
over a period of time, typically one year. We recognize these fee revenues ratably as the services are rendered and record the
income effects of subsequent fee adjustments when the adjustments become known.

Premiums and fees receivable in our consolidated balance sheet are net of allowances for estimated policy cancellations and
doubtful accounts. We establish the allowance for estimated policy cancellations through a charge to revenues and the allowance
for doubtful accounts through a charge to other operating expenses. Both of these allowances are based on estimates and
assumptions using historical data to project future experience. Such estimates and assumptions could change in the future as
more information becomes known which could impact the amounts reported and disclosed herein. We periodically review the
adequacy of these allowances and make adjustments as necessary.

Income Taxes - Our tax rate reflects the statutory tax rates applicable to our taxable earnings and tax planning in the various
jurisdictions in which we operate. Significant judgment is required in determining the annual effective tax rate and in evaluating
uncertain tax positions. We report a liability for unrecognized tax benefits resulting from uncertain tax positions taken or
expected to be taken in our tax return. We evaluate our tax positions using a two-step process. The first step involves
recognition. We determine whether it is more likely than not that a tax position will be sustained upon tax examination based
solely on the technical merits of the position. The technical merits of a tax position are derived from both statutory and judicial
authority (legislation and statutes, legislative intent, regulations, rulings and case law) and their applicability to the facts and
circumstances of the position. If a tax position does not meet the "more likely than not" recognition threshold, we do not
recognize the benefit of that position in the fmancial statements. The second step is measurement. A tax position that meets the
"more likely than not" recognition threshold is measured to determine the amount of benefit to recognize in the financial
statements. The tax position is measured as the largest amount of benefit that has a likelihood of greater than 50% of being
realized upon ultimate resolution with a taxing authority.

Uncertain tax positions are measured based upon the facts and circumstances that exist at each reporting period and involve
significant management judgment. Subsequent changes in judgment based upon new information may lead to changes in
recognition, derecognition and measurement. Adjustments may result, for example, upon resolution of an issue with the taxing
authorities, or expiration of a statute of limitations barring an assessment for an issue. We recognize interest and penalties, if any,
related to unrecognized tax benefits in our provision for income taxes. See Note 14 to our eonsolidated fmancial statements for a
discussion regarding the possibility that our gross unrecognized tax benefits balance may change within the next twelve months.

Tax law requires certain items to be included in our tax returns at different times than such items are reflected in the financial
statements. As a result, the annual tax expense reflected in our consolidated statements of earnings is different than that reported
in the tax returns. Some of these differences are permanent, such as expenses that are not deductible in the returns, and some
differences are temporary and reverse over time, sueh as depreciation expense and amortization expense deductible for income
tax purposes. Temporary differences ereate deferred tax assets and liabilities. Deferred tax liabilities generally represent tax
expense recognized in the financial statements for which a tax payment has been deferred, or expense which has been deducted in
the tax return but has not yet been recognized in the financial statements. Deferred tax assets generally represent items that can
be used as a tax deduction or credit in tax returns in future years for which a benefit has already been recorded in the financial
statements.
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We establish or adjust valuation allowances for deferred tax assets when we estimate that it is more likely than not that future
taxable income will be insufficient to fully use a deduction or credit in a specific jurisdiction. In assessing the need for the
recognition of a valuation allowance for deferred tax assets, we consider whether it is more likely than not that some portion, or
all, of the deferred tax assets will not be realized and adjust the valuation allowance accordingly. We evaluate all significant
available positive and negative evidence as part of our analysis. Negative evidence includes the existence of losses in recent
years. Positive evidence includes the forecast of future taxable income by jurisdiction, tax-planning strategies that would result in
the realization of deferred tax assets and the presence of taxable income in prior carryback years. The underlying assumptions we
use in forecasting future taxable income require significant judgment and take into account our recent performance. The ultimate
realization of deferred tax assets depends on the generation of future taxable income during the periods in which temporary
differences are deductible or creditable.

Intangible Assets/Earnout Obligations - Intangible assets represent the excess of cost over the estimated fair value of net
tangible assets of acquired businesses. Our primary intangible assets are classified as either goodwill, expiration lists, non-
compete agreements or trade names. Expiration lists, non-compete agreements and trade names are amortized using the straight-
line method over their estimated useful lives (three to fifteen years for expiration lists, three to five years for non-compete
agreements and five to fifteen years for trade names), while goodwill is not subject to amortization. The establishment of
goodwill, expiration lists, non-compete agreements and trade names and the determination of estimated useful lives are primarily
based on valuations we receive from qualified independent appraisers. The calculations of these amounts are based on estimates
and assumptions using historical and pro forma data and recognized valuation methods. Different estimates or assumptions could
produce different results. We carry intangible assets at cost, less accumulated amortization in our consolidated balance sheet.

We review all of our intangible assets for impairment at least annually and whenever events or changes in business circumstances
indicate that the carrying value of the assets may not be recoverable. We perform these impairment reviews at the reporting unit
level with respect to goodwill and at the business unit level for amortizable intangible assets. In reviewing intangible assets, if the
fair value were less than the carrying amount of the respective (or underlying) asset, an indicator of impairment would exist and
further analysis would be required to determine whether or not a loss would need to be charged against current period earnings.
Based on the results of impairment reviews in 2013, 2012 and 2011, we wrote off $2.2 million, $3.5 million and $4.6 million,
respectively, of amortizable intangible assets primarily related to prior year acquisitions of our brokerage segment. The
determinations of impairment indicators and fair value are based on estimates and assumptions related to the amount and timing
of future cash flows and future interest rates. Different estimates or assumptions could produce different results.

Current accounting guidance related to business combinations requires us to estimate and recognize the fair value of liabilities
related to potential eamout obligations as of the acquisition dates for all of our acquisitions subject to eamout provisions. The
maximum potential earnout payables disclosed in the notes to our consolidated financial statements represent the maximum
amount of additional consideration that could be paid pursuant to the terms of the purchase agreement for the applicable
acquisition. The amounts recorded as eamout payables, which are primarily based upon the estimated future operating results of
the acquired entities over a two- to three-year period subsequent to the acquisition date, are measured at fair value as of the
acquisition date and are included on that basis in the recorded purchase price consideration. We will record subsequent changes
in these estimated eamout obligations, including the accretion of discount, in our consolidated statement of earnings when
incurred.

The fair value of these eamout obligations is based on the present value of the expected future payments to be made to the sellers
of the acquired entities in accordance with the provisions outlined in the respective purchase agreements. In determining fair
value, we estimate the acquired entity's future performance using financial projections that are developed by management for the
acquired entity and market participant assumptions that are derived for revenue growth and/or profitability. We estimate future
payments using the eamout formula and performance targets specified in each purchase agreement and these financial
projections. We then discount these payments to present value using a risk-adjusted rate that takes into consideration market-
based rates of retum that reflect the ability of the acquired entity to achieve the targets. Changes in financial projections, market
participant assumptions for revenue growth and/or profitability, or the risk-adjusted discount rate, would result in a change in the
fair value of recorded eamout obligations. See Note 3 to our consolidated financial statements for additional discussion on our
2013 business combinations.

Business Combinations and Dispositions

See Note 3 to our consolidated financial statements for a discussion of our 2013 business combinations. We did not have any
material dispositions in 2013, 2012 or 2011. Historically, we have used acquisitions to grow our brokerage segment's
commission and fee revenues. Acquisitions allow us to expand into desirable geographic locations and further extend our
presence in the retail and wholesale insurance brokerage services industries. We expect that our brokerage segment's
commission and fee revenues will continue to grow as a result of acquisitions. We intend to continue to consider, from time to
time, additional acquisitions for our brokerage and risk management segments on terms that we deem advantageous. At any
particular time, we are generally engaged in discussions with multiple acquisition candidates. However, we can make no
assurances that any additional acquisitions will be consummated, or, if consummated, that they will be advantageous to us.
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Results of Operations

Information Regarding Non-GAAP Measures and Other
In the discussion and analysis of our results of operations that follows, in addition to reporting financial results in accordance with
GAAP, we provide information regarding EBITDAC, EBITDAC margin, adjusted EBITDAC, adjusted EBITDAC margin,
diluted net earnings per share (as adjusted) for the brokerage and risk management segments, adjusted revenues, adjusted
compensation and operating expenses, adjusted compensation expense ratio, adjusted operating expense ratio and organic revenue
measures for each operating segment. These measures are not in accordance with, or an alternative to, the GAAP information
provided in this report. We believe that these presentations provide useful information to management, analysts and investors
regarding financial and business trends relating to our results of operations and financial condition. Our industry peers may
provide similar supplemental non-GAAP information related to organic revenues and EBITDAC, although they may not use the
same or comparable terminology and may not make identical adjustments. The non-GAAP information we provide should be
used in addition to, but not as a substitute for, the GAAP information provided. Certain reclassifications have been made to the
prior-year amounts reported in this report in order to conform them to the current year presentation.

Adjusted presentation - We believe that the adjusted presentation of our 2013, 2012 and 2011 information, presented on the
following pages, provides stockholders and other interested persons with useful information regarding certain financial metrics
that may assist such persons in analyzing our operating results as they develop a future earnings outlook for us. The after-tax
amounts related to the adjustments were computed using the normalized effective tax rate for each respective period.

•  Adjusted revenues and expenses - We define these measures as revenues, compensation expense and operating
expense, respectively, each adjusted to exclude net gains realized from sales of books of business, acquisition integration
costs. New Zealand earthquake claims administration. South Australia and claim portfolio transfer ramp up fees/costs,
workforce related charges, lease termination related charges, acquisition related adjustments, litigation settlements and
the impact of foreign currency translation, as applicable. Integration costs include costs related to transactions not
expected to occur on an ongoing basis in the future once we fully assimilate the applicable acquisition. These costs are
typically associated with redundant workforce, extra lease space, duplicate services and extemal costs incurred to
assimilate the acquisition with our IT related systems.

•  Adjusted ratios - Adjusted compensation expense ratio and adjusted operating expense ratio are defined as adjusted
compensation expense and adjusted operating expense, respectively, each divided by adjusted revenues.

Earnings Measures - We believe that the presentation of EBITDAC, EBITDAC margin, adjusted EBITDAC, adjusted
EBITDAC margin and diluted net earnings per share (as adjusted) for the brokerage and risk management segment, each as
defined below, provides a meaningful representation of our operating performance. We consider EBITDAC and EBITDAC
margin as a way to measure financial performance on an ongoing basis. Adjusted EBITDAC, adjusted EBITDAC margin and
diluted net earnings per share (as adjusted) for the brokerage and risk management segments are presented to improve the
comparability of our results between periods by eliminating the impact of items that have a high degree of variability.

•  EBITDAC - We define this measure as net earnings before interest, income taxes, depreciation, amortization and the
change in estimated acquisition eamout payables.

•  EBITDAC margin - We define this measure as EBITDAC divided by total revenues.

•  Adjusted EBITDAC - We define this measure as EBITDAC adjusted to exclude net gains realized from sales of books
of business, acquisition integration costs, workforce related charges, lease termination related charges. New Zealand
earthquake claims administration costs. South Australia and claim portfolio transfer ramp up fees/costs, acquisition
related adjustments and the period-over-period impact of foreign currency translation, as applicable.

•  Adjusted EBITDAC margin - We define this measure as adjusted EBITDAC divided by total adjusted revenues
(defined above).

•  Diluted net earnings per share (as adjusted) - We define this measure as net earnings adjusted to exclude the after-tax
impact of net gains realized from sales of books of business, acquisition integration costs. New Zealand earthquake
claims administration. South Australia and claim portfolio transfer ramp up fees/costs, workforce related charges, lease
termination related charges, acquisition related adjustments the period-over-period impact of foreign currency
translation, as applicable, divided by diluted weighted average shares outstanding.
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Organic Revenues - For the brokerage segment, organic change in base commission and fee revenues excludes the first twelve
months of net commission and fee revenues generated from acquisitions accounted for as purchases and the net commission and
fee revenues related to operations disposed of in each year presented. These commissions and fees are excluded from organic
revenues in order to help interested persons analyze the revenue growth associated with the operations that were a part of our
business in both the current and prior year. In addition, change in organic growth excludes the impact of supplemental and
contingent commission revenues and the period-over-period impact of foreign currency translation and disposed of operations.
The amounts excluded with respect to foreign currency translation are calculated by applying current year foreign exchange rates
to the same prior year periods. For the risk management segment, organic change in fee revenues excludes the first twelve
months of fee revenues generated from acquisitions accounted for as purchases and the fee revenues related to operations
disposed of in each year presented. In addition, change in organic growth excludes the impact of South Australian ramp up fees.
New Zealand earthquake claims administration and the period-over-period impact of foreign currency translation to improve the
comparability of our results between periods by eliminating the impact of the items that have a high degree of variability or due to
the limited-time nature of these revenue sources.

These revenue items are excluded from organic revenues in order to determine a comparable measurement of revenue growth that
is associated with the revenue sources that are expected to continue in 2014 and beyond. We have historically viewed organic
revenue growth as an important indicator when assessing and evaluating the performance of our brokerage and risk management
segments. We also believe that using this measure allows financial statement users to measure, analyze and compare the growth
from our brokerage and risk management segments in a meaningful and consistent manner.

Reconciliation of Non-GAAP Information Presented to GAAP Measures - This report includes tabular reconciliations to the
most comparable GAAP measures for adjusted revenues, adjusted compensation expense and adjusted operating expense,
EBITDAC, EBITDAC margin, adjusted EBITDAC, adjusted EBITDAC margin, diluted net earnings per share (as adjusted) and
organic revenue measures.

Other Information

Allocations of investment income and certain expenses are based on reasonable assumptions and estimates primarily using
revenue, headcount and other information. We allocate the provision for income taxes to the brokerage and risk management
segments as if those segments were computing income tax provisions on a separate company basis. As a result, the provision for
income taxes for the corporate segment reflects the entire benefit to us of the IRC Section 45 credits generated, because that is the
segment which produced the credits. The law that provides for IRC Section 45 tax credits substantially expires in December 2019
for our fourteen 2009 Era Plants and in December 2021 for our twenty 2011 Era Plants. We anticipate reporting an effective tax
rate of approximately 37.0% to 39.0% in both our brokerage segment and our risk management segment for the foreseeable
future. Reported operating results by segment would change if different allocation methods were applied.

In the discussion that follows regarding our results of operations, we also provide the following ratios with respect to our
operating results; pretax profit margin, compensation expense ratio and operating expense ratio. Pretax profit margin represents
pretax net earnings divided by total revenues. The compensation expense ratio is compensation expense divided by total
revenues. The operating expense ratio is operating expense divided by total revenues.

Brokerage Segment

The brokerage segment accounted for 68% of our revenue in 2013. Our brokerage segment is primarily comprised of retail and
wholesale brokerage operations. Our retail brokerage operations negotiate and place property/casualty, employer-provided health
and welfare insurance and retirement solutions, principally for middle-market commercial, industrial, public entity, religious and
not-for-profit entities. Many of our retail brokerage customers choose to place their insurance with insurance underwriters, while
others choose to use alternative vehicles such as self-insurance pools, risk retention groups or captive insurance companies. Our
wholesale brokerage operations assist our brokers and other unaffiliated brokers and agents in the placement of specialized,
unique and hard-to-place insurance programs.

Our primary sources of compensation for our retail brokerage services are commissions paid by insurance companies, which are
usually based upon a percentage of the premium paid by insureds, and brokerage and advisory fees paid directly by our clients.
For wholesale brokerage services, we generally receive a share of the commission paid to the retail broker from the insurer.
Commission rates are dependent on a number of factors, including the type of insurance, the particular insurance company
underwriting the policy and whether we act as a retail or wholesale broker. Advisory fees are dependent on the extent and value
of services we provide. In addition, under certain circumstances, both retail brokerage and wholesale brokerage services receive
supplemental and contingent commissions. A supplemental commission is a commission paid by an insurance carrier that is
above the base commission paid, is determined by the insurance carrier and is established annually in advance of the contractual
period based on historical performance criteria. A contingent commission is a commission paid by an insurance carrier based on
the overall profit and/or volume of the business placed with that insurance carrier during a particular calendar year and is
determined after the contractual period.
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Financial information relating to our brokerage segment results for 2013, 2012 and 2011 (in millions, except per share,
percentages and workforce data):

Statement of Earnings 2013 2012 Change 2012 2011 Change

Q)mmissions $  1,553.1 $ 1,302.5 $ 250.6 $ 1,302.5 $ 1,127.4 $  175.1

Fees 450.5 403.2 47.3 403.2 324.1 79.1

Supplemental commissions 77.3 67.9 9.4 67.9 56.0 11.9

Contingent commissions 52.1 42.9 9.2 42.9 38.1 4.8

Investment income 6.1 7.2 (1.1) 7.2 5.4 1.8

Gains realized on books ofbusiness sales 5.2 3.9 1.3 3.9 5.5 (1.6)

Total revenues 2,144.3 1,827.6 316.7 1,827.6 1,556.5 271.1

Compensation 1,290.4 1,131.6 158.8 1,131.6 968.4 163.2

Operating 369.9 312.7 57.2 312.7 267.3 45.4

Depreciation 31.1 24.7 6.4 24.7 21.2 3.5

Amortization 122.7 96.2 26.5 96.2 77.0 19.2

Change in estimated acquisition

eamout payables 2.6 3.6 (1.0) 3.6 (6.2) 9.8

Total expenses 1,816.7 1,568.8 247.9 1,568.8 1,327.7 241.1

Earnings before income taxes 327.6 258.8 68.8 258.8 228.8 30.0

Provision for income taxes 122.8 103.0 19.8 103.0 88.6 14.4

Net earnings $  204.8 $ 155.8 $ 49.0 $ 155.8 $ 140.2 $  15.6

Diluted net earnings per share $  1.57 $ 1.27 $ 0.30 $ 1.27 $ 1.25 $  0.02

Other Information

Change in diluted net earnings per share 24% 2% 2% (3%)

Growth in revenues 17% 17% 17% 16%

Organic change in

commissions and fees 6% 4% 4% 3%

Compensation ejqjense ratio 60% 62% 62% 62%

Operating expense ratio 17% 17% 17% 17%

Effective income tax rate 37% 40% 40% 39%

Workforce at end of

period (includes acquisitions) 11,193 9,002 9,002 7,868

Identifiable assets at December 31 $  5,522.7 $ 4,196.8 $ 4,196.8 $ 3,346.6

EBITDAC

Net earnings $  204.8 $ 155.8 $ 49.0 $ 155.8 $ 140.2 $  15.6

Provision for income taxes 122.8 103.0 19.8 103.0 88.6 14.4

Depreciation 31.1 24.7 6.4 24.7 21.2 3.5

Amortization 122.7 96.2 26.5 96.2 77.0 19.2

Change in estimated acquisition -
-

eamout payables 2.6 3.6 (1.0) 3.6 (6.2) 9.8

EBITDAC $  484.0 $ 383.3 $ 100.7 $ 383.3 $ 320.8 $  62.5

EBITDAC margin 23% 21% 21% 21%

EBITDAC growth 26% 19% 19% 7%
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$  484.0 $ 383.3 $ 320.8

(5.2) (3.9) (5.5)

24.1 19.3 16.0

- - 7.0

7.8 14.4 2.6

- 1.1 0.8

$  510.7 $ 414.2 $ 341.7

23.3% 21.2% 17.7%

23.9% 22.8% 22.0%

The following provides non-GAAP information that management believes is helpful when comparing 2013 EBITDAC and
adjusted EBITDAC to 2012, and 2012 EBITDAC and adjusted EBITDAC to 2011 (in millions):

2013 2012 2011

Total EBITDAC - see computation above

Net gains from books of business sales

Acquisition integration

Eamout related compensation charge

Workforce and lease termination related charges

Levelized foreign currency translation

Adjusted EBITDAC

Adjusted EBITDAC change

Adjusted EBITDAC margin - see page 22

Effective May 12, 2011, we acquired HLG Holdings, Ltd. (Heath Lambert) for cash, net of cash received, of £99.7 million
($164.0 million as of the acquisition date). Prior to our acquisition of Heath Lambert, it sold nearly all lines of property/casualty
and employee benefit insurance products through 1,200 professionals in 16 offices throughout the U.K. Acquisition integration
costs include costs related to our May 12, 2011 acquisition of Heath Lambert, our August 12, 2013 acquisition of Bollinger and
our November 14, 2013 acquisition of Giles that are not expected to occur on an ongoing basis in the future once we fully
assimilate these acquisitions. These costs relate to redundant workforce, extra lease space, duplicate services and external costs
incurred to assimilate the acquired businesses with our IT related systems. The Heath Lambert integration costs in 2013 totaled
$7.7 million and were primarily related to the consolidation of offices in London. The Bollinger integration costs in 2013 totaled
$5.7 million and were primarily related to technology costs, the onboarding of over 500 employees and incentive compensation.
The Giles integration costs in 2013 totaled $2.7 million and were primarily related to technology costs, the onboarding of over
1,100 employees and incentive compensation. The prior period integration costs relate to the Heath Lambert acquisition only.
The full integration of the Heath Lambert operations into our existing operations was completed in the third quarter of 2013.
Integration costs related to the Bollinger acquisition are expected to range between $2.0 million to $3.0 million per quarter
through 2014. Integration costs related to the Giles acquisition are expected to range between $2.5 million to $4.0 million per
quarter through 2014.

Commissions and fees - The aggregate increase in commissions and fees for 2013 was principally due to revenues associated
with acquisitions that were made during 2013 ($216.8 million). Commissions and fees in 2013 included new business production
and renewal rate increases of $246.8 million, which was offset by lost business of $165.7 million. The aggregate increase in
commissions and fees for 2012 was principally due to revenues associated with acquisitions that were made during 2012
($200.1 million). Commissions and fees in 2012 included new business production and renewal rate increases of $205.7 million,
which was offset by lost business of $151.6 million. The organic change in base commission and fee revenues was 6% in 2013,
4% in 2012 and 3% in 2011. Commission revenues increased 19% and fee revenues increased 12% in 2013 compared to 2012.
Commission revenues increased 16% and fee revenues increased 24% in 2012 compared to 2011.

Items excluded from organic revenue computations yet impacting revenue comparisons for 2013, 2012 and 2011 include the
following (in millions):

2013 Organic Revenue 2012 Organic Revenue 2011 Organic Revenue

2013 2012 2012 2011 2011 2010

Commissions and Fees

Commission revenues as reported $ 1,553.1 $ 1,302.5 $ 1,302.5 $1,127.4 $1,127.4 $ 957.3
Fee revenues as reported 450.5 403.2 403.2 324.1 324.1 274.9
Less commission and fee revenues

from acquisitions (216.8) - (200.1) - (184.4)
Less disposed of operations - (6.2) - (8.1) - (4.6)
Levelized foreign currency translation (6.7) ^ (1.5) ^ 5.5

Organic base commission and fee revenues $ 1,786.8 $ 1,692.8 $ 1,505.6 $ 1,441.9 $ 1,267.1 $ 1,233.1

Organic change in base commission and
fee revenues 5.6% 4.4% 2.8%
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2013 Organic Revenue 2012 Organic Revenue 2011 Organic Revenue
2013 2012 2012 2011 2011 2010

Supplemental Commissions

Supplemental commissions as reported

Less supplemental commissions

from acquisitions

Net supplemental commission timing

Organic supplemental commissions

Organic change in supplemental

commissions

Contingent Commissions

Contingent commissions as reported

Less contingent commissions
from acquisitions

Organic contingent commissions

Organic change in contingent

commissions

Combination Calculations

Organic change in commissions and fees
and supplemental commissions

77.3 $ 67.9 $ 67.9 $ 56.0 $ 56.0 $ 60.8

(5.4) (10.7) (4.0)

(0.6) (14.7)

$  71.9 $ 67.9

5.9%

$ 52.1 $ 42.9

(8-8) -

57.2 $ 55.4 $ 52.0 $ 46.1

3.3% 12.8%

$  42.9 $ 38.1 $ 38.1

(5.2) : (3^

36.8

43.3 $ 42.9 $ 37.7 $ 38.1 34.5 $ 36.8

0.9%

5.6%

(1-1%)

4.4%

(6.3%)

3.1%

Supplemental and contingent commissions - Reported supplemental and contingent commission revenues recognized in 2013,
2012 and 2011 by quarter are as follows (in millions):

Ql Q2

2013

Reported supplemental commissions
Reported contingent commissions

Reported supplemental and
contingent commissions

2012

Reported supplemental commissions
Reported contingent commissions

Reported supplemental and
contingent commissions

2011

Reported supplemental commissions
Reported contingent commissions

Reported supplemental and
contingent commissions

Q3 Q4 Full Year

$ 17.3

22.5

$  18.3

14.5

$ 17.8

6.5

$ 23.9

8.6

$ 77.3

52.1

$ 39.8 $  32.8 $ 24.3 $ 32.5 $ 129.4

$ 17.1

19.0

$  16.6

10.3

$ 16.6

7.7

$ 17.6

5.9

$ 67.9

42.9

$ 36.1 $  26.9 $ 24.3 $ 23.5 $ 110.8

$ 13.5

16.8

$  14.0

7.9

$ 14.5

9.9

$ 14.0

3.5

$ 56.0

38.1

$ 30.3 $  21.9 $ 24.4 $ 17.5 $ 94.1

Investment income and gains realized on books of business sales - This primarily represents interest income earned on cash,
cash equivalents and restricted funds and one-time gains related to sales of books of business, which were $5.2 million,
$3.9 million and $5.5 million in 2013, 2012 and 2011, respectively. Offsetting the one-time gains related to sales of books of
business in 2012 was a non-cash loss of $3.5 million we recognized related to our acquisition of an additional 41.5% equity
interest in COM Gallagher Group Limited (which we refer to as CGM), which increased our ownership in CGM to 80%. The
loss represents the decrease in fair value of our initial 38.5% equity interest in CGM based on the purchase price paid to acquire
the additional 41.5% equity interest in CGM. Investment income in 2013 decreased compared to 2012 primarily due to lower
levels of invested assets in 2013. Investment income in 2012 increased compared to 2011 primarily due to higher levels of
invested assets in 2012.
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Compensation expense - The following provides non-GAAP information that management believes is helpful when comparing
2013 compensation expense to 2012 and 2012 compensation expense to 2011 (in millions):

2013 2012 2011

Reported compensation expense $  1,290.4 $ 1,131.6 $ 968.4

Acqusition integration (10.9) (13.2) (9.2)

Eamout related compensation charge -
-

(7.0)

Workforce and lease termination related charges (7.7) (13.7) (2.5)

Leveiized foreign currency translation -
(5.4) (0.8)

Adjusted compensation expense $  1,271.8 $ 1,099.3 $ 948.9

Adjusted revenues - see page 22 $  2,139.1 $ 1,816.2 $ 1,549.3

Adjusted compensation expense ratio 59.5% 60.5% 61.3%

The increase in compensation expense in 2013 compared to 2012 was primarily due to an increase in the average number of
employees, salary increases, one-time compensation payments and increases in incentive compensation linked to our overall
operating results ($132.1 million in the aggregate), increases in employee benefits expense ($21.7 million), deferred
compensation ($8.4 million), stock compensation expense ($1.6 million) and temporary staffing ($0.9 million) offset by a
decrease in severance related costs ($5.9 million). The increase in employee headcount in 2013 compared to 2012 primarily
relates to the addition of employees associated with the acquisitions that we completed in 2013 and new production hires.

The increase in compensation expense in 2012 compared to 2011 was primarily due to an increase in the average number of
employees, salary increases, one-time compensation payments and increases in incentive compensation linked to our overall
operating results ($127.6 million in the aggregate), increases in employee benefits expense ($24.9 million), severance related
costs ($11.1 million), stock compensation expense ($1.8 million) and temporary staffing ($1.2 million), offset by a decrease in
deferred compensation ($3.4 million). These increases were partially offset by a decrease in the eamout compensation charge
$7.0 million discussed below. The increase in employee headcount in 2012 compared to 2011 primarily relates to the addition of
employees associated with the acquisitions that we completed in 2012 and new production hires.

During 2011, we recognized $7.0 million of compensation expense for an eamout obligation related to a prior year acquisition.
Pursuant to ASC Subtopic 805-10-55-25 (formerly EITF 95-8), the portion of the eamout obligation that will be paid to our
existing employees by the sellers once the eamout is settled, must be recorded as compensation expense in our consolidated
statement of eamings.

Operating expense - The following provides non-GAAP information that management believes is helpful when comparing 2013
operating expense to 2012 and 2012 operating expense to 2011 (in millions):

2013 2012 2011

Reported operating ej^ense

Acquisition integration

Workforce and lease termination related charges

Leveiized foreign currency translation

Adjusted operating expense

Adjusted revenues - see page 22

Adjusted operating expense ratio

$ 369.9 $ 312.7 $ 267.3

(13.2) (6.1) (6.8)

(0.1) (0.7) (0.1)

- (3.2) (0.5)

$

$

356.6 $ 302.7 $ 259.9

2,139.1 $ 1,816.2 $ 1,549.3

16.7% 16.7% 16.8%

The increase in operating expense in 2013 compared to 2012 was due primarily to increases in technology expenses
($12.6 million), professional and banking fees ($8.7 million), outside consulting fees ($7.5 million), real estate expenses
($7.9 million), meeting and client entertainment expenses ($6.0 million), employee expense ($4.0 million), licenses and fees
($3.6 million), office supplies ($3.3 million), business insurance ($2.8 million), outside services expense ($2.4 million), bad debt
expense ($1.6 million), slightly offset by a favorable foreign currency translation ($2.1 million), lease termination charges
($0.6 million), interest expense ($0.4 million) and other expense ($0.1 million). Also contributing to the increase in operating
expense in 2013 were increased expenses associated with the acquisitions completed in 2013.
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The increase in operating expense in 2012 compared to 2011 was due primarily to a unfavorable foreign currency translation
($1.6 million) and increases in technology expenses ($12.2 million), professional and banking fees ($6.8 million), meeting and
client entertainment expenses ($6.6 million), outside consulting fees ($5.1 million), real estate expenses ($4.3 million), office
supplies ($4.2 million), licenses and fees ($3.2 million), employee expense ($2.4 million), outside services expense
($1.4 million), bad debt expense ($0.8 million) and lease termination charges ($0.6 million), offset by decreases in business
insurance ($3.3 million) and other expense ($0.3 million), offset. Also contributing to the increase in operating expense in 2013
were increased expenses associated with the acquisitions completed in 2013.

Depreciation - The increases in depreciation expense in 2013 compared to 2012 and in 2012 compared to 2011 were due
primarily to the purchases of furniture, equipment and leasehold improvements related to office expansions and moves, and
expenditures related to upgrading computer systems. Also contributing to the increases in depreciation expense in 2013, 2012
and 2011 were the depreciation expenses associated with acquisitions completed during these years.

Amortization - The increases in amortization in 2013 compared to 2012 and in 2012 compared to 2011 were due primarily to
amortization expense of intangible assets associated with acquisitions completed during these years. Expiration lists, non-
compete agreements and trade names are amortized using the straight-line method over their estimated useful lives (three to
fifteen years for expiration lists and three to five years for non-compete agreements and five to fifteen years for trade names).
Based on the results of impairment reviews in 2013, 2012 and 2011, we wrote off $2.2 million, $3.4 million and $4.6 million of
amortizable intangible assets related to the brokerage segment acquisitions.

Change in estimated acquisition earnout payables - The change in the expense in 2013 compared to 2012 and 2012 compared
to 2011 was due primarily to adjustments made to the estimated fair value of earnout obligations related to revised projections of
future performance. During 2013, 2012 and 2011, we recognized $11.9 million, $9.3 million and $8.3 million, respectively, of
expense related to the accretion of the discount recorded for earnout obligations in connection with our 2013, 2012 and 2011
acquisitions. During 2013, 2012 and 2011, we recognized $9.3 million, $5.7 million and $14.5 million of income, respectively,
related to net adjustments in the estimated fair market values of earnout obligations in connection with revised projections of
future performance for 77, 45 and 22 acquisitions, respectively.

The amounts initially recorded as earnout payables for our 2011 to 2013 acquisitions were measured at fair value as of the
acquisition date and are primarily based upon the estimated future operating results of the acquired entities over a two- to three-
year period subsequent to the acquisition date. The fair value of these earnout obligations is based on the present value of the
expected future payments to be made to the sellers of the acquired entities in accordance with the provisions outlined in the
respective purchase agreements. In determining fair value, we estimate the acquired entity's future performance using financial
projections developed by management for the acquired entity and market participant assumptions that are derived for revenue
growth and/or profitability. We estimate future earnout payments using the earnout formula and performance targets specified in
each purchase agreement and these financial projections. Subsequent changes in the underlying financial projections or
assumptions will cause the estimated earnout obligations to change and such adjustments are recorded in our consolidated
statement of earnings when incurred. Increases in the earnout payable obligations will result in the recognition of expense and
decreases in the earnout payable obligations will result in the recognition of income.

The income generated from the net adjustments in the estimated fair value of earnout obligations in 2011, was primarily related to
our acquisition of the policy renewal rights from Liberty Mutual and the Wausau Signature Agency (which we refer to as Liberty
Mutual) in February 2009. As part of this transaction we acquired over 250 producers, account managers and service staff from
Liberty Mutual. Due to the underlying market conditions existing in early 2009 at the date of the transaction (a deteriorating
economy and uncertainty of when it would recover) and the significant uncertainties related to this transaction that could affect
the performance of the Liberty Mutual business (we purchased the policy renewal rights related to Liberty Mutual's middle-
market commercial P/C business located in their Midwest and Southeast regions as opposed to buying a stand-alone brokerage
agency; a portion of the Liberty business was co-brokered, the extent of which was not known by Liberty Mutual at the time of
the acquisition; and the risks associated with moving captive agents to an open brokerage environment), we structured this
acquisition such that approximately 70% of the maximum purchase price was based on a three year earn-out period. We paid
approximately $45.0 million as of the acquisition date, with a potential maximum earnout payable of up to $120.0 million, to be
paid in second quarter 2012. As of the acquisition date, we initially estimated and recorded an earnout payable of approximately
$64.0 million based on financial projections that incorporated assumptions to address the risks noted above. We monitored and
updated the financial projections for this business using actual results during the earnout period and made adjustments to the
recorded earnout payable, when applicable. During 2011 and 2012, we had seen some deterioration in client retention related to
this business (primarily due to co-brokered business) and had been rationalizing staffing levels, which resulted in downward
adjustments to our estimated financial projections and a decrease in the recorded earnout payable in both 2011 and 2012. In
August 2012, we paid out $32.4 million ($24.8 million in our common stock and $7.6 million in cash) to Liberty Mutual related
to this earnout obligation.

Provision for income taxes - The brokerage segment's effective tax rate in 2013, 2012 and 2011 was 37.5%, 39.8% and 38.7%,
respectively. We anticipate reporting an effective tax rate of approximately 37.0% to 39.0% in our brokerage segment for the
foreseeable future.

32



Risk Management Segment

The risk management segment accounted for 19% of our revenue in 2013. The risk management segment provides contract claim
settlement and administration services for enterprises that choose to self-insure some or all of their property/casualty coverages
and for insurance companies that choose to outsource some or all of their property/casualty claims departments. In addition, this
segment generates revenues from integrated disability management programs, information services, risk control consulting (loss
control) services and appraisal services, either individually or in combination with arising claims. Revenues for risk management
services are substantially in the form of fees that are generally negotiated in advance on a per-claim or per-service basis,
depending upon the type and estimated volume of the services to be performed.

Financial information relating to our risk management segment results for 2013, 2012 and 2011 (in millions, except per share,
percentages and workforce data);

Statement of Earnings 2013 2012 Change 2012 2011 Change

Fees $  609.0 $  568.5 $ 40.5 $ 568.5 $ 546.1 $ 22.4

Investment income 2.0 3.2 (1.2) 3.2 2.7 0.5

Total revenues 611.0 571.7 39.3 571.7 548.8 22.9

Compensation 370.5 347.0 23.5 347.0 344.1 2.9

Operating 146.0 137.7 8.3 137.7 135.8 1.9

Depreciation 19.4 16.0 3.4 16.0 14.2 1.8

Amortization 2.5 2.8 (0.3) 2.8 2.3 0.5

Change in estimated acquisition

eamout payables (0.9) (0.2) (0.7) (0.2) -
(0.2)

Total expenses 537.5 503.3 34.2 503.3 496.4 6.9

Earnings before income taxes 73.5 68.4 5.1 68.4 52.4 16.0

Provision for income taxes 27.3 25.9 1.4 25.9 19.1 6.8

Net earnings $  46.2 $  42.5 $ 3.7 $ 42.5 $ 33.3 $ 9.2

Diluted earnings per share $  0.35 $  0.35 $ - $ _ 0.35 $ 0.29 $ 0.06

Other information

Change in diluted eamings per share 0% 21% 21% (3%)

Growth in revenues 7% 4% 4% 19%

Organic change in fees 9% 6% 6% 6%

Compensation expense ratio 61% 61% 61% 63%

Operating expense ratio 24% 24% 24% 25%

Effective income tax rate 37% 38% 38% 36%

Workforce at end of

period (includes acquisitions) 4,806 4,390 4,390 4,264

Identifiable assets at December 31 $  544.7 $  498.6 $ 498.6 $ 529.1

EBITDAC

Net eamings $  46.2 $  42.5 $ 3.7 $ 42.5 $ 33.3 $ 9.2

Provision for income taxes 27.3 25.9 1.4 25.9 19.1 6.8

Depreciation 19.4 16.0 3.4 16.0 14.2 1.8

Amortization 2.5 2.8 (0.3) 2.8 2.3 0.5

Change in estimated acquisition

estimated payables (0.9) (0.2) (0.7) (0.2) - (0.2)

EBITDAC $  94.5 $  87.0 $ 7.5 $ 87.0 $ 68.9 $ 18.1

EBITDAC margin 15% 15% 15% 13%

EBITDAC growth 9% 26% 26% 6%
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The following provides non-GAAP information that management believes is helpful when comparing 2013 EBITDAC and
adjusted EBITDAC to 2012, and 2012 EBITDAC and adjusted EBITDAC to 2011 (in millions):

2013 2012 2011

$ 94.5 $ 87.0 $ 68.9

-
(1.5) (6.1)

13.0

(0.1)

1.7

2.1

2.7 5.6

$ 96.1 $ 90.3 $ 81.4

6.4% 10.9% 15.3%

15.8% 16.0% 15.4%

Total laBlTDAC - see computation above

New Zealand earthquake claims administration

GAB Robins integration

South Australia and claim portfolio transfer ramp up costs

Workforce and lease termination related charges

Adjusted EBITDAC

Adjusted EBITDAC change

Adjusted EBITDAC margin - see page 22

Fees - The increase in fees for 2013 compared to 2012 was primarily due to new business and the impact of increased claim
counts (total of $63.3 million), which were partially offset by lost business of $22.8 million in 2013. The increase in fees for
2012 compared to 2011 was primarily due to new business and the impact of increased claim counts (total of $38.8 million),
which were partially offset by lost business of $16.4 million in 2012. Organic change in fee revenues was 9% in 2013, 6% in
2012 and 6% in 2011.

Items excluded from organic fee computations yet impacting revenue comparisons in 2013, 2012 and 2011 include the following
(in millions):

2013 Organic Revenue 2012 Organic Revenue 2011 Organic Revenue

2013 2012 2012 2011 2011 2010

Fees $ 589.0 $ 550.3 $ 550.3 $ 532.5 $ 532.5 $ 450.2

International performance bonus fees 20.0 18.2 18.2 13.6 13.6 9.9

Fees as reported 609.0 568.5 568.5 546.1 546.1 460.1

Less fees from acquisitions (2.7) - (2.2) - (34.1)

Less South Australia ramp up fees (1.4) . . . - -

New Zealand earthquake claims

administration (0.1) (8.6) (8.6) (21.8) (21.8) (3.6)
Levelized foreign currency translation ^ (6.3) ^ (0.1) 7.8

Organic fees $ 604.8 $ 553.6 $ 557.7 $ 524.2 $ 490.2 $ 464.3

Organic change in fees 9.3%

Organic change in base domestic and

international fees only

Investment income - Investment income primarily represents interest income earned on our cash and cash equivalents.
Investment income in 2013 decreased compared to 2012 primarily due to lower levels of invested assets in 2013. Investment
income in 2012 remained relatively unchanged compared to 2011.

Compensation expense - The following provides non-GAAP information that management believes is helpful when comparing
2013 compensation expense to 2012 and comparing 2012 compensation expense to 2011 (in millions):

2013 2012 2011

Reported compensation expense

New Zealand earthquake claims administration

GAB Robins integration

South Australia and claim portfolio transfer ramp up costs

Workforce and lease termination related charges

Adjusted compensation expense

Adjusted revenues - see page 22

Adjusted compensation expense ratio

$  370.5 $ 347.0 $ 344.1

- (5.5) (13.1)

- - (9.2)

(1.2) (1.5) -

(1.7) (2.5) (3.9)

$  367.6 $ 337.5 $ 317.9

$  609.5 $ 563.1 $ 527.0

60.3% 59.9% 60.3%
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The increase in compensation expense in 2013 compared to 2012 was primarily due to increased headcount and increases in
salaries ($30.0 million), employee benefits ($4.2 million), deferred compensation ($0.8 million), and stock compensation
($0.4 million), offset by a favorable foreign currency translation ($4.2 million), decreases in New Zealand earthquake claims
administration ($5.5 million), temporary-staffing expense ($1.1 million), severance related costs ($0.8 million) and South
Australia and claim portfolio transfer ramp up costs ($0.3 million).

The increase in compensation expense in 2012 compared to 2011 was primarily due to increased headcount, unfavorable foreign
currency translation ($0.3 million), increases in salaries ($19.3 million), increases in employee benefits ($3.7 million). South
Australia ramp up costs ($1.5 million) and stock compensation ($0.3 million), offset by decreases in GAB Robins integration
costs ($9.2 million). New Zealand earthquake claims administration ($7.6 million), temporary-staffing expense ($3.5 million) and
severance related costs ($1.4 million) and deferred compensation ($0.5 million).

Operating expense - The following provides non-GAAP information that management believes is helpful when comparing 2013
operating expense to 2012 and comparing 2012 operating expense to 2011 (in millions):

2013 2012 2011

Reported operating expense

New Zealand earthquake claims administration

GAB Robins integration

South Australia and claim portfolio transfer ramp up costs

Workforce and lease termination related charges

Adjusted operating expense

Adjusted revenues - see page 22

Adjusted operating expense ratio

$  146.0 $ 137.7 $ 135.8

(0.1) (1.6) (2.6)

- - (3.8)

(0.1) (0.6) -

- (0.2) (1.7)

$  145.8 $

$

135.3

563.1

$ 127.7

$  609.5 $ 527.0

23.9% 24.0% 24.2%

The increase in operating expense in 2013 compared to 2012 was primarily due to increases in outside consulting fees
($4.4 million), professional and banking fees ($3.5 million), technology expenses ($2.4 million), meeting and client entertainment
expense ($1.7 million), licenses and fees ($0.8 million), office supplies ($0.3 million), employee expense ($0.1 million) and bad
debt expense ($0.1 million), offset by decreases in real estate expenses ($1.8 million). New Zealand earthquake claims
administration ($1.5 million), other expense ($0.5 million), interest expense ($0.5 million), business insurance ($0.3 million),
lease termination charges ($0.2 million) and outside services ($0.1 million).

The increase in operating expense in 2012 compared to 2011 was primarily due to increases in professional and banking fees
($5.7 million), real estate expenses ($2.1 million), meeting and client entertainment expense ($0.7 million), office supplies
($0.6 million), employee expense ($0.5 million), outside services ($0.5 million) and bad debt expense ($0.3 million), offset by
decreases in GAB Robins integration costs ($3.8 million), lease termination charges ($1.5 million), business insurance
($1.0 million). New Zealand earthquake claims administration ($1.0 million), other expense ($0.6 million), outside consulting
fees ($0.5 million) and licenses and fees ($0.3 million).

Depreciation - Depreciation expense increased in 2013 compared to 2012 and in 2012 compared to 2011, which reflects the
impact of purchases of furniture, equipment and leasehold improvements related to office expansions and moves and expenditures
related to upgrading computer systems.

Amortization - Amortization expense remained relatively the same in 2013 compared to 2012 and in 2012 compared to 2011.
Historically, the risk management segment has made few acquisitions. We made no material acquisitions in this segment in 2013
or 2012. Based on the results of impairment reviews in 2012, we wrote off $0.1 million of amortizable intangible assets related to
the risk management segment acquisitions. No indicators of impairment were noted in 2013 or 2011.

Change in estimated acquisition earnout payables - The increase in income from the change in estimated acquisition eamout
payables in 2013 compared to 2012 was due primarily to an adjustment made in 2013 to the estimated fair value of an eamout
obligation related to a revised projection of future performance for two acquisitions. During 2013, we recognized $0.9 million of
income related to net adjustments in the estimated fair value of earnout obligations related to revised projections of future
performance for two acquisitions. The increase in income from the change in estimated acquisition eamout payables in 2012
compared to 2011 was due primarily to an adjustment made in 2012 to the estimated fair value of an eamout obligation related to
a revised projection of future performance for one acquisition.

Provision for income taxes - The risk management segment's effective tax rate in 2013, 2012 and 2011 was 37.1%, 37.9% and
36.5%, respectively. We anticipate reporting an effective tax rate of approximately 37.0% to 39.0% in our risk management
segment for the foreseeable future.
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Corporate Segment

The corporate segment reports the financial information related to our clean energy and other investments, our debt, and certain
corporate and acquisition-related activities. See Note 12 to our consolidated financial statements for a summary of our
investments at December 31, 2013 and 2012 and a detailed discussion of the nature of these investments. See Note 6 to our
consolidated financial statements for a summary of our debt at December 31, 2013 and 2012.

Financial information relating to our corporate segment results for 2013, 2012 and 2011 (in millions, except per share and
percentages):

2012Statement of Earnings 2013 Change 2012 2011 Change

Revenues from consolidated clean

coal production plants $ 387.1 $ 98.0 $ 289.1 $ 98.0 $ 27.3 $ 70.7

Royalty income from clean coal

licenses 32.0 27.6 4.4 27.6 4.5 23.1

Loss from unconsolidated

clean coal production plants (6.6) (6.0) (0.6) (6.0) (2.6) (3.4)

Other net revenues 11.8 1.4 10.4 1.4 0.2 1.2

Total revenues 424.3 121.0 303.3 121.0 29.4 91.6

Cost of revenues from consolidated

clean coal production plants 437.3 111.6 325.7 111.6 32.0 79.6

Compensation 24.1 14.8 9.3 14.8 13.6 1.2

Operating 36.5 32.8 3.7 32.8 15.9 16.9

Interest 50.1 43.0 7.1 43.0 40.8 2.2

Depreciation 2.9 0.7 2.2 0.7 0.5 0.2

Total expenses 550.9 202.9 348.0 202.9 102.8 100.1

Loss before income taxes (126.6) (81.9) (44.7) (81.9) (73.4) (8.5)

Benefit for income taxes (144.2) (78.6) (65.6) (78.6) (44.0) (34.6)

Net income (loss) $ 17.6 $ (3.3) $ 20.9 $ (3.3) $ (29.4) $ 26.1

Diluted net earnings (loss) per share $ 0.14 $ (0.03) $ 0.17 $ (0.03) $ (0.26) $ 0.23

Identifiable assets at December 31 $ 793.1 $ 656.9 $ 656.9 $ 607.8

EBITDAC

Net income (loss) $ 17.6 $ (3.3) $ 20.9 $ (3.3) $ (29.4) $ 26.1

Benefit for income taxes (144.2) (78.6) (65.6) (78.6) (44.0) (34.6)

Interest 50.1 43.0 7.1 43.0 40.8 2.2

Depreciation 2.9 0.7 2.2 0.7 0.5 0.2

EBITDAC $ (73.6) $ (38.2) $ (35.4) $ (38.2) $ (32.1) $ (6.1)

Revenues - Revenues in the corporate segment consist of the following:

•  Revenues from consolidated clean coal production plants represents revenues from the consolidated IRC Section 45
facilities that we operate and control under lease arrangements, and the investments in which we have a majority
ownership position and maintain control over the operations of the related plants, including those that are currently not
operating. When we relinquish control in connection with the sale of majority ownership interests in our investments,
we deconsolidate these operations.

The increase in 2013 is due to increased production at both the leased facilities and facilities in which we have a majority
ownership position. The increase in 2012 is due primarily to increased production from the leased facilities.

•  Royalty income from clean coal licenses represents revenues related to Chem-Mod. We had a 42% controlling interest
in Chem-Mod through October 31, 2012. On November 1, 2012, we purchased an additional 4.54% ownership interest,
and now own 46.54%. Further, as Chem-Mod's manager, we are required to consolidate its operations.

The increases in royalty income in 2013 and 2012 were due to increases in the production of refined coal by
Chem-Mod's licensees.
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Expenses related to royalty income of Chem-Mod were $21.2 million, $16.5 million and $3.2 million in 2013, 2012 and
2011, respectively, which include non-controlling interest of$19.2 million, $14.6 million and $1.7 million, respectively.

•  Loss from unconsolidated clean coal production plants represents our equity portion of the pretax operating results from
the unconsolidated clean coal production plants, partially offset by the production based income from majority investors.
The production of refined coal generates pretax operating losses.

The increased pretax loss in 2013 compared to 2012 was due primarily to increased production which generates
increased pretax operating losses. The increased pretax loss in 2012 compared to 2011 was due primarily to increased
production which generates increased pretax operating losses.

•  In 2013, other net revenues primarily consisted of a gain of $9.6 million that we recognized in connection with the
acquisition of an additional ownership interest in twelve of the 2009 Era Plants from one of the co-investors. See
Note 12 to the consolidated financial statements for additional discussion of this acquisition transaction. We have
consolidated the operations of the limited liability company that owns these plants effective March 1, 2013. In 2013,
other net revenues also includes a gain of $2.6 million related to three foreign currency derivative investment contracts
that Gallagher executed in September 2013 in connection with the signing of an agreement to acquire The Giles Group
of Companies, headquartered in London, England. These contracts were designed to hedge a portion of the GBP
denominated purchase price consideration of this acquisition. The derivative investment contracts were exercised on
October 31, 2013 and the Giles transaction closed in early November 2013. In 2012, other net revenues of $1.4 million
consisted of equity income from our venture capital fund investments. In 2011, $0.5 million of equity income from our
venture capital fund investments was offset by the net $0.3 million impairment write-down of our investment in a
biomass energy venture.

Cost of revenues - Cost of revenues from consolidated clean coal production plants in 2013, 2012 and 2011 consists of the
expenses incurred by the clean coal production plants to generate the consolidated revenues discussed above, including the costs
to run the leased facilities.

Compensation expense - Compensation expense for 2013, 2012 and 2011, respectively, includes salary and benefit expenses of
$11.4 million, $9.8 million and $6.2 million and incentive compensation of $12.7 million, $5.0 million and $7.4 million,
respectively.

The increase in salary and benefit expenses in 2013 compared to 2012 was primarily due to additional headcount and salary and
benefits expense increases. The increase in salary and benefit expenses in 2012 compared to 2011 was primarily due to a
$2.4 million increase in pension expense and additional headcount and salary and benefits expense inereases.

The increase in incentive compensation in 2013 compared to 2012 was due to the increased compensation in 2013 related to the
sales and operations of the facilities in 2013 that qualify for tax credits under IRC Section 45 and the efforts made on corporate
related matters including the three 2013 debt transactions and the level of acquisition activity in 2013. The decrease in incentive
compensation in 2012 eompared to 2011 was due to the higher compensation in 2011 related to the sales and operations of the
facilities that qualify for tax credits under IRC Section 45.

Operating expense - Operating expense for 2013 includes banking and related fees of $3.0 million, external professional fees
and other due diligence costs related to 2013 acquisitions of $7.5 million, operating expenses, professional fees and
non-controlling interest related to royalty income of $21.2 million and other corporate and clean energy related expenses of
$1.0 million and a biannual company-wide meeting ($3.8 million).

Operating expense for 2012 includes banking and related fees of $3.1 million, external professional fees and other due diligence
costs related to 2012 acquisitions of $7.1 million, operating expenses, professional fees and non-controlling interest related to
royalty income of $16.5 million and other corporate and clean energy related expenses of $6.1 million.

Operating expense for 2011 includes banking and related fees of $3.1 million, company-wide award and sales meeting expense of
$0.7 million, external professional fees and other due diligence costs related to 2011 acquisitions of $4.6 million, operating
expenses, professional fees and non-controlling interest related to royalty income of $3.2 million and other corporate and clean
energy related expenses of $4.3 million.

Interest expense - The increase in interest expense in 2013 compared to 2012 is due to interest on the $200.0 million note
purchase agreement entered into on September 19, 2013 ($4.0 million), interest on the $50.0 million note purchase agreement
entered into on July 10, 2012 ($1.1 million) and increased interest on borrowings from our Credit Agreement ($2.0 million). The
increase in interest expense in 2012 compared to 2011 is primarily due to interest on the $125.0 million and $50.0 million note
purchase agreements entered into on February 10, 2011 and July 10, 2012, respectively ($1.7 million), and increased interest on
borrowings from our Credit Agreement ($0.5 million).

Depreciation - The depreciation expense in 2013 increased significantly compared to 2012, and primarily relates to the assets of
the additional ownership interests in the twelve 2009 Era Plants that we acquired from a co-investor in first quarter 2013. The
depreciation expense in 2012 and 2011 were relatively unchanged and primarily relate to corporate-related office build outs and
expenditures related to upgrading computer systems.
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Benefit for income taxes - Our consolidated effective tax rate was 2.2%, 20.5% and 30.6% for 2013, 2012 and 2011,
respectively. The tax rates for 2013 and 2012 were lower than the statutory rate primarily due to the amount of IRC Section 45
tax credits recognized during the year. There were $93.7 million, $43.8 million and $13.2 million of tax credits generated and
recognized in 2013, 2012 and 2011, respectively.

The following provides non-GAAP information that we believe is helpful when comparing 2013 operating results for the
corporate segment with 2012 and 2011 (in millions):

Description

Pretax

Loss

Interest and banking

costs

Clean energy

investments

Acquisition costs

Corporate

Legacy investments

Total

2013 2012 2011

Income

Tax

Benefit

Net

Earnings

(Loss)

Pretax

Loss

Income

Tax

Benefit

Net

Earnings

(Loss)

Pretax

Loss

Income

Tax

Benefit

Net

Earnings

(Loss)

S  (53.0) $  21.2 $  (31.8) S  (46.1) S  18.4 $  (27.7) $  (43.8) $  17.5 $  (26.3)

(49.3) 113.0 63.7 (17.3) 50.0 32.7 (14.8) 18.7 3.9

(5.6) 0.2 (5.4) (7.1) 0.7 (6.4) (4.7) 0.6 (4.1)

(18.7) 9.8 (8.9) (11.4) 9.5 (1.9) (9.8) 5.5 (4.3)

- - - - - -
(0.3) 1.7 1.4

$ (126.6) $ 144.2 $  17.6 $  (81.9) $  78.6 $  (3.3) $  (73.4) $  44.0 $  (29.4)

Interest and banking primarily includes expenses related to our debt. Clean energy investments include the operating results
related to our investments in clean coal production and Chem-Mod. Acquisition costs include professional fees, due diligence
and other costs incurred related to our acquisitions. In 2013, acquisition costs include a gain of $2.6 million on the derivative
investment contract discussed above. Corporate consists of overhead allocations mostly related to corporate staff compensation
and, in 2013 and 2011, costs related to a biannual company-wide award, cross-selling and motivational meeting for our
production staff and field management. Legacy investments include the operating results related to the wind-down of our legacy
investment portfolio.

Clean energy investments - We have investments in limited liability companies that own 29 clean coal production plants
developed by us and five clean coal production plants we purchased from a third party on September 1, 2013. All 34 plants
produce refined coal using propriety technologies owned by Chem-Mod. We believe that the production and sale of refined coal
at these plants are qualified to receive refined coal tax credits under IRC Section 45. The fourteen plants which were placed in
service prior to December 31, 2009 (which we refer to as the 2009 Era Plants) can receive tax credits through 2019 and the
twenty plants which were placed in service prior to December 31, 2011 (which we refer to as the 2011 Era Plants) can receive tax
credits through 2021.

The following table provides a summary of our clean coal plant investments as of December 31, 2013 (in millions):

Our Portion of Estimated

Investments that own 2009 Era Plants

12 Under long-term production contracts

2 In negotiations for long-term production contracts

Investments that own 2011 Era Plants

16 Under long-term production contracts

4 In negotiations for long-term production contracts

Our

Tax-Effected

Book Value At

December 31,2013

$  10.3

0.7

34.8

1.4

Additional

Required

Tax-Effected

Capital

Investment

$  2.0

Not Estimable

Not Estimable

Ultimate

Annual

After-tax

Earnings

$  23.0

Not Estimable

73.5

Not Estimable

The information in the table above under the caption Our Portion of Estimated Ultimate Annual After-Tax Earnings reflects
management's current best estimate of the ultimate future annual after-tax earnings based on production estimates from the host
utilities. However, host utilities do not consistently utilize the refined coal plants at ultimate production levels due to seasonal
electricity demand, as well as many operational, regulatory and environmental compliance reasons.

Our investment in Chem-Mod generates royalty income from refined coal plants owned by those limited liability companies in
which we invest as well as refined coal plants owned by other unrelated parties. Based on current production estimates provided
by licensees, Chem-Mod could potentially generate for us approximately $3.6 million of net after-tax earnings per quarter.
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There is a provision in IRC Section 45 that phases out the tax credits if the coal reference price per ton, based on market prices,
reaches certain levels as follows:

IRS Reference IRS Beginning IRS 100%

Price Phase Out Phase Out

Calendar Year per Ton Price Price Conclusion

2005

2006

2007

2008

2009

2010

2011

2012

2013

2014

$36.36

42.78

48.35

45.56

39.72

54.74

55.66

58.49

58.23

(1)

$67.94

70.40

72.85

75.13

76.84

77.78

78.41

80.25

81.69

(1)

$76.69

79.15

81.60

83.88

85.59

86.53

87.16

89.00

90.44

(1)

No phase out

No phase out

No phase out

No phase out

No phase out

No phase out

No phase out

No phase out

No phase out

(1)

(1) The IRS will not release the factors for 2014 until April 2014. Based on our analysis of the factors used in the IRS' phase
out calculations, it is our belief that there will be no phase out in 2014.

See the risk factors regarding our IRC Section 45 investments under Item 1 A, "Risk Factors." for a more detailed discussion of
these and other factors could impact the information above. See Note 12 to the consolidated financial statements for more
information regarding risks and uncertainties related to these investments.

Financial Condition and Liquidity

Liquidity describes the ability of a company to generate sufficient cash flows to meet the cash requirements of its business
operations. The insurance brokerage industry is not capital intensive. Historically, our capital requirements have primarily
included dividend payments on our common stock, repurchases of our common stock, funding of our investments, acquisitions of
brokerage and risk management operations and capital expenditures.

Cash Flows From Operating Activities

Historically, we have depended on our ability to generate positive cash flow from operations to meet our cash requirements. We
believe that our cash flows from operations and borrowings under our Credit Agreement will provide us with adequate resources
to meet our liquidity needs in the foreseeable future. To fund acquisitions made during 2013 and 2012, we relied to a large extent
on proceeds from borrowings under our Credit Agreement. In addition, for acquisitions made in 2013, we used proceeds from the
$200.0 million note purchase agreement we entered into on September 19, 2013 and for acquisitions made in 2012, we used
proceeds from the $50.0 million note purchase agreement we entered into on July 10,2012.

Cash provided by operating activities was $349.9 million, $343.0 million and $284.0 million for 2013, 2012 and 2011,
respectively. The increase in cash provided by operating activities in 2013 compared to 2012 was primarily due to favorable
timing differences in the payment of accrued liabilities and an increased amount of non-cash charges in 2013 compared to 2012,
partially offset by cash used in 2013 in the production and sale of refined coal at the plants qualified to receive refined coal tax
credits under IRC Section 45. The increase in cash provided by operating activities in 2012 compared to 2011 was primarily due
to favorable timing differences in the payment of accrued liabilities and the realization of other current assets, and an increased
amount of non-cash charges in 2012 compared to 2011. Our cash flows from operating activities are primarily derived from our
earnings from operations, as adjusted for realized gains and losses, and our non-cash expenses, which include depreciation,
amortization, change in estimated acquisition eamout payables, deferred compensation, restricted stock, and stock-based and
other non-cash compensation expenses. Cash provided by operating activities can be unfavorably impacted by the amount of IRC
Section 45 tax credits recognized compared to the amount of tax credits actually used during the respective periods. Excess tax
credits generated during the period result in an increase to our deferred tax assets, which is a net use of cash related to operating
activities.

When assessing our overall liquidity, we believe that the focus should be on net earnings as reported in our consolidated
statement of earnings, adjusted for non-cash items (i.e., EBITDAC), and cash provided by operating activities in our consolidated
statement of cash flows. Consolidated EBITDAC was $504.9 million and $432.1 million for 2013 and 2012, respectively. We
believe that EBITDAC items are indicators of trends in liquidity. From a balance sheet perspective, we believe the focus should
not be on premium and fees receivable, premiums payable or restricted cash for trends in liquidity. Net cash flows provided by
operations will vary substantially from quarter to quarter and year to year because of the variability in the timing of premiums and
fees receivable and premiums payable. We believe that in order to consider these items in assessing our trends in liquidity, they
should be looked at in a combined manner, because changes in these balances are interrelated and are based on the timing of
premium payments, both to and from us. In addition, funds legally restricted as to our use relating to premiums and clients' claim
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funds held by us in a fiduciary capacity are presented in our consolidated balance sheet as "Restricted Cash" and have not been
included in determining our overall liquidity.

Our policy for funding our defined benefit pension plan is to contribute amounts at least sufficient to meet the minimum funding
requirements under the IRC. The Employee Retirement Security Act of 1974, as amended (which we refer to as ERISA), could
impose a minimum funding requirement for our plan. We were not required to make any minimum contributions to the plan for
the 2013 and 2012 plan years. The minimum funding requirement under the IRC was $0.3 million in 2011. This level of
required funding is based on the plan being frozen and the aggregate amount of our historical funding. The plan's actuaries
determine contribution rates based on our funding practices and requirements. Funding amounts may be influenced by future
asset performance, the level of discount rates and other variables impacting the assets and/or liabilities of the plan. In addition,
amounts funded in the future, to the extent not due under regulatory requirements, may be affected by alternative uses of our cash
flows, including dividends, acquisitions and common stock repurchases. During 2013, 2012 and 2011, we made discretionary
contributions to the plan of S6.3 million, $7.2 million and $7.2 million, respectively. We are considering making additional
discretionary contributions to the plan in 2014 and may be required to make significantly larger minimum contributions to the
plan in future periods. See Note 11 to our consolidated financial statements for additional information required to be disclosed
relating to our defined benefit postretirement plans. We are required to recognize an accrued benefit plan liability for our
underfunded defined benefit pension and unfunded retiree medical plans (which we refer to together as the Plans). The offsetting
adjustment to the liabilities required to be recognized for the Plans is recorded in "Accumulated Other Comprehensive Earnings
(Loss)," net of tax, in our consolidated balance sheet. We will recognize subsequent changes in the funded status of the Plans
through the income statement and as a component of comprehensive earnings, as appropriate, in the year in which they occur.
Numerous items may lead to a change in funded status of the Plans, including actual results differing from prior estimates and
assumptions, as well as changes in assumptions to reflect information available at the respective measurement dates. In 2013, the
funded status of the Plans was significantly impacted by an increase in the discount rates used in the measurement of the pension
liabilities at December 31, 2013 (resulting in a $19.5 million decrease in the benefit obligation at December 31, 2013). In
addition, also favorably impacting the funded status were favorable returns on the plan's assets in 2013, which, combined with
the $6.3 million of discretionary contributions made to the plan in 2013, resulted in an increase in the plan's invested assets of
$27.5 million at December 31, 2013. The net change in the funded status of the Plan in 2013 resulted in a decrease in noncurrent
liabilities in 2013 of $47.0 million. While the change in funded status of the Plans had no direct impact on our cash flows from
operations in 2013, 2012 and 2011, potential changes in the pension regulatory environment and investment losses in our pension
plan have an effect on our capital position and could require us to make significant contributions to our defined benefit pension
plan and increase our pension expense in future periods.

Cash Flows From Investing Activities

Capital Expenditures - Net capital expenditures were $93.6 million, $51.0 million and $45.9 million for 2013, 2012 and 2011,
respectively. In 2014, we expect total expenditures for capital improvements to be approximately $90.0 million, primarily related
to office moves and expansions and updating computer systems and equipment. The increase in net capital expenditures in 2013
from 2012 and in 2012 from 2011 primarily related to capitalized costs associated with the implementation of new accounting and
financial reporting systems and several other system initiatives that occurred in 2013 and 2012, respectively.

Acquisitions - Cash paid for acquisitions, net of cash acquired, was $727.7 million, $344.1 million and $264.8 million in 2013,
2012 and 2011, respectively. The increased use of cash for acquisitions made in 2013 compared to 2012 was primarily due to two
large acquisitions that occurred in 2013. The increased use of cash for acquisitions made in 2012 compared to 2011 was
primarily due to the increase in the number of acquisition that occurred in 2012. In addition, during 2013, 2012 and 2011 we
issued 5.1 million shares ($223.1 million), 6.0 million shares ($203.6 million) and 3.2 million shares ($90.6 million), respectively,
of our common stock as consideration paid for acquisitions. We completed 31, 60 and 32 acquisitions in 2013, 2012 and 2011,
respectively. Annualized revenues of entities acquired in 2013, 2012 and 2011 totaled approximately $383.9 million,
$231.7 million and $277.0 million, respectively. In 2014, we expect to fund our acquisitions using debt and cash from operations
and our common stock on occasion (for example, to effect a tax-free exchange, or if our overall acquisition activity warrants it).

During 2012, we issued 425,000 shares of our common stock and paid $3.5 million in cash related to eamout obligations of five
acquisitions made prior to 2009 and recorded additional goodwill of $0.1 million. During 2011, we issued 245,000 shares of our
common stock, paid $8.2 million in cash and accrued $18.3 million in liabilities related to eamout obligations of 19 acquisitions
made prior to 2009 and recorded additional goodwill of $30.0 million.

Dispositions - During 2013, 2012 and 2011, we sold several books of business and recognized one-time gains of $5.2 million,
$3.9 million and $5.5 million, respectively. We received cash proceeds of $5.5 million, $11.4 million and $14.0 million,
respectively, related to these transactions. Offsetting the one-time gains related to sales of books of business in 2012, was a non-
cash loss of $3.5 million recognized in second quarter 2012 related to our acquisition of an additional 41.5% equity interest in
COM Gallagher Group Limited (which we refer to as CGM), which increased our ownership in CGM to 80%. The loss
represents the decrease in fair value of our initial 38.5% equity interest in CGM based on the purchase price paid to acquire the
additional 41.5% equity interest in CGM.

Clean Energy Investments - During the period from 2009 through 2013, we made significant investments in clean energy
operations capable of producing refined coal that we believe qualifies for tax credits under IRC Section 45. Our current estimate
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of the 2014 annual after-tax earnings. Including IRC Section 45 tax credits, that will be generated from all of our clean energy
investments in 2014 is $65.0 million to $80.0 million. The IRC Section 45 tax credits generate positive cash flow by reducing the
amount of Federal income taxes we pay, which is offset by capital expenditures related to the redeployment, and in some cases
relocation of refined coal plants. We anticipate positive net cash flow related to IRC Section 45 activity in 2014. With the
expected increased earnings from the IRC Section 45 investments in 2015 through 2021, and the anticipated minimal capital
expenditures during that same period, we anticipate that the annual positive net cash flow during those years will continue to
increase. We anticipate that this favorable impact on the amount we will pay the IRS in 2014 and in future years from IRC
Section 45 investments will allow us to use these positive cash flows to fund acquisitions. Please see "Clean energy investments"
beginning on page 38 for a more detailed description of these investments (including the reference therein to risks and
uncertainties).

Cash Flows From Financing Activities

On September 19, 2013 we entered into an unsecured multicurrency credit agreement (which we refer to as the Credit
Agreement), which expires on September 19, 2018, with a group of fifteen financial institutions. The Credit Agreement replaced
a $500.0 million unsecured revolving credit facility (that was scheduled to expire on July 14,2014), which was terminated upon
the execution of the Credit Agreement. All indebtedness, liabilities and obligations outstanding under the previous facility were
fully paid and satisfied, except for outstanding letters of credit which became letters of credit under the Credit Agreement.

Our Credit Agreement provides for a revolving credit commitment of up to $600.0 million, of which up to $75.0 million may be
used for issuances of standby or commercial letters of credit and up to $50.0 million may be used for the making of swing loans
as defined in the Credit Agreement. We may from time to time request, subject to certain conditions, an increase in the revolving
credit commitment up to a maximum aggregate revolving credit commitment of $850.0 million.

In 2007, 2009, 2011,2012 and 2013, we entered into separate note purchase agreements, with certain accredited institutional
investors, pursuant to which we issued and sold to the investors $400.0 million, $150.0 million, $125.0 million, $50.0 million and
$200.0 million in aggregate debt, respectively, totaling $925.0 million which was outstanding at December 31, 2013, and a cash
and cash equivalent balance of $298.1 million. We also use our Credit Agreement from time to time to borrow funds to
supplement operating cash flows. See Note 6 to our consolidated financial statements for a discussion of the terms of the note
purchase agreements and the Credit Agreement. There were $530.5 million of borrowings outstanding under the Credit
Agreement at December 31, 2013. Due to the outstanding borrowing and letters of credit, $53.5 million remained available for
potential borrowings under the Credit Agreement at December 31, 2013.

On December 20, 2013, we entered into a note purchase agreement for a private placement of $600.0 million of senior unsecured
notes. Under the agreement, funding is expected to occur on February 27, 2014. We intend to use the proceeds of the debt
transaction primarily to pay down our line of credit facility.

During 2013, we borrowed an aggregate of $890.5 million and repaid $489.0 million under our Credit Agreement. Principal uses
of the 2013 borrowings under the Credit Agreement were to fund acquisitions, eamout payments related to acquisitions and
general corporate purposes. During 2012, we borrowed $303.0 million and repaid $184.0 million under our Credit Agreement.
Principal uses of the 2012 borrowings under the Credit Agreement were to fund acquisitions, eamout payments related to
acquisitions and general corporate purposes. During 2011, we borrowed $151.0 million and repaid $141.0 million under the
Credit Agreement. Principal uses of the 2011 borrowings under the Credit Agreement were to fund acquisitions, eamout
payments related to acquisitions and general corporate purposes.

The note purchase agreements and the Credit Agreement contain various financial covenants that require us to maintain specified
levels of net worth and financial leverage ratios. We were in compliance with these covenants as of December 31, 2013.

Dividends - Our board of directors determines our dividend policy. Our board of directors declares dividends on a quarterly basis
after considering our available cash from eamings, our anticipated cash needs and current conditions in the economy and financial
markets.

In 2013, we declared $182.6 million in cash dividends on our common stock, or $1.40 per common share. On December 20,
2013, we paid a fourth quarter dividend of $.35 per common share to shareholders of record as of December 4, 2013. On
January 23, 2014, we announced a quarterly dividend for first quarter 2014 of $.36 per common share. If the dividend is
maintained at $.36 per common share throughout 2014, this dividend level would result in an annualized net cash used by
financing activities in 2014 of approximately $190.9 million (based on the outstanding shares as of December 31, 2013), or an
anticipated increase in cash used of approximately $8.3 million. We can make no assurances regarding the amount of any future
dividend payments.
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Common Stock Repurchases - We have in place a common stock repurchase plan approved by our board of directors. We did
not repurchase any shares in 2013, 2012 and 2011. We generally hold repurchased shares for reissuance in connection with our
equity compensation and stock option plans. Under the provisions of the repurchase plan, we were authorized to repurchase
approximately 10,000,000 additional shares at December 31, 2013. The plan authorizes the repurchase of our common stock at
such times and prices as we may deem advantageous, in transactions on the open market or in privately negotiated transactions.
We are under no commitment or obligation to repurchase any particular amount of common stock, and the share repurchase plan
can be suspended at any time at our discretion. Funding for share repurchases may come from a variety of sources, including
cash from operations, short-term or long-term borrowings under our Credit Agreement or other sources. There were no common
stock repurchases made in 2013 that impacted our consolidated financial statements. The common stock repurchases reported in
our consolidated statement of cash flows for 2012 and 2011 include 82,000 shares (at a cost of $1.5 million) and 41,000 shares (at
a cost of SI .2 million), respectively, that we repurchased from our employees to cover their income tax withholding obligations in
connection with restricted stock distributions in each of those years. Under these circumstances, we withhold the proceeds from
the repurchases and remit them to the taxing authorities on the employees' behalf to cover their income tax withholding
obligations.

At-the-Market Equity Program - On November 20, 2013, we entered into an Equity Distribution Agreement with Morgan
Stanley & Co. LLC, pursuant to which we may offer and sell, from time to time, up to $200 million of our common stock through
Morgan Stanley as sales agent. Pursuant to the agreement, shares may be sold by means of ordinary brokers' transactions,
including on the New York Stock Exchange, at market prices prevailing at the time of sale, at prices related to the prevailing
market prices, or at negotiated prices, in block transactions, or as otherwise agreed upon by us and Morgan Stanley.

During the quarter ended December 31, 2013, we sold 91,572 shares of our common stock under the program at a weighted
average price of $47.41 per share, resulting in net proceeds, after sales commissions of approximately $43,000 to Morgan
Stanley, of approximately $4.3 million.

Shelf Registration Statement - On November 20, 2013, we filed a shelf registration statement on Form S-3 with the SEC,
registering the offer and sale from time to time of an indeterminate amount of our common stock. We have used this registration
statement, and expect to continue using this registration statement, to register shares sold under our at-the-market equity program
referred to above. The availability of the potential liquidity under this shelf registration statement depends on investor demand,
market conditions and other factors. We can make no assurances regarding when, or if, we will issue any additional shares under
this registration statement.

Common Stock Issuances - Another source of liquidity to us is the issuance of our common stock pursuant to our stock option
and employee stock purchase plans. Proceeds from the issuance of common stock under these plans were $76.2 million in 2013,
$82.3 million in 2012 and $73.9 million in 2011. Prior to 2009, we issued stock options under four stock option-based employee
compensation plans. The options were primarily granted at the fair value of the underlying shares at the date of grant and
generally become exercisable at the rate of 10% per year beginning the calendar year after the date of grant. In May 2008, all of
these plans expired. On May 10, 2011, our stockholders approved the 2011 Long-Term Incentive Plan (which we refer to as the
LTIP), which replaced our previous stockholder-approved 2009 Long-Term Incentive Plan. All of our officers, employees and
non-employee directors are eligible to receive awards under the LTIP. Awards which may be granted under the LTIP include
non-qualified and incentive stock options, stock appreciation rights, restricted stock units and performance units any or all of
which may be made contingent upon the achievement of performance criteria. Stock options with respect to 8.0 million shares
(less any shares of restricted stock issued under the LTIP - 0.5 million shares of our common stock were available for this
purpose) were available for grant under the LTIP at December 31,2013. In addition, we have an employee stock purchase plan
which allows our employees to purchase our common stock at 95% of its fair market value. Proceeds from the issuance of our
common stock related to these plans have contributed favorably to net cash provided by financing activities in 2013 and we
believe this favorable trend will continue in the foreseeable future.

Outlook - We believe that we have sufficient capital to meet our short- and long-term cash flow needs. Except for 2008 and
2005, our earnings before income taxes, adjusted for non-cash items (i.e., EBITDAC), have increased year over year since 1991.
In 2008, earnings before income taxes were adversely impacted by charges related to real estate lease terminations, severance,
litigation, impairments of intangible assets and the adverse impact of foreign currency translation. In 2005, earnings before
income taxes were adversely impacted by charges incurred for litigation and retail contingent commission related matters and
claims handling obligations. We expect the historically favorable trend in earnings before income taxes, adjusted for non-cash
items, to continue in the foreseeable future because we intend to continue to expand our business through organic growth from
existing operations and growth through acquisitions. Additionally, we anticipate a favorable impact on the amount we will pay
the IRS in 2014 and in future years based on anticipated tax credits from IRC Section 45 investments. We also anticipate that we
will continue to use cash flows from operations and, if needed, borrowings under the Credit Agreement and private placement
debt (described above under "Cash Flows From Financing Activities") and our common stock to fund acquisitions. In addition,
we may from time to time consider other alternatives for longer-term funding sources. Such alternatives could include raising
additional capital through public or private debt offerings, equity markets, or restructuring our operations in the event that cash
flows from operations are reduced dramatically due to lost business or if our acquisition program continues at, or increases from
the same level as 2013.
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2014 2015 2016 2017 2018 Thereafter Total

$ 100.0 $ $  50.0 $ 300.0 $  50.0 $  425.0 $  925.0

530.5 - - - - -
530.5

51.1 44.1 44.1 41.2 21.9 54.7 257.1

681.6 44.1 94.1 341.2 71.9 479.7 1,712.6

74.0 65.7 53.4 42.0 28.3 86.9 350.3

(1.8) (0.8) (0.1) -■ - - (2.7)

22.6 15.4 9.3 0.9 0.3 - 48.5

Contractual Obligations and Commitments
In connection with our investing and operating activities, we have entered into certain contractual obligations and commitments.
See Notes 6, 12 and 13 to our consolidated financial statements for additional discussion of these obligations and commitments.
Our future minimum cash payments, including interest, associated with our contractual obligations pursuant to our note purchase
agreements and Credit Agreement, operating leases and purchase commitments as of December 31, 2013 are as follows
(in millions):

Contractual Obligations

Note Purchase Agreements
Credit Agreement
Interest expense on debt

Total debt obligations
Operating lease obligations
Less sublease arrangements
Outstanding purchase obligations

Total contractual obligations $ 776.4 $ 124.4 $ 156.7

The amounts presented in the table above may not necessarily reflect our actual future cash funding requirements, because the
actual timing of the future payments made may vary from the stated contractual obligation. In addition, due to the uncertainty
with respect to the timing of future cash flows associated with our unrecognized tax benefits at December 31, 2013, we are unable
to make reasonably reliable estimates of the period in which cash settlements may be made with the respective taxing authorities.
Therefore, $9.2 million of unrecognized tax benefits have been excluded from the contractual obligations table above. See
Note 14 to our consolidated financial statements for a discussion on income taxes.

Note Purchase Agreements - On August 3, 2007, we entered into a note purchase agreement, as amended and restated on
December 19, 2007, with certain accredited institutional investors, pursuant to which we issued and sold SIOO.O million in
aggregate principal amount of our 6.26% Senior Notes, Series A, due August 3, 2014 and $300.0 million in aggregate principal
amount of our 6.44% Senior Notes, Series B, due August 3, 2017, in a private placement.

On November 30, 2009, we entered into a note purchase agreement, with certain accredited institutional investors, pursuant to
which we issued and sold $150.0 million in aggregate principal amount of our 5.85% Senior Notes, Series C, due in three equal
installments on November 30, 2016, November 30, 2018 and November 30, 2019, in a private placement.

On February 10, 2011, we entered into a note purchase agreement, with certain accredited institutional investors, pursuant to
which we issued and sold $75.0 million in aggregate principal amount of our 5.18% Senior Notes, Series D, due February 10,
2021 and $50.0 million in aggregate principal amount of our 5.49% Senior Notes, Series E, due February 10, 2023, in a private
placement.

On July 10, 2012, we entered into a note purchase agreement, with certain accredited institutional investors, pursuant to which we
issued and sold $50.0 million in aggregate principal amount of our 3.99% Senior Notes, Series F, due July 10, 2020, in a private
placement.

On June 14, 2013, we entered into a note purchase agreement, with certain accredited institutional investors, pursuant to which
we issued and sold $200.0 million in aggregate principal amount of our 3.69% Senior Notes, Series G, due June 14, 2022, in a
private placement.

On December 20, 2013, we entered into a note purchase agreement for a private placement of $600.0 million of Senior Notes.
The agreement provides for three series of notes: Series H is $325 million at 4.58% due in 2024, Series I is $175 million at 4.73%
due in 2026 and Series J is $100 million at 4.98% due 2029. Under the agreement, funding is expected to occur on Februaiy 27,
2014.

See Note 6 to our consolidated financial statements for a discussion of the terms of the note purchase agreements

Credit Agreement - On September 19, 2013, we entered into a $600.0 million unsecured multicurrency credit agreement (which
we refer to as the Credit Agreement), which expires on September 19, 2018, with a group of fifteen financial investors. The
Credit Agreement replaced a $500.0 million unsecured revolving credit facility, (that was scheduled to expire on July 14, 2014),
which was terminated upon the execution of the Credit Agreement. All indebtedness, liabilities and obligations outstanding under
the previous facility were fully paid and satisfied, except for outstanding letters of credit which became letters of credit under the
Credit Agreement.
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We use the Credit Agreement to post letters of credit and to borrow funds to supplement our operating cash flows from time to
time. At December 31, 2013, $16.0 million of letters of credit (see below under Off-Balance Sheet Debt) were outstanding under
the Credit Agreement. There were $530.5 million of borrowings outstanding under the Credit Agreement at December 31,2013.
Accordingly, at December 31, 2013, $53.5 million remained available for potential borrowings, of which $53.5 million may be in
the form of additional letters of credit. We are under no obligation to use the Credit Agreement in performing our normal
business operations. See Note 6 to our consolidated financial statements for a discussion of the terms of the Credit Agreement.

Operating Lease Obligations - We generally operate in leased premises at our other locations. Certain of these leases have
options permitting renewals for additional periods. In addition to minimum fixed rentals, a number of leases contain annual
escalation clauses which are generally related to increases in an inflation index.

We have leased certain office space to several non-affiliated tenants under operating sublease arrangements. In the normal course
of business, we expect that the leases will not be renewed or replaced. We adjust charges for real estate taxes and common area
maintenance annually based on actual expenses, and we recognize the related revenues in the year in which the expenses are
incurred. These amounts are not included in the minimum future rentals to be received in the contractual obligations table above.

Outstanding Purchase Obligations - As a service company, we typically do not have a material amount of outstanding purchase
obligations at any point in time. The amount disclosed in the contractual obligations table above represents the aggregate amount
of unrecorded purchase obligations that we have outstanding as of December 31, 2013. These obligations represent agreements
to purchase goods or services that were executed in the normal course of business.

Off-Balance Sheet Arrangements

Off-Balance Sheet Commitments - Our total unrecorded commitments associated with outstanding letters of credit, financial
guarantees and funding commitments as of December 31, 2013 are as follows (in millions):

Total

Amount of Commitment Expiration by Period Amounts
Off-Balance Sheet Commitments 2014 2015 2016 2017 2018 Thereafter Committed

Letters of credit $ - $ - $ - $ - $ - $ 16.0 $ 16.0
Financial guarantees - - - - - 9.1 9.1
Funding commitments 8.5 ^

Total commitments

Since commitments may expire unused, the amounts presented in the table above do not necessarily reflect our actual future cash
funding requirements. See Note 13 to our consolidated financial statements for a discussion of our funding commitments related
to our corporate segment and the Off-Balance Sheet Debt section below for a discussion of other letters of credit. All of the
letters of credit represent multiple year commitments that have annual, automatic renewing provisions and are classified by the
latest commitment date.

Since January 1, 2002, we have acquired 279 companies, all of which were accounted for using the acquisition method for
recording business combinations. Substantially all of the purchase agreements related to these acquisitions contain provisions for
potential earnout obligations. For all of our 2011 to 2013 acquisitions that contain potential eamout obligations, such obligations
are measured at fair value as of the acquisition date and are included on that basis in the recorded purchase price consideration for
the respective acquisition. The amounts recorded as earnout payables are primarily based upon estimated future operating results
of the acquired entities over a two- to three-year period subsequent to the acquisition date. The aggregate amount of the
maximum potential earnout obligations related to these acquisitions was $462.3 million, of which $162.7 million was recorded in
our consolidated balance sheet as of December 31, 2013 based on the estimated fair value of the expected future payments to be
made.

Off-Balance Sheet Debt - Our unconsolidated investment portfolio includes investments in enterprises where our ownership
interest is between 1% and 50%, in which management has determined that our level of influence and economic interest is not
sufficient to require consolidation. As a result, these investments are accounted for under the equity method. None of these
unconsolidated investments had any outstanding debt at December 31, 2013 and 2012 that was recourse to us.

At December 31, 2013, we had posted two letters of credit totaling $9.8 million, in the aggregate, related to our self-insurance
deductibles, for which we have recorded a liability of $9.0 million. At December 31, 2013, we had posted five letters of credit
totaling $6.2 million to allow certain of our captive operations to meet minimum statutory surplus requirements and for additional
collateral related to premium and claim funds held in a fiduciary capacity. These letters of credit have never been drawn upon.

Item 7A. Quantitative and Qualitative Disclosures about Market Risk.

We are exposed to various market risks in our day to day operations. Market risk is the potential loss arising from adverse
changes in market rates and prices, such as interest and foreign currency exchange rates and equity prices. The following
analyses present the hypothetical loss in fair value of the financial instruments held by us at December 31, 2013 that are sensitive
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to changes in interest rates. The range of changes in interest rates used in the analyses reflects our view of changes that are
reasonably possible over a one-year period. This discussion of market risks related to our consolidated balance sheet includes
estimates of future economic environments caused by changes in market risks. The effect of actual changes in these market risk
factors may differ materially from our estimates. In the ordinary course of business, we also face risks that are either nonfinancial
or unquantifiable, including credit risk and legal risk. These risks are not included in the following analyses.

Our invested assets are primarily held as cash and cash equivalents, which are subject to various market risk exposures such as
interest rate risk. The fair value of our portfolio of cash and our cash equivalents as of December 31,2013 approximated its
carrying value due to its short-term duration. We estimated market risk as the potential decrease in fair value resulting from a
hypothetical one-percentage point increase in interest rates for the instruments contained in the cash and cash equivalents
investment portfolio. The resulting fair values were not materially different from their carrying values at December 31, 2013.

We have other investments that have valuations that are indirectly influenced by equity market and general economic conditions,
which can change rapidly. In addition, some investments require direct and active financial and operational support from us. A
future material adverse effect may result from changes in market conditions or if we elect to withdraw financial or operational
support.

As of December 31, 2013, we had $925.0 million of borrowings outstanding under our various note purchase agreements. The
aggregate estimated fair value of these borrowings at December 31, 2013 was $979.4 million due to the long-term duration and
fixed interest rates associated with these debt obligations. No active or observable market exists for our private placement long-
term debt. Therefore, the estimated fair value of this debt is based on discounted future cash flows using current interest rates
available for debt with similar terms and remaining maturities. To estimate an all-in interest rate for discounting, we obtained
market quotes for notes with the same terms as ours, which we have deemed to be the closest approximation of current market
rates. We have not adjusted this rate for risk profile changes, covenant issues or credit rating changes. We estimated market risk
as the potential impact on the value of the debt recorded in our consolidated balance sheet resulting from a hypothetical one-
percentage point decrease in our weighted average borrowing rate as ofDecember 31, 2013 and the resulting fair values would be
$42.3 million higher than their carrying value (or $967.3 million).

As of December 31, 2013, we had $530.5 million of borrowings outstanding under our Credit Agreement. The fair value of these
borrowings approximate their carrying value due to their short-term duration and variable interest rates associated with these debt
obligations. Market risk is estimated as the potential increase in fair value resulting from a hypothetical one-percentage point
decrease in our weighted average short-term borrowing rate at December 31, 2013 and the resulting fair value is not be materially
different from their carrying value.

We are subject to foreign currency exchange rate risk primarily from one of our larger U.K. based brokerage subsidiaries that
incurs expenses denominated primarily in British pounds while receiving a substantial portion of its revenues in U.S. dollars. In
addition, we are subject to foreign currency exchange rate risk from our Australian, Canadian, Indian, Singaporean, Jamaican, and
various Caribbean operations because we transact business in their local denominated currencies. Foreign currency gains (losses)
related to this market risk are recorded in earnings before income taxes as transactions occur. Assuming a hypothetical adverse
change of 10% in the average foreign currency exchange rate for 2013 (a weakening of the U.S. dollar), earnings before income
taxes would decrease by approximately $4.1 million. Assuming a hypothetical favorable change of 10% in the average foreign
currency exchange rate for 2013 (a strengthening of the U.S. dollar), earnings before income taxes would increase by
approximately $4.3 million. We are also subject to foreign currency exchange rate risk associated with the translation of local
currencies of our foreign subsidiaries into U.S. dollars. However, it is management's opinion that this foreign currency exchange
risk is not material to our consolidated operating results or financial position. We manage the balance sheets of our foreign
subsidiaries, where practical, such that foreign liabilities are matched with equal foreign assets, maintaining a "balanced book"
which minimizes the effects of currency fluctuations. Historically, we have not entered into derivatives or other similar financial
instruments for trading or speculative purposes. However, with respect to managing foreign currency exchange rate risk in the
U.K., we have periodically purchased financial instruments when market opportunities arose to minimize our exposure to this
risk. During 2013, 2012 and 2011, we had several monthly put/call options in place with an external financial institution that are
designed to hedge a significant portion of our future U.K. currency revenues (in 2013) and disbursements (in 2012) through
various future payment dates. In addition, during 2013, we had several monthly put/call options in place with an external
financial institution that were designed to hedge a significant portion of our future Indian currency disbursements through various
future payment dates. These hedging strategies were designed to protect us against significant U.K. and India currency exchange
rate movements, but we are still exposed to some foreign currency exchange rate risk for the portion of the payments and
currency exchange rate that are unhedged. The impact of these hedging strategies was not material to our consolidated financial
statements for 2013, 2012 and 2011. See Note 15 to our consolidated financial statements for the changes in fair value of these
derivative instruments reflected in comprehensive earnings in 2013, 2012 and 2011. In the third quarter of 2013, we entered into
three foreign currency derivative investment contracts in connection with the signing of an agreement to acquire The Giles Group
of Companies headquartered in London, England. These contracts were designed to hedge a portion of the GBP denominated
purchase price consideration of this acquisition. The derivative investment contracts were exercised on October 31, 2013 and the
Giles transaction closed in early November 2013. In 2013, we recorded a pretax gain of $2.6 million related to these derivative
investment contracts.
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Item 8. Financial Statements and Supplementary Data.

Arthur J. Gallagher & Co.

Consolidated Statement of Earnings

(In millions, except per share data)

Year Ended December 31,

2013 2012 2011

Commissions $  1,553.1 $  1,302.5 $  1,127.4

Fees 1,059.5 971.7 870.2

Supplemental commissions 77.3 67.9 56.0

Contingent commissions 52.1 42.9 38.1

Investment income 8.1 10.4 8.1

Net gains on books of business sales 5.2 3.9 5.5

Revenues from clean coal activities 412.5 119.6 29.2

Other net revenues 11.8 1.4 0.2

Total revenues 3,179.6 2,520.3 2,134.7

Compensation 1,685.0 1,493.4 1,326.1

Operating 552.4 483.2 419.0

Cost of revenues from clean coal activities 437.3 111.6 32.0

Interest 50.1 43.0 40.8

Depreciation 53.4 41.4 35.9

Amortization 125.2 99.0 79.3

Change in estimated acquisition eamout payables 1.7 3.4 (6.2)

Total expenses 2,905.1 2,275.0 1,926.9

Earnings before income taxes 274.5 245.3 207.8

Provision for income taxes 5.9 50.3 63.7

Net earnings $  268.6 $  195.0 $  144.1

Basic net earnings per share: $  2.08 $  1.61 $  1.29

Diluted net earnings per share: 2.06 1.59 1.28

Dividends declared per common share 1.40 1.36 1.32

See notes to consolidated financial statements.
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Arthur J. Gallagher & Co.

Consolidated Statement of Comprehensive Earnings
(In millions)

Year Ended December 31,

Net earnings

Change in pension liability, net of taxes

Foreign currency translation

Change in fair value of derivative instruments, net of taxes

Comprehensive earnings

2013 2012 2011

$  268.6 $  195.0 $  144.1

26.8 (3.4) (30.6)

1.6 16.1 (16.1)

1.8 1.7 (2.7)

$  298.8 $  209.4 $  94.7

See notes to consolidated financial statements
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Arthur J. Gallagher & Co.

Consolidated Balance Sheet

(In millions)

December 31,

2013 2012

Cash and cash equivalents

Restricted cash

Premiums and fees receivable

Other current assets

Total current assets

Fixed assets - net

Deferred income taxes

Other noncurrent assets

Goodwill - net

Amortizable intangible assets - net

Total assets

Premiums payable to insurance and reinsurance companies
Accrued compensation and other accrued liabilities
Unearned fees

Other current liabilities

Corporate related borrowings - current

Total current liabilities

Corporate related borrowings - noncurrent
Other noncurrent liabilities

Total liabilities

Stockholders' equity:

Common stock - authorized 400.0 shares; issued and

outstanding 133.6 shares in 2013 and 125.6 shares in 2012
Capital in excess of par value

Retained earnings

Accumulated other comprehensive loss

Total stockholders' equity

Total liabilities and stockholders' equity

298.1

1,027.4

1,288.8

261.3

2,875.6

160.4

279.8

320.7

2,145.2

1,078.8

6,860.5

2,154.7

370.6

84.5

44.5

630.5

3,284.8

825.0

665.2

4,775.0

133.6

1,358.1

596.4

(2.6)

2,085.5

302.1

851.6

1,096.1

179.7

2,429.5

105.4

251.8

283.3

1,472.7

809.6

5,352.3

1,819.7

306.7

70.6

36.9

129.0

2,362.9

725.0

605.8

3,693.7

125.6

1,055.4

510.4

(32.8)

1,658.6

6,860.5 5,352.3

See notes to consolidated financial statements.
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Arthur J. Gallagher & Co.

Consolidated Statement of Cash Flows

(In millions)

Year Ehded December 31,

2013 2012 2011

Cash flows from operating activities;

Net earnings $  268.6 $  195.0 $  144.1

Adjustments to reconcile net earnings to net cash provided

by operating activities:

Net gain on investments and other (17.1) (3.9) (5.5)

Depreciation and amortization 178.6 140.4 115.2

Change in estimated acquisition eamout payables 1.7 3.4 (6.2)

Amortization of deferred compensation and restricted stock 19.0 8.3 6.8

Stock-based and other noncash compensation expense 7.7 7.5 14.3

Effect of exchange rate changes (0.2) 1.9 0.3

Net change in restricted cash (58.6) (90.2) 31.9

Net change in premiums receivable (85.4) 11.5 52.1

Net change in premiums payable 114.3 33.3 (55.8)

Net change in other current assets (57.4) 52.4 (8.1)

Net change in accrued compensation and other accrued liabilities 36.3 19.2 12.8

Net change in fees receivable/unearned fees (5.9) 4.3 (4.1)

Net change in income taxes payable 4.3 14.0 (10.4)

Net change in deferred income taxes (53.8) (20.4) 21.5

Net change in other noncurrent assets and liabilities (2.2) (33.7) (24.9)

Net cash provided by operating activities 349.9 343.0 284.0

Cash flows from investing activities:

Net additions to fixed assets (93.6) (51.0) (45.9)

Cash paid for acquisitions, net of cash acquired (727.7) (344.1) (264.8)

Net proceeds from sales of operations 5.5 11.4 14.0

Net proceeds (funding) of investment transactions (35.9) 1.5 (14.5)

Net cash used by investing activities (851.7) (382.2) (311.2)

Cash flows from financing activities:

Proceeds from issuance of common stock 76.2 82.3 73.9

Tax impact from issuance of common stock 7.5 0.5 3.7

Repurchases of common stock -
(1.5) (1.2)

Dividends paid (182.6) (204.4) (145.8)

Borrowings on line of credit facilities 890.5 303.0 151.0

Repayments on line of credit facilities (489.0) (184.0) (141.0)

Borrowings of corporate related long-term debt 200.0 50.0 125.0

Net cash provided by financing activities 502.6 45.9 65.6

Effect of exchange rate changes on cash and cash equivalents (4.8) 4.2 3.0

Net (decrease) increase in cash and cash equivalents (4.0) 10.9 41.4

Cash and cash equivalents at beginning of year 302.1 291.2 249.8

Cash and cash equivalents at end of year $  298.1 $  302.1 $  291.2

Supplemental disclosures of cash flow information:

Interest paid $  49.2 $  42.2 $  38.4

Income taxes paid 49.2 47.5 32.0

See notes to consolidated financial statements.
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Arthur J. Gallagher & Co.

Consolidated Statement of Stockholders' Equity
(In millions)

Capital in

Accumulated

Other

Common Stock Excess of Retained Comprehensive

Shares Amount Par Value Earnings Earnings (Loss) Total

Balance at December 31,2010 108.4 $108.4 $  507.8 $  488.3 $  2.2 $ 1,106.7

Net earnings - - -

144.1 -

144.1

Net change in pension asset/liability,
(30.6) (30.6)net of taxes of ($20.4) million - - - -

Foreign currency translation - - - -

(16.1) (16.1)

Change in fair value of derivative

instruments, net of taxes of ($1.8 million) - - - -

(2.7) (2.7)

Compensation expense related
7.1to stock option plan grants - -

7.1
-

-

Tax impact from issuance of
3.7common stock - -

3.7 -
-

Common stock issued in:

Twenty-four purchase transactions 3.4 3.4 98.9
- -

102.3

Stock option plans 2.6 2.6 64.1 -
-

66.7

Employee stock purchase plan 0.3 0.3 6.9
-

-
7.2

Deferred compensation/restricted stock - -
5.9

-
-

5.9

Common stock repurchases - -
(1.2)

-
-

(1.2)

Cash dividends declared on common stock - - -
(149.5) -

(149.5)

Balance at December 31,2011 114.7 114.7 693.2 482.9 (47.2) 1,243.6

Net earnings - - -
195.0 -

195.0

Net change in pension asset/liability.
(3.4)net of taxes of ($0.2 million) - - - -

(3.4)

Foreign currency translation - - - -
16.1 16.1

Change in fair value of derivative
1.7instruments, net of taxes of $1.1 million - - - -

1.7

Compensation expense related
7.2to stock option plan grants - -

7.2
-

-

T ax impact from issuance of
0.5common stock - - 0.5 -

-

Common stock issued in:

Forty purchase transactions 7.8 7.8 268.5 -
-

276.3

Stock option plans 2.8 2.8 71.1 - -
73.9

Employee stock purchase plan 0.3 0.3 8.1 - -

8.4

Deferred compensation/restricted stock 0.1 0.1 7.9
- -

8.0

Other compensation expense - -
0.3 -

-
0.3

Common stock repurchases (0.1) (0.1) (1.4)
- -

(1.5)

Cash dividends declared on common stock - - - (167.5) -
(167.5)

Balance at December 31, 2012 125.6 125.6 1,055.4 510.4 (32.8) 1,658.6

Net earnings - - -
268.6 -

268.6

Net change in pension asset/liability.
26.8net of taxes of $ 17.9 million - - - -

26.8

Foreign currency translation - - - -

1.6 1.6

Change in fair value of derivative

instruments, net of taxes of $ 1.3 million - - - -
1.8 1.8

Compensation expense related

to stock option plan grants - -
7.7

- -
7.7

Tax impact from issuance of

common stock - - 7.5 - -
7.5

Common stock issued in:

Thirteen purchase transactions 5.2 5.2 227.0 - -
232.2

Stock option plans 2.3 2.3 59.5 - -
61.8

Employee stock purchase plan 0.3 0.3 9.9
- -

10.2

Deferred compensation/restricted stock 0.1 0.1 (13.1) - -
(13.0)

Stock issuance under dribble-out program 0.1 0.1 4.2 - -
4.3

Common stock repurchases - - - - - -

Cash dividends declared on common stock - - - (182.6) -
(182.6)

Balance at December 31,2013 133.6 $133.6 $  1,358.1 $  596.4 $  (2.6) $ 2,085.5

See notes to consolidated financial statements.
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Arthur J. Gallagher & Co.

Notes to Consolidated Financial Statements

December 31, 2013

1. Summary of Significant Accounting Policies

Nature of Operations - Arthur J. Gallagher & Co. and its subsidiaries, collectively referred to herein as we, our or us or the
company, provide insurance brokerage and risk management services to a wide variety of commercial, industrial, institutional and
governmental organizations through three reportable operating segments. Commission and fee revenue generated by the
brokerage segment is primarily related to the negotiation and placement of insurance for our clients. Fee revenue generated by
the risk management segment is primarily related to claims management, information management, risk control consulting (loss
control) services and appraisals in the property/casualty market. Investment income and other revenue are generated from our
investment portfolio, which includes invested cash and restricted funds, as well as clean energy and other investments. We are
headquartered in Itasca, Illinois, have operations in 24 countries and offer client-service capabilities in more than 140 countries
globally through a network of correspondent insurance brokers and consultants.

Basis of Presentation - The accompanying consolidated financial statements include our accounts and all of our majority-owned
subsidiaries (50% or greater ownership). Substantially all of our investments in partially owned entities in which our ownership
is less than 50% are accounted for using the equity method based on the legal form of our ownership interest and the applicable
ownership percentage of the entity. However, in situations where a less than 50%-owned investment has been determined to be a
variable interest entity (which we refer to as a VIE) and we are deemed to be the primary beneficiary in accordance with the
variable interest model of consolidation, we will consolidate the investment into our consolidated financial statements. For
partially owned entities accounted for using the equity method, our share of the net earnings of these entities is included in
consolidated net earnings. All material intercompany accounts and transactions have been eliminated in consolidation.

Certain reclassifications have been made to the amounts reported in prior years' consolidated financial statements in order to
conform to the current year presentation.

In the preparation of our consolidated financial statements as of December 31, 2013, management evaluated all material
subsequent events or transactions that occurred after the balance sheet date through the date on which the financial statements
were issued for potential recognition in our consolidated financial statements and/or disclosure in the notes thereto.

Use of Estimates - The preparation of our consolidated financial statements in conformity with generally accepted accounting
principles requires management to make estimates and assumptions that affect the amounts reported in the financial statements
and accompanying notes. Such estimates and assumptions could change in the future as more information becomes known,
which could impact the amounts reported and disclosed herein.

Revenue Recognition - Our revenues are derived from commissions, fees and investment income.

We recognize commission revenues at the later of the billing or the effective date of the related insurance policies, net of an
allowance for estimated policy cancellations. We recognize commission revenues related to installment premiums as the
installments are billed. We recognize supplemental commission revenues using internal data and information received from
insurance carriers that allows us to reasonably estimate the supplemental commissions earned in the period. A supplemental
commission is a commission paid by an insurance carrier that is above the base commission paid, is determined by the insurance
carrier, and is established annually in advance of the contractual period based on historical performance criteria. We recognize
contingent commissions and commissions on premiums directly billed by insurance carriers as revenue when we have obtained
the data necessary to reasonably determine such amounts. Typically, we cannot reasonably determine these types of commission
revenues until we have received the cash or the related policy detail or other carrier specific information from the insurance
carrier. A contingent commission is a commission paid by an insurance carrier based on the overall profit and/or volume of the
business placed with that insurance carrier during a particular calendar year and is determined after the contractual period.
Commissions on premiums billed directly by insurance carriers to the insureds generally relate to a large number of
property/casualty insurance policy transactions, each with small premiums, and comprise a substantial portion of the revenues
generated by our employee benefit brokerage operations. Under these direct bill arrangements, the insurance carrier controls the
entire billing and policy issuance process. We record the income effects of subsequent premium adjustments when the
adjustments become known.

Fee revenues generated from the brokerage segment primarily relate to fees negotiated in lieu of commissions that we recognize
in the same manner as commission revenues. Fee revenues generated from the risk management segment relate to third party
claims administration, loss control and other risk management consulting services, which we provide over a period of time,
typically one year. We recognize these fee revenues ratably as the services are rendered, and record the income effects of
subsequent fee adjustments when the adjustments become known.
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We deduct brokerage expense from gross revenues in our determination of our total revenues. Brokerage expense represents
commissions paid to sub-brokers related to the placement of certain business by our brokerage segment. We recognize this
expense in the same manner as commission revenues.

Premiums and fees receivable in the accompanying consolidated balance sheet are net of allowances for estimated policy
cancellations and doubtful accounts. The allowance for estimated policy cancellations was $4.2 million and $4.0 million at
December 31, 2013 and 2012, respectively, which represents a reserve for future reversals in commission and fee revenues related
to the potential cancellation of client insurance policies that were in force as of each year end. The allowance for doubtful
accounts was $6.7 million and $6.6 million at December 31, 2013 and 2012, respectively. We establish the allowance for
estimated policy cancellations through a charge to revenues and the allowance for doubtful accounts through a charge to
operating expenses. Both of these allowances are based on estimates and assumptions using historical data to project future
experience. Such estimates and assumptions could change in the future as more information becomes known which could impact
the amounts reported and disclosed herein. We periodically review the adequacy of these allowances and make adjustments as
necessary.

Investment income primarily includes interest and dividend income, which is accrued as it is earned. Gains on books of business
sales represent one-time gains related to sales of brokerage related businesses, which are primarily recognized on a cash received
basis. Revenues from clean coal activities include revenues from consolidated clean coal production plants, royalty income from
clean coal licenses and income (loss) related to unconsolidated clean coal production plants, all of which are recognized as
earned. Revenues from consolidated clean coal production plants represent sales of refined coal. Royalty income from clean coal
licenses represents fee income related to the use of clean coal technologies. Income (loss) from unconsolidated clean coal
production plants includes income (losses) related to our equity portion of the pretax results of the clean coal production plants
and production based installment sale income from majority investors. Other net revenues primarily consist of our equity
portions of the earnings from our investments in venture capital funds.

Claims Handling Obligations - We are obligated under certain circumstances to provide future claims handling and certain
administrative services for our former global risks brokerage clients in the U.K. Our obligation is the result of following the
industry practice of insurance brokers providing future claims handling and administrative services to former clients. In addition,
under certain circumstances, our risk management segment operations are contractually obligated to provide contract claim
settlement and administration services to our former clients. Accordingly, we record a liability for these deferred run-off
obligations based on the estimated costs to provide these future services to former clients. This liability is based on estimates and
assumptions using historical data to project future experience. Such estimates and assumptions could change in the future as
more information becomes known which could impact the amounts reported and disclosed herein. We periodically review (at
least annually) the adequacy of this liability and will make adjustments as necessary.

Earnings per Share - Basic net earnings per share is computed by dividing net earnings by the weighted average number of
common shares outstanding during the reporting period. Diluted net earnings per share is computed by dividing net earnings by
the weighted average number of common and common equivalent shares outstanding during the reporting period. Common
equivalent shares include incremental shares from dilative stock options, which are calculated from the date of grant under the
treasury stock method using the average market price for the period.

Cash and Cash Equivalents - Short-term investments, consisting principally of cash and money market accounts that have
average maturities of 90 days or less, are considered cash equivalents.

Restricted Cash - In our capacity as an insurance broker, we collect premiums from insureds and, after deducting our
commissions and/or fees, remit these premiums to insurance carriers. We hold unremitted insurance premiums in a fiduciary
capacity until we disburse them, and the use of such funds is restricted by laws in certain states and foreign jurisdictions in which
our subsidiaries operate. Various state and foreign agencies regulate insurance brokers and provide specific requirements that
limit the type of investments that may be made with such funds. Accordingly, we invest these funds in cash and U.S. Treasury
fund accounts. We can earn interest income on these unremitted funds, which is included in investment income in the
accompanying consolidated statement of earnings. These unremitted amounts are reported as restricted cash in the accompanying
consolidated balance sheet, with the related liability reported as premiums payable to insurance and reinsurance companies.
Additionally, several of our foreign subsidiaries are required by various foreign agencies to meet certain liquidity and solvency
requirements. We were in compliance with these requirements at December 31, 2013.

Related to our third party administration business, we are responsible for client claim funds that we hold in a fiduciary capacity.
We do not earn any interest income on the funds held. These client funds have been included in restricted cash, along with a
corresponding liability in premiums payable to insurance and reinsurance companies in the accompanying consolidated balance
sheet.
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Derivative Instruments - In the normal course of business, we are exposed to the impact of foreign currency fluctuations that
impact our results of operations and cash flows. We utilize a foreign currency risk management program involving foreign
currency derivatives that consist of several monthly put/call options designed to hedge a significant portion of our future foreign
currency disbursements through various future payment dates. To mitigate the counterparty credit risk we only enter into
contracts with carefully selected major financial institutions based upon their credit ratings and other factors. These derivative
instrument contracts are cash flow hedges that qualify for hedge accounting and primarily hedge against fluctuations between
changes in the British Pound Sterling and Indian Rupee versus the U.S. Dollar. Changes in fair value of the derivative
instruments are reflected in other comprehensive earnings in the accompanying consolidated balance sheet. The impact of the
hedge at maturity is recognized in the income statement as a component of compensation and operating expenses. These
derivative instrument contracts are periodically monitored for hedge ineffectiveness, the amount of which has not been material to
the accompanying consolidated financial statements. We do not use derivatives for trading or speculative purposes. In 2013,
other net revenues also includes a gain of $2.6 million related to three foreign currency derivative investment contracts that we
executed in September 2013 in connection with the signing of an agreement to acquire The Giles Group of Companies,
headquartered in London, England. These contracts were designed to hedge a portion of the GBP denominated purchase price
consideration of this acquisition. The derivative investment contracts were exercised on October 31, 2013 and the Giles
transaction closed in early November 2013.

Investments - We have a management investment committee that meets four to six times per year to review the valuation of our
investments. For investments that do not have quoted market prices, we use various valuation techniques to estimate fair value
and look for indicators of impairment. Factors that may indicate that an impairment could exist include, but are not limited to,
reductions or changes to dividend payments, sustained operating losses or a trend of poor operating performance, recent
refinancings or recapitalizations, unfavorable press reports, significant customer or revenue loss, litigation, losses by other
companies in a similar industry, overall economic conditions, management changes and significant changes in strategy. In
addition, in cases where the ultimate value of an investment is directly dependent on us for future financial support, we assess our
willingness and intent to provide future funding in determining impairment.

If an indicator of impairment exists, we compare the investment's carrying value to an estimate of its fair value. To estimate the
fair value of our equity-method investments, we compare values established in recent recapitalizations or appraisals conducted by
third parties. In some cases, no such recapitalizations or appraisals exist and we must perform our own valuations. This also
requires us to exercise significant judgment. Even if impairment indicators exist, no impairment may be required if the estimated
fair value is not less than the current carrying value or the decline in value is determined to be temporary and we have no intent to
sell the investment, and it is more likely than not that we will not be required to sell the investment prior to a recovery in value.
When we determine that an impairment is required, we record the impairment as a realized loss against current period earnings.

Both the process to review for indicators of impairment and, if such indicators exist, the method to compute the amount of
impairment incorporates quantitative data and qualitative criteria including the receipt of new information that can significantly
change the decision about the valuation of an investment in a short period of time. The determination of whether an impairment
is required is necessarily a matter of subjective judgment. The timing and amount of realized losses reported in earnings could
vary if management's conclusions were different.

Because of the inherent risk of investments, we can make no assurances that there will not be impairments in the future should
economic and other conditions change.

Premium Financing - Four subsidiaries of the brokerage segment make short-term loans (generally with terms of twelve months
or less) to our clients to finance premiums. These premium financing contracts are structured to minimize potential bad debt
expense to us. Such receivables are considered delinquent after seven days of the payment due date. Generally, insurance
policies are cancelled within one month of the contractual payment due date if the payment remains delinquent. We recognize
interest income as it is earned over the life of the contract using the interest "level-yield" method. Unearned interest related to
contracts receivable is included in the receivable balance in the accompanying consolidated balance sheet. The outstanding
contracts receivable balance was S2.3 million and $2.2 million at December 31, 2013 and 2012, respectively.

Fixed Assets - We carry fixed assets at cost, less accumulated depreciation, in the accompanying consolidated balance sheet.
We periodically review long-lived assets for impairment whenever events or changes in business circumstances indicate that the
carrying value of the assets may not be recoverable. Under those circumstances, if the fair value were less than the carrying
amount of the asset, we would recognize a loss for the difference. Depreciation for fixed assets is computed using the straight-
line method over the following estimated useful lives:

Useful Life

Computer equipment Three to five years
Fumiture and fixtures Three to ten years

Office equipment Three to ten years
Software Three to five years

Leasehold improvements Shorter of the lease term or useftil life of the asset
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Intangible Assets - Intangible assets represent the excess of cost over the estimated fair value of net tangible assets of acquired
businesses. Our primary intangible assets are classified as either goodwill, expiration lists, non-compete agreements or trade
names. Expiration lists, non-compete agreements and trade names are amortized using the straight-line method over their
estimated useful lives (three to fifteen years for expiration lists, three to five years for non-compete agreements and five to fifteen
years for trade names), while goodwill is not subject to amortization. The establishment of goodwill, expiration lists, non-
compete agreements and trade names and the determination of estimated useful lives are primarily based on valuations we receive
from qualified independent appraisers. The calculations of these amounts are based on estimates and assumptions using historical
and projected financial information and recognized valuation methods. Different estimates or assumptions could produce different
results. We carry intangible assets at cost, less accumulated amortization, in the accompanying consolidated balance sheet.

We review all of our intangible assets for impairment periodically (at least annually for goodwill) and whenever events or
changes in business circumstances indicate that the carrying value of the assets may not be recoverable. We perform such
impairment reviews at the division (i.e., reporting unit) level with respect to goodwill and at the business unit level for
amortizable intangible assets. In reviewing intangible assets, if the fair value were less than the carrying amount of the respective
(or underlying) asset, an indicator of impairment would exist and further analysis would be required to determine whether or not a
loss would need to be charged against current period earnings as a component of amortization expense. Based on the results of
impairment reviews in 2013, 2012 and 2011, we wrote off $2.2 million, $3.5 million and $4.6 million, respectively, of
amortizable intangible assets primarily related to prior year acquisitions of our brokerage segment, which is included in
amortization expense in the accompanying consolidated statement of earnings. The determinations of impairment indicators and
fair value are based on estimates and assumptions related to the amount and timing of future cash flows and future interest rates.
Such estimates and assumptions could change in the future as more information becomes known which could impact the amounts
reported and disclosed herein.

Income Taxes - Our tax rate reflects the statutory tax rates applicable to our taxable earnings and tax planning in the various
jurisdictions in which we operate. Significant judgment is required in determining the annual effective tax rate and in evaluating
uncertain tax positions. We report a liability for unrecognized tax benefits resulting from uncertain tax positions taken or
expected to be taken in our tax return. We evaluate our tax positions using a two-step process. The first step involves
recognition. We determine whether it is more likely than not that a tax position will be sustained upon tax examination based
solely on the technical merits of the position. The technical merits of a tax position are derived from both statutory and judicial
authority (legislation and statutes, legislative intent, regulations, rulings and case law) and their applicability to the facts and
circumstances of the position. If a tax position does not meet the "more likely than not" recognition threshold, we do not
recognize the benefit of that position in the financial statements. The second step is measurement. A tax position that meets the
"more likely than not" recognition threshold is measured to determine the amount of benefit to recognize in the financial
statements. The tax position is measured as the largest amount of benefit that has a likelihood of greater than 50% of being
realized upon ultimate resolution with a taxing authority.

Uncertain tax positions are measured based upon the facts and circumstances that exist at each reporting period and involve
significant management judgment. Subsequent changes in judgment based upon new information may lead to changes in
recognition, derecognition and measurement. Adjustments may result, for example, upon resolution of an issue with the taxing
authorities, or expiration of a statute of limitations barring an assessment for an issue. We recognize interest and penalties, if any,
related to unrecognized tax benefits in our provision for income taxes.

Tax law requires certain items to be included in our tax returns at different times than such items are reflected in the financial
statements. As a result, the annual tax expense reflected in our consolidated statements of earnings is different than that reported
in our tax returns. Some of these differences are permanent, such as expenses that are not deductible in our tax returns, and some
differences are temporary and reverse over time, such as depreciation expense and amortization expense deductible for income
tax purposes. Temporary differences create deferred tax assets and liabilities. Deferred tax liabilities generally represent tax
expense recognized in the financial statements for which a tax payment has been deferred, or expense which has been deducted in
the tax return but has not yet been recognized in the financial statements. Deferred tax assets generally represent items that can
be used as a tax deduction or credit in tax returns in future years for which a benefit has already been recorded in the financial
statements.

We establish or adjust valuation allowances for deferred tax assets when we estimate that it is more likely than not that future
taxable income will be insufficient to fully use a deduction or credit in a specific jurisdiction. In assessing the need for the
recognition of a valuation allowance for deferred tax assets, we consider whether it is more likely than not that some portion, or
all, of the deferred tax assets will not be realized and adjust the valuation allowance accordingly. We evaluate all significant
available positive and negative evidence as part of our analysis. Negative evidence includes the existence of losses in recent
years. Positive evidence includes the forecast of future taxable income by jurisdiction, tax-planning strategies that would result in
the realization of deferred tax assets and the presence of taxable income in prior carryback years. The underlying assumptions we
use in forecasting future taxable income require significant judgment and take into account our recent performance. Such
estimates and assumptions could change in the future as more information becomes known which could impact the amounts
reported and disclosed herein. The ultimate realization of deferred tax assets depends on the generation of future taxable income
during the periods in which temporary differences are deductible or creditable.
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Fair Value of Financial Instruments - Fair value accounting establishes a framework for measuring fair value, which is defined
as the price that would be received to sell an asset or paid to transfer a liability in an orderly transaction between market
participants at the measurement date (i.e., an exit price). This framework includes a fair value hierarchy that prioritizes the inputs
to the valuation technique used to measure fair value.

The classification of a financial instrument within the valuation hierarchy is based upon the transparency of inputs to the
valuation of an asset or liability on the measurement date. The three levels of the hierarchy in order of priority of inputs to the
valuation technique are defined as follows:

•  Level 1 - Valuations are based on unadjusted quoted prices in active markets for identical financial instruments;

•  Level 2 - Valuations are based on quoted market prices, other than quoted prices included in Level 1, in markets that are
not active or on inputs that are observable either directly or indirectly for the full term of the financial instrument; and

•  Level 3 - Valuations are based on pricing or valuation techniques that require inputs that are both unobservable and
significant to the overall fair value measurement of the financial instrument. Such inputs may reflect management's own
assumptions about the assumptions a market participant would use in pricing the financial instrument.

The level in the fair value hierarchy within which the fair value measurement is classified is determined based on the lowest level
input that is significant to the fair value measure in its entirety.

The carrying amounts of financial assets and liabilities reported in the accompanying consolidated balance sheet for cash and cash
equivalents, restricted cash, premiums and fees receivable, premiums payable to insurance carriers, accrued salaries and bonuses,
accounts payable and other accrued liabilities, unearned fees and income taxes payable, at December 31, 2013 and 2012,
approximate fair value because of the short-term duration of these instruments. See Note 3 to our consolidated financial
statements for the fair values related to the establishment of intangible assets and the establishment and adjustment of eamout
payables. See Note 6 to our consolidated financial statements for the fair values related to borrowings outstanding at
December 31, 2013 and 2012 under our debt agreements. See Note 11 to our consolidated financial statements for the fair values
related to investments at December 31, 2013 and 2012 under our defined benefit pension plan.

Litigation - We are the defendant in various legal actions related to claims, lawsuits and proceedings incident to the nature of our
business. We record liabilities for loss contingencies, including legal costs (such as fees and expenses of external lawyers and
other service providers) to be incurred, when it is probable that a liability has been incurred on or before the balance sheet date
and the amount of the liability can be reasonably estimated. We do not discount such contingent liabilities. To the extent
recovery of such losses and legal costs is probable under our insurance programs, we record estimated recoveries concurrently
with the losses recognized. Significant management judgment is required to estimate the amounts of such contingent liabilities
and the related insurance recoveries. In order to assess our potential liability, we analyze our litigation exposure based on
available information, including consultation with outside counsel handling the defense of these matters. As these liabilities are
uncertain by their nature, the recorded amounts may change due to a variety of different factors, including new developments in,
or changes in approach, such as changing the settlement strategy as applicable to each matter.

Stock-Based Compensation - We have several employee equity-settled and cash-settled share-based compensation plans.
Equity-settled share-based payments to employees include grants of stock options and restricted stock units and are measured
based on estimated grant date fair value. We have elected to use the Black-Scholes option pricing model to determine the fair
value of stock options on the dates of grant. Restricted stock units are measured based on the fair market values of the underlying
stock on the dates of grant. Shares are issued on the vesting dates net of the minimum statutory tax withholding requirements, as
applicable, to be paid by us on behalf of our employees. As a result, the actual number of shares issued will be fewer than the
actual number of restricted stock units outstanding. Furthermore, we record the liability for withholding amounts to be paid by us
as a reduction to additional paid-in capital when paid.

Cash-settled share-based payments to employees include grants of performance units and stock appreciation rights. The fair
value of the amount payable to employees in respect of cash-settled share-based payments is recognized as compensation
expense, with a corresponding increase in liabilities, over the vesting period. The liability is remeasured at each reporting date
and at settlement date. Any changes in fair value of the liability are recognized as compensation expense.

We recognize share-based compensation expense over the requisite service period for awards expected to ultimately vest.
Forfeitures are estimated on the date of grant and revised if actual or expected forfeiture activity differs from original estimates.

Employee Stock Purchase Plan - We have an employee stock purchase plan (which we refer to as the ESPP), under which the
sale of 4.0 million shares of our common stock has been authorized. Eligible employees may contribute up to 15% of their
compensation towards the quarterly purchase of our common stock at a purchase price equal to 95% of the lesser of the fair
market value of our common stock on the first business day or the last business day of the quarterly offering period. Eligible
employees may annually purchase shares of our common stock with an aggregate fair market value of up to $25,000 (measured as
of the first day of each quarterly offering period of each calendar year), provided that no employee may purchase more than 2,000
shares of our common stock under the ESPP during any calendar year. At December 31, 2013, 0.5 million shares of our common
stock are reserved for future issuance under the ESPP.
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Defined Benefit Pension and Other Postretirement Plans - We recognize in our consolidated balance sheet, an asset for our
defined benefit postretirement plans' overfunded status or a liability for our plans' underfunded status. We recognize changes in
the funded status of our defined benefit postretirement plans in comprehensive earnings in the year in which the changes occur.
We use December 31 as the measurement date for our plans' assets and benefit obligations. See Note 11 to our consolidated
financial statements for additional information required to be disclosed related to our defined benefit postretirement plans.

2. Effect of New Accounting Pronouncements

Presentation of Unrecognized Tax Benefits
In July 2013, the Financial Accounting Standards Board (which we refer to as the FASB) issued ASU 2013-11, "Presentation of
an Unrecognized Tax Benefit When a Net Operating Loss Carryforward, a Similar Tax Loss, or a Tax Credit Carryforward
Exists," which provides explicit guidance on the presentation of certain unrecognized tax benefits in the financial statements that
did not previously exist. The ASU provides that a liability related to an unrecognized tax benefit would be offset against a
deferred tax asset for a net operating loss carryforward, a similar tax loss or a tax credit carryforward if such settlement is
required or expected in the event the uncertain tax position is disallowed. In that case, the liability associated with the
unrecognized tax benefit is presented in the financial statements as a reduction to the related deferred tax asset. In situations in
which a net operating loss carryforward, a similar tax loss or a tax credit carryforward is not available at the reporting date under
the tax law of the jurisdiction or the tax law of the jurisdiction does not require, and the entity does not intend to use, the deferred
tax asset for such purpose, the unrecognized tax benefit will be presented in the financial statements as a liability and will not be
combined with deferred tax assets. This new guidance is effective for annual and interim periods beginning after December 15,
2013. Early adoption is permitted. Management has decided not to adopt this guidance early and has determined that the impact
of the new guidance upon adoption, will not be material to the consolidated financial statements.

Other Comprehensive Income
In February 2013, the FASB issued ASU 2013-02, Comprehensive Income (Topic 220), "Reporting of Amounts Reclassified Out
of Accumulated Other Comprehensive Income," which requires significant items reclassified out of accumulated other
comprehensive income (which we refer to as AOCl) to net income in their entirety in the same reporting period, to be reported to
show the effect of the reclassifications on the respective line items of the statement where net income is presented. These
reclassifications can be presented either on the face of the statement where net income is presented or in the notes to the financial
statements. For items that are not reclassified to net income in their entirety in the same reporting period, a cross reference to
other disclosures currently required under U.S. GAAP is required in the notes to the consolidated financial statements. The new
guidance also requires companies to report changes in the accumulated balances of each component of AOCl. This new guidance
was effective for annual and interim periods beginning after December 15, 2012. We adopted the new guidance effective
January 1, 2013. The adoption affected the disclosures made in our consolidated financial statements and notes thereto, but did
not have any impact on our results of operations or financial position.
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3. Business Combinations

During 2013, we acquired substantially all of the net assets of the following firms in exchange for our common stock and/or cash.
These acquisitions have been accounted for using the acquisition method for recording business combinations (in millions except
share data);

Name and Effective

Date of Acquisition

Metzler Brothers

Insurance

February 1, 2013

Advanced Benefit

Advisors, Inc.

April 1,2013

Property & Commercial

Limited (PCL)

April 1,2013

Garza Long

Group, LLC

May 1, 2013

Bollinger, Inc. (BOL)

August 1, 2013

Dickinson &

Associates, Inc.

August 1, 2013

Belmont

International (BEL)

September I, 2013

R.W. Scobie, Inc.

September 1, 2013

Jeffrey Haber &

Michael Fischman

September 20, 2013

G.S. Levine Insurance

Services, Inc. (GSL)

October I, 2013

R.J. Dutton Incorporated

October 1, 2013

Employee Benefits

Analysis Corporation

November I, 2013

Parks Johnson

Agency, LLC

November 1, 2013

Giles Group of

Companies (GGC)

November 14, 2013

Barmore Insurance

Agency, Inc.

December 1, 2013

Bergvall

Marine A.S. (BMA)

December 1, 2013

Common Common

Shares Share

Issued Value

(000s)

3,177

223

413

112

148

95

140.0

16.8

5.2

6.9

4.4

Cash

Paid

$  3.4

10.9

62.0

4.3

157.6

10.9

21.7

4.4

7.0

5.5

1.8

5.4

387.9

1.1

11.3

Accrued Escrow

Liability Deposited

0.4

0.1

3.1

0.1

22.0

0.1

2.5

1.5

2.7

0.1

0.1

3.8

0.3

1.2

Total Maximum

Recorded Recorded Potential

Earnout Purchase Earnout

Payable Price Payable

0.7

0.5

2.9

2.5

8.5

3.8

1.2

0.6

0.6

1.6

9.2

$  4.5

12.8

65.1

4.9

319.6

11.0

27.1

16.4

15.5

28.8

8.3

7.6

391.7

7.4

21.7

1.4

7.0

6.7

4.8

3.2

5.0

10.3

8.0

4.9

5.0

5.2

3.5

11.9
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Total Maximum

Common Common Recorded Recorded Potential

Name and EfTective Shares Share Cash Accrued Escrow Earnout Purchase Earnout

Date of Acquisition Issued Value Paid Liability Deposited Payable Price Payable

(000s)

Cleaveland Insurance

Group, Inc.

December 1,2013 101 4.1 1.5 . 0.6 1.2 7.4 2.7

The Jenkins Group, Inc.

December 1,2013 - -
1.2 3.8 -

1.0 6.0 4.0

Longfellow Financial,

LLC(LGF)

December 1,2013 461 20.5 7.0 -
0.5 3.4 31.4 17.0

Mclntyre Risk

Management,

LLC(MRM)

December 1,2013 296 13.6 4.3 -
0.2 2.2 20.3 5.5

Eleven other acquisitions

completed in 2013 77 3.6 10.4 - 0.4 8.6 23.0 13.1

5,103 $ 223.1 $ 719.6 $  3.8 $  39.8 $  50.3 $ 1,036.6 $  119.2

Effective November 14, 2013 we acquired the Giles Group of Companies (which we refer to as Giles) headquartered in London,
England. Under the agreement, we purchased all of the outstanding shares of Giles for net cash consideration of approximately
£233.0 million. Giles was the fifth largest independent retail insurance broker in the United Kingdom with over 1,100 employees
operating out of 43 offices in England, Scotland, Wales, Northern Ireland, Isle of Man and the Channel Islands. In 2013, we
recognized a pretax gain of $2.6 million resulting from three foreign currency derivative investment contracts that we executed in
September 2013 and exercised on October 31, 2013 in connection with the signing of the agreement to acquire Giles. This gain
was included in other net revenues in the consolidated statement of earnings.

Common shares issued in connection with acquisitions are valued at closing market prices as of the effective date of the
applicable acquisition. We record escrow deposits that are returned to us as a result of adjustments to net assets acquired as
reductions of goodwill when the escrows are settled. The maximum potential eamout payables disclosed in the foregoing table
represent the maximum amount of additional consideration that could be paid pursuant to the terms of the purchase agreement for
the applicable acquisition. The amounts recorded as eamout payables, which are primarily based upon the estimated future
operating results of the acquired entities over a two- to three-year period subsequent to the acquisition date, are measured at fair
value as of the acquisition date and are included on that basis in the recorded purchase price consideration in the foregoing table.
We will record subsequent changes in these estimated eamout obligations, including the accretion of discount, in our consolidated
statement of eamings when incurred.

The fair value of these eamout obligations is based on the present value of the expected future payments to be made to the sellers
of the acquired entities in accordance with the provisions outlined in the respective purchase agreements, which is a Level 3 fair
value measurement. In determining fair value, we estimated the acquired entity's future performance using financial projections
developed by management for the acquired entity and market participant assumptions that were derived for revenue growth
and/or profitability. Revenue growth rates generally ranged from 2.0% to 12.0% for our 2013 acquisitions. We estimated future
payments using the eamout formula and performance targets specified in each purchase agreement and these financial
projections. We then discounted these payments to present value using a risk-adjusted rate that takes into consideration market-
based rates of retum that reflect the ability of the acquired entity to achieve the targets. These discount rates generally ranged
from 8.0% to 9.0% for our 2013 acquisitions. Changes in financial projections, market participant assumptions for revenue
growth and/or profitability, or the risk-adjusted discount rate, would result in a change in the fair value of recorded eamout
obligations.

During 2013, 2012 and 2011, we recognized SI 1.9 million, $9.3 million and $8.3 million, respectively, of expense in our
consolidated statement of eamings related to the accretion of the discount recorded for eamout obligations in connection with our
acquisitions. In addition, during 2013, 2012 and 2011 we recognized $10.2 million, $5.9 million and $14.5 million of income,
respectively, related to net adjustments in the estimated fair value of the liability for eamout obligations in connection with
revised projections of future performance for 79,46 and 22 acquisitions, respectively. The aggregate amount of maximum
eamout obligations related to acquisitions made in 2010 and subsequent years was $462.3 million as ofDecember 31, 2013, of
which $162.7 million was recorded in the consolidated balance sheet as of that date based on the estimated fair value of the
expected future payments to be made. The aggregate amount of maximum eamout obligations related to acquisitions made in
2009 and subsequent years was $384.8 million as ofDecember 31, 2012, of which $139.8 million was recorded in the
consolidated balance sheet as of that date.
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The following is a summary of the estimated fair values of the net assets acquired at the date of each acquisition made
(in millions):

Twenty-three

Other

PCL BOL BEL GSL GGC BMA LGF MRM Acquisitions

in 2013

Total

Cash $ 2.4 $  7.6 $ 5.3 $ 0.4 $ 25.9 $ 0.8 $  -

1

1

7.9 $  50.3

Other current assets 32.9 39.5 19.1 1.1 135.7 16.2 0.2 4.0 12.7 261.4

Fixed assets 2.2 2.4 0.4 0.3 4.1 0.1 -
0.2 0.8 10.5

Noncurrent assets 0.4 2.3 - 0.9 - - - - - 3.6

Goodwill 45.1 200.2 11.4 8.0 301.5 13.4 12.9 10.7 61.8 665.0

Eixpiration lists 25.6 132.5 14.4 20.1 89.8 8.8 17.5 9.8 75.7 394.2

Non-compete

agreements -
0.4 - 0.1 3.7 0.2 0.8 0.1 1.8 7.1

Trade names 0.1 1.7 - - - - - - -
1.8

Total assets

acquired 108.7 386.6 50.6 30.9 560.7 39.5 31.4 24.8 160.7 1,393.9

Current liabilities 35.5 51.1 20.6 2.1 149.1 15.3 - 4.5 24.0 302.2

Noncurrent liabilities 8.1 15.9 2.9 - 19.9 2.5 - - 5.8 55.1

Total liabilities

assumed 43.6 67.0 23.5 2.1 169.0 17.8 4.5 29.8 357.3

Total net assets

acquired $65.1 $319.6 $27.1 $28.8 $391.7 $21.7 $31.4 $20.3 130.9 $ 1,036.6

Among other things, these acquisitions allow us to expand into desirable geographic locations, further extend our presence in the
retail and wholesale insurance brokerage services and risk management industries and increase the volume of general services
currently provided. The excess of the purchase price over the estimated fair value of the tangible net assets acquired at the
acquisition date was allocated to goodwill, trade names, expiration lists and non-compete agreements in the amounts of
$664.1 million, $1.8 million, $392.6 million and $7.1 million, respectively, within the brokerage segment and allocated to
goodwill and expiration lists in the amounts of $0.9 million and $1.6 million, respectively, within the risk management segment.

Provisional estimates of fair value are established at the time of the acquisition and are subsequently reviewed within the first
year of operations subsequent to the acquisition date to determine the necessity for adjustments. The fair value of the tangible
assets and liabilities for each applicable acquisition at the acquisition date approximated their carrying values. The fair value of
expiration lists was established using the excess earnings method, which is an income approach based on estimated financial
projections developed by management for each acquired entity using market participant assumptions. Revenue growth and
attrition rates generally ranged from 2.0% to 10.0% and 5.0% to 15.0% for our 2013 acquisitions, respectively, for which a
valuation was performed. We estimate the fair value as the present value of the benefits anticipated from ownership of the
subject customer list in excess of returns required on the investment in contributory assets necessary to realize those benefits. The
rate used to discount the net benefits was based on a risk-adjusted rate that takes into consideration market-based rates of return
and reflects the risk of the asset relative to the acquired business. These discount rates generally ranged from 10.5% to 14.5% for
our 2013 acquisitions, for which a valuation was performed. The fair value of non-compete agreements was established using the
profit differential method, which is an income approach based on estimated financial projections developed by management for
the acquired company using market participant assumptions and various non-compete scenarios.

Of the $1.8 million of trade names, $394.2 million of expiration lists and $7.1 million of non-compete agreements related to the
2013 acquisitions, $1.8 million, $287.7 million and $4.6 million, respectively, is not expected to be deductible for income tax
purposes. Accordingly, we recorded a deferred tax liability of $48.4 million, and a corresponding amount of goodwill, in 2013
related to the nondeductible amortizable intangible assets.

During 2012, we issued 425,000 shares of our common stock and paid $3.5 million in cash related to eamout obligations of five
acquisitions made prior to 2009, and recorded additional goodwill of $0.1 million. During 2011, we issued 245,000 shares of our
common stock, paid $8.2 million in cash and accrued $18.3 million in liabilities related to eamout obligations of 19 acquisitions
made prior to 2009, and recorded additional goodwill of $30.0 million.
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Our consolidated financial statements for the year ended December 31, 2013 include the operations of the acquired entities from
their respective acquisition dates. The following is a summary of the unaudited pro forma historical results, as if these entities
had been acquired at January 1, 2012 (in millions, except per share data):

Year Ended December 31,

2013 2012

Total revenues

Net earnings

Basic earnings per share

Diluted earnings per share

3,461.2

286.3

2.17

2.14

2,903.6

212.9

1.69

1.67

The unaudited pro forma results above have been prepared for comparative purposes only and do not purport to be indicative of
the results of operations which actually would have resulted had these acquisitions occurred at January 1, 2012, nor are they
necessarily indicative of future operating results. Annualized revenues of entities acquired in 2013 totaled approximately
$383.9 million. Total revenues and net earnings recorded in our consolidated statement of earnings for 2013 related to the 2013
acquisitions in the aggregate were SI07.4 million and $2.1 million, respectively.

4. Fixed Assets

Major classes of fixed assets consist of the following (in millions):
December 31,

2013 2012

Office equipment $ 16.3 $ 15.1

Furniture and fixtures 78.3 74.2

Computer equipment 117.2 116.7

leasehold improvements 77.9 52.2

Software 147.6 102.7

Other 8.5 2.9

445.8 363.8

Accumulated depreciation (285.4) (258.4)

Net fixed assets $ 160.4 $ 105.4

5. Intangible Assets

The carrying amount of goodwill at December 31, 2013 and 2012 allocated by domestic and foreign operations is as follows

(in millions):
Risk

Brokerage Management Corporate Total

At December 31,2013

United States $  1,449.6 $  20.2 $ - S 1,469.8

United Kingdom 595.1 2.1 -
597.2

Other foreign, principally Australia and Canada 78.2 - - 78.2

Total goodwill - net S  2,122.9 S  22.3 $ - $ 2,145.2

At December 31,2012

United States $  1,158.1 S  19.2 S - s 1,177.3

United Kingdom 223.9 2.1 -
226.0

Other foreign, principally Australia and Canada 69.4 - - 69.4

Total goodwill-net $  1,451.4 $  21.3 $ - $ 1,472.7
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The changes in the carrying amount of goodwill for 2013 and 2012 are as follows (in millions):

Risk

Brokerage Management Corporate Total

Balance as of January 1, 2012 $ 1,136.6 $ 18.7

Goodwill acquired during the year 308.1 0.7

Goodwill related to eamouts recognized during

the year 0.1 -

Goodwill adjustments related to appraisals

and other acquisition adjustments (0.6) (0.2)

Goodwill related to transfers of operations

between segments (2.0) 2.0

Foreign currency translation adjustments

during the year 9.2 0.1

Balance as ofDecember31,2012 1,451.4 21.3

Goodwill acquired during the year 664.1 0.9

Goodwill adjustments related to appraisals

and other acquisition adjustments 3.3 -

Foreign curreney translation adjustments

during the year 4.1 0.1

Balance as of December 31,2013 $ 2,122.9 $ 22.3

1,155.3

308.8

0.1

(0.8)

9.3

1,472.7

665.0

3.3

4.2

Major classes of amortizable intangible assets consist of the following (in millions):

Expiration lists

Accumulated amortization - expiration lists

Non-compete agreements

Accumulated amortization - non-compete agreements

Trade names

Accumulated amortization - trade names

Net amortizable assets

$  - $ 2,145.2

December 31,

2013 2012

$  1,563.5 $ 1,175.0

(511.3) (390.8)

1,052.2 784.2

37.3 30.9

(25.9) (23.3)

11.4 7.6

22.1 23.0

(6.9) (5.2)

15.2 17.8

$  1,078.8 S 809.6

Estimated aggregate amortization expense for each of the next five years is as follows (in millions):

2014

2015

2016

2017

2018

Total

146.3

141.1

135.5

126.3

115.0

664.2

6. Credit and Other Debt Agreements

Note Purchase Agreement - We are a party to an amended and restated note purchase agreement dated December 19, 2007, with
certain accredited institutional investors, pursuant to which we issued and sold $100.0 million in aggregate principal amount of
our 6.26% Senior Notes, Series A, due August 3, 2014 and $300.0 million in aggregate principal amount of our 6.44% Senior
Notes, Series B, due August 3, 2017, in a private placement. These notes require semi-annual payments of interest that are due in
February and August of each year.

We are a party to a note purchase agreement dated November 30, 2009, with certain accredited institutional investors, pursuant to
which we issued and sold S150.0 million in aggregate principal amount of our 5.85% Senior Notes, Series C, due in three equal
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installments on November 30, 2016, November 30, 2018 and November 30, 2019, in a private placement. These notes require
semi-annual payments of interest that are due in May and November of each year.

We are a party to a note purchase agreement dated February 10, 2011, with certain accredited institutional investors, pursuant to
which we issued and sold $75.0 million in aggregate principal amount of our 5.18% Senior Notes, Series D, due February 10,
2021 and $50.0 million in aggregate principal amount of our 5.49% Senior Notes, Series E, due February 10, 2023, in a private
placement. These notes require semi-annual payments of interest that are due in February and August of each year.

We are a party to a note purchase agreement dated July 10, 2012, with certain accredited institutional investors, pursuant to which
we issued and sold $50.0 million in aggregate principal amount of our 3.99% Senior Notes, Series F, due July 10, 2020, in a
private placement. These notes require semi-annual payments of interest that are due in January and July of each year.

We are a party to a note purchase agreement dated June 14, 2013, with certain accredited institutional investors, pursuant to
which we issued and sold $200.0 million in aggregate principal amount of our 3.69% Senior Notes, Series G, due June 14, 2022,
in a private placement. These notes require semi-annual payments of interest that are due in June and December of each year.

On December 20, 2013, we entered into a note purchase agreement with certain accredited investors, for a private placement of
$600.0 million of Senior Notes. The agreement provides for three series of notes: Series F1 is $325.0 million at 4.58% due in
2024, Series 1 is $175.0 million at 4.73% due in 2026 and Series J is $100.0 million at 4.98% due 2029. Under the agreement,
funding is expected to occur on February 27, 2014. These notes will require semi-annual payments of interest that will be due in
February and August of each year. We will incur approximately $ 1.3 million of debt acquisition costs that will be capitalized and
amortized on a pro rata basis over the life of the debt.

Under the terms of the note purchase agreements, we may redeem the notes at any time, in whole or in part, at 100% of the
principal amount of such notes being redeemed, together with accrued and unpaid interest and a "make-whole amount". The
"make-whole amount" is derived from a net present value computation of the remaining scheduled payments of principal and
interest using a discount rate based on the U.S. Treasury yield plus 0.5% and is designed to compensate the purchasers of the
notes for their investment risk in the event prevailing interest rates at the time of prepayment are less favorable than the interest
rates under the notes. We do not currently intend to prepay any of the notes.

The note purchase agreements contain customary provisions for transactions of this type, including representations and warranties
regarding us and our subsidiaries and various financial covenants, including covenants that require us to maintain specified
financial ratios. We were in compliance with these covenants as of December 31, 2013. The note purchase agreements also
provide customary events of default, generally with corresponding grace periods, including, without limitation, payment defaults
with respect to the notes, covenant defaults, cross-defaults to other agreements evidencing our or our subsidiaries' indebtedness,
certain judgments against us or our subsidiaries and events of bankruptcy involving us or our material subsidiaries.

The notes issued under the note purchase agreement are senior unsecured obligations of ours and rank equal in right of payment
with our Credit Agreement discussed below.

Credit Agreement - On September 19, 2013, we entered into a $600.0 million unsecured multicurrency credit agreement (which
we refer to as the Credit Agreement), which expires on September 19, 2018, with a group of fifteen financial institutions. The
Credit Agreement replaced a $500.0 million unsecured revolving credit facility (that was scheduled to expire on July 14, 2014),
which was terminated upon the execution of the Credit Agreement. All indebtedness, liabilities and obligations outstanding under
the previous facility were fully paid and satisfied, except for the letters of credit (which we refer to as LOCs) which became
LOCs under the Credit Agreement. We incurred no early termination fees in connection with replacing the previous credit
facility.

The Credit Agreement provides for a revolving credit commitment of up to $600.0 million, of which up to $75.0 million may be
used for issuances of standby or commercial letters of credit and up to $50.0 million may be used for the making of swing loans,
as defined in the Credit Agreement. We may from time to time request, subject to certain conditions, an increase in the revolving
credit commitment up to a maximum aggregate revolving credit commitment of $850.0 million.

The Credit Agreement provides that we may elect that each borrowing in U.S. dollars be either base rate loans or Eurocurrency
loans, as defined in the Credit Agreement. All loans denominated in currencies other than U.S. dollars will be Eurocurrency
loans. Interest rates on base rate loans and outstanding drawings on letters of credit in U.S. dollars under the Credit Agreement
are based on the base rate, as defined in the Credit Agreement. Interest rates on Eurocurrency loans or outstanding drawings on
letters of credit in currencies other than U.S. dollars are based on an adjusted London Interbank Offered Rate (which we refer to
as LIBOR), as defined in the Credit Agreement, plus a margin of 0.85%, 0.95%, 1.05%, 1.25% or 1.45%, depending on the
financial leverage ratio we maintain. Interest rates on swing loans are based, at our election, on either the base rate, as defined in
the Credit Agreement, or such alternate rate as may be quoted by the lead lender. The annual facility fee related to the Credit
Agreement is 0.15%, 0.175%, 0.20%, 0.25% or 0.30% of the used and unused portions of the revolving credit commitment,
depending on the financial leverage ratio we maintain. In connection with entering into the Credit Agreement, we incurred
approximately $2.1 million of debt acquisition costs that were capitalized and will be amortized on a pro rata basis over the term
of the Credit Agreement.
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The terms of the Credit Agreement include various financial covenants, including covenants that require us to maintain specified
levels of net worth and financial leverage ratios. We were in compliance with these covenants as of December 31, 2013. The
Credit Agreement also includes customary events of default, with corresponding grace periods, including, without limitation,
payment defaults, cross-defaults to other agreements evidencing indebtedness and bankruptcy-related defaults.

At December 31, 2013, $16.0 million of letters of credit (for which we had $9.0 million of liabilities recorded at December 31,
2013) were outstanding under the Credit Agreement. See Note 13 to our consolidated financial statements for a discussion of the
letters of credit. There were $530.5 million of borrowings outstanding under the Credit Agreement at December 31, 2013.
Accordingly, at December 31, 2013, $53.5 million remained available for potential borrowings, of which $53.5 million may be in
the form of additional letters of credit.

The following is a summary of our corporate debt (in millions):
December 31,

Note Purchase Agreements:

Semi-annual payments of interest, fixed rate of 6.26%, balloon due 2014
Semi-annual payments of interest, fixed rate of 6.44%, balloon due 2017
Semi-annual payments of interest, fixed rate of 5.85%, $50.0 million due

in 2016,2018 and 2019

Semi-annual payments of interest, fixed rate of 5.18%, balloon due 2021
Semi-annual payments of interest, fixed rate of 5.49%, balloon due 2023
Semi-annual payments of interest, fixed rate of 3.99%, balloon due 2020
Semi-annual payments of interest, fixed rate of 3.69%, balloon due 2022

Total Note Purchase Agreements

Credit Agreement:

Periodic payments of interest and principal, prime or LlBORplus up
to 1.45%, e>pires September 19,2018

2013 2012

$  100.0 $  100.0

300.0 300.0

150.0 150.0

75.0 75.0

50.0 50.0

50.0 50.0

200.0 -

925.0 725.0

530.5 129.0

$  1,455.5 $  854.0

The estimated fair value of the $925.0 million in debt under the note purchase agreements at December 31, 2013 was
$979.4 million due to the long-term duration and fixed interest rates associated with these debt obligations. No active or
observable market exists for our private long-term debt. Therefore, the estimated fair value of this debt is based on discounted
future cash flows, which is a Level 3 fair value measurement, using current interest rates available for debt with similar terms and
remaining maturities. To estimate an all-in interest rate for discounting, we obtain market quotes for notes with the same terms as
ours, which we have deemed to be the closest approximation of current market rates. We have not adjusted this rate for risk
profile changes, covenant issues or credit rating changes. The estimated fair value of the $530.5 million of borrowings
outstanding under our Credit Agreement approximate their carrying value due to their short-term duration and variable interest
rates.

7. Earnings per Share

The following table sets forth the eomputation of basic and diluted net earnings per share (in millions, except per share data):

Year Ended December 31,

Net earnings

Weighted average number of common shares outstanding

Dilutive effect of stock options using the treasury stock method
Weighted average number of common and common equivalent

shares outstanding

Basic net earnings per share

Diluted net earnings per share:

2013 2012 2011

$  268.6 $ 195.0 $  144.1

128.9 121.0 111.7

1.6 1.5 0.8

130.5 122.5 112.5

$  2.08 $ 1.61 $  1.29

$  2.06 $ 1.59 $  1.28

Options to purchase 1.3 million, 1.1 million and 3.8 million shares of our common stock were outstanding at December 31, 2013,
2012 and 2011, respectively, but were not included in the computation of the dilutive effect of stock options for the year then
ended. These stock options were excluded from the computation because the options' exercise prices were greater than the
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average market price of our common shares during the respective period and, therefore, would be anti-dilutive to earnings per
share under the treasury stock method.

8. Stock Option Plans

Long-Term Incentive Plan
On May 10, 2011, our stockholders approved the Arthur J. Gallagher 2011 Long-Term Incentive Plan (which we refer to as the
LTIP), which replaced our previous stockholder-approved Arthur J. Gallagher & Co. 2009 Long-Term Incentive Plan (which we
refer to as the 2009 LTIP). The LTIP term began May 10, 2011 and it terminates on the date of the annual meeting of
stockholders that occurs during 2018, unless terminated earlier by our board of directors. All of our officers, employees and non-
employee directors are eligible to receive awards under the LTIP. The compensation committee of our board of directors
determines the participants under the LTIP. The LTIP provides for non-qualified and incentive stock options, stock appreciation
rights, restricted stock, restricted stock units and performance units, any or all of which may be made contingent upon the
achievement of performance criteria. A stock appreciation right entitles the holder to receive, upon exercise and subject to
withholding taxes, cash or shares of our common stock (which may be restricted stock) with a value equal to the difference
between the fair market value of our common stock on the exercise date and the base price of the stock appreciation right.
Subject to the LTIP limits, the compensation committee has the discretionary authority to determine the size of an award.

Shares of our common stock available for issuance under the LTIP include authorized and unissued shares of common stock or
authorized and issued shares of common stock reacquired and held as treasury shares or otherwise, or a combination thereof. The
number of available shares will be reduced by the aggregate number of shares that become subject to outstanding awards granted
under the LTIP. To the extent that shares subject to an outstanding award granted under either the LTIP or the 2009 LTIP are not
issued or delivered by reason of the expiration, termination, cancellation or forfeiture of such award or by reason of the settlement
of such award in cash, then such shares will again be available for grant under the LTIP. Shares that are subject to a stock
appreciation right and were not issued upon the net settlement or net exercise of such stock appreciation right, shares that are used
to pay the exercise price of an option, delivered to or withheld by us to pay withholding taxes, and shares that are purchased on
the open market with the proceeds of an option exercise, may not again be made available for issuance.

The maximum number of shares available under the LTIP for restricted stock, restricted stock unit awards and performance unit
awards settled with stock (i.e., all awards other than stock options and stock appreciation rights) is 0.5 million as of December 31,
2013. To the extent necessaiy to be qualified performance-based compensation under Section 162(m) of the Intemal Revenue
Code (which we refer to as the IRC); (i) the maximum number of shares with respect to which options or stock appreciation rights
or a combination thereof that may be granted during any fiscal year to any person is 200,000; (ii) the maximum number of shares
with respect to which performance-based restricted stock or restricted stock units that may be granted during any fiscal year to
any person is 100,000; and (iii) the maximum amount that may be payable with respect to performance units granted during any
fiscal year to any person is $3.0 million.

The LTIP provides for the grant of stock options, which may be either tax-qualified incentive stock options or non-qualified
options and stock appreciation rights. The compensation committee determines the period for the exercise of a non-qualified
stock option, tax-qualified incentive stock option or stock appreciation right, provided that no option or stock appreciation right
can be exercised later than seven years after its date of grant. The exercise price of a non-qualified stock option or tax-qualified
incentive stock option and the base price of a stock appreciation right cannot be less than 100% of the fair market value of a share
of our common stock on the date of grant, provided that the base price of a stock appreciation right granted in tandem with an
option will be the exercise price of the related option.

Upon exercise, the option exercise price may be paid in cash, by the delivery of previously owned shares of our common stock,
through a net-exercise arrangement, or through a broker-assisted cashless exercise arrangement. The compensation committee
determines all of the terms relating to the exercise, cancellation or other disposition of an option or stock appreciation right upon
a termination of employment, whether by reason of disability, retirement, death or any other reason. Stock option and stock
appreciation right awards under the LTIP are non-transferable.

In addition to any discretionary stock options, each non-employee director is eligible under the LTIP to receive all or part of his
or her annual retainer in the form of stock options, in lieu of cash. An option granted in lieu of a cash retainer will have an
exercise price per share equal to the fair market value of a share of our common stock on the date the option is granted. The
number of shares of common stock subject to each such option grant has a fair market value as of the date of the grant equal to a
multiple of the forgone retainer. The board of directors determines the multiple from time to time based on the Black-Scholes
model. We calculate the number of shares by multiplying the forgone cash retainer amount by the designated multiple, and then
dividing that amount by the value of a share of common stock on the date of grant. Such options become exercisable in equal
installments over the four quarters succeeding the date of grant and remain exercisable until the seventh anniversary of the date of
grant.

On March 13, 2013, the compensation committee granted 1,665,000 options to our officers and key employees that become
exercisable at the rate of 34%, 33% and 33% on the anniversary date of the grant in 2016, 2017 and 2018, respectively. On
March 16, 2012, the compensation committee granted 1,355,000 options to our officers and key employees that become
exercisable at the rate of 34%, 33% and 33% on the anniversary date of the grant in 2015,2016 and 2017, respectively. On
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March 8, 2011, the compensation committee granted 851,000 options under the 2009 LTIP to our officers and key employees that
become exercisable at the rate of 20% per year on the anniversary date of the grant. The 2013, 2012 and 2011 options expire
seven years from the date of grant, or earlier in the event of termination of the employee. For certain of our executive officers age
55 or older, stock options awarded in 2013 are no longer subject to forfeiture upon such officers' departure from the company
after two years from the date of grant.

Prior Stock Option Plans
Prior to 2009, we issued stock options under four stock option-based employee compensation plans. In May 2008, all of these
plans expired. Under the expired plans, we granted both incentive and nonqualified stock options to our officers and key
employees. Most options granted under the incentive plan prior to 2007 become exercisable at the rate of 10% per year beginning
the calendar year after the date of grant. Most options granted under the nonqualified plan prior to 2007 become exercisable at
the rate of 10% per year beginning the calendar year after the date of grant or provided for accelerated vesting to 100% in the
event of death, disability or retirement (if the retirement eligible age requirement is met). Options granted prior to 2009 expire
ten years from the date of grant, or earlier in the event of termination of the employee (if the retirement eligible age requirement
is not met).

Other Information

All of our stock option plans provide for the immediate vesting of all outstanding stock option grants in the event of a change in
control of our company, as defined in the applicable plan documents.

During 2013, 2012 and 2011, we recognized $7.7 million, $7.2 million and $7.1 million, respectively, of compensation expense
related to our stock option grants.

For purposes of expense recognition in 2013, 2012 and 2011, the estimated fair values of the stock option grants are amortized to
expense over the options' vesting period. We estimated the fair value of stock options at the date of grant using the Black-
Scholes option pricing model with the following weighted average assumptions:

Year Ended December 31,

2013 2012 2011

Expected dividend yield

Expected risk-free interest rate

Volatility

lixpected life (in years)

3.5%

1.2%

29.6%

6.0

4.0%

1.2%

26.9%

5.0

4.5%

2.7%

26.8%

6.0

Option valuation models require the input of highly subjective assumptions including the expected stock price volatility. The
Black-Scholes option pricing model was developed for use in estimating the fair value of traded options which have no vesting
restrictions and are fully transferable. Because our employee and director stock options have characteristics significantly
different from those of traded options, and because changes in the selective input assumptions can materially affect the fair value
estimate, in management's opinion, the existing models do not necessarily provide a reliable single measure of the fair value of
our employee and non-employee director stock options. The weighted average fair value per option for all options granted during
2013, 2012 and 2011, as determined on the grant date using the Black-Scholes option pricing model, was $7.51, $5.49 and $5.25,
respectively.

The following is a summary of our stock option activity and related information for 2013, 2012 and 2011 (in millions, except
exercise price and year data):

Weighted

Average

Remaining

Shares Average Contractual Aggregate
Under Exercise Term Intrinsic

Option Price (in years) ValueYear Ended December 31,2013

Weighted

Average

Exercise

Price

Beginning balance

Granted

Exercised

Forfeited or canceled

Ending balance

Exercisable at end of year

Ending vested and expected to vest

9.0

1.7

(2.3)

(0.1)

8.3

3.8

28.80

39.17

27.11

26.01

31.35

27.64

3.62

2.15

129.4

72.5

8.2 $ 31.28 3.59 $ 128.3
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Weighted

Average

Weighted Remaining

Shares Average Contractual Aggregate

Under Exercise Term Intrinsic

Year Ended December 31,2012

Beginning balance 10.6 $  27.20

Granted 1.4 35.71

Eixercised (2.8) 26.14

Forfeited or canceled (0.2) 29.46

Ehding balance 9.0 $  28.80 3.41 $  53.9

Exercisable at end of year 5.1 $  27.50 2.52 $  36.3

Ending vested and ejqjected to vest 8.9 $  28.76 3.39 $  53.8

Year Ended December 31,2011

Beginning balance 12.5 $  26.71

Granted 0.9 30.95

Exercised (2.6) 25.87

Forfeited or canceled (0.2) 29.03

Ending balance 10.6 $  27.20 3.42 $  66.3

Exercisable at end of year 6.8 $  27.10 2.83 $  43.2

Ending vested and expected to vest 10.5 $  27.20 3.41 $  66.1

Options with respect to 8.0 million shares (less any shares of restricted stock issued under the LTIP - see Note 10 to our
consolidated financial statements) were available for grant under the LTIP at December 31, 2013.

The total intrinsie value of options exercised during 2013, 2012 and 2011 amounted to $32.0 million, $26.0 million and
$10.8 million, respectively. At December 31, 2013, we had approximately $20.7 million of total unrecognized compensation cost
related to nonvested options. We expect to recognize that cost over a weighted average period of approximately four years.

Other information regarding stock options outstanding and exercisable at December 31, 2013 is summarized as follows
(in millions, except exercise price and year data):

Options Exercisable

Weighted

Average

Remaining Weighted Weighted

Contractual Average Average

Number Term Exercise Number Exercise

Range of Exercise Prices Outstanding (in years) Price Exercisable Price

$  10.58 - $  27.25 2.8 2.53 :5  25.86 2.0 $  25.86

27.35 - 30.95 2.3 2.34 29.74 1.6 29.43

31.24 - 35.71 1.5 4.71 35.43 0.2 32.97

35.95 - 35.95 - 5.58 35.95 - -

39.17 - 39.17 1.7 6.20 39.17 - -

$  10.58 - $  39.17 8.3 3.62 :B  31.35 3.8 $  27.64

9. Deferred Compensation

We have a Deferred Equity Participation Plan, which is a non-qualified plan that generally provides for distributions to certain of
our key executives when they reach age 62 (or the one-year anniversary of the date of the grant for participants over the age of 61
as of the grant date) or upon or after their actual retirement. Under the provisions of the plan, we typically contribute shares of
our common stock or cash, in an amount approved by the compensation eommittee, to a rabbi trust on behalf of the executives
participating in the plan. Alternatively, we may contribute cash to the rabbi trust and instruct the trustee to acquire a specified
number of shares of our common stock on the open market or in privately negotiated transactions based on participant elections.
Distributions under the plan may not normally be made until the participant reaches age 62 (or the one-year anniversary of the
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date of the grant for participants over the age of 61 as of the grant date) and are subject to forfeiture in the event of voluntary
termination of employment prior to then. All contributions to the plan deemed to be invested in shares of our common stock are
distributed in the form of our common stock and all other distributions are paid in cash.

Our common stock that is issued to or purchased by the rabbi trust as a contribution under the Plan is valued at historical cost,
which equals its fair market value at the date of grant or date of purchase. When common stock is issued, we record an unearned
deferred compensation obligation as a reduction of capital in excess of par value in the accompanying consolidated balance sheet,
which is amortized to compensation expense ratably over the vesting period of the participants. Future changes in the fair market
value of our common stock owed to the participants do not have any impact on the amounts recorded in our consolidated financial
statements.

In the first quarter of each of 2013, 2012 and 2011, the compensation committee approved $8.0 million, $7.3 million and
$6.5 million, respectively, of cash awards in the aggregate to certain key executives under the Deferred Equity Participation Plan
that were contributed to the rabbi trust in the second quarter of 2013 and the first quarters of 2012 and 2011, respectively. The
fair value of the funded cash award assets at December 31, 2012 was $41.6 million and has been included in other noncurrent
assets in the accompanying consolidated balance sheet. In the second quarter of 2013, we instructed the trustee for the Plan to
liquidate all investments held under the Plan, other than our common stock, and use the proceeds to purchase additional shares of
our common stock on the open market. As a result, the Plan sold all of the funded cash award assets and purchased 1.2 million
shares of our common stock at an aggregate cost of $52.4 million during the second quarter of 2013. During 2013, 2012 and
2011, we charged $7.2 million, $5.4 million and $4.6 million, respectively, to compensation expense related to these awards.

At December 31, 2013, and 2012, we recorded $26.3 million (related to 2.1 million shares) and $5.6 million (related to
0.8 million shares), respectively, of unearned deferred compensation as an offset to capital in excess of par value in the
accompanying consolidated balance sheet. The total intrinsic value of our unvested common stock under the plan at
December 31,2013 and 2012 was $96.4 million and $21.1 million, respectively. During 2013, 2012 and 2011, cash and equity
awards with an aggregate fair value of $1.4 million, $0.7 million and $0.5 million, respectively, were vested and distributed to
employees under this plan.

10. Restricted Stock and Cash Awards

Restricted Stock Awards

As discussed in Note 8 to our consolidated financial statements, on May 10, 2011, our stockholders approved the LTIP, which
replaced our previous stockholder-approved 2009 LTIP. The LTIP provides for the grant of a stock award either as restricted
stock or as restricted stock units. In either case, the compensation committee may determine that the award will be subject to the
attainment of performance measures over an established performance period. Stock awards and the related dividend equivalents
are non-transferable and subject to forfeiture if the holder does not remain continuously employed with us during the applicable
restriction period or, in the case of a performance-based award, if applicable performance measures are not attained. The
compensation committee will determine all of the terms relating to the satisfaction of performance measures and the termination
of a restriction period, or the forfeiture and cancellation of a restricted stock award upon a termination of employment, whether
by reason of disability, retirement, death or any other reason. The compensation committee may grant unrestricted shares of
common stock or units representing the right to receive shares of common stock to employees who have attained age 62.

The agreements awarding restricted stock units will specify whether such awards may be settled in shares of our common stock,
cash or a combination of shares and cash and whether the holder will be entitled to receive dividend equivalents, on a current or
deferred basis, with respect to such award. Prior to the settlement of a restricted stock unit, the holder of a restricted stock unit
will have no rights as a stockholder of the company. The maximum number of shares available under the LTIP for restricted
stock, restricted stock units and performance unit awards settled with stock (i.e., all awards other than stock options and stock
appreciation rights) is 1.2 million. At December 31, 2013, 0.5 million shares were available for grant under the LTIP for such
awards.

Prior to May 12, 2009, we had a restricted stock plan for our directors, officers and certain other employees, which was
superseded by the 2009 LTIP. Under the provisions of that plan, we were authorized to issue 4.0 million restricted shares or
related stock units of our common stock. The compensation committee was responsible for the administration of the plan. Each
award granted under the plan represented a right of the holder of the award to receive shares of our common stock, cash or a
combination of shares and cash, subject to the holder's continued employment with us for a period of time affer the date the
award is granted. The compensation committee determined each recipient of an award under the plan, the number of shares of
common stock subject to such award and the period of continued employment required for the vesting of such award.

In 2013, 2012 and 2011, we granted 362,500, 352,000 and 224,000 units, respectively, of our common stock to employees under
the LTIP, 2009 LTIP or restricted stock plan, as applicable, with an aggregate fair value of $14.3 million, $12.6 million and
$6.9 million, respectively, at the date of grant.

The 2013, 2012 and 2011 restricted stock awards (consisting of restricted stock or restricted stock units) vest as follows: 345,000
shares granted in first quarter 2013, 332,000 shares granted in first quarter 2012 and 200,000 shares granted in first quarter 2011,
vest in full based on continued employment through March 13, 2017, March 16, 2016 and March 8, 2015, respectively, while the
other 2013, 2012 and 2011 restricted stock awards generally vest annually on a pro rata basis.
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The vesting periods of the 2013, 2012 and 2011 restricted stock awards are as follows (in actual shares):
Shares Granted

Vesting Period 2013 2012

One year

Four years

Five years

Total shares granted

2011

19,375 20,000 20,000

345,000 332,000 200,000

5,600 - 4,000

369,975 352,000 224,000

We account for restricted stock at historical cost, which equals its fair market value at the date of grant. When restricted shares
are issued, we record an unearned restricted stock obligation as a reduction of capital in excess of par value in the accompanying
consolidated balance sheet, which is amortized to compensation expense ratably over the vesting period of the participants.
Future changes in the fair value of our common stock that is owed to the participants do not have any impact on the amounts
recorded in our consolidated financial statements. During 2013, 2012 and 2011, we charged $9.8 million, 37.1 million and
35.5 million, respectively, to compensation expense related to restricted stock awards granted in 2006 through 2013. The total
intrinsic value of unvested restricted stock at December 31, 2013 and 2012 was 349.5 million and 332.5 million, respectively.

Cash Awards

On March 13, 2013, pursuant to our Performance Unit Program (which we refer to as the Program), the compensation committee
approved provisional cash awards of 310.5 million in the aggregate for future grants to our officers and key employees that are
denominated in units (269,000 units in the aggregate), each of which was equivalent to the value of one share of our common
stock on the date the provisional award was approved. The Program consists of a one-year performance period based on our
financial performance and a two-year vesting period. At the discretion of the compensation committee and determined based on
our performance, the eligible officer or key employee will be granted a percentage of the provisional cash award units that
equates to the EBITAC growth achieved (as defined in the Program). At the end of the performance period, eligible participants
will be granted a number of units based on achievement of the performance goal and subject to approval by the compensation
committee. Granted units for the 2013 provisional award will fully vest based on continuous employment through January 1,
2016. For certain of our executive officers age 55 or older, awards granted under the Program in 2013 are no longer subject to
forfeiture upon such officers' departure from the company after two years from the date of grant. The ultimate award value will
be equal to the trailing twelve-month stock price on December 31, 2015, multiplied by the number of units subject to the award,
but limited to between 0.5 and 1.5 times the original value of the units determined as of the grant date. The fair value of the
awarded units will be paid out in cash as soon as practicable in 2016. If an eligible employee leaves us prior to the vesting date,
the entire award will be forfeited. We did not recognize any compensation expense during 2013 related to the 2013 provisional
award under the Program. Based on company performance for 2013, we expect to grant 263,000 units under the Program in first
quarter 2014 that will fully vest on January 1, 2016.

On March 16, 2012, pursuant to the Program, the compensation committee approved the provisional cash awards of 313.1 million
in the aggregate for future grants to our officers and key employees that are denominated in units (368,000 units in the aggregate),
each of which was equivalent to the value of one share of our common stock on the date the provisional award was approved.
Terms of the 2012 provisional award were similar to the terms discussed above for the 2013 provisional award. Based on our
performance for 2012, we granted 365,000 units under the Program in the first quarter of 2013 that will fully vest on January 1,
2015. During 2013, we charged 37.6 million to compensation expense related to these awards.

On March 8, 2011, pursuant to the Program, the compensation committee approved the provisional cash awards of 314.4 million
in the aggregate for future grants to our officers and key employees that are denominated in units (464,000 units in the aggregate),
each of which is equivalent to the value of one share of our common stock on the date the provisional award was approved.
Terms of the 2011 provisional award were similar to the terms discussed above for the 2012 provisional award. Based on our
performance for 2011, we granted 432,000 units under the Program in the first quarter of 2012 that will fully vest on January 1,
2014. During 2013 and 2012, we charged 310.1 million and 37.5 million, respectively, to compensation expense related to these
awards.

During 2012, cash awards related to the 2009 provisional award with an aggregate fair value of 326.5 million (1.1 million units in
the aggregate) were vested and distributed to employees under the Program. No cash awards were vested or distributed during
2011 related to the 2008 provisional award because, based on our performance for 2008, we did not grant any units in 2009
related to the 2008 provisional award under the Program.
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11. Retirement Plans

We have a noncontributory defined benefit pension plan that, prior to July 1, 2005, covered substantially all of our domestic
employees who had attained a specified age and one year of employment. Benefits under the plan were based on years of service
and salary history. In 2005, we amended our defined benefit pension plan to freeze the accrual of future benefits for all U.S.
employees, effective on July 1, 2005. Since the plan is frozen, there is no difference between the projected benefit obligation and
accumulated benefit obligation at December 31, 2013 and 2012. In the table below, the service cost component represents plan
administration costs that are incurred directly by the plan.

A reconciliation of the beginning and ending balances of the pension benefit obligation and fair value of plan assets and the
funded status of the plan is as follows (in millions):

Year Ended December 31,

2013 2012

Change in pension benefit obligation:
Benefit obligation at beginning of year $ 292.0 $ 267.1

Service cost 0-6 0.4

Interest cost

Net actuarial (gain) loss (22.4) 20.9
Benefits paid (9-4) (8.2)

Benefit obligation at end of year

Change in plan assets:

Fair value of plan assets at beginning of year $ 227.4 $ 202.9
Actual return on plan assets 30.6 25.5
Contributions by Gallagher 6.3 7.2
Benefits paid (9.4) (8.2)

Fair value of plan assets at end of year

Funded status of the plan (underfunded)

Amounts recognized in the consolidated balance sheet consist of:
Noncurrent liabilities - accrued benefit liability $ (17.6) $ (64.6)
Accumulated other comprehensive loss - net actuarial loss 47.0 90.9

Net amount included in retained earnings

The components of the net periodic pension benefit cost for the plan and other changes in plan assets and obligations recognized
in other comprehensive earnings consist of the following (in millions):

Year Ended December 31,

Net periodic pension cost (earnings):

Service cost

Interest cost on benefit obligation

Expected return on plan assets

Amortization of net loss

Net periodic benefit cost (earnings)

Other changes in plan assets and obligations recognized in other

comprehensive earnings:

Net (gain) loss incurred

Amortization of net loss

Total recognized in other comprehensive (earnings) loss

Total recognized in net periodic pension cost (earnings) and other
comprehensive (earnings) loss

Estimated amortization for the following year:

Amortization of net loss
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2013 2012 2011

$  0.6 $ 0.4 $  0.4

11.7 11.8 11.9

(17.0) (15.2) (14.9)

7.9 7.2 1.6

3.2 4.2 (1.0)

(36.0) 10.6 53.8

(7.9) (7.2) (1.6)

(43.9) 3.4 52.2

$  (40.7) Jo 7.6 $  51.2

$  2.4 $ 7.7 $  2.3



The following weighted average assumptions were used at December 31 in determining the plan's pension benefit obligation:
December 31,

2013 2012

Discount rate 4.75% 4.00%

Weighted average expected long-term rate of return on plan assets 7.50% 7.50%

The following weighted average assumptions were used at January 1 in determining the plan's net periodic pension benefit cost:
Year Ended December 31,

2013 2012 2011

Discount rate 4.00% 4.50% 5.50%

Weighted average expected long-term rate of return on plan assets 7.50% 7.50% 7.50%

The following benefit payments are expected to be paid by the plan (in millions):
2014 $ 10.1

2015 11-0

2016 11-8

2017 12-6

2018 13-3

Years 2019 to 2023 79.0

The following is a summary of the plan's weighted average asset allocations at December 31 by asset category:
December 31,

Asset Category

Equity securities

Debt securities

Real estate

Total

2013 2012

69.0% 66.0%

24.0% 27.0%

7.0% 7.0%

100.0% 100.0%

Plan assets are invested in various pooled separate accounts under annuity contracts managed by two life insurance carriers. The
plan's investment policy provides that investments will be allocated in a manner designed to provide a long-term investment
return greater than the actuarial assumptions, maximize investment return commensurate with risk and to comply with the
Employee Income Retirement Security Act of 1974, as amended (which we refer to as ERISA), by investing the funds in a
manner consistent with ERISA's fiduciary standards. The weighted average expected long-term rate of return on plan assets
assumption was determined based on a review of the asset allocation strategy of the plan using expected ten-year return
assumptions for all of the asset classes in which the plan was invested at December 31, 2013 and 2012. The ten-year return
assumptions used in the valuation were based on data provided by the plan's external investment advisors.

The following is a summary of the plan's assets carried at fair value as of December 31 by level within the fair value hierarchy
(in millions):

December 31,

Fair Value Hierarcby 2013 2012

Level 1

Level 2

Level 3

$ $

158.8 136.3

96.1 91.1

Total fair value ^^__^_227^

The plan's Level 2 assets consist of ownership interests in various pooled separate accounts within a life insurance carrier's group
annuity contract. The fair value of the pooled separate accounts is determined based on the net asset value of the respective
funds, which is obtained from the carrier and determined each business day with issuances and redemptions of units of the funds
made based on the net asset value per unit as determined on the valuation date. We have not adjusted the net asset values
provided by the carrier. There are no restrictions as to the plan's ability to redeem its investment at the net asset value of the
respective funds as of the reporting date. The plan's Level 3 assets consist of pooled separate accounts within another life
insurance carrier's annuity contracts for which fair value has been determined by an independent valuation. Due to the nature of
these annuity contracts, our management makes assumptions to determine how a market participant would price these Level 3
assets. In determining fair value, the future cash flows to be generated by the annuity contracts were estimated using the
underlying benefit provisions specified in each contract, market participant assumptions and various actuarial and financial
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models. These cash flows were then discounted to present value using a risk-adjusted rate that takes into consideration market
based rates of return and probability-weighted present values.

The following is a reconciliation of the beginning and ending balances for the Level 3 assets of the plan measured at fair value
(in millions):

Year Ended December 31,

2013 2012

Fair value at January 1 $  91.1 $  79.6

Settlements - -

Unrealized gains 5.0 11.5

Fair value at December 31 $  96.1 $  91.1

We were not required under the Internal Revenue Code (which we refer to as IRC) to make any minimum contributions to the
plan for each of the 2013 and 2012 plan years. We were required under the IRC to make minimum contributions of $0.3 million
to the plan for the 2011 plan year. This level of required funding is based on the plan being frozen and the aggregate amount of
our historical funding. During 2013,2012 and 2011, we made discretionary contributions of $6.3 million, $7.2 million and
$7.2 million, respectively, to the plan.

We also have a qualified contributory savings and thrift (401(k)) plan covering the majority of our domestic employees. For
eligible employees who have met the plan's age and service requirements to receive matching contributions, we match 100% of
pre-tax and Roth elective deferrals up to a maximum of 5.0% of eligible compensation, subject to Federal limits on plan
contributions and not in excess of the maximum amount deductible for Federal income tax purposes. Effective January 1, 2014,
employees must be employed and eligible for the plan on the last day of the plan year to receive a matching contribution, subject
to certain exceptions enumerated in the plan document. Matching contributions are subject to a five-year graduated vesting
schedule. We contributed $36.8 million, $33.0 million and $30.5 million to the plan in 2013, 2012 and 2011, respectively.

We also have a nonqualified deferred compensation plan, the Supplemental Savings and Thrift Plan, for certain employees who,
due to Internal Revenue Service (which we refer to as the IRS) rules, cannot take full advantage of our matching contributions
under the 401(k) plan. The plan permits these employees to annually elect to defer a portion of their compensation until their
retirement or a future date. Our matching contributions to this plan (up to a maximum of the lesser of a participant's elective
deferral of base salary, annual bonus and commissions or 5.0% of eligible compensation, less matching amounts contributed
under the 401 (k) plan) are also at the discretion of our board of directors. We contributed $2.8 million, $2.5 million and
$2.1 million to a rabbi trust maintained under the plan in 2013, 2012 and 2011, respectively. The fair value of the assets in the
plan's rabbi trust at December 31, 2013 and 2012, including employee contributions and investment earnings, was $148.2 million
and $116.7 million, respectively, and has been included in other noncurrent assets and the corresponding liability has been
included in other noncurrent liabilities in the accompanying consolidated balance sheet.

We also have several foreign benefit plans, the largest of which is a defined contribution plan that provides for us to make
contributions of 5.0% of eligible compensation. In addition, the plan allows for voluntary contributions by U.K. employees,
which we match 100%, up to a maximum of an additional 5.0% of eligible compensation. Net expense for foreign retirement
plans amounted to $18.1 million, $16.0 million and $12.3 million in 2013, 2012 and 2011, respectively.

In 1992, we amended our health benefits plan to eliminate retiree coverage, except for retirees and those employees who had
already attained a specified age and length of service at the time of the amendment. The retiree health plan is contributory, with
contributions adjusted annually, and is funded on a pay-as-you-go basis. The postretirement benefit obligation and the unfunded
status of the plan as of December 31, 2013 and 2012 were $3.1 million and $3.1 million, respectively. The net periodic
postretirement benefit (income) cost of the plan amounted to ($0.5 million), ($0.1 million) and $0.1 million in 2013, 2012 and
2011, respectively.
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12. Investments

The following is a summary of our investments and the related funding commitments (in millions):

December 31,2013

Assets

Funding

Commitments

Chem-Mod LLC

Chem-Mod International LLC

C-Quest Technology LLC

Clean-coal investments:

Non-controlling interest in three limited liability companies
that own seven 2009 Era Clean Coal Plants

Controlling interest in three limited liability companies

that own seven 2009 Era Clean Coal Plants

Non-controlling interest in six limited liability

companies that own five 2011 Era Clean Coal Plants
Controlling interest in six limited liability companies

that own eleven 2011 Era Clean Coal Plants

Controlling interest in a limited liability company

that owns four 2011 Era Clean Coal Plants

Notes receivable and interest from co-investor

related to the sales of three 2009 Era Plants

Other investments

Total investments

4.0

2.0

2.0

4.5

13.8

12.1

46.0

2.3

3.7

0.6

2.7

2.7

5.4

December 31,

2012

Assets

$  4.0

2.0

2.8

6.3

13.2

9.2

5.1

8.5

3.0

90.4 11.4 54.1

Chem-Mod LLC - At December 31, 2013, we had a 46.54% controlling interest in Chem-Mod. Chem-Mod possesses the
exclusive marketing rights in the U.S. and Canada, for technologies used to reduee emissions created during the combustion of
coal. The refined coal production plants discussed below, as well as those owned by other unrelated parties, license and use
Chem-Mod's proprietary technologies, The Chem-Mod™ Solution, in the produetion of refined coal. The Chem-Mod™ Solution
uses a dual injection sorbent system to reduce mercury, sulfur dioxide and other emissions at coal-fired power plants.

We believe that the application of The Chem-Mod™ Solution qualifies for refined coal tax credits under IRC Section 45 when
used with refined coal production plants placed in service by December 31, 2011 or 2009. Chem-Mod has been marketing its
technologies principally to coal-fired power plants owned by utility companies, including those utilities that are operating with
the IRC Section 45 refined coal production plants in which we hold an investment.

Chem-Mod is determined to be a VIE. We are the controlling manager of Chem-Mod and therefore consolidate its operations
into our consolidated financial statements. At December 31, 2013, total assets and total liabilities of this VIE included in our
consolidated balance sheet were $8.0 million and $0.8 million, respectively. For 2013, total revenues and expenses were
$37.9 million and $21.2 million (including non-controlling interest of $19.2 million), respectively. We are under no obligation to
fund Chem-Mod's operations in the future.

Chem-Mod International LLC - At December 31, 2013, we held a 31.52% non-controlling ownership interest in Chem-Mod
International. Chem-Mod International has the rights to market The Chem-Mod''''^ Solution in countries other than the U.S. and
Canada. Such marketing activity has been limited to date.

C-Quest Technology LLC - At December 31, 2013, we held a non-controlling 8% interest in C-Quesf s global operation.
C-Quest possesses rights, information and technology for the reduction of carbon dioxide emissions created by burning fossil
fuels. Thus far, C-Quest's operations have been limited to laboratory testing. C-Quest is determined to be a VIE, but due to our
lack of control over the operation of C-Quest, we do not consolidate this investment into our consolidated financial statements.
We also have options to acquire an additional 19% interest in C-Quesf s global operations for $9.5 million at any time on or prior
to August 15, 2016. On August 1, 2013, we loaned the majority owner $2.0 million at a 2% interest rate, which matures on
May 15, 2014. The loan can be paid in cash or by delivery of an additional 4% ownership interest in C-Quest's global operations.
If the loan is paid by delivery of the additional 4% ownership interest, our option would be reduced to 15% and the remaining
purchase price would be reduced to $7.5 million.
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Clean Coal Investments -

•  We have investments in limited liability companies that own 34 refined coal production plants which produce refined coal
using proprietary technologies owned by Chem-Mod. We believe the production and sale of refined coal at these plants is
qualified to receive refined coal tax credits under IRC Section 45. The fourteen plants placed in service prior to
December 31, 2009 (which we refer to as the 2009 Era Plants) can receive tax credits through 2019 and the twenty plants
placed in service prior to December 31, 2011 (which we refer to as the 2011 Era Plants) can receive tax credits through 2021.

•  On March 1, 2013, we purchased an additional ownership interest in twelve of the 2009 Era Plants from one of the co-
investors. For nine of the plants, our ownership increased from 24.5% to 49.5%. Our investment in these plants had been
accounted for under the equity method of accounting and will continue to be accounted for under the equity method. For
three of the plants, our ownership went from 25.0% to 60.0%. Our investment in these plants had been accounted for under
the equity method of accounting. As of March 1, 2013, we consolidated the operations of the limited liability company that
owns these three plants. For 2013, total revenues and expenses recorded in our consolidated statement of earnings related to
this acquisition were $128.3 million and $133.5 million, respectively.

•  Our purchase price for the additional ownership interests in these twelve plants was the assumption of the promissory note
that we received as consideration for the co-investor's purchase of ownership interests in three of the 2009 Era Plants on
March 1, 2010, which had a carrying value, including accrued interest, of S8.0 million at March 1, 2013, plus the payment of
cash and other consideration of $5.0 million. We recognized a gain of $9.6 million, which included the increase in fair value
of our prior 25% equity interest in the limited liability company upon the acquisition of the additional 35% equity interest,
and recorded $26.3 million of fixed and other amortizable intangible assets and $5.0 million of other assets in connection
with this transaction. The carrying value of our prior non-controlling interest in the limited liability company was
$4.8 million as of the acquisition date. The fair value of our prior non-controlling interest in the limited liability company
was determined by allocating, on a pro rata basis, the fair value of the limited liability company as adjusted for our lack of
control in our prior ownership position. We determined the fair value of the limited liability company based on provisional
estimates of fair value using similar valuation techniques to those discussed in Note 3 to these consolidated financial
statements.

•  On September 1, 2013, we purchased a 99% interest in a limited liability company that has ownership interests in four
limited liability companies that own five 2011 Era Plants. The purchase price was $4.0 million in cash plus a $10.0 million
note with 3% interest due in installments through December 19, 2021. Total revenues and expenses recorded in our
consolidated statement of earnings, for 2013 related to the acquisition, were $33.7 million and $36.9 million, respectively.

•  On December 13, 2013, we purchased a co-investor's 50.5% interest in one refined fuel plant for $2.5 million in cash. After
this transaction, we own 100% of this plant and consolidate its results. Total revenues and expenses recorded in our
consolidated statement of earnings, for 2013 related to the acquisition, were zero and $0.1 million, respectively.

•  As of December 31, 2013:

o  Twenty-eight of the plants have long-term production contracts.

o  The remaining six plants are in various stages of seeking and negotiating long-term production contracts.

o We have a non-controlling, minority interest in twelve plants. We also have agreements in principle with co-
investors for the sale of majority ownership interests in six additional plants. We may sell ownership interests in
some or all of the remaining plants to co-investors.

o  Seven of the 2009 Era Plants and five of the 2011 Era Plants that are owned by limited liability companies have
been determined to be VIEs, for which we are not the primary beneficiary. At December 31, 2013, total assets and
total liabilities of these VIEs were $76.3 million and $41.3 million, respectively. For 2013, total revenues and
expenses of these VIEs were $342.2 million and $390.1 million, respectively.

•  In all limited liability companies where we are a non-controlling, minority investor, the membership agreements for the
operations of each of these entities contain provisions that preclude an individual member from being able to make major
decisions that would denote control. As of the date we became a non-controlling, minority investor, we deconsolidated these
entities and subsequently accounted for the investments using equity method accounting.

•  For all plants that are not under long-term production contracts, we estimate that we will invest, on average, an additional
$5.0 million per plant to connect and house each of them. For those plants that will have majority ownership co-investors,
the average additional investment will be $2.5 million. We plan to sell majority ownership interests in such plants to co-
investors and relinquish control of the plants, thereby becoming a non-controlling, minority investor. We are currently
committed to fund an additional $6.0 million under engineering and construction contracts related to moving, connecting and
housing the refined coal plants that we plan to redeploy during 2014. We further estimate that we will invest an additional
$30.0 million to $35.0 million to redeploy the remainder of the refined coal plants later in 2014 and into 2015, before co-
investor contributions.
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•  Each investor funds its portion of the on-going operations of the limited liability companies in proportion to its investment
ownership percentage. Other than our portion of the on-going operational funding, there are no additional amounts that we
are committed to related to funding these investments.

•  We are aware that some of the coal-fired power plants that purchase the refined coal are considering changing to burning
natural gas or shutting down completely for economic reasons. We and our partners are prepared to move the refined coal
productions plants to other, generally higher volume, coal-fired power plants. If these potential developments were to occur,
we estimate those plants will not operate for 12 to 18 months during their movement and redeployment, which could have a
material impact on the amount of tax credits that are generated by these plants.

•  Until March 1, 2013, we had a promissory note from a co-investor that was received as part of the consideration for the
March 1, 2010 sale of ownership interests in three of the 2009 Era Plants. The note assumed by us as part of our purchase of
additional ownership interests in twelve of the 2009 Era Plants as described above.

Other Investments - At December 31, 2013, we owned a non-controlling, minority interest in five venture capital funds totaling
$3.2 million, a 20% non-controlling interest in an investment management company totaling $0.5 million, twelve certified low-
income housing developments with zero carrying value and two real estate entities with zero carrying value. The low-income
housing developments and real estate entities have been determined to be VlEs, but are not required to be consolidated due to our
lack of control over their respective operations. At December 31, 2013, total assets and total liabilities of these VlEs were
approximately $60.0 million and $20.0 million, respectively.

13. Commitments, Contingencies and Off-Balance Sheet Arrangements

In connection with our investing and operating activities, we have entered into certain contractual obligations and commitments.
See Notes 6 and 12 to our consolidated financial statements for additional discussion of these obligations and commitments. Our
future minimum cash payments, including interest, associated with our contractual obligations pursuant to the note purchase
agreements and Credit Agreement, operating leases and purchase commitments at December 31, 2013 were as follows
(in millions):

Payments Due by Period

Contractual Obligations

Note purchase agreements

Credit Agreement

Interest on debt

Total debt obligations

Operating lease obligations

Less sublease arrangements

Outstanding purchase obligations

Total contractual obligations

2014 2015 2016 2017 2018 Thereafter Total

$  100.0 $  - $  50.0 $ 300.0 $  50.0 $ 425.0 $  925.0

530.5 - - - - -
530.5

51.1 44.1 44.1 41.2 21.9 54.7 257.1

681.6 44.1 94.1 341.2 71.9 479.7 1,712.6

74.0 65.7 53.4 42.0 28.3 86.9 350.3

(1.8) (0.8) (0.1) - - -
(2.7)

22.6 15.4 9.3 0.9 0.3 -
48.5

$ 776.4 $  124.4 $ 156.7 $ 384.1 $  100.5 $ 566.6 $ 2.108.7

The amounts presented in the table above may not necessarily reflect our actual future cash funding requirements, because the
actual timing of the future payments made may vary from the stated contractual obligation.

Note Purchase Agreements and Credit Agreement - See Note 6 to our consolidated financial statements for a discussion of the
terms of the note purchase agreements and the Credit Agreement.

Operating Lease Obligations - Our corporate segment's executive offices and certain subsidiary and branch facilities of our
brokerage and risk management segments are located at Two Pierce Place, Itasca, Illinois, where we lease approximately 306,000
square feet of space, or approximately 60% of the building. The lease commitment on this property expires February 28, 2018.

We generally operate in leased premises at our other locations. Certain of these leases have options permitting renewals for
additional periods. In addition to minimum fixed rentals, a number of leases contain annual escalation clauses which are
generally related to increases in an inflation index.

Total rent expense, including rent relating to cancelable leases and leases with initial terms of less than one year, amounted to
$91.3 million in 2013 and $91.0 million in each of2012 and 2011.

We have leased certain office space to several non-affiliated tenants under operating sublease arrangements. In the normal course
of business, we expect that the leases will not be renewed or replaced. We adjust charges for real estate taxes and common area
maintenance annually based on actual expenses, and we recognize the related revenues in the year in which the expenses are
incurred. These amounts are not included in the minimum future rentals to be received in the contractual obligations table above.

Outstanding Purchase Obligations - As a service company, we typically do not have a material amount of outstanding purchase
obligations at any point in time. The amount disclosed in the contractual obligations table above represents the aggregate amount
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of unrecorded purchase obligations that we had outstanding at December 31,2013. These obligations represent agreements to
purchase goods or services that were executed in the normal course of business.

Off-Balance Sheet Commitments - Our total unrecorded commitments associated with outstanding letters of credit, financial
guarantees and funding commitments at December 31, 2013 were as follows (in millions):

OfT-Balance Sheet Commitments

Letters of credit

Financial guarantees

Funding commitments

Total commitments

2014

8.5

$  8.5

Amount of Commitment Expiration Period
2015 2016 2017 2018 Thereafter

16.0

9.1

2.9

Total

Amounts

Committed

$  16.0

9.1

11.4

$  28.0 $ 36.5

Since commitments may expire unused, the amounts presented in the table above do not necessarily reflect our actual future cash
funding requirements. See Note 12 to our consolidated financial statements for a discussion of our funding commitments related
to our corporate segment and the Off-Balance Sheet Debt section below for a discussion of other letters of credit. All of the
letters of credit represent multiple year commitments that have annual, automatic renewing provisions and are classified by the
latest commitment date.

Since January 1, 2002, we have acquired 279 companies, all of which were accounted for using the acquisition method for
recording business combinations. Substantially all of the purchase agreements related to these acquisitions contain provisions for
potential eamout obligations. For all of our acquisitions made in the period from 2011 to 2013 that contain potential eamout
obligations, such obligations are measured at fair value as of the acquisition date and are included on that basis in the recorded
purchase price consideration for the respective acquisition. The amounts recorded as eamout payables are primarily based upon
estimated future potential operating results of the acquired entities over a two- to three-year period subsequent to the acquisition
date. The aggregate amount of the maximum earnout obligations related to these acquisitions was $462.3 million, of which
$162.7 million was recorded in our consolidated balance sheet as of December 31, 2013 based on the estimated fair value of the
expected future payments to be made.

Off-Balance Sheet Debt - Our unconsolidated investment portfolio includes investments in enterprises where our ownership
interest is between 1% and 50%, in which management has determined that our level of influence and economic interest is not
sufficient to require consolidation. As a result, these investments are accounted for under the equity method. None of these
unconsolidated investments had any outstanding debt at December 31, 2013 or 2012 that was recourse to us.

At December 31, 2013, we had posted two letters of credit totaling $9.8 million in the aggregate, related to our self-insurance
deductibles, for which we had a recorded liability of $9.0 million. At December 31, 2013, we had posted five letters of credit
totaling $6.2 million to allow certain of our captive operations to meet minimum statutory surplus requirements and for additional
collateral related to premium and claim funds held in a fiduciary capacity. These letters of credit have never been drawn upon.

Our commitments associated with outstanding letters of credit, financial guarantees and funding commitments at December 31,
2013 were as follows (all dollar amounts in table are in millions):

Description, Purpose and Trigger

IRC Section 45 project capital commitments

Funding commitments to construct refined

coal plants into permanent operations

Trigger - Constmction contract terms

Venture capital fund

Funding commitment to three funds - $2.5 million, $1.5 million and
$1.4 million expire in 2014, 2019 and 2023, respectively

Trigger - Agreed conditions met

Other

Credit support under letters of credit for deductibles due by

us on our own insurance coverages - expires after 2018

Trigger - We do not reimburse the insurance companies for
deductibles the insurance companies advance on behalf of us

Collateral

None

None

None

Compensation

tolls

None

Maximum

Exposure

Liability

Recorded

None

None

$  6.0 S

5.4

9.8 9.0
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Compensation Maximum Liability

Description, Purpose and Trigger Collateral to Us Exposure Recorded

Credit enhancement under letters of credit for our None Reimbursement of 4.2

captive insurance operations to meet minimum LOG fees
statutory capital requirements - expires after 2018

Trigger - Dissolution or catastrophic financial

results of the operation

Credit support under letters ofcredit for clients'claim funds None Reimbursement of 2.0
held by our Bermuda captive insurance operation LOG fees
in a fiduciary capacity - expires after 2018

Trigger - Investments fall below prescribed levels

Financial guarantee of a mortgage loan to a U.K.-based employee - (1) None 9.1
expires when mortgage balance is reduced to $6.4 million
Trigger - Default on mortgage payments

36.5 $ 9.0

(1) The guarantee has no collateral. The mortgage loan has a lien on real property with an appraised value of approximately $11.0 million.

Since commitments may expire unused, the amounts presented in the table above do not necessarily reflect our actual future cash
funding requirements.

Litigation, Regulatory and Taxation Matters - We are the defendant in various legal actions incidental to the nature of our
business, including matters related to employment practices, alleged breaches of non-compete or other restrictive covenants, theft
of trade secrets, breaches of fiduciary duties and related causes of action. We are also periodically the subject of inquiries and
investigations by regulatory and taxing authorities into various matters related to our business. Neither the outcomes of these
matters nor their effect upon our business, financial condition or results of operations can be determined at this time.

Contingent Liabilities - We purchase insurance to provide protection from errors and omissions (which we refer to as E&O)
claims that may arise during the ordinary course of business. We currently retain the first $5.0 million of each and every E&O
claim. Our E&O insurance provides aggregate coverage for E&O losses up to $175.0 million in excess of our retained amounts.
We have historically maintained self-insurance reserves for the portion of our E&O exposure that is not insured. We periodically
determine a range of possible reserve levels using actuarial techniques that rely heavily on projecting historical claim data into the
future. Our E&O reserve in the December 31, 2013 consolidated balance sheet is above the lower end of the most recently
determined actuarial range by $1.6 million and below the upper end of the actuarial range by $4.2 million. We can make no
assurances that the historical claim data used to project the current reserve levels will be indicative of future claim activity. Thus,
the E&O reserve level and corresponding actuarial range could change in the future as more information becomes known, which
could materially impact the amounts reported and disclosed herein.

Tax-advantaged Investments No Longer Held - Between 1996 and 2007, we developed and then sold portions of our
ownership in various energy related investments, many of which qualified for tax credits under IRC Section 29. In connection
with the sales to other investors, we provided various indemnifications. At December 31, 2013, the maximum potential amount
of future payments that we could be required to make under these indemnifications totaled approximately $45.0 million, net of the
applicable income tax benefit. In addition, we recorded tax benefits in connection with our ownership in these investments. At
December 31, 2013, we had exposure on $130.0 million of previously earned tax credits. In 2004, 2007 and 2009, the IRS
examined several of these investments and all examinations were closed without any changes being proposed by the IRS.
However, any future adverse tax audits, administrative rulings or judicial decisions could disallow previously claimed tax credits
or cause us to be subject to liability under our indemnification obligations. Because of the contingent nature of these exposures,
no liabilities have been recorded in our December 31, 2013 consolidated balance sheet related to these indemnification
obligations.
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14. Income Taxes

We and our principal domestic subsidiaries are included in a consolidated U.S. Federal income tax return. Our international
subsidiaries file various income tax returns in their jurisdictions. Significant components of earnings before income taxes and the
provision for income taxes are as follows (in millions):

Year Ended December 31,

2013 2012 2011

Earnings before income taxes:

Domestic $ 230.8 $ 234.7 $ 194.7

Foreign, principally Australia, Bermuda, Canada and the U.K. 43.7 10.6 13.1

$ 274.5 $ 245.3 $ 207.8

Provision for income taxes:

Federal:

Current $ 29.0 $ 45.4 $ 7.8

Deferred (47.7) (14.6) 38.4

(18.7) 30.8 46.2

State and local:

Current 10.6 17.3 7.2

Deferred (0.6) (2.9) 5.9

10.0 14.4 13.1

Foreign:

Current 28.5 8.7 7.4

Deferred (13.9) (3.6) (3.0)

14.6 5.1 4.4

Total provision for income taxes 2. 5.9 50.3 $ 63.7

A reconciliation of the provision for income taxes with the U.S. Federal statutory income tax rate is as follows (in millions.
except percentages):

Year Ended December 31,

2013 2012 2011

% of % of % of

Pretax Pretax Pretax

Amount Earnings Amount Earnings Amount Earnings

Federal statutory rate $  96.1 35.0 $  85.9 35.0 $  72.7 35.0-

State income taxes - net of

Federal benefit 6.5 2.4 9.4 3.8 9.8 4.7

Foreign taxes (0.8) (0.3) 0.9 0.4 0.6 0.3

Alternative energy, foreign and other

tax credits (93.8) (34.2) (45.3) (18.5) (13.2) (6.4)

Foreign dividends and other

permanent differences (2.5) (0.9) (2.7) (1.1) 0.2 0.1

Changes in unrecognized taxbenefits

related to resolution of Federal and

state audits, expiration of various

statutes of limitations and other items 1.5 0.5 0.6 0.2 (1.9) (0.9)

Change in valuation allowance 0.5 0.2 0.3 0.1 (0.7) (0.3)

Other (1.6) (0.6) 1.2 0.6 (3.8) (1.8)

Provision for income taxes

OS

 II1

2.1 $  50.3 20.5 $  63.7 30.7
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A reconciliation of the beginning and ending balances of the total amounts of gross unrecognized tax benefits is as follows
(in millions):

December 31,

Gross unrecognized taxbenefits at January 1

Increases in tax positions for current year

Settlements

Lapse in statute of limitations

Increases in tax positions forprioryears

Decreases in tax positions forprioryears

Gross unrecognized taxbenefits at December 31

2013 2012

$  6.7 $ 5.8

2.9 1.7

- (0.3)

(1.4) (1.6)

2.3 1.1

(1.3) -

$  9.2 $ 6.7

The total amount of net unrecognized tax benefits that, if recognized, would affect the effective tax rate was $5.9 million and
$4.5 million at December 31, 2013 and 2012, respectively. We accrue interest and penalties related to unrecognized tax benefits
in our provision for income taxes. At December 31, 2013 and 2012, we had accrued interest and penalties related to
unrecognized tax benefits of $0.6 million and $0.6 million, respectively.

We file income tax returns in the U.S. and in various state, local and foreign jurisdictions. We are routinely examined by tax
authorities in these Jurisdictions. At December 31, 2013, we had been examined by the IRS through calendar year 2010.
Subsequent to December 31, 2013, we have been contacted by the IRS to commence an examination of calendar years 2011 and
2012. A number of foreign, state and local examinations are currently ongoing. It is reasonably possible that our gross
unrecognized tax benefits may change within the next twelve months. However, we believe any changes in the recorded balance
would not have a significant impact on our consolidated financial statements.

Deferred income taxes reflect the net tax effects of temporary differences between the carrying amounts of assets and liabilities
for financial reporting purposes and the amounts used for income tax purposes. Significant components of our deferred tax assets
and liabilities are as follows (in millions):

December 31,

2013 2012

Deferred tax assets:

Alternative minimum tax and other credit carryforwards $  147.4 $  112.3

Accrued and unfunded compensation and employee benefits 136.6 107.1

Compensation expense related to stock options 14.2 15.7

Investments 9.0 16.3

Accrued liabilities 30.2 27.3

Accrued pension liability 9.2 27.3

Net operating loss carryforwards 11.9 12.2

Deferred rent liability 8.2 6.2

Other 6.8 4.1

Total deferred tax assets 373.5 328.5

Valuation allowance for deferred tax assets (8.8) (8.3)

Deferred tax assets 364.7 320.2

Deferred tax liabilities:

Nondeductible amortizable intangible assets 184.0 139.2

Depreciable fixed assets 5.2 -

Other prepaid items 4.7 5.2

Investment-related partnerships 13.2 17.5

Accrued liabilities 2.4 2.0

Total deferred tax liabilities 209.5 163.9

Net deferred tax assets $  155.2 $  156.3

At December 31, 2013 and 2012, $84.9 million and $68.4 million, respectively, of deferred tax assets have been included in other
current assets in the accompanying consolidated balance sheet. At December 31, 2013 and 2012, $5.0 million and $5.2 million,
respectively, of deferred tax liabilities have been included in other current liabilities and $204.5 million and $158.7 million,
respectively, have been included in noncurrent liabilities in the accompanying consolidated balance sheet. Alternative minimum
tax credits of $108.2 million have an indefinite life, general business tax credits of $33.5 million expire, if not utilized, in 2033
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and other tax credits of $5.7 million begin to expire, if not utilized, in 2018. We expect the historically favorable trend in
earnings before income taxes to continue in the foreseeable future. Accordingly, we expect to make full use of the net deferred
tax assets. Valuation allowances have been established primarily with respect to various state net operating loss carryforwards
that may not be utilized in the future.

We do not provide for U.S. Federal income taxes on the undistributed earnings ($224.2 million and $173.8 million at
December 31, 2013 and 2012, respectively) of foreign subsidiaries which are considered permanently invested outside of the U.S.
The amount of unrecognized deferred tax liability on these undistributed earnings was $35.2 million and $22.9 million at
December 31, 2013 and 2012, respectively.

15. Accumulated Other Comprehensive Earnings

The after-tax components of our accumulated comprehensive earnings (loss) consist of the following:

Balance as of January 1,2011

Net change in period

Balance as of December 31,2011

Net change in period

Balance as of December 31,2012

Net change in period

Balance as of December 31,2013

Foreign Fair Value Accumulated

Pension Currency of Derivative Comprehensive

Liability Translation Instruments Earnings (Loss)

$  (18.4) $  20.5 $ 0.1 $ 2.2

(30.6) (16.1) (2.7) (49.4)

$  (49.0) $  4.4 $ (2.6) $ (47.2)

(3.4) 16.1 1.7 14.4

$  (52.4) $  20.5 $ (0.9) $ (32.8)

26.8 1.6 1.8 30.2

$  (25.6) $  22.1 $ 0.9 $ (2.6)

The foreign currency translation in 2013, 2012 and 2011 primarily relates to the net impact of changes in the value of the local
currencies relative to the U.S. dollar for our operations in Australia, Canada, India, Singapore and the U.K.

During 2013, 2012 and 2011, $7.9 million, $7.2 million and $1.6 million, respectively, of expense related to the pension liability
was reclassified from accumulated other comprehensive loss to compensation expense in the statement of earnings. During 2013,
2012 and 2011, $0.9 million, $0.2 million and ($0.4 million), respectively, of expense (income) related to the fair value of
derivative investments was reclassified from accumulated other comprehensive loss to the statement of earnings. During 2013,
2012 and 2011, no amounts related to foreign currency translation were reclassified from accumulated other comprehensive loss
to the statement of earnings.

16. Quarterly Operating Results (unaudited)

Quarterly operating results for 2013 and 2012 were as follows (in millions, except per share data):

2013

Total revenues

Total expenses

Eamings before income taxes

Net eamings

Basic net eamings per share:

Diluted net eamings per share:

2012

Total revenues

Total expenses

Eamings before income taxes

Net eamings

Basic net eamings per share:

Diluted net eamings per share:

1st 2nd 3rd 4th

$ 674.1

631.8

$ 779.5

682.1

$ 835.8

750.3

$ 890.2

840.9

$ 42.3 $ 97.4 $ 85.5 $ 49.3

$ 40.5 $ 93.5 $ 74.6 $ 60.0

$ 0.32 $ 0.73 $ 0.57 $ 0.45

$ 0.32 $ 0.73 $ 0.57 $ 0.45

$ 546.8 :$  649.9 $ 650.4 $ 673.2

514.3 558.8 574.1 627.8

$ 32.5 :$  91.1 $ 163 $ 45.4

$ 28.1 ;$  71.7 $ 61.7 $ 33.5

$ 0.24 $  0.60 $ 0.50 $ 0.27

$ 0.24 $  0.59 $ 0.50 $ 0.27
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17. Segment Information

We have three reportable operating segments: brokerage, risk management and corporate. The brokerage segment is primarily
comprised of retail and wholesale insurance brokerage operations. The brokerage segment generates revenues through
commissions paid by insurance underwriters and through fees charged to our clients. Our brokers, agents and administrators act
as intermediaries between insurers and their customers and we do not assume underwriting risks. The risk management segment
provides contract claim settlement and administration services for enterprises that choose to self-insure some or all of their
property/casualty coverages and for insurance companies that choose to outsource some or all of their property/casualty claims
departments. These operations also provide claims management, loss control consulting and insurance property appraisal
services. Revenues are principally generated on a negotiated per-claim or per-service fee basis. The corporate segment manages
our clean energy and other investments. This segment also holds all of our corporate debt. Allocations of investment income and
certain expenses are based on reasonable assumptions and estimates primarily using revenue, headcount and other information.
We allocate the provision for income taxes to the brokerage and risk management segments as if those segments were preparing
income tax provisions on a separate company basis. Reported operating results by segment would change if different methods
were applied. Financial information relating to our segments for 2013, 2012 and 2011 is as follows (in millions):

Risk

Year Ended December 31,2013 Brokerage Management Corporate

Revenues:

Total

Commissions $ 1,553.1 $ - $ - $ 1,553.1

Fees 450.5 609.0 -
1,059.5

Supplemental commissions 77.3 - -
77.3

Contingent commissions 52.1 - -
52.1

Investment income 6.1 2.0 -
8.1

Gains on books of business sales and other 5.2 - -
5.2

Revenue from clean coal activities - -
412.5 412.5

Other - net gain - -
11.8 11.8

Total revenues 2,144.3 611.0 424.3 3,179.6

Compensation 1,290.4 370.5 24.1 1,685.0

Operating 369.9 146.0 36.5 552.4

Cost of revenues from clean coal activities - -
437.3 437.3

Interest - -
50.1 50.1

Depreciation 31.1 19.4 2.9 53.4

Amortization 122.7 2.5 -
125.2

Change in estimated acquisition eamout payables 2.6 (0.9) -
1.7

Total expenses 1,816.7 537.5 550.9 2,905.1

Earnings (loss) before income taxes 327.6 73.5 (126.6) 274.5

Provision (benefit) for income taxes 122.8 27.3 (144.2) 5.9

Net earnings $ 204.8 $ 46.2 $ 17.6 $ 268.6

Net foreign exchange gain (loss) $ 0.6 $ - $ (0.4) $ 0.2

Revenues:

United States $ 1,644.8 $ 473.5 $ 424.3 $ 2,542.6

United Kingdom 407.0 27.4 -
434.4

Other foreign, principally Australia, Bermuda and Canada 92.5 110.1 -
202.6

Total revenues $ 2,144.3 $ 611.0 $ 424.3 $ 3,179.6

At December 31,2013

Identifiable assets:

United States $ 3,219.6 $ 419.0 $ 783.8 $ 4,422.4

United Kingdom 1,819.5 58.8 -
1,878.3

Other foreign, principally Australia, Bermuda and Canada 483.6 66.9 9.3 559.8

Total identifiable assets $ 5,522.7 $ 544.7 $ 793.1 $ 6,860.5

Goodwill - net $ 2,122.9 $ 22.3 $ - $ 2,145.2

Amortizable intangible assets - net 1,061.6 17.2 -
1,078.8
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Risk

Year Ended December 31,2012 Brokerage Management Corporate Total

Revenues:

Commissions $ 1,302.5 $ - $ - $ 1,302.5

Fees 403.2 568.5 -
971.7

Supplemental commissions 67.9 - -
67.9

Contingent commissions 42.9 - -
42.9

Investment income 7.2 3.2 -
10.4

Gains on books of business sales and other 3.9 - -
3.9

Revenue from clean coal activities - -
119.6 119.6

Other - net gain - -
1.4 1.4

Total revenues 1,827.6 571.7 121.0 2,520.3

Compensation 1,131.6 347.0 14.8 1,493.4

Operating 312.7 137.7 32.8 483.2

Cost of revenues from clean coal activities - -
111.6 111.6

Interest - -
43.0 43.0

Depreciation 24.7 16.0 0.7 41.4

Amortization 96.2 2.8 -
99.0

Change in estimated acquisition eamout payables 3.6 (0.2) -
3.4

Total expenses 1,568.8 503.3 202.9 2,275.0

Eamings (loss) before income taxes 258.8 68.4 (81.9) 245.3

Provision (benefit) for income taxes 103.0 25.9 (78.6) 50.3

Net eamings (loss) $ 155.8 -1 42.5 $_ (3.3) -1 195.0

Net foreign exchange loss $ (1.6) $ (0.1) $ (0.2) $ (1.9)

Revenues:

United States $ 1,431.6 $ 453.5 $ 121.0 $ 2,006.1

United Kingdom 324.1 28.2 -
352.3

Other foreign, principally Australia, Bermuda and Canada 71.9 90.0 -
161.9

Total revenues $ 1,827.6 $ 571.7 $ 121.0 $ 2,520.3

At December 31,2012

Identifiable assets:

United States $ 2,637.1 $ 390.9 $ 647.9 $ 3,675.9

United Kingdom 1,117.6 52.4 -
1,170.0

Other foreign, principally Australia, Bermuda and Canada 442.1 55.3 9.0 506.4

Total identifiable assets $ 4,196.8 $ 498.6 $ 656.9 _$ 5,352.3

Goodwill - net $ 1,451.4 $ 21.3 $ - $ 1,472.7

Amortizable intangible assets - net 791.6 18.0 -
809.6
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Risk

Year E^ded December 31,2011 Brokerage Management Corporate Total

Revenues:

Commissions $  1,127.4 $ $ - $ 1,127.4

Fees 324.1 546.1 -
870.2

Supplemental commissions 56.0 - -
56.0

Contingent commissions 38.1 - -
38.1

Investment income 5.4 2.7 -
8.1

Gains on books ofbusiness sales and other 5.5 - -
5.5

Revenues from clean coal activities - - 29.2 29.2

Other - net gain - -
0.2 0.2

Total revenues 1,556.5 548.8 29.4 2,134.7

Compensation 968.4 344.1 13.6 1,326.1

Operating 267.3 135.8 15.9 419.0

Cost of revenues from clean coal activities - - 32.0 32.0

Interest - - 40.8 40.8

Depreciation 21.2 14.2 0.5 35.9

Amortization 77.0 2.3 -
79.3

Change in estimated acquisition eamout payables (6.2) - -
(6.2)

Total expenses 1,327.7 496.4 102.8 1,926.9

framings (loss) before income taxes 228.8 52.4 (73.4) 207.8

Provision (benefit) for income taxes 88.6 19.1 (44.0) 63.7

Net earnings (loss) $  140.2 $  33.3 $ (29.4) $ 144.1

Net foreign exchange loss $ $ $ (0.2) $ (0.2)

Revenues:

United States $  1,266.2 $  429.5 $ 29.4 $ 1,725.1

United Kingdom 236.2 24.3 -
260.5

Other foreign, principally Australia, Bermuda and Canada 54.1 95.0 -
149.1

Total revenues $  1,556.5 $  548.8 $ 29.4 $ 2,134.7

At December 31,2011

Identifiable assets:

United States $  2,215.3 $  384.5 $ 602.7 $ 3,202.5

United Kingdom 874.8 71.4 -
946.2

Other foreign, principally Australia, Bermuda and Canada 256.5 73.2 5.1 334.8

Total identifiable assets $  3,346.6 $  529.1 $ 607.8 $ 4,483.5

Goodwill - net $  1,136.6 $  18.7 $ - $ 1,155.3

Amortizable Intangible assets - net 542.3 19.2 - 561.5
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Report of Independent Registered Public Accounting Firm on Financial Statements

Board of Directors and Stockholders

Arthur J. Gallagher & Co.

We have audited the accompanying consolidated balance sheet of Arthur J. Gallagher & Co. (Gallagher) as of December 31, 2013
and 2012, and the related consolidated statements of earnings, comprehensive earnings, stockholders' equity and cash flows for
each of the three years in the period ended December 31, 2013. Our audits also included the financial statement schedule listed in
the Index at Item 15(2)(a). These financial statements and schedule are the responsibility of Gallagher's management. Our
responsibility is to express an opinion on these financial statements and schedule based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United States).
Those standards require that we plan and perform the audit to obtain reasonable assurance about whether the financial statements
are free of material misstatement. An audit includes examining, on a test basis, evidence supporting the amounts and disclosures
in the financial statements. An audit also includes assessing the accounting principles used and significant estimates made by
management, as well as evaluating the overall financial statement presentation. We believe that our audits provide a reasonable
basis for our opinion.

In our opinion, the financial statements referred to above present fairly, in all material respects, the consolidated financial position
of Arthur J. Gallagher & Co. at December 31, 2013 and 2012, and the consolidated results of its operations and its cash flows for
each of the three years in the period ended December 31, 2013, in conformity with U.S. generally accepted accounting principles.
Also, in our opinion, the related financial statement schedule, when considered in relation to the basic financial statements taken
as a whole, presents fairly in all material respects the information set forth therein.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States),
Gallagher's internal control over financial reporting as of December 31, 2013, based on criteria established in Internal Control -
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission (1992 framework)
and our report, dated February 7, 2014, expressed an unqualified opinion thereon.

/s/ Ernst & Young LLP

Ernst & Young LLP

Chicago, Illinois
February 7, 2014
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Management's Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting, as defined in
Rules 13a-15(f) under the Exchange Act. Under the supervision and with the participation of management, including our
principal executive officer and principal financial officer, we conducted an assessment of the effectiveness of our internal control
over financial reporting based on the framework in Internal Control - Integrated Framework issued by the Committee of
Sponsoring Organizations of the Treadway Commission.

In conducting our assessment of the effectiveness of its internal control over financial reporting, we have excluded eighteen of the
thirty-one entities acquired in 2013, which are included in our 2013 consolidated financial statements. Collectively, these
acquired entities constituted approximately 6.2% of total assets as of December 31, 2013 and approximately 2.3% oftotal
revenues and approximately 1.3% of net earnings for the year then ended.

Based on our assessment under the framework in Internal Control - Integrated Framework, management concluded that our
internal control over financial reporting was effective as of December 31, 2013. In addition, the effectiveness of our internal
control over financial reporting as of December 31, 2013 has been audited by Ernst & Young LLP, an independent registered
public accounting firm, as stated in their attestation report which is included herein.

Arthur J. Gallagher & Co.
Itasca, Illinois

February 7, 2014

/s/ J. Patrick Gallagher. Jr. /s/ Douglas K. Howell
J. Patrick Gallagher, Jr. Douglas K. Howell
Chairman, President and Chief Executive Officer Chief Financial Officer
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Report of Independent Registered Public Accounting Firm on Internal Control Over Financial Reporting

Board of Directors and Stockholders

Arthur J. Gallagher & Co.

We have audited Arthur J. Gallagher & Co.'s (Gallagher) internal control over financial reporting as of December 31, 2013,
based on criteria established in Internal Control - Integrated Framework issued by the Committee of Sponsoring Organizations of
the Treadway Commission (1992 framework) (the COSO criteria). Gallagher's management is responsible for maintaining
effective internal control over financial reporting and for its assessment of the effectiveness of internal control over financial
reporting included in the accompanying Management's Report on Internal Control Over Financial Reporting. Our responsibility
is to express an opinion on Gallagher's internal control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board (United States).
Those standards require that we plan and perform the audit to obtain reasonable assurance about whether effective internal control
over financial reporting was maintained in all material respects. Our audit included obtaining an understanding of internal control
over financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design and operating
effectiveness of internal control based on the assessed risk, and performing such other procedures as we considered necessary in
the circumstances. We believe that our audit provides a reasonable basis for our opinion.

A company's internal control over financial reporting is a process designed to provide reasonable assurance regarding the
reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles. A company's internal control over financial reporting includes those policies and procedures that
(1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of
the assets of the company; (2) provide reasonable assurance that transactions are recorded as necessary to permit preparation of
financial statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the
company are being made only in accordance with authorizations of management and directors of the company; and (3) provide
reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company's
assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate.

As indicated in the accompanying Management's Report on Internal Control Over Financial Reporting, management's
assessment of and conclusion on the effectiveness of internal control over financial reporting did not include the internal controls
of eighteen of the thirty-one entities acquired in 2013, which are included in the 2013 consolidated financial statements of
Gallagher. Collectively, these acquired entities constituted approximately 6.2% of total assets as of December 31, 2013 and
approximately 2.3% of total revenues and approximately 1.3% of net earnings for the year then ended. Our audit of internal
control over financial reporting of Gallagher also did not include an evaluation of the internal control over financial reporting of
these acquired entities.

In our opinion, Arthur J. Gallagher & Co. maintained in all material respects, effective internal control over financial reporting as
of December 31, 2013, based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the
consolidated balance sheet of Arthur J. Gallagher & Co. as of December 31, 2013 and 2012, and the related consolidated
statements of earnings, comprehensive earnings, stockholders' equity and cash flows for each of the three years in the period
ended December 31, 2013 of Arthur J. Gallagher & Co. and our report dated February 7,2014 expressed an unqualified opinion
thereon.

/s/ Ernst & Young LLP

Ernst & Young LLP

Chicago, Illinois
February 7, 2014

85



Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure.

There were no changes in or disagreements with our accountants on matters related to accounting and financial disclosure.

Item 9A. Controls and Procedures.

Conclusion Regarding the Effectiveness of Disclosure Controls and Procedures.

As of December 31, 2013, our management, including our chief executive officer and chief financial officer, have conducted an
evaluation of the effectiveness of our disclosure controls and procedures pursuant to Rule 13a-15(b) of the Exchange Act. Based
on that evaluation, our chief executive officer and chief financial officer concluded that our disclosure controls and procedures
were effective as of December 31, 2013.

Design and Evaluation of Internal Control Over Financial Reporting.

Pursuant to Section 404 of the Sarbanes-Oxley Act of 2002, we included a report of management's assessment of the design and
effectiveness of our internal controls as part of this annual report for the fiscal year ended December 31, 2013. Our independent
registered public accounting firm also attested to, and reported on, the effectiveness of internal control over financial reporting.
Management's report and the independent registered public accounting firm's attestation report are included in Item 8, "Financial
Statements and Supplementary Data," under the captions entitled "Management's Report on Internal Control Over Financial
Reporting" and "Report of Independent Registered Public Accounting Firm on Internal Control Over Financial Reporting."

Changes in Internal Control Over Financial Reporting.

There has been no change in our internal control over financial reporting during the fourth fiscal quarter ended December 31,
2013, that has materially affected, or is reasonably likely to materially affect, our internal control over financial reporting.

Item 9B. Other Information.

Not applicable.

Part III

Item 10. Directors, Executive Officers and Corporate Governance.

Our 2014 Proxy Statement will include the information required by this item under the headings "Proposal 1 - Election of
Directors," "Security Ownership by Certain Beneficial Owners and Management - Section 16 (a) Beneficial Ownership Reporting
Compliance" and "Corporate Governance," which we incorporate herein by reference.

Item 11. Executive Compensation.

Our 2014 Proxy Statement will include the information required by this item under the headings "Compensation Committee
Report" and "Compensation Discussion and Analysis," which we incorporate herein by reference.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters.

Our 2014 Proxy Statement will include the information required by this item under the headings "Security Ownership by Certain
Beneficial Owners and Management" and "Equity Compensation Plan Information," which we incorporate herein by reference.
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Item 13. Certain Relationships and Related Transactions, and Director Independence.

Our 2014 Proxy Statement will include the information required by this item under the headings "Certain Relationships and
Related Transactions" and "Corporate Governance - Board of Directors," which we incorporate herein by reference.

Item 14. Principal Accountant Fees and Services.

Our 2014 Proxy Statement will include the information required by this item under the heading "Principal Accountant Fees and
Services," which we incorporate herein by reference.

PartIV

Item 15. Exhibits and Financial Statement Schedules.

The following documents are filed as a part of this report:

1. Consolidated Financial Statements:

(a) Consolidated Statement of Earnings for each of the three years in the period ended December 31,2013.

(b) Consolidated Balance Sheet as of December 31, 2013 and 2012.

(c) Consolidated Statement of Cash Flows for each of the three years in the period ended December 31, 2013.

(d) Consolidated Statement of Stockholders' Equity for each of the three years in the period ended December 31,
2013.

(e) Notes to Consolidated Financial Statements.

(f) Report of Independent Registered Public Accounting Firm on Financial Statements.

(g) Management's Report on Internal Control Over Financial Reporting.

(h) Report of Independent Registered Public Accounting Firm on Internal Control Over Financial Reporting.

2. Consolidated Financial Statement Schedules required to be filed by Item 8 of this Form:

(a) Schedule 11 - Valuation and Qualifying Accounts.

All other schedules are omitted because they are not applicable, or not required, or because the required information is
included in our consolidated financial statements or the notes thereto.

3. Exhibits:

Included in this Form 10-K.

*10.15 The Arthur J. Gallagher & Co. Supplemental Savings and Thrift Plan, as amended and restated effective
January 21, 2014.

*10.16 Arthur J. Gallagher & Co. Deferred Equity Participation Plan, amended and restated as of January 22,2014.

*10.16.1 Form of Deferred Equity Participation Plan Award Agreement.

21.1 Subsidiaries of Arthur J. Gallagher & Co., including state or other jurisdiction of incorporation or organization
and the names under which each does business.

23.1 Consent of Ernst & Young LLP, Independent Registered Public Accounting Firm.

24.1 Power of Attorney.
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31.1 Rule 13a-14(a) Certification of Chief Executive Officer.

31.2 Rule 13a-14(a) Certification of Chief Financial Officer.

32.1 Section 1350 Certification of Chief Executive Officer.

32.2 Section 1350 Certification of Chief Financial Officer.

101 .INS XBRL Instance Document.

lOl.SCH XBRL Taxonomy Extension Schema Document.

101.CAE XBRL Taxonomy Extension Calculation Linkbase Document.

101.LAB XBRL Taxonomy Extension Label Linkbase Document.

101.PRE XBRL Taxonomy Extension Presentation Linkbase Document.

101.DEE XBRL Taxonomy Extension Definition Linkbase Document.

Incorporated by reference into this Form 10-K.

2.1 Agreement and Plan of Reorganization, dated as of August 12, 2013, by and among Arthur J. Gallagher & Co.,
Bollinger Holdings, Inc., Bollinger, Inc., JPGAC, LLC, Evercore Capital Partners 11 L.P., Evercore Partners
Inc. and Management Group, LLC (incorporated by reference to the same exhibit number to the post-effective
amendment No. 2 to our Form S-4 Registration Statement dated September 6, 2013, File No. 333-188651).

2.2 Share Purchase Agreement, dated September 4, 2013, between Gallagher, Giles and the Seller (incorporated
by reference to Exhibit 2.1 to our Form 8-K Current Report dated September 6, 2013, File No. 1 09761).

3.1 Amended and Restated Certificate of Incorporation of Arthur J. Gallagher & Co. (incorporated by reference to
the same exhibit number to our Form 10-Q Quarterly Report for the quarterly period ended June 30,2008, File
No. 1-09761).

3.2 Amended and Restated By-Laws of Arthur J. Gallagher & Co. (incorporated by reference to the same exhibit
number to our Form 10-K Annual Report for 2008, File No. 1-09761).

4.1 Multicurrency Credit Agreement, dated as of September 19, 2013, among Arthur J. Gallagher & Co., the other
borrowers party thereto, the lenders party thereto. Bank of Montreal, as administrative agent, BMO Capital
Markets, as joint lead arranger and joint book runner, Merrill Lynch, Pierce, Fenner & Smith Incorporated,
Citibank N.A., Barclays Bank PLC, and J.P. Morgan Securities LLC, as joint lead arrangers, joint book
runners and co-syndication agents and U.S. Bank National Association, as documentation agent (incorporated
by reference to the same exhibit number to our Form 8-K Current Report dated September 19, 2013, File No.
1-09761).

10.5 Lease Agreement between Arthur J. Gallagher & Co. and Itasca Center 111 Limited Partnership, a Texas
limited partnership, dated July 26, 1989 (incorporated by reference to the same exhibit number to our
Form 10-K Annual Report for 1989, File No. 1-09761).

10.5.1 Amendments No. 1 to No. 15 to the Lease Agreement between Arthur J. Gallagher & Co. and HGC/Two
Pierce Limited Partnership, an Illinois limited partnership, as successor to Itasca Center 111 Limited
Partnership, a Texas limited partnership, dated May 20,1991 to October 15, 2005 (incorporated by reference
to the same exhibit number to our Form 10-K Annual Report for 2005, File No. 1-09761).

10.5.2 Amendment No. 16 to the Lease Agreement between Arthur J. Gallagher & Co. and Wells REIT-Two Pierce
Place, LLC, a Delaware limited liability company, dated December 7, 2006 (incorporated by reference to the
same exhibit number to our Form 8-K Current Report dated December 7, 2006, File No. 1-09761).

*10.11 Form of Indemnity Agreement between Arthur J. Gallagher & Co. and each of our directors and corporate
officers (incorporated by reference to the same exhibit number to our Form 10-Q Quarterly Report for the
quarterly period ended March 31,2009, File No. 1-09761).

*10.12 Arthur J. Gallagher & Co. Deferral Plan for Nonemployee Directors (amended and restated as of January 1,
2011) (incorporated by reference to the same exhibit number to our Form 10-K Annual Report for 2010,
File No. 1-09761).



*10.14.1 Form of Change in Control Agreement between Arthur J. Gallagher & Co. and those Executive Officers hired
prior to January 1, 2008 (incorporated by reference to the same exhibit number to our Form 10-K Annual
Report for 2011, File No. 1-09761).

* 10.14.2 Form of Change in Control Agreement between Arthur J. Gallagher & Co. and those Executive Officers hired
after January 1, 2008 (incorporated by reference to the same exhibit number to our Form 10-K Annual Report
for 2011, File No. 1-09761).

*10.17 Arthur J. Gallagher & Co. Severance Plan (effective September 15,1997, as amended and restated effective
January 1, 2010) (incorporated by reference to the same exhibit number to our Form 10-K Annual Report for
2008, File No. 1-09761).

*10.17.1 First Amendment to the Arthur J. Gallagher & Co. Severance Plan (effective September 15,1997, as amended
and restated effective January 1, 2009) (incorporated by reference to Exhibit 10.1 to our Form 10-Q Quarterly
Report for the quarterly period ended June 30, 2010, File No. 1-09761).

* 10.25 Arthur J. Gallagher & Co. United Kingdom Incentive Stock Option Plan, Amended and restated as of
January 22,1998 and approved by the Inland Revenue on June 12,1998 (incorporated by reference to the
same exhibit number to our Form 10-Q Quarterly Report for the quarterly period ended June 30, 1998, File
No. 1-09761).

* 10.26 Conformed copy of the Arthur J. Gallagher & Co. 1988 Incentive Stock Option Plan, through Amendment
No. 1 as of January 19, 2005 (incorporated by reference to the same exhibit number to our Form 10-K Annual
Report for 2009, File No. 1-09761).

* 10.27 Conformed copy of the Arthur J. Gallagher & Co. 1988 Nonqualified Stock Option Plan, through Amendment
No. 6 as of January 19, 2005 (incorporated by reference to the same exhibit number to our Form 10-K Annual
Report for 2009, File No. 1-09761).

*10.28 Conformed copy of the Arthur J. Gallagher & Co. 1989 Non-Employee Directors' Stock Option Plan, through
Amendment No. 6 as of May 17, 2005 (incorporated by reference to the same exhibit number to our
Form 10-K Annual Report for 2009, File No. 1-09761).

*10.29 Arthur J. Gallagher & Co. Restricted Stock Plan (incorporated by reference to Exhibit 4.6 to our Form S-8
Registration Statement, File No. 333-106539).

* 10.30 The Arthur J. Gallagher & Co. Employee Stock Purchase Plan, amended and restated as of September 17,
2012 (incorporated by reference to the same exhibit number to our Form 10-Q Quarterly Report for the
quarterly period ended September 30, 2012, File No. 1-09761).

10.38 Operating Agreement of Chem-Mod LLC dated as of June 23, 2004, by and among NOx II, Ltd., an Ohio
limited liability company, AJG Coal, Inc., a Delaware corporation, and IQ Clean Coal LLC, a Delaware
limited liability company (incorporated by reference to the same exhibit number to our Form 10-K Annual
Report for 2005, File No. 1-09761).

10.40 Operating Agreement of Chem-Mod International LLC dated as of July 8, 2005, between NOx II International,
Ltd., an Ohio limited liability company and AJG Coal, Inc., a Delaware corporation, together with
Amendment No. 1 dated August 2, 2005 (incorporated by reference to the same exhibit number to our
Form 10-K Annual Report for 2005, File No. 1-09761).

* 10.42 Arthur J. Gallagher & Co. 2009 Long-Term Incentive Plan (incorporated by reference to Exhibit 4.4 to our
Form S-8 Registration Statement, File No. 333-159150).

* 10.42.1 Form of Long-Term Incentive Plan Restricted Stock Unit Award Agreement (incorporated by reference to the
same exhibit number to our Form 10-K Annual Report for 2010, File No. 1-09761).

*10.42.2 Form of Long-Term Incentive Plan Stock Option Award Agreement (incorporated by reference to the same
exhibit number to our Form 10-K Annual Report for 2010, File No. 1-09761).

* 10.42.3 Form of Long-Term Incentive Plan Stock Appreciation Rights Award Agreement (incorporated by reference
to the same exhibit number to our Form 10-K Annual Report for 2010, File No. 1 -09761).

*10.42.4 Form of Long-Term Incentive Plan Restricted Stock Unit Award Agreement for executive officers over the
age of 55 (incorporated by reference to the same exhibit number to our Form 10 Q Quarterly Report for the
quarterly period ended March 31, 2013, File No. 1-09761).
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*10.42.5 Form of Long-Term Incentive Plan Stock Option Award Agreement for executive officers over the age of 55
(incorporated by reference to the same exhibit number to our Form 10 Q Quarterly Report for the quarterly
period ended March 31, 2013, File No. 1-09761),

* 10.43 Arthur J. Gallagher & Co. Performance Unit Program (incorporated by reference to the same exhibit number
to our Form lO-Q Quarterly Report for the quarterly period ended June 30, 2007, File No. 1-09761).

* 10.43.1 Form of Performance Unit Grant Agreement under the Performance Unit Program (incorporated by reference
to the same exhibit number to our Form 10-K Annual Report for 2010, File No. 1-09761).

* 10.43.2 Form of Performance Unit Grant Agreement under the Performance Unit Program for executive officers over
the age of 55 (incorporated by reference to the same exhibit number to our Form 10 Q Quarterly Report for the
quarterly period ended March 31, 2013, File No. 1-09761),

*10.44 Senior Management Incentive Plan (incorporated by reference to Exhibit 10.2 to our Form lO-Q Quarterly
Report for the quarterly period ended June 30, 2010, File No. 1-09761).

*10.45 Arthur J. Gallagher & Co. 2011 Long-Term Incentive Plan (incorporated by reference to Exhibit 99.1 to our
Form S-8 Registration Statement, File No. 333-174497).

10.46 Share Purchase Agreement, dated May 12, 2011, between Gallagher Holdings Two (UK) Limited, HLG
Holdings Limited and the Shareholders of HLG Holdings Limited named therein (incorporated by reference to
Exhibit 2.1 to our Form 8-K Current Report dated May 17, 2011, File No. 1-09761).

All other exhibits are omitted because they are not applicable, or not required, or because the required information is
included in our consolidated financial statements or the notes thereto. The registrant agrees to furnish to the Securities
and Exchange Commission upon request a copy of any long-term debt instruments that have been omitted pursuant to
Item 60l(b)(4)(iii)(A) of Regulation S-K.

*  Such exhibit is a management contract or compensatory plan or arrangement required to be filed as an exhibit to this
form pursuant to item 601 of Regulation S-K.
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Signatures

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the Registrant has duly caused
this report to be signed on its behalf by the undersigned, thereunto duly authorized on the 7"" day of February, 2014.

Arthur J. Gallagher & Co.

/s/ J. Patrick Gallagher, Jr.

By
J. Patrick Gallagher, Jr.

Chairman, President and ChiefExecutive Officer

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below on the V"* day of
February, 2014 by the following persons on behalf of the Registrant in the capacities indicated.

"By:,

Name

/s/ J. Patrick Gallagher, Jr.

J. Patrick Gallagher, Jr.

/s/ Douglas K. Howell

Douglas K. Howell

/$/ Richard C. Gary

Richard C. Gary

*Sherry S. Barrat

Sherry S. Barrat

♦William L. Bax

William L. Bax

* Frank E. English, Jr.

Frank E. English, Jr.

♦Elbert O. Hand

Elbert O. Hand

♦David S. Johnson

David S. Johnson

♦Kay W. Mc Curdy

Kay W. Mc Curdy

♦Norman L. Rosenthal

Norman L. Rosenthal

♦ James R. Wimmer

James R. Wimmer

/s/ Walter D. Bay

Walter D. Bay, Attomey-in-Fact

Title

Chairman, President and Director (Principal Executive Officer)

Vice President and Chief Financial Officer (Principal Financial Officer)

Controller (Principal Accounting Officer)

Director

Director

Director

Director

Director

Director

Director

Director
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Schedule II

Arthur J. Gallagher & Co.

Valuation and Qualifying Accounts

Balance

at

Beginning

of Year

Amounts

Recorded

in

Earnings Adjustments

Balance

at

E>id

of Year

(In millions)

2.7 $

(0.2)

125.2

Year ended December 31,2013

Allowance for doubtful accounts $ 6.6 $

Allowance for estimated policy cancellations 4.0
Accumulated amortization of expiration

lists, noncompcte agreements and trade names 419.3

Year ended December 31,2012

Allowance for doubtful accounts $ 4.8 $

Allowance for estimated policy cancellations 5.2

Accumulated amortization of ej9iration

lists, noncompete agreements and trade names 321.3

Year ended December 31,2011

Allowance for doubtful accounts $ 4.4 $

Allowance for estimated policy cancellations 4.3
Accumulated amortization of expiration

lists, noncompete agreements and trade names 247.7

(1) Net activity of bad debt write offs and recoveries.

(2) Additions to allowance related to acquired businesses.

(3) Elimination of fully amortized expiration lists, non-compete agreements and trade names, intangible asset/amortization
reclassifications and disposal of acquired businesses.

1.0

(1.6)

99.0

0.5

0.9

79.3

(2.6) (1)

0.4 (2)

(0.4) (3)

0.8 (1) $

0.4 (2)

(1.0) (3)

(0.1) (1) $

-  (2)

(5.7) (3)

6.7

4.2

544.1

6.6

4.0

419.3

4.8

5.2

321.3
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Arthur J. Gallagher & Co.

Annual Report on Form 10-K

For the Fiscal Year Ended December 31, 2013

Exhibit Index

*10.15 The Arthur J. Gallagher & Co. Supplemental Savings and Thrift Plan, as amended and restated effective
January 21, 2014.

* 10.16 Arthur J. Gallagher & Co. Deferred Equity Participation Plan, amended and restated as of January 22, 2014.

* 10.16.1 Form of Deferred Equity Participation Plan Award Agreement.

21.1 Subsidiaries of Arthur J. Gallagher & Co., including state or other jurisdiction of incorporation or
organization and the names under which each does business.

23.1 Consent of Ernst & Young LLP, Independent Registered Public Accounting Firm.

24.1 Power of Attorney.

31.1 Rule 13a-14(a) Certification of Chief Executive Officer.

31.2 Rule 13a-14(a) Certification of Chief Financial Officer.

32.1 Section 1350 Certification of Chief Executive Officer.

32.2 Section 1350 Certification of Chief Financial Officer.

101.INS XBRL Instance Document.

lOl.SCFl XBRL Taxonomy Extension Schema Document.

101.CAE XBRL Taxonomy Extension Calculation Linkbase Document.

101.LAB XBRL Taxonomy Extension Label Linkbase Document.

101.PRE XBRL Taxonomy Extension Presentation Linkbase Document.

101 .DEE XBRL Taxonomy Extension Definition Linkbase Document.

*  Such exhibit is a management contract or compensatory plan or arrangement required to be filed as an exhibit to this
form pursuant to item 601 of Regulation S-K.
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Exhibit 31.1

Rule 13a-14ta) Certification of Chief Executive Officer

Certification

I, J. Patrick Gallagher, Jr., certify that:

1. I have reviewed this annual report on Form 10-K of Arthur J. Gallagher & Co.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a
material fact necessary to make the statements made, in light of the circumstances under which such
statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report,
fairly present in all material respects the financial condition, results of operations and cash flows of the
registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer and 1 are responsible for establishing and maintaining disclosure
controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over
financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a.) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to
be designed under our supervision, to ensure that material information relating to the registrant,
including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b.) Designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for external purposes in accordance
with generally accepted accounting principles;

(c.) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of
the period covered by this report based on such evaluation; and

(d.) Disclosed in this report any change in the registrant's internal control over financial reporting that
occurred during the registrant's most recent fiscal quarter (the registrant's fourth fiscal quarter in the
case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant's internal control over financial reporting; and

5. The registrant's other certifying officer and 1 have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant's auditors and the audit committee of the registrant's board
of directors (or persons performing the equivalent functions):

(a.) All significant deficiencies and material weaknesses in the design or operation of internal control over
financial reporting which are reasonably likely to adversely affect the registrant's ability to record,
process, summarize and report financial information; and

(b.) Any fraud, whether or not material, that involves management or other employees who have a
significant role in the registrant's internal control over financial reporting.

Date: February 7, 2014

/s/ J. Patrick Gallagher, Jr.

J. Patrick Gallagher, Jr.
Chairman, President and Chief Executive

Officer

(principal executive officer)



Exhibit 31.2

Rule 13a-14fal Certification of Chief Financial Officer

Certification

I, Douglas K. Howell, certify that:

1. I have reviewed this annual report on Form 10-K of Arthur J. Gallagher & Co.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a
material fact necessary to make the statements made, in light of the circumstances under which such
statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report,
fairly present in all material respects the financial condition, results of operations and cash flows of the
registrant as of, and for, the periods presented in this report;

over

4. The registrant's other certifying officer and 1 are responsible for establishing and maintaining disclosure
controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control c
financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a.) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to
be designed under our supervision, to ensure that material information relating to the registrant,
including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b.) Designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for external purposes in accordance
with generally accepted accounting principles;

(c.) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of
the period covered by this report based on such evaluation; and

(d.) Disclosed in this report any change in the registrant's internal control over financial reporting that
occurred during the registrant's most recent fiscal quarter (the registrant's fourth fiscal quarter in the
case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant's internal control over financial reporting; and

5. The registrant's other certifying officer and 1 have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant's auditors and the audit committee of the registrant's board
of directors (or persons performing the equivalent functions):

(a.) All significant deficiencies and material weaknesses in the design or operation of internal control over
financial reporting which are reasonably likely to adversely affect the registrant's ability to record,
process, summarize and report financial information; and

(b.) Any fraud, whether or not material, that involves management or other employees who have a
significant role in the registrant's internal control over financial reporting

Date: February 7, 2014

/s/ Douglas K. Howell
Douglas K. Howell

Vice President

Chief Financial Officer

(principal financial officer)



Exhibit 32.1

Section 1350 Certification of Chief Executive Officer

1, J. Patrick Gallagher, Jr., the chief executive officer of Arthur J. Gallagher & Co., certify that (i) the

Annual Report on Form 10-K of Arthur J. Gallagher & Co. for the twelve month period ended December 31,

2013 (the "Form 10-K") fully complies with the requirements of Section 13(a) or 15(d) of the Securities

Exchange Act of 1934 and (ii) the information contained in the Form 10-K fairly presents, in all material respects,

the financial condition and results of operations of Arthur J. Gallagher & Co. and its subsidiaries.

Date: February 7, 2014

Is/ J. Patrick Gallagher, Jr.
J. Patrick Gallagher, Jr.

Chairman, President and Chief Executive
Officer

(principal executive officer)



Exhibit 32.2

Section 1350 Certification of Chief Financial Officer

1, Douglas K. Howeil, the chief financial officer of Arthur J. Gallagher & Co., certify that (i) the Annual

Report on Form 10-K of Arthur J. Gallagher & Co. for the twelve month period ended December 31, 2013 (the

"Form 10-K") fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of

1934 and (11) the information contained in the Form 10-K fairly presents, in all material respects, the financial

condition and results of operations of Arthur J. Gallagher & Co. and its subsidiaries.

Date: February 7, 2014

/s/ Douglas K. Howell
Douglas K. Howell

Vice President

Chief Financial Officer

(principal financial officer)
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Stockholder Information
ANNUAL MEETING

Arthur J, Gallagher & Co.'s 2014 Annual Meeting of i

Stockholders will be held on Tuesday, May 13, 2014, at :

9:00 a.m. GDI at The Gallagher Centre, Two Pierce Place, 1

Itasca, Illinois 60143. (

(

REGISTRAR AND TRANSFER AGENT ,

Computershare Investor Services ,

211 Quality Circle, Suite 210

College Station, TX 77845 i

312,360.5386

www.computershare.com/investor

AUDITORS

Ernst & Young LLP

STOCKHOLDER INQUIRIES

Communications regarding direct stock purchases, dividends,

lost stock certificates, direct deposit of dividends, dividend

reinvestment and changes of address should be directed to

Shareholder Services, Computershare Investor Services (see

contact information below).

STOCKHOLDER SERVICES

Computershare Investor Services j
P.O. Box 30170

College Station, TX 77842-3170 j
312.360.5386 J
www.computershare.com,/investor ^
Online Inquiries: ^
https://www-us.computershare.com/lnvestor/contact

TRADING INFORMATION

Our common stock is listed on the NYSE, trading under the

symbol AJG. The following table sets forth the information as

to the price range of our common stock for the two-year period

ending December 31, 2013, and the dividends declared per

common share for the same period. The table reflects the range

of high and low sales prices per share as reported on the NYSE

composite listing.

QUARTERLY PERIODS

High Low

Dividends Declared

Per Common Share

$41.31 $34.97 $0.35

$45.87 $40.51 $0.35

$45.89 $41.11 $0.35

$48.49 $43.57 $0.35

First $36.33 $32.01 $0.34

Second $38.24 $33.75 $0.34

Third $37.56 $34.46 $0.34 , ;

Fourth $36.99 $34(20 $0.34

FINANCIAL INFORMATION REQUESTS

Any stockholder wishing to obtain a copy of our Annual

Report and Form 10-K may do so without charge by writing

to the Corporate Secretary at the address listed on the back

cover. These documents are also available on our website at

www.ajg.com.

COMPARATIVE PERFORMANCE GRAPH

The following graph demonstrates a five-year comparison of cumulative total returns for our company, the S&P 500 and a Peer

Group consisting of Arthur J. Gallagher & Co.; Aon pIc; Marsh & McLennan Companies, Inc.; Willis Group Holdings Ltd.; and
Brown & Brown, Inc. The chart shows the performance of $100 Invested in our company, the S&P 500 and the Peer Group on

December 31, 2008, with dividend reinvestment.

Comparison of 5-Year Cumulative Total Return Assumes Initial Investment of $10Q;

December 2013

—♦ Arthur J. Gallagher & Co. ■ Peer Group ---■ S&P 500 Index - Total Returns



INTERNATIONAL CORRESPONDENT BROKERS
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Dubai
QatarBahamas Kyrgyzstan

Ecuador
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Arthur J. Gallagher & Co.

GLOBAL HEADQUARTERS

The Gallrigher Centre

Two Pierce Place

Itasca, IL 60143-3141

630 773 3800

www.ajg.com



Fort Bend County, Texas

9.3.4 Functions and location of your nearest regional office to Fort Bend County.

Gallagher Houston office: Houston is headquarters for Gallagher South Central Region.

Office Location:

1900 West Loop South, Suite 1600
Houston, TX 77027

We also have the following offices in the Houston Area

Gallagher Benefits & Human Resource Consulting
245 Commerce Green Blvd.

Sugar Land, TX 77478

Gallagher Insurance
8511 South Sam Houston Pkwy
Houston, TX 77075

Gallagher Insurance
12621 Featherwood Dr., Suite 300

Houston, TX 77034

Gallagher Insurance- Health Care Solutions
14550 Torey Chase Blvd., Suite 410
Houston, TX 77014

Gallagher/Risk Placement Services
1155 Dairy Ashford Rd., Suite 850
Houston, TX 77079

Gallagher-Bassett Claims Administrators
5116 Bissonnet

Houston, TX 77401

All of the above offices could assist in the event of any urgent matter.

Gallagher Dallas is the office that serves our Texas Public Entity clients and Fort Bend County. Our Public Entity
office is located at:

5420 LBJ Frwy., Suite 400
Dallas, TX 75240



Fort Bend County, Texas

9.3.5 Anticipated growth of your organization including expansion of the client base and acquisitions.
Include organizational chart.

Gallagher Corporation continues to expand both domestically and internationally. This past year, Gallagher acquired:

Cowles & Connell based in Brewster, New York

Minvielle & Chastanet Insurance Brokers in the eastern Caribbean

Trip Mate, Inc. based in Kansas City,

Denman Consulting Services in Denver, CO

Insurance Point, LLC in St. Charles, IL

Baker Tilly's Employee Benefits Solutions, UK

Foundation Strategies, Inc. in Katy, TX

Noraxis Capital Corporation, Canada

The Plus Companies, Inc. Bridgewater, New Jersey.

Tri-State General of Salisbury, Maryland.

MGA Insurance Group ,Lakewood Ranch, Florida

Heritage Insurance Management Limited (Heritage), St Peter Port, Guernsey

Sunderland Insurance Services, Inc. in Walnut Creek, California

Shilling Limited (Shilling) in Liss, Hamphire , England

American Wholesalers Underwriting, Ltd, Stamford, Connecticut.

Wesfarmers Insurance Brokerage ,Australia, United Kingdom, New Zealand

Mike Henry Insurance Brokers Limited (MHIB) Auckland, New Zealand

Oval Group of Companies ("Oval"),UK

Spataro Insurance Agency, Inc. Burnt Hills, New York

L&R Benefits, LLC Windsor, Connecticut.

Tudor Risk Services, LLC, Wobum, Massachusetts

JAO & Partners, Lima, Peru

-J CJ,dlaBherR..kNW..T«nl.Se;v.ce0..c
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Fort Bend County, Texas

Arthur J. Gallagher & Co. - Functional Organization

Board of Directors Committees of the Board

Chairman, Pr

and Ci:(

J. Patrick Galia

Ciiillaflier liaiselt
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ScoU Hudson

P/C Services
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• All Benefit
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Audit

Compensation
Nominating/Govemance

I-cgel
Walt Hay

Brukeragv
Service* Division
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> Australia

> Singapore
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I
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Auditing
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CIS
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Tax
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> Investments
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Fort Bend County, Texas

9.3.6 Any conflicts of interest that may affect the County's potential selection of or entering into an
agreement with, your organization, i.e. your organization currently holds an agreement with the
County for other services, a relative of any employee, if the Respondent is a member of the selection
committee, etc.

We do not believe Gallagher or any team members assigned to your account have a conflict of interest that would
preclude them from working with the Fort Bend County, Texas.

9.3.7 A description of the firm's resources that would be committed to the contract demonstrating that the
firm has the capacity to meet the contract obligations

As one of the world's largest brokers, Gallagher delivers a full range of insurance and risk management products and
services, including traditional and loss-sensitive coverages. What distinguishes the services performed by Gallagher
and our competitors are as follows:

1. Gallagher is the largest public entity broker and our commitment to this market sector goes back to our
founding of 1924. Nationally, we provide services to over four thousand (4,000) municipalities
encompassing over 500,000 employees and $30 billion in property values. We have a corporate
commitment to this market segment and our expanding client list, market relationships and personnel reflect
that commitment. We represent many public and private schools, colleges and universities.

2. We know and understand the Texas Tort Claims Act. Our understanding of the Texas Tort Claims Act help
keep our clients' liability costs down as we educate potential insurance companies quoting coverages for our
clients.

3. The other factor that distinguishes Gallagher from any of its competitors is the many resources we offer and
Fort Bend County, as our client has access to, including:

Arthur J. Gallagher Risk Maitagement Services, Inc.
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Fort Bend County, Texas

Retail Claims Management
Property/Casualty property/casualty third-party administrator helps clients reduce their exposures to risk
Brokerage and the steep costs that can go with them.

Claims Services

An important component of our core brokerage service is claims advocacy. We have in-
house claims staff with extensive experience across all lines of coverage and industries.
Our clients receive unlimited on-demand access to our claims professionals. With 16
available advocates in the South Central Region and over 100 across the country, we are
well equipped to provide service to our clients at a level well beyond the standard scope of
broker claims support.

From a Property standpoint, we are prepared to assist you with a catastrophic event at a
wind-exposed location, a large scale fire or a complicated Business Interruption
calculation. We have selected Fort Bend County's claim experts who match these needs
and bring years of experience in complex litigation, casualty issues and property nuances.

Claims

reported to
AJG

acknowledge
receipt to

client.

Monitor litigations
to conclusion,
keeping client

informed

\
Coordinate any potential

resolution activities

including mediations and
arbitrations

Perform initial
evaluation of

Claim - report
to appropriate

carriers &

follow up for
claim numbers
and adjusters
contact info.

\
Coordinate

information with

clientTollow-up for
coverage positions &
damages report.

Coordinate

initial steps
in defense of
claim (i.e.
assignment
of counsel, if
necessary)

i
Review coverage

positions for
accuracy &

congruency with
our initial

analysis
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Fort Bend County, Texas

Retail

Property/Casualty
Brokerage

Our key claims services we will provide to Fort Bend County include:

o Claims Advocacy and Consulting - Our role as advocate is to ensure that
you receive the highest level of service from your vendors and that
coverage is interpreted in your best interest by your insurers. We are
available to address your coverage questions as they arise and to
aggressively advocate all coverage issues on behalf of Fort Bend County.

o Workers Compensation Reserve Audit - An alarming percentage of
employers are paying inflated workers compensation premiums due to
inaccurate experience ratings. When reserves are too high, the carrier will
raise premiums to compensate for what they believe is a riskier account.
Determining the correct amount needed for each claim file is a
combination of knowledge and experience. Our workers compensation
audit team has the experience and expertise to properly review Fort Bend
County's open workers compensation claims for accurate reserving.

o On an annual basis we will conduct your reserve audit with the focus on
opportunities to appropriately reduce reserve and ultimate exposure. We
will ensure that it is completed in a timely manner so that any reduction
will impact your next annual premium.

o Claims Triage and Reporting - We will provide triage and claim
reporting to your carriers on complex claims. In our triage we assess the
details of a claim and set expectations with the carrier adjusters.

o Loss Analysis and Trending - We have the necessary tools and
resources to conduct an in-depth analysis of Fort Bend County's claim
data. After review of your losses, we will develop a trending report
pointing to opportunities for improvement in your claims management
process and focus for loss control initiatives.

o Claim Reviews - Regularly scheduled claim reviews provide a framework for
driving claims to proper and timely conclusion. We will schedule and facilitate
the reviews with Fort Bend County and your carrier based on your frequency of
claims. Our advocates will actively participate in the claim review providing
value-added insight.

.Arthur J O.JInsncr Risk nenL
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Fort Bend County, Texas

Retail

Property/Casualty
Brokerage

Loss Recovery, Negotiation and Dispute Resolution

Following a loss, Gallagher coordinates with Fort Bend County, its general adjuster,
and insurers to facilitate a prompt response to the event. At this stage, we work with
your team to engage the pre-loss plan including coordination of insurers, claims staff,
and contractors. These services include, but aren't in any way limited to:

o On-site claims presence to inspect property and extent of loss

o Assist in recommendations with Fort Bend County program participants and
remediation experts of ways to preserve assets

o Coordinate initial insurer meetings along with coordinating general adjusters

A successful claim negotiation is a consensus-building process, which begins at the
date of loss. When properly carried out, the process is a combination of decision-
making, communication and, most importantly, negotiation. A well-prepared claim
presents Fort Bend County's case strongly, and establishes your perspective at the
outset. Realistic goals, the application of past lessons learned, and the commitment to
act constructively in controlling the process are the keys to effective claims
management.

Training & Claims Resources

Gallagher offers Fort Bend County periodic seminars, online webinars, publications
and on-site training available for your team to enhance the effectiveness of your
current claims management practices. Additionally, we hold an annual claims meeting
including Fort Bend County's coordinating adjuster and insurers to help improve the
claims management process. A few samples of recent publications are displayed
below:

G,
Fiittia Qito Amraiau
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Fort Bend County, Texas

Retail Loss Control Services

Proporty/Casualty Gallagher views loss control as an essential part of our service to Fort Bend
Brokerage County. Troy Guidry in our Houston, TX office will lead the loss control

effort for Fort Bend County. In fact, Troy was part of our group when we
surveyed the land fill. Troy is scheduled to survey Gordon Ranch as well.

Below are a number of items our clients have found helpful over the years.

•  Carrier Support - We will help you coordinate carrier service plans and
timely delivery of loss control efforts to reduce your risk.

•  Risk Assessment - Vital to any organization, we will work with you to
identify risk, implement solutions and train your staff.

•  Safety Program Evaluation - When Fort Bend County evolves or new
regulations go into effect, we can help identify changes to your safety
programs to keep you up to date.

•  Loss Source Analysis - We can evaluate trends on injury/crash types,
locations, and other factors that can lead Fort Bend County to opportunities to
prevent future recurrence.

•  Regulatory/Industry Support — It is important to communicate information
pertaining to Fort Bend County that can affect your business, such as
OSHA/DOT considerations and industry best practices.

See following page for detailed list ofservices.

14



Fort Bend County, Texas

cAoJJ

Carrier Supp-ort

We will be your idvocite for toss coBtiol services. We an set up
prospect evdusttons, coordinate sarice pkni end timely delivery
of Loss Coattol efforts to reduce your risk.

• Cootdliiat* Loss Control Inspections

• Supervise orrier Loss Control acdvltira

• Review carrier lecammendadons

• Negotiate alternatives where appRcabie

• Assist In drafting responses to carrier

• Identify training offered by order

• Attend loss controi servke presentarlcmi

• Assist in response to dsitni

• Renewal/stewardsfaip meetingti

Risk Assessment

Risk Assessment is vital to any or^mkation to identify dsk and
impilement control measures. At Aitbur J. Catkgher H Co., we
will wotk with you to identify ddt, Implemmt solutians and train
your staff on bow they can identify ride.

• Loss Control Ihog^am assesment

• Site inspections

• Behavior observation review

• Identify gaps in safely program

• [njuiy/indiknt tovestigation

Safety Program Evaluation

A good safety program is one that Is In constant use. When the
company changes or new regrilatiaiis go into effect, we on help
to identify changes that need to be made m keep your safety
program up to date.

• New hire orientation review

• Hainlng program evaluatliHi

• Safety progyim review

• Identify gaps and make recommeiKlations

• Return-to-wtirk evaluatitm

Loss Source Analysis

In ord^ to identify hazards, a review cf poK tosses can help to
identify hidden erxposurea We can evalnate trends on Injiny/crash
types, tootions, and otho- factora that can Identify opparttmMet
to {HBvent reoccurrence.

• CoorcRnate order anaiysis

• Loss trmding presentations

• Loss pivot table presentation

• Benchmarking

• Root oiae analysis

Regulalory.'lndustfy Suppoit

Staying up to date with the latest regulatory or industry
best practices is a fidi-tinM }<fo. We beReve It is Important to
communiote infotmatton that pertains to our clients that can
affect droir business.

• OSHA/DOT tegulationj

• Industty Best Practices

© 2013 Arthur J. Gailagfter & Co. Alt rights reserved.

QA20U^&SI>R,ciASCLlj!>iCaDtnlStcTkxiti>dd

* Arthur J. Gdlagher u Co.
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Fort Bend County, Texas

Aviation
AIS Gallagher is one of the largest aviation insurance brokerage and risk management
consulting firms in the United States.

Our clients cover the spectrum of aviation including:

Corporate aircraft and fleets

major and regional airlines

aircraft manufacturing

airport authorities

public entity fleets: helicopters drones, county airports

EMS (emergency medical evacuation) helicopters

charter operations

virtually any other aviation operation

We have extensive experience in all areas of aviation insurance and supporting property and
casualty lines (including workers' compensation) specially tailored to the industry. We
maintain a global reach capability in over 120 countries and have direct access to the
London and other European aviation markets through our team members at AJG (U.K.)
Limited. Come fly with Gallagher Aviation!

16



Fort Bend Coiintv, Texas

Gallagher
Energy:

Power & Utilities

Gallagher Energy - Power & Utilities

This group is available to consult on exposures related to Fort Bend County's land fill.
Richard Rogers attended the recent meeting we had discussing methane production by a
third party.

Industry Specialists within Gallagher Energy

Operates out of Oklahoma City and provides the
following professional services to our clients:

•  Risk Management

•  Insurance Placement

•  Engineering

•  Underwriting

•  Legal

•  Claims

fi

*1

75,000 + MWs of power generation
insured

Over 300 worldwide energy projects.

Clients ranging from large multinational
companies to single
location independent
power producers.

Appraisal
Services

Appraisal services have been utilized by the Fort Bend County. The objectives of Gallagher
Bassetf s Appraisal Services are to help clients:

Ascertain the replacement value of its assets, maintain the proper level of insurance
coverage to protect its assets, and support the claims process so that the greatest possible
value is received. Gallagher will continue to make these services available at reduced rates
of $250 per building.

17



Fort Bend Couiitv, Texas

Wholesale

Property/
Casualty
Brokerage

Our wholesale teams bring three critical assets to every insurance transaction—a broad base
of strong market relationships for every line of business, a skilled team of first-class experts,
and an unmatched dedication to service.

Alternative Risk

Transfer

Our alternative risk specialists specialize in the development of group, association and
single parent captives, providing comprehensive services in many of the top domiciles,
including Bermuda, Cayman, Vermont and Washington, D.C

International

Brokerage
Services

Gallagher has operations in 18 countries and offers client-service capabilities in more than
140 countries around the world.

Ariliur J. Gallagher itisk Management Services, Inc.
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Fort Bend County, Texas

Unique Services
and Additional

Value

Tailored solutions include:

•  A thorough understanding of the Texas Tort Claims Act

•  Contract reviews for Fort Bend County- daily basis. Contracts have included:

o Volunteer Workers

o Volunteer Minors/Tabaco Decoy Agreement

o Indemnification Agreements

o Recommended insurance requirements- minimum limits, and higher limits on
hazardous work or services

o Insurance requirements-small business

o Insurance requirements- movers

o Workers Compensation requirements vs. one owner firms

o Landfill Risk Transfer Recommendations

o University of Houston Library Agreement

o Adopt a Road

o Homeowner Association Contracts- Law Enforcement

o Mutual Service Agreements with other surrounding governments including
Missouri City

o Medical Professional (Oak Bend Medical)

o Cyber risk insurance requirements for certain vendors having access to Fort Bend's
information and/or information systems

o Lease of Premises insurance requirements

o Many many others.

• Gallagher's commitment to the Public Entity Sector by our ability to offer numerous
resources to assist our clients with energy exposures and pollution exposures.

• Exposures relating to Fort Bend County ~ most recently consulted on the land fill
exposures related to third party production of methane gas on Fort Bend County's
landfill.

• Gallagher Public Sector Network is comprised of over 7,000 professionals to provide
answered to client questions and propose solutions for unique exposures common to
government entities.

Ailhur J. Golla^er Risk Management Services, Inc.

19



Fort Bend County, Texas

9.3.8 Certificate of Insurance: Submit a copy of your most current Certificate of Insurance showing
coverage at or above those described in Section 4.0.

Memoranduii) of Insurance Date

10/01/13

This Memorandum is issued as a matter of information only to authorized viewers for their internal use only
and confers no rights upon any viewer of Memorandum. This Memorandum does not antend, extend or
alter the coverage described below. Copyright 2(X)5 Aitlmr .1. Gallagher Risk Management Seiviccs. inc.
Arthur J, Gallagher Risk Management Services, Inc. ("Gallagher") grants permission (o you to view, copy,
print and distribute tite information found on this Site provided that the above copyright notice appears on
all copies, that use is internal to you or for per.sonal noiKonimercial informational puipo.ses only, and that
no modification is made to any materials. Any modification, use, reproduction or dislrlbulion of this Site or
its contents must be first approved by Gallagher in witing. You will not suffer or pcnnit any unauthorized
use of any Gallaglier frademark, seivice mark or it^o. This Site and its contents, including but not iimited
to text, graphics, image,s, software, copyrights, trademarks, service marks, logos, and brand names
("Content"), are protected under both United States and foreign laws, and Gallagher or its affiliated entities
retain all right, title and interest in and to the Content, all copies ihereot and all copyrights and other
proprietary rights (heiein. ITie intbrmation contained herein is as the date referred to above. Arthur J.
Gaiiaeher Risk Manaccment Services. Inc. shall be under no obligation to update such information.

Producer

Artlinr J. Gallagher Risk Management
Services, Inc.

Two Fierce Place

Itasca, IL 60143

Companies AffordingCoverage

Co. A ARCH INS CO (A+ XV)

Co. B COMMERCE &

INDUSTRY INS CO (A XV)

Insured

Arthur J. Gallagher & Co. and its
subsidiaries

The Gallagher Centre
Two Pierce Place

Ita.sca, IL 60143

Co. C LIBERTY MUT FIRE INS

CO (A XV)

Co. D LEXINGTON INS CO (A
XV) & XL SPEaALTV INS CO (A
XV)

Co. E FEDERAL INSURANCE

CO (A++ XV)

Coveraees

The policies of insurance listed below have been Issued to the insured named above for the policy
period indicated, notwithstanding any requirement, term or condition of any contract or other
document with respect to which this memorandum may be Issued by or may pertain, the insurance
afforded by the policies described herein is subject to ail the terms, exclusions and conditions of
such irolicies. Limits shown may have been reduced by paid claims.

CO
LT

R

TYPE OF

INSURANCE

POUCY L

NUMBER

POLICY

El'TTSCnV

E DATE

POLICY

KXPIRATIO

■, NDATE :

LIMITS
LIMI IS IN USO

UNLESS OTHERWISE
INDICATED

A General
Liability
Commercial
General
Liability
Occurrence
Per location
Aggregate

10/01/13 10/01/14 General
ARgregate

3,000,000

Products -
Comp/ Op
Agg

3,000,000

Personal
and ADV
Iniury

1,000,000

Each
Occurrenc
e

1,000,000

l,allflgh.rR.skM^uge.nen!Serv..eOnc

20



Fort Bend County, Texas

Damage to
Rented

Premises

(Ea
occurrence

100,000

A Automobile

Liability
Any Auto

10/01/13

10/01/13

10/01/14

10/01/14

Combined

Single
Limit

2,000,000

Bodily
Injury (per
person)

Bodily
Injury (per
accident)

B Excess/Wmbrel

la Liability
Retention:

$10,000

10/01/13 10/01/14 Each

Occurrenc

e

25,000,000

Aggregate 25,000,000

A Workers'

Compensation
/ Employers
Liability

10/01/13 10/01/14 Workers

Coinp
Limits

Statutory

EL Eacii

Accident

1,000,000

EL

Disease -

Policy
Limit

1,000,000

EL

Disease -

Each

Employee

1,000,000

C Property 10/01/13 10/01/14 Blanket

Bidg & PP

10,000,000

E Crime/Fidelity
(Employee
Dishonestvl

09/01/13 09/01/14 Single
Limit

15,000,000

D Errors &

Omissions

(Claims Made)

09/01/13 09/01/14 Each

WrongtUI
Act

20,000,000

Aggregate 20,000,000

DescrIption of Operations / Other Information:

The Memorandum of Insurance serves solely to list insurance policies, limits and dates of coverage. Any
modifications hereto arc not authorized.

,.iur J G<dl=ghLT R.sk Ma,.ai«menL borv.cc. Inc
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Fort Bend County, Texas

M-
Additional Information

LIABILITY INSURANCE

As respects GENERAL LIABILITY POLICY

ADDITIONAL INSURED-DESIGNATED PERSONS OR ORGANIZATIONS";
This policy includes as an insured any person or organization for whom the insured has
agreed under contract or other agreement to provide coverage prior to a loss, but only
with respect to liability arising out of the Named Insured's operations or premises
owned by or rented to the Named Insured, subject to exclusions as per form
00 GL0596 00 04 10.

BLANKET ADDITIONAL INSURED

SECTION II - WHO IS AN INSURED is amended to include as an additional insured the person or
organization who is required under a written contract with you to be included as an insured under this
policy but only with respect to liability arising out of your operations or premises owned by or rented to
you per form # 00 GL0596 GO 04 10,

♦Includes all lessors

ilL
THIS ENDORSEMENT CHANGES THE POLICY. PLEASE READ IT CAREFULLY.

ADDITIONAL INSURED - MANAGERS OR LESSORS OF
PREMISES

This endorsement Fonn # CO 20 II 04 13 modifies insurance provided under the following:

COMMERCIAL GENERAL LIABILITY COVERAGE PART

SCHEDULE

1. Designation of Premises (Part Leased to You): ANY PREMISES OR PART THEREOF LEASED 10 YOU.
2. Name of Person or Organization (Additional Insured): ANY AND ALL PERSONS OR ORGANIZA HONS

CONTRACTUALLY REQUIRING ADDITIONAL INSURED STATUS AS THE MANAGER OR
LESSOR OF PREMISES TO YOU.

3. Additioiinl l^remiiim: INCLUDED

(If no entry appears above, the information rcquiicd to complete this endorsement wili be shown In the Declarations
as applicable to this endorsement.)

WHO IS AN INSURED (Section II) is amended to include as an insured the person or organization shown in the
Sclredule but only with respect to liability nifsing out of the ownership, mnlnlenance or use of tliat part of llie
premises leased to you and shown in the Schedule and .subject to the foliovt'ing additional exclusions:

Uiis insurance does not apply to:
1. Any "occurrence" which lakes place after you cease to be a tenant in that premises.
2, Structural allerations, new construclion or demolition operations performed by or on behalf of the person or

organization shown in the Schcdnic.

iCL
WAIVER OF TRANSFER OF RIGHTS OF RECOVERY AGAINST OTHERS TO US
We waive any right of recovery we may have against the person or organization where required
by written contract because of payments we make for Injury or damage arising out of your
ongoing operations or "your work" done under a contract with that person or organization and
included in the "products-completed operations hazard". This waiver applies where required by
written contract.

As respects PROPERTY policy number

This policy Insures against "All Risks" of physical loss or damage, except as excluded, to
covered property while on Described Premises, provided such physical loss or damage occurs
during the term of this policy. Coverage is subject to policy deductibles, terms, conditions and
exclusions.
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Fort Bend County, Texas

9.3.9 Provide a list of all current markets available to the Broker or Broker's firm and the lines of coverage
that you currently handle.

PROPRIETARY INFORMATION: Gallagher represents every major insurer in the United States and
throughout the world. Sec representative list of both domestic and international carriers below :

Travelers Group

American International Group

Zuricti Financial Services Ltd

Liberty Mutual Insurance Companies

Chubb Group of Insurance Companies

The ACE Group of Companies

The Hartford Insurance Group

Nationwide Group

Old Republic Insurance Group

Allianz Group

CNA Insurance Companies

W. R. Berkley Group

Berkshire Hathaway Insurance Group

Great American Property and Casualty
Insurance Group

Tokio Marine US Group

Arch Insurance Group

FM Global Group

Alleghany Insurance Holdings

UnitedHealth Group

Munich-American Holding Corporation

Markel Corporation Group

White Mountains Insurance Group

XL Group Ltd.

AXIS Capital Holdings Limited

Fairfax Financial Holdings Limited

C.V. Starr & Company Inc

Argo Group

SPARTA Insurance Holdings, Inc.

Safety National Group

The Cincinnati Insurance Companies

Ironshore Insurance Group

ISMIE Mutual Group

The Hanover Insurance Group Property
and Casualty Companies

Allied World Assurance Group

United Educators Insurance, a Reciprocal
Risk Retention Group

Swiss Reinsurance Company Limited

ProMutual Group

ProAssurance Group

Accident Fund Group

Everest Re Group Ltd

Selective Insurance Group

HCC Insurance Group

QBE Insurance Group Limited

EMC Insurance Companies

Texas Mutual Insurance Company

Doctors Company Insurance Group

The NORCAL Group

Navigators Insurance Group

Alterra Capital Holdings Limited

Blue Cross I Blue Shield

Church Mutual Insurance Company

Westfield Group

Assurant Insurance Group

Beazley Group

ICW Group

Aegis Security Insurance Group

Catlin Group Limited

AmTrust Financial Group

RLI Group

Century Holding Company, Inc.

HIscox Insurance Group

Louisiana Workers' Compensation
Corporation

ACUITY, A Mutual Insurance Company

lAT Insurance Group

Signal Mutual Indemnity Assn Ltd

Canal Group

Amerisafe Insurance Group

Progressive Insurance Group
The North of England Protecting and
Indemnity Association Limited

The Gray Insurance Group

Aspen Insurance Holdings Limited

PA School BOS Assoc

MS&AD US Insurance Group

Employers Insurance Group

United Fire & Casualty Group

The MLMIC Group

MDAdvantage Holdings, Inc

State Compensation Insurance Fund of
California

Allstate Insurance Group

Torus Insurance Holdings Limited

Applied Medico-Legal Solutions Risk
Retention Group, Inc.

Physicians' Reciprocal Insurers

BrIckStreet Mutual Insurance Company

Franklin Holdings Group

State Auto Insurance Companies

Assuranceforenlngen SKULD (Gjensidig)

LUBA Mutual Holding Company

Sentry Insurance Group

Western World Insurance Group

Endurance Specialty Group

COUNTRY Financial

FCCI Insurance Group

Pinnacol Assurance Company

Fidelity National Group

Companion Property and Casualty Group

United States Aircraft Insurance Group

Tower Group Companies

Manitoba Public Insurance

United America Indemnity Group
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Fort Bend County, Texas

Gallagher is a full service Property & Casualty, Surety, and Employee Benefits Broker/ Consultants. Lines of
Coverage include:

General Liability

Products Liability

Contractual Liability

Warranty/Representation

Reputational Risk

Cyber/Internet

Personal Injury

Umbrella Liability

Excess Liability

Property

Inland Marine

Ocean Marine

Watercraft

Cargo & Other Transit

Equipment Breakdown

Builders Risks

Auto

Workers Compensation

•  Non-subscriber

/Occupational Injury

•  Crime

•  Bonds

Management Liabilities:

Directors & Officers

Employment Practices

Fiduciary Liability

Workers Compensation

Aviation

Environmental/Pollution

Professional Liability/Errors
& Omissions all types

o  Law Enforcement

o Notary o Public Officials

o License o Medical

o Performance o Contractors/Design/Build

o Bid o Lawyers

o Construction o Accountants

o Payment o Educators

o Misc/others o Technology

o Credit o Other Misc Professions

Life

Group Health

Vision

Long Term Care

Dental

Financial
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Fort Bend Coimty,

PROPRIETARY INFORMATION: Gallagher represents everj' ma jor insurer in the United States and
throughout the world. See on the following pages a representative list of both domestic and international
carriers with Premium Volume:

9.3.9 Carriers & Premium Volume
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PROPRIETARY INFORMATION

Far Year«: 2013 And Months: January, Febfuary, Mardi, April, Muy, >tnp, July, August, SejHen^, Octd>er, Novernber, Deaanber
Region: l&D - Fiw«Ja ReglOf^. BSD WomwHon Tetlwic^ogy, BSD - Martagement, BSD - Midwest Region, IKD - Nordt Cwtinl 833 -

Northeastern Reglwi, - S<Krth Cw^a! Regioi, K33 - Scwtiieasl Region, BSD - Wt»tern Region Brands
Product Une Type: Contmerdal, Persor«^ Biii T¥pa:{ No M ), Agency Bili, Direct SH, Uenhoider tai. Unmapped Bdi Type
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PROPRIETARY INFORMATION

For Years: IQli And MonUis: Fehniary, Mwrh, Apr,}, May, June, JUy. August, September, Oct<^, Noven^, Decernber
Region: BS5 - Florida R^on, KO - Information Tochi^dogy, BSD • Management, - Midwest Region, 8a> • Nonli Centra R^jsai, BSD -

Noidte^tem Region, tSD - Jkiutn Cwrtral Region, BSD - Souttwiast Reylist, BSD Western Re^w BratKlu /Ml
Product Ltfwi Type: CommBrdal, Pwsomtf WH Typ«:( No BW ), Agency StI, Djr«t Bill, lienhtrfder Bi8, Unrriapped Sll Type
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Fort Bend County, Texas

PROPRIETARY INFORMATION

For Years: 2013 And Months: January, t'ebfu^wy, March. April, May, July, Augast, Sppt«nber, Octoter, Noven^ier, December
Region: - Florida Region, BSD - Irrformation Tectvioloqy, BSD - Region, BSD - N<»th Cerrtriy Re^oo, K® -

Nwtfieastem R^ion, BSJ - South Cer^l BSD - Southeast Region, BSD - Western Re^on Branch: All
Product Une Type: Commerdai, I^rs<Mial Bill Type:{ No M T-^ >, Agercy C^rect Bill, Uenhold^ Urunap^ ̂  Type
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PROPRIETARY INFORMATION

For Years: 2013 And Months: Jwwary, Februar/, March, Api^, May, 3nne, July, August, Septefrt?®", October. Ncivemoer, tjwcenber
Region: BS> - Morlda Regioo, BSD - Irrfc^rration Techndc^, BSD - Haoageinenl, BSD - Midwest Rec^, BSD - North C»«ral R«^on, BSD -

Northeastern R^iorv - SoiAh Ca^lrai Region, BSD - Soii)\eas^ R«gian, BSD - W^em Region Brandh: Wt
Product Una Type: Conimerdal, Pwson^ BUI Type:{ No Bi Type >, Agency 818, Direct Kfl, liwihcAier Bifi, Unmapi^ ̂  Type
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Fort Bend County, Texas

PROPRIETARY INFORMATION

For Yean;: 2013 And Mwths: Dauiafy, Marcli, AtJrH, May, }un«, July, /U^ust, Septen-tbcr, OiMser, Noverr^w, D«c«flt>er
Region: BSD - Fiortda Region, BSD - Informsbon TecNwIogy, BSD - Hanagemiwt, - MWwbsI Rogion, BSD - North Onhal Region, Ba> •

NortlMHkKtem Region, BSD - South Centrst Region, BSO - ̂ Kdheast Region, BSD - Western Region Branch: Aii
Product Una Type: Ccrnvnert^, Peisonai BUiType:{ No B^i Type), Agency Bili. (%ect Btii, Ui^ilxikia-BW, Ihunnfjped Si Type
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PROPRIETARY INFORMATION

For Years: 2Ci3 And Months: January, Ftjbfuary, Warch, A|>nl. May, June, July, AuQust, September, Octc^, Noventber, Decerrtber
Region: BSD - FlOfkia BSD - IfifoTnation Technotogy, BSD - ManagemeiU, 8S0 - Midwest Region, BSD North Cx-ntraf Region, ̂  -

N(»tfteasoefn Region, BSD - Centra} Rc^gion, BSD ■ Soutlreast Regk«), ffi>D • WRstem BrarKht All
Product line Type: Commwtial, Person^ Bill lVp8:< No Ty|»), Agency &II, Dtfect Bfll. Lienhdder M, UnmappcKl SI! Type
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Fort Bend County, Texas

PROPRIETARY INFORMATION

For Years: 2013 And Months: January', Febfuaiy, MaixSi, ̂ 1, M<iy, Jwvj, July, Auyust, September, October, November, December
Regicm: - Florida RegtOft, BSD - Informatlw VechrtcAjgy, BSD - Management, BSD - Midwest Region, BSD - NwV« Cisitral Regtoo, BSD -

NatOiea^eni BSD ■ South Caitral Region, 6^ • Southeast Regton, BSD - We^em Re^on Branch: AH
Pitiduct Una Type: Commerdid, Person^ Biii TVpe:{ No Type }, Agency Ka, Direct Sll, Lienholder BiH, Unmapped ̂
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PROPRIETARY INFORMATION

For Years: 2Ql3 And MonUrs: Jaiwaty, February, H<KCh, Apr#, May, Jtme, Ajly, August, Septwnijer, October, November, Dewmber
Resion: BSD - Roridri Regton, BSD - toformafjor) T«tinE#ogy, BSD - M^gement, BSD • Midwest Region, BSD - Ncsth Central Region, BSD -

Nortbeastem R^ion, BSD - South Centra! £6D - Southeast Regloi, BSD - WesU-tr: Branch; All
Product Une Type: Ccwmerditi, Persr^^ Bill T¥pe:{ No aa }, Agency B#l, Direct RB, I leiholder BI8, Unmaived Klf Type
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PROPRIETARY INFORMATION

Fw Yaars: 2013 And Montlts; January, Febi\»arv, Maxh, ̂nl, May. Jmvj, >u!y> August, Octc^JCT, Noverrt>er, December
Region: • Florida Regkxi, BSD - Infamalton I'cchnotogy. BSD - ManaQefnent, 0.*^ - Midwest Region, - North Centrjrf Rer^on, BSD -

Norttssas^ern ftegpon, ̂  - Sarth Central Re^wi, BSD - SiHrftieastt Re^n, BS) - Western Region Branch: M
Product Una Type: Ownmerdai. PenKHtaJ BUI Type:{ No Bin ), Agency S!l, Direa Bai, lier^x^der Kll. Untnapped M Tfpe
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Fort Bend County, Texas

PROPRIETARY INFORMATION

For Yearo: 2Ui J And Months: J<uniafY. Fei>ru<»fy, Ajsra, May, June, JuJy, Augirel, September, (Mober, Noveniber, December
Regitm: BSD - Florida Region, - Infofmaticm Tediiwlogy, BSD - Mdnageinent, BSD - MtdWest Region, BSD - Coitrai Regiai, KD -

Northea^em Re^on, BSD - SoiAh Central Region, BSD • Southeast Region, KU • Western Regk»i Branch: Afl
Frodudt Uao Type: Commerdal, Pt^son^ BUI Type:{ No Btii Ty^ ), Ag»KY Bill, [i^isct Bill, Lienholder BIS, Unma;H«d Type

HMUiCmSevtet
CopcNalaKt GroMp

OeKeqra Qoup

AS(M(i HoliMaf

Rttt Ametiam OKporaUon
froonty CaiwKir
Co»^Mni«s

Tt«»n CorpwMkxi

l(UU'»oc«

war yiMr

T" j i
trawarVMr

SymeeaLtfeO(«up

HAPfHf SA

]

LlJ

Onip

anriU-AoSftcil a Aatx.

Inc.

biMhr % OmHlr
GfOUp

nagsUtS Utsumnrii Mc.

HiM Imursnc* Cwnptny

Mvkan Haraw kaunncc i

South W«a«n !•».<>(««> :

} Ann«>^ft Conbactm
I lncur«ic« Group

lfl)u)«a wois«n
rund

Rain are Kra Irauram

Scrvlc*. {AC

HCCSuetyOoup I

UnnAmRVa Cmup

Amtriciin Ndmtce wrap :

(MIT) ComraNH !

kHco imurattct: Stxvlca^ |

I HwtfMuii fttMOtl
I Group

U9«MON>wWw«»ino«

Ccco^nr

GEClpMSvvknGrwp

6?,37® 0 1 67,370 2141S 6 1 2141S blA355) (6UI» i

UAJXS1 \ fi iMJKff »9,7SS 9 i 1!^7SS (1»432) (894*);

»4Jt} 0 mm 19,721 0 : 19.771 j (264,491) (93 l«) i

7S7 0 TV ■ t7J»2 • 1 17,962 16,765 2^7%

u.m 0 i t],7»S i 16,763 9 1 1A76) 4.965 42.1% :

uw 0 5.2S6 i6,>72 • .. "j.. 1X116 211J% !

e, 0 9 ; 11.946 9 \
\

: 134« /O i

i 0 34,2*3 i 12400 9 ! U,S0O 1 {1X783> (48,516) 1

0! 0 ">1 12,169 9 1 1X169 : tXM» /»?

0 : 0 9] tt,3>4 9 ! 11^ i 1X314 /9 j

» 2%»i i 1^693 9 1 10403 i (61«6) i
1

I30.H3 3,493,357 < 10409 9| lASGC j {34S4.7S7) a»7*)

7,SU> 0 7,319 1 9 1 9,692 ; X193 29J46

0 i 7,087 fMT] «i " A405 ! A405 ; SM 7.6%

(s./stj i 0 ^«it) : 7,7S5 j 9 : 7495 : 1X576 Ct34J46}

WM : (!,«») lASii A9>6 : 0 i 6416 i 4.3S6 1774%

; 7,«» iiS7' 44* ; X96S 1 4416 , 5» 24.5%

27J7& : 9 17^ : 4.1S0 9 ; AiS9 ; <1X662} (76.7%)

tflO a 110 : 4^ 19 i 446(2 i 3,992 X167J% '

s.»t» G %M9 1462 9 i 3.462 i dfim ax3*);

tojm 332 ! 10,462 XSSI 9 i 1.561 <xw^) j^9%)

3«0,li5 : 0 380,»1S ; m 9 i 2.m {777464) {91U%} i

« 9 0: wa! 9 i 7,7«: x?w /0

9 : 9 9l 2471 i 0 I 24/1 2,271 19 i
{mm 9 (10435) J 2.153 , 9 1 Xi» 17,698 {m.4%)

9 Uim ■ 2470 0 i 24^ : XS39 {249.9%} !

0 9 OS %0i5 0 i xo^ XOiS t9

»U18 9 WMl# 1 1491 0 1 X»l ' {2«.4in

»l ; 9 »1| 1,447 9 I 1,447 . X056 m.99k

24&2 i 9 3,^ i U*« i 9 i ! {964} (4X0%)

\ 9 1%MS! UIO i 0 i 1,319 0743® (».1%]

«i9,2a i 9 «U13 ̂ 1433 9 ; 1423 . (45X9»} (99!7%)

ais j 9 m I m 9 1 m '■ 777 381^ i
• 1 9 »[ 9S6 9 i m\ 0S6 70 r

m 1 9 42i 1 m 9 i m \ 379 86.4% ,

U!A»{ 9 UMtt Mr » ! mr! (t3<4H) {99S%)

Cwiltis SrTte a Btanta' Sc«M on OMMt ypar rntnfam Tdiii

Aiihur J. Ca^^ft^Risk Maii-yc! tSoivices. il



PROPRIETARY INFORMATION

For Years: 20t 3 And Months: J<Miuary, Fefaru^, March, May, Jurve, July, August, S^embw, October, Novohbei,
Region: - Florida Region, B50 - Irtfwmarion Tedvrd^, BSD - Management, BSD - Midwest Re^on, BSD - Nwth Centrirf Regiai, BSD •

Northeastern F^ioo, I^D - Sooth Central Region, ■ Sarthf^ Region, SS) - We^em Region Brsmdi: ̂
Product Una Type: Commercial, Person^ Bill Type:< No Bill Type }, Agency Ril, CHrect Sll, UenhoWer 8i8, Urwnapi^d Btil Type
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Fort Bend County, Texas

PROPRIETARY INFORMATION

For Yea««; 2013 And Mopths; Jatuiaty, February, March, Apt !l, May, lui«, 3u!y, August, S^esnber, October, Novmtber, Deajfril)fir
Region: BSD - Itorida Regiorc BSD • lnforma«t»i TedKroiogy, BSD - Manag«R<»fit, BSD - Mklvwest RegiCBn, - Nath Central ftegicm, BSD -

Northeastern Region, BSD - SoiAh Central Region, BSD - Southeast Region, BSD - W«tem Region Brandt: ̂
Product Line Type: Ojmmercid, Personal Bill Typc:( No lype ), Agency Bli, Direct B«, UenlwiiJer BS, Ur^rwpped KB Type

r»«ai^fee PrarsutnTout fmt*m r« I Ncrakra Tow

jTiorl I pocKKUna««w«m

Th» Pccfiie^ UtiuUMC*
CoR<iw^{G>o*49oraM> !
tinArid

NWen MutMl
tnsur«n:« C»Hi»ny

ptcenvl ftotHifenU

IflMrance CoRippni'

9Hmd %«vice

Cmo. Inc.

Mam Infiirsnco

OiMdUm IftSMMc* Gkmp

HIP Croup

mXHiAkKp, lac.

CnMd irHvrxu Gmua

LMMCMperrrSoii

AMDirU

tnc

OS OoM Ir^MrSfX*

ftortft Carofevi ifwu»««

mco Irmtnaiw CtwipMy

ABed AiltMrtMlrabars

Xran«r-WitesA Cort^OVy

Onto KiiODruti UNi Group

CG tnmtfir, UC

ArvUttOI

CepiW bwwwM CwiWWV

Ca^M»!cr» GnK4>

I fauMtoHHutueute

4,9«l i d A94Q

IfSrtU > 1«,418

«.?»1 I3,S(« ft4,»2ft

0 1 « 0

w \ « 857

i« j • I9S

0 3,500 3.5eft

inj>f9 • I7^e«

9 (4^ 0,»«

mjm etesr S6ft.»ft7

0 9 ft

B 0

9 1,825 L82I

u»,s» B t.337.53a

92.859 : 8 93^

0 8 a

2J400 8 ixm

r.soo ft 7jm

eaa^ B 610.859

2,«S« ft lis$

}.80« 9 3J64

smii} 2.151 55,325

m 9 MS

u,at B BClSft

2,055 ft 2,855

: 8 106,158

mu3 ft •»482

S$t,M9 191,973 752,542

H46S ft 15,5^

(LW) ft (U53)

ft 351,521

a./A ft 28.725

«,J09 ' ft •5,308

9 ̂ ft ft

388 ft 368

« ' ft ft

«
ft ft

U

8 a. (168.516) (ise^M):

ft ft : (1M.0W)

ft' 0 i ft 20 j

ft ft i (657) i (IMJ»>) i

ft ft 1 (100) ; (108.0%) ;

'ft 0 i (1093794 1

ft aftw) {17«,1U)^
j

(18095(4 ;

ft 0 5,881 i (mm,) i

ft 0 (usMfti)' ClB8.05i4 1

ft a ft i A)

ft 8 ft] /o

ft ft i (1,6)5) 1 (IBB.0%)

ft ft i (U»,5JB) i (iftajMW

ft i (?im^ (l«i.05(i)

ft ft i ft i /9

(1.75« : t25.05l« : (187,5%) i

®i (7,500) i (1^0%) i

ft ; {681,85^ : (isBjm)

ft i OAm (im%)

ft i ft 1 {3Aft5) ! (1^^) ;

ft ' ft (55,325) (i»ut%);

ft i ft ^ m): (IM.0%} .

ft I (3,546) i {65.51®) (t<s.s%);

ft i (l,ft27> y.082): (i»,8»)

ft : (8,855) (106.3%) :

ft : (303,58:0 (t,ft92.«5) ' (122.9%)

ft i ft (752,552) ' (1982156}

ft »: (M^) • (1009%}

ft 9 ; 1.753 i (mm)

ft i ft 1 (SSIA2D 1 (mm)

9 ̂ (JrOOO! ai.725) '
j

ft ■ 9 i (B5,3«9)j (m4m i

« i ft i ft ; »i

ft ft l U<«) <1899%) ;

ft t <K)^ (isil /ft

ft (731) i (731) /»i

CHrtmiv e ftMMM-&uf«a OB Quito* TMpf

;her Risk Management Servici



PROPRIETARY INFORMATION

For Years: 2013 And Months: Danuary. Febfuaty, March, April, May, June, July, August, Septanbw. Oct(^, ftoveniber, Decwrtxa-
Region; E)S3 - Florida BSD - Information Tedmctogy, ̂  - Ktenagwneni, BSC • Midwest Regior;, BSD - North Cwtrerf Region, BSD -

Nortteasiern Regii^v BSD - South Central Region, ■ SoiAIieast Reghjn, BSD - Western Region Branch;
induct line Type: D^nmerd^, Personal Bill T¥P6:{ No Bll }, AgeiKy EHI, Direct BUI, UerdK)k)er GiH, Unmapped fill I'ype

I iiwa I teuwttQwipwir
5AM3.SSB ; 43%CSS,6U StO,9?7,eiS : ft»2,79i,4«9 3«0,132,S$«

4^537,3St,046 a,9n,S8A03S : «27,eS3,M3;

CMrtm ty HUT A MmmS-< Sateean Cumnt Siar n«mMi TeM



Fort Bend Coiintv, Texas

9.4 Experience

9.4.1 A list of all current public sector clients in the State of Texas, the dates of engagement for each client.
Include the following information for each public sector client:

9.4.1.1 Name and address of the client; See Client List Following

9.4.1.2 Name and telephone number of contact person; See Below and Client List

9.4.1.3 Summary of the savings and/or cost reductions obtained on behalf of the client as a result of
your services

Gallagher is not permitted to disclose client information. Please contact the client directly for information regarding
their insurance program. Typical areas where we often find or are able to negotiate cost reductions include:

Utilizing our aggressive client centric marketing process to secure the lowest possible premium in the
marketplace.

Misclassification of Employees in Workers Compensation coverage

Misclassification of automobiles and trucks

Misclassification of exposures and/or the description of client operations

Incorrect building location and/or description and/or construction and protection

Specifically on Fort Bend's property program, Gallagher was able to obtain greater detail of the building
construction, roof supports and other secondary building characteristics. This additional information
improved the RMS Property model which enabled Fort Bend to obtain a very competitive property rate.

Changing of Policy dates and/or Program Restructuring

Often times we encourage clients to move their expiration dates particularly if the client has property located
in Tier 1 or Tier 2 Texas - coastal. Clients will receive better terms and conditions, and stable pricing when
property insurance is not being purchased during hurricane season. There is already a huge demand for
coverage during this time which makes for a crowded market, and if a storm does occur, pricing tends to soar.

We were able to move Fort Bend County from October 1 to April 1 this past year.

Carrier Loss Control visits- saves the client valuable premium dollars when the insurance carrier understands
the client's risk. Further, often times we are able to negotiate additional loss control credits from the insurers.

Recommending higher deductibles and/or self-insured retentions based upon historical analysis of claims.

Updating Claim data- particularly by attending claim reviews, we can determine if a claim is over-reserved
based upon new information regarding a particular claim.

Program Consolidation- often by consolidating a program with common expiration dates and the ability to
"package" coverages will often yield better scale economies.

.Aiiliur I (tallaehcrRisk .Mii!i.igi:iTiL-nl Suivices. Inc
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Bringing in new carrier partners-Gallagher's size in the market place (we are ranked #3 in the U.S) provides
us with the ability to bring our "clout" into the negotiation process with underwriters. We have "preferred"
status with many of our companies which enables us to obtain reduced rates without impacting broad
coverage structures we negotiate; given the volume of business we place with them.

OTHER CURRENT CLIENTS:

Allen ISD

612 Bethany Dr.
Allen, TX 75002

John Palm: 972-236-0645

Bill Jones 915-625-4155

Alamo Community College
799- Pat Booker Rd. Ste 111

Live Oak, TX 78233
Michael Legg: 210- 485-0206

Central Texas College
6200 West Central Expressway
Killeen, TX 76549

Deborah Shibley: 254- 526-1347

City of Beaumont
801 Main St. Room 135

Beaumont ,TX 77701

Joel Sistrunk: 409- 880-3126

City of Coppell
255 Parkway Blvd.
Coppell, TX 75019
Vivyon Bowman 972-304-3648

City of Harlingen
118 E.Tyler St.
Harlingen, TX 78550
Belinda Castillo: 956- 216-5042

City of Piano (Gallagher, LA office services)
1520 Avenue K

Piano, TX 75075

Jim Miller: 972-941-5660

City of San Angelo
72 W. College Ave
San Angelo, TX76903
Corina Martinez: 325-657-4359

Coleman County Tax District
105 Commercial

Coleman, TX 76834

Collin County
2300 Bloomdale Road, Suite 4117

McKinney, TX 75071
Erica Johnson: 972-548-4782

Collin County Healthcare Foundation
2300 Bloomdale Road, Suite 4117

McKinney, TX 75071
Erica Johnson: 972-548-4782

Dallas County
509 Main St. Suite 100

Dallas, TX 75202

Urmit Graham:214-653-7604

Dallas County Community College District
4343 N. Hwy 67
Mesquite, TX 75050
John King:972-860-7752

Fort Worth Transportation Authority
1600 E. Lancaster

Ft. Worth, TX 76102

Melanie Kroeker: 817

Fort Bend County
301 Jackson Suyite 224
Richmond, TX 77469

Wyatt Scott: 281-341-4493

Harris County
1310 Prairie, Suite 400

Houston, TX 77002

Kelly Nichols: 713-274-5462

Henderson County Community Supervision
109 W Corsicana St, Ste 100,

Athens TX 75751

Sharon Blackmon: 903- 675-6122
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Houston ISD

5827 Chimney Rock, Suite 5827
Houston, TX 77081

Mary Margaret (Peggy) Roberts: 713-556-9229

Capital Metro Transit of Austin (Gallagher Houston)
2910 East Fifth Street

Austin, Texas 78702

Michael Nyren: 512-389-7549
Montgomery County
501 N. Thompson, Ste 202
Conroe,TX 77301

Virginia Little: 936-760-6935

Rockwall County Central Appraisal
841 Justin Rd.

Rockwall, Texas 75087

Tara Moffatt: 972-771-2034

C/O Boon-Chapman Benefit Administrators, Inc.
P. O. Box 9201

Austin, TX 78766

Cynthia Ramirez: 512-233-7180

Piano ISD

6301 Chapel Hill Blvd.
Piano, TX 75093

Darla Bishop: 469-752-4756

Texas Eastern 911

132 N. Marshall St.

Henderson, TX 75652

Pam Allen: 903:657-0911

Young County Appraisal District
P.O.Box 337

Graham, TX 76450

Luke Robbins 940-549-2392

San Antonio Police Officers & Fire Fighters Benefit
Plan & Trust

State of Texas

300 West 15th Street #6,
Austin, TX 78701

Michelle Tooley 512-936-2942

State of Texas includes the following divisions:

Adjutant General's Office
Office of the Attorney General
Office of Court Administrators

Texas Comptroller of Public Accounts
Court of Criminal Appeals
Court of Appeals - First District of Texas
Court of Appeals - Second District of Texas
Court of Appeals - Fourth District of Texas
Court of Appeals - Fifth District of Texas
Court of Appeals - Sixth District of Texas
Court of Appeals - Seventh District of Texas
Court of Appeals-Fourteenth Court
S"^ Judicial District Community Supervision
Texas Credit Union Department
Department of Banking
Department of State Health Services
Texas Employees Retirement System
Texas General Land Office

Office of Court Administration

Office of Injured Employee Counsel
Texas Parks & Wildlife

Sam Houston State University
State Office of Risk Management
Midwestern State University
State Preservation Board

Stephen F. Austin State University
Sul Ross State University
Supreme Court of Texas Childrens' Commission
Teacher Retirement System
Texas Board of Architectural Examiners

Texas Board of Nursing
Texas Board of Professional Engineers
Texas Board of Professional Geoscientists

Texas Department of Housing and Community
Affairs

Texas Department of Insurance
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Texas Department of Motor Vehicles
Texas Department of Transportation
Texas Higher Education Coordinating Board
Texas Historical Commission

Texas Juvenile Probation Commission

Texas Lottery Commission
Texas Pre-paid Higher Education Tuition Board
Texas School for the Blind and Visually Impaired
Texas Public Finance Authority
Texas State Board of Public Accountancy
Texas Southern University
Texas State University System Foundation
Texas State Board of Public Accountancy
Texas State Library and Archives Commission
Texas State Technical College - Abilene
Texas State Technical College - Breckenridge
Texas State Technical College - Brownwood

Texas State Technical College - Marshall
Texas State Technical College - Sweetwater
Texas State Technical College System
Texas State University - San Marcos
Texas State University System
University of Houston
University of Houston - Clear Lake
University of Houston - Downtown
University of Houston - Victoria
University of North Texas at Dallas
University of North Texas at Denton
University of North Texas Health Science Center
at Fort Worth

University of North Texas System Administration
University of Texas System (Gallagher Houston
services)

Arthui J. Gallagher Risk Managmeni Services, Inc.
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9.4.1.4 Provide a three (3) year list of Texas local governments of current and past clients with an
explanation of why past clients are no longer with your firm.

Texas Local Governments: Current Clients

Public Entity Reference pnce 2010
Firm/Company Name; Collln County

Contact Name Erica Johnson

Address, City, State, Zip Code: 2300 Bloomdale Road, Suite 4117, McKinney, TX

Telephone No: 972-548-4782

E-mail Address: eriohnson@collincountytx.gov

Public Entity Reference Since 2003

Firm/Company Name: Montgomery County

Contact Name Virginia Little

Address, City, State, Zip Code: 501 N. Thompson Ste 202, Conroe, TX 77301

Telephone No: 936-760-6935

E-mail Address: Virginia.Little@mctx.org

Public Entity Reference Since 2002

Firm/Company Name: State of Texas

Contact Name Michelle Tooley, Senior Insurance Consultant
Address, City, State, Zip Code: 300 West 15th Street #6, Austin, TX 78701

Telephone No: 512)475-1440

E-mail Address: michelle.tooley@sorm.state.tx.us

Also: Fort Bend County: Contact Wyatt Scott and/or Sandy Kucera. Fort Bend has been a Gallagher client since 2008
(Gallagher Dallas) and 2004 (Gallagher Houston).

.\nlur J (ijlij^'ici liisii \tjiiiij,L-ineiil '•■.rvi-LS, liic
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Texas Local Governments: Past Clients

Term: 2000 to 2009

Firm/Company Name: Mesquite ISO

Contact Name lames Fluckaby

Address, City, State, Zip Code: 405 E. Davis, Mesquite, TX 75149

Telephone No: 972-882-7333

E-mail Address: )Huckaby@mesquiteisd.org

Reason for leaving: RFP Process

Term: 1998 to 2011

Firm/Company Name: City of Carrollton

Contact Name Bob Scott or Karen Rodgers

Address, City, State, Zip Code: 1945 E. Jackson Road,Carrollton, TX 75006

Telephone No: 872-466-3110 (B.Scott) 972-466-4844

E-mail Address: Bob.scotti® cityofcarrollton.com or
Karen.Rodgers(S)cityofcarrollton.com

Reason for leaving: Risk Pool: Texas Municipal League

Term: 1985 or earlier to 2006

Firm/Company Name: City of University Park

Contact Name Luanne Flanford

Address, City, State, Zip Code: 3800 University Blvd. University Park, TX 75205

Telephone No: 214-987-5305

E-mail Address: lhanford@uptexas.org

Reason for leaving: Risk Pool: Texas Municipal League

^\»^i^Minllngher. KakV^.ijL;e;neiitS^
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9.4.2 Provide a list of past Public Sector clients with an explanation of why past clients are no longer with
your firm. Include the date you originally obtained the client and the date terminated. Please include a
contact number for the past client(s).

Other former clients:

Mesquite ISD
James Huckaby
972-882-7333

Term: 2000 to 2009

Reason for leaving: RFP Process

City of Carrollton
Bob Scott or Karen Rodgers
872-466-3110 (B.Scott) 972-466-4844 (Karen
Rodgers)
Term: 1998 to 2011

Reason for leaving :Risk Pool: Texas Municipal
League

City of University Park
Luanne Hanford

214-987-5305

Term: 1985 (?) to 2006
Reason for leaving: Risk Pool: Texas Municipal
League

Bexar County
Gary O'Bar:
210-335-2219

Term: 1994-2006(7)
Reason for leaving: Unknown/ RFP Process

Brazos County
Bill Jeanes

979-361-4247

Term: 2000-2005?

Reason for leaving: Unknown/ RFP Process

City of Dallas
Pamela Robertson

214-670-3576

Term: 1999-2007

Reason for leaving: Unknown/RFP Process

Henderson County
Claudia Donoho

903-675-6145

Term: 2002-2010

Reason for Leaving: Unknown/RFP Process

Midland County
Julie Marks

432-688-1823

Term: 1999-2008

Reason for Leaving: Unknown/RFP Process

Beaumont ISD

Patty Barnett
409-617-5000

Term: 2006-2011

Reason for leaving: Consolidated Equipment
Breakdown Program Gallagher had in place with
Property Coverage

Denton County Transportation Authority
Anna Mosqueda
972-315-6090

Term: 2005-2010

Reason for leaving: Unknown/RFP Process/ Risk Pool

City of Tyler
Sara McCracken

903-531-1149

Term: 2002-2008

Reason for leaving: Unknown/RFP Process

City of Pasadena
Karen Wallace

713-475-4997

Term: 2000 (?) to 2007

Reason for Leaving: Unknown/RFP Process
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9,4.3 Resumes for the key personnel to be involved in providing services to Fort Bend County to include a
list of all insurance licenses held.

Program Manager and Primary Contact

Cyndi Boehle, CIC CRM
Area Sr. Vice President

Two Lincoln Center, Suite 400
5420 LBJ Fwy, I Dallas, TX 75240
T 972-663-6126 I M 214-455-7611

Cyndi holds the following Texas licenses; General.Agent, Surplus Lines Agent, arid,Bi§fi
Manager.

As your program manager, Cyndi will have direct accountability for the performance of all team members. She will be
responsible for managing all resources committed to your account, including but not limited to:

Successful delivery of all products and services

Managing the work flow and scheduling of services and deliverables

Oversight of all services

Scheduling and attending meetings

•  Learning and understanding any concerns of the City and proposing solutions
•  All Marketing and Coverage Review of the City's operational insurance program

Contract review including lease agreements and other contractual insurance requirements
Provide recommendations and coverage enhancements of the insurance program

Identification of additional exposures and provide cost effective solutions

Provide information: Market conditions and any proposed legislative change

Provide support and information related to any special projects or needs
Overall responsibility for the protecting the interests of the City

Cyndi is Gallagher Dallas' Public Entity Practice leader. Cyndi has over 30 years of industry experience, and has served many

types of public entity accounts, including cities, counties, school districts, transportation authorities and other Texas special
districts. She has extensive marketing experience with both the domestic and internationai insurance carriers, providing public
entity clients with insurance program design and structure, marketing and placement, including owner-controlled construction
insurance programs

Cyndi is a member of numerous trade association groups, including PRIMA. She holds a B.S. in Economics and Finance from
the University of Texas at Dallas.
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Account Executive

Paulina Jesionek

Arthur J. Gallagher & Co., Dallas
T: 972-663-6193

M: 469-867-3527

Paulina holds a Texas General Agents License

Paulina Jesionek, Account Executive Is dedicated to supporting the needs of our current Public Entity clients, as well as bringing
in new ones, Paulina's responsibilities Include but are not limited to:

Development and successful acquisition of new business revenue

Client service and policy management

Growth, client retention, and process efficiency

Marketing and negotiating with underwriters

Strategy functions on coverage design

Paulina started out at Gallagher In the Summer of 2013 as a Sales Intern and worked part-time as an Assistant Account
Manager while finishing a Bachelor of Science In Marketing and Bachelor of Science In Global Business at The University of
Texas at Dallas. She came to Gallagher full-time as an Account Executive in the Summer of 2014 and Is currently working on a
Master of Science in Healthcare Management and a Master of Business Administration at The University of Texas at Dallas.

Market Specialist

Cheryl Kelley
Area Vice President, Gallagher Dallas
T: 972-663-6130 or 800-777-9418

M: 972-467-7295

cheryl_kelley@ajg .com

Cheryl holds a Texas General Agents License

Cheryl will assist the team In providing additional back up to and will be available to respond to your questions, address your
concerns, manage and coordinate Gallagher resources in Cyndl's absence. Cheryl's responsibilities Include:

Support all service tasks

•  Attending the City's meetings periodically

Learn and understand the City's account

Support marketing endeavors

Support with Gallagher resource coordination

•  Resource for questions and Gallagher added value

•  Support the Team In protecting the Interests of the City

Cheryl has over 25 years of insurance experience, including 13 years working with higher education and public entity accounts.
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Cheryl has over 20 years of service Gallagher's Dallas office and has served in all aspects of client service, marketing and
managing carrier relationships, agency administration and internal auditing.

■

Assistant Account Manager

Shirley Quails, ACSR

Gallagher Dallas

T: 972-663-6173

shirley_qualls@ajg.com

Shirley holds a Texas General Agents License

Shirley is the Team assistant account manager, designated to support the Team in all aspects of clerical support.

Shirley's responsibilities include but are not limited to:

Responding to our clients' needs and services daily
Supporting team scheduling and assisting with service delivery

Invoicing Support and Policy management

•  Client document management support

Preparing insurance reports

•  Assist with Certificates of Insurance and Automobile ID Cards

Distribution of information including current legislative and other important news events of interest to our public entity

accounts.

Shirley has over 20 years of insurance experience. Her primary focus is client service, including policy administration, checking
and processing endorsements, verifying invoices, managing certificates of insurance, reviewing and verifying accuracy of client
documents, and agency support administration.

Assistant Account Manager

Paula Jensen

Gallagher Dallas
T: 214.365.7964

Paula_Jensen@ajg.com

Paula Holds a Texas General Agents License

Assistant Account Manager with over 25 years of experience in the insurance industry, Paula will support the Account
Managers on Fort Bend account and help with certificate issuance and other day-to-day administrative activities.
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Regional Claims Manager

Toby A. Grist, COLA

Vice President of Claims, South Centrai Region

T: 972.663.6147

M: 214.505.7912

toby_grist@ajg.com

Toby holds the following iicenses and designations:

Casuaity Claims Law Associate designation (CCLA) - American Education Institute, inc.
Texas All-iines Adjuster License - Texas Department of Insurance

Texas Managing General Agency License - Texas Department of Insurance

Louisiana Aii-lines Adjuster License - Louisiana Department of Insurance

New Mexico All-lines Adjuster License - New Mexico Department of Insurance

Toby will be the lead in providing claims advocacy in all aspects of managing the City's claims. Toby will be a key Gallagher
resource assisting in controlling claims costs. Toby and his team's responsibilities include but are not limited to:

•  Client Claim Advocate: interfacing with adjusters daily

Identify Claims within the data provided by TPA for review
Schedule and coordinate quarterly claim reviews with TPA,

Discuss and report on ail open items following claim reviews

•  Prepare claim reports

Conduct and report on findings of semi-annual claim audits

identify qualified providers of TPA services

•  Assist and coordinate marketing of TPA services

Provide TPA comparisons of services and costs and provide Gallagher's recommendation
On -going reporting of recommendations to improve upon claims cost and services

Toby has over 25 years of experience in building and leading high performing claim operations that improve customer service
and financial results. Toby began his career as a claims investigator and adjuster, then moved into claims operation
management for several different insurance companies (with in-house and TPA operations). Toby has managed claim offices
across the U.S., managed post-acquisition transitions, led national consolidation and regionalization initiatives, and overseen
various size and formats of claim operations that cover as many as 31 states and 450 associates.

uir J Gallagher Risk Manageir ■
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Senior Property Claims Specialist

Jeffrey W. Perkins

Area Vice President, Claims

T: 972.663.6152 I M: 214.412.8043

Jeff holds the foilowing licenses:

Licensed Multi-Adjuster since 1980

Licensed in Texas, Oklahoma, Kentucky and South Carolina

Licensed Agent Oklahoma 1988, Texas 1998

Jeff has more than 30 years of proven experience in complex commercial property, equipment, inland marine, and general
liability claims. He extensively pursues continuing education in ail aspects of claims handling, negotiation, litigation, vendor and
consultant management to at the forefront of ever-changing issues. Jeff has personally handled plant explosions, multimillion
dollar hurricane and earthquake losses, flood and fatality transportation claims. He has extensive training and experience with
insurers, TRAs, major engineering and consulting firms, and national insurance defense firms. He has experience in admitted
and non-admitted markets, Lloyd's and state-run pools and corporations. Jeffs specialty is complex property and business
interruption claims.

Senior Casualty Claims Specialist

Steven R. Ballard, CPCU, SOLA

Area Vice President, Claims

0:214-365-7925 I 0:817-269-7143

Steve holds the following licenses:

Licensed Adjuster since 1979

Licensed Adjuster in Texas since 1985

Steve has over 30 years of extensive training and knowledge of the various facets of claims handling, investigation, and

negotiation. He has the expertise and experience needed to evaluate claims and advise clients as to the various exposures
facing them, the risks associated with the exposures, and recommend options available to facilitate amicable resolutions. Steve
also has extensive multiline experience involving Commercial General Liability, Workers Compensation, • Professional Liability,

Commercial Property, and Personal Lines claims. Extensive background in insurance related litigation.

CREDENTIALS

• B.B.A. Finance — Specialization in Insurance, University of Arkansas at Little Rock

Arthur J, Gallagher Risk Ma



ort Bend Con

' Awarded 1989 Employers Insurance of Texas' Home Office Award of the Year for Outstanding performance

' Senior Claims Law Associate Designation from the American Education Institute, Inc.

' Completed Chartered Property Casualty Underwriter program

/•

Senior Loss Control Specialist

Troy J. Guidry, CSP

Area Vice President, Loss Control

Troy_Guidry@ajg.com

Troy holds the following licenses;

Certified Safety Professional - #19804

Degreed professional with 20 years' experience in loss control with specialization in oil and gas, transportation and construction
risks.

Evaluation of prospect safety programs, identified gaps provided solutions to control risk.

Certified Driver Trainer of Liberty Mutual's Decision Driving train the trainer program.

Collaborated with consultant teams to establish transportation best practices for Driver Profile, vehicle accident investigation
workshops, driver training implementation protocols, motor carrier fleet safety workshops and energy risk assessments.

Deveioped and managed ioss controi service plans for major oil and gas policyholders.

CREDENTIALS

B.S. - Industrial Technology, University of Southwestern Louisiana

Certified Safety Professional - #19804

Professional Member- American Society of Safety Engineers

Associate Member-Association of Energy Service Contractors - HSE Committee

EMPLOYMENT EXPERiENCE

Loss Control Specialist - Arthur J. Galiagher & Co. - 2013-present

Sr. Loss Control Consultant - Liberty Mutual Insurance -1996-2013

Arthur J. Gallagher Ris
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Senior Environmental Specialist

Richard Rogers, SCLA

Area Vice President, Claims

Richard_Rogers@ajg .com

Richard holds the following licenses:

Licensed Adjuster since 1990

Licensed Adjuster in Texas, Louisiana and Oklahoma

EXPERIENCE

A degreed professional with more than 22 years' experience in complex casualty claim litigation with a specialization in oil & gas
casualty losses in addition to GL, Auto, Product, Premises, Security, Personal liability exposures.

Extensive technical, legal, managerial, evaluation, negotiation and leadership continuing education.

Extensive contract, master service agreement, indemnity and additional insured analysis and coverage skills over multiple
jurisdictions.

Participant on development/rewrite of Energy policy coverage forms and endorsements.

Have personally handled multimillion dollar claims, including rig/well loss, fatalities, severe burns, sexual assaults, traumatic
brain injury, quad/paraplegia, amputation and other serious injuries.

Favorable mediation resolution of over 400 cases.

CREDENTIALS

B.B.A. - Specialization in Marketing University of Texas at Arlington

Licensed Adjuster since 1990

Licensed Adjuster in Texas, Louisiana and Oklahoma

Senior Claims Law Associate Designation from the American Education Institute, Inc.

Claim Liaison, Chubb Southwest, Region Cornerstone Agent

Petroleum Strategic Committee member, Chubb Energy Resources

Claim ReEngineering Liability Team, AEtna Home Office, 1994
Claim Team Building Team initiative, AEtna Home Office, 1993

"Tops in Class," AEtna Casualty Claim Skill School

AEtna National Pride in Professionalism Gold Award (1 of 3 in company)

EMPLOYMENT EXPERIENCE

Senior Claims Advocate — Arthur J. Gallagher & Co. - 2012-Present

Senior Litigation Examiner —Chubb & Son, a Division of Federal Insurance Company -1996-2012

Arthur J. Gallagher Risk N4anaaement Services, Inc. r



Executive Account Sponsor

Daniel M.Tropp, CIC

Area President, Dallas

T: 972.663.6184

Dan_Tropp@ajg.com

Dan holds the following licenses:

Texas General Agent and Surplus Lines licenses

25+ non-resident state General Agent Licenses

Fields of Expertise

Private Equity / Merger & Acquisitions consulting
Alternative Loss Funding Mectianisms
Risk Management Consulting
National & Multi-National Commercial Accounts

Public Entity, Scholastic and Higher Education
Loss Sensitive and Self Insurance Programs

Experience

•  Over 15 years as commercial insurance broker, concentrating on mid-size and large entities
•  Consulted buyers and sellers on over 250 M&A transactions from a risk management perspective
•  Developed and implemented traditional and non-traditional insurance programs for public entity,

higher education and large commercial accounts
•  Developed procedures and administrative guidelines for evaluating agent/broker, TPA and insurer

performance against client service, loss and premium objectives

Credentials

•  BA- Economics, Loras College, Dubuque, lA
•  MBA - Finance, Lake Forest Graduate School of Management, Lake Forest, IL
•  Certified Insurance Counselor designation achieved In 2005

PROFESSIONAL AFFILIATIONS

•  Risk and Insurance Management Society
•  Managing Director, Gallagher Equity Advisors
•  Member Gallagher Public Entity Practice
•  Member Gallagher Construction Practice
•  Independent Insurance Agents of Texas
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9.5 Proposal

Work Plan

Gallagher's Services go beyond those described in Section 8.0 of the RFP. Our Services for Fort Bend County
include but are not limited to :

Arthur J Gallagher Riik Management ServicesOnc-
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Retail

Property/Casualty
Brokerage

Insurance Brokerage Services

Marketing/Program Design

•  Obtain loss history, schedules, and copies of all polices currently in force
from the underwriting companies and prior broker to assure a smooth
transition of file management.

•  Begin discussions with the County Risk Management staff to develop a
marketing strategy for all coverages, and service requirements for
underwriting submission

•  Prepare RMS-13 analytics for property, compare to RMS-11

•  Prepare underwriting submissions and review with Fort Bend County Risk
Management staff prior to delivery to market place

•  Identify markets for Property and Casualty lines of coverage. All carriers
approached will maintain A.M. Best ratings of A-VII or higher in accordance
with Gallagher Professional Standards doctrine

•  Negotiate most advantageous coverage and pricing terms

•  Schedule meetings with underwriters and Fort Bend County Risk
Management staff.

•  Analyze policy forms and negotiate appropriate enhancements and
extensions

•  Evaluate alternative plans and present objective comparisons of options

•  Prepare and report recommendations to client

•  Prepare Market Summary Reports on Marketing endeavors

•  Prepare Insurance Summary Reports

Review and Verification of all Policies. Plan Documents and Premiums

•  Review of new and renewal insurance policy terms, conditions, rates and
premiums prior to delivery to Fort Bend County with a list of open items
pending corrections.

•  Maintain and update schedules of locations and statements of values of all
assets

•  Review and update Named Insured schedules

•  Maintain and update vehicle schedules

•  Interim endorsements and changes

•  Premium audits

•  Loss sensitive rating plan adjustments/dividend calculations

Comprehensive Risk Analysis Reports

Ailllur J Udlla^hcr Risk Mdiiagiimcnl .SL-rvii:es^J^
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•  Identify risk exposures through carrier supported loss control inspections,
personal visits and client interviews and claims history

•  Develop recommendations on risk transfer options for each identified area of
exposure

•  Analyze appropriate deductible/retention levels and limits of liability
•  Evaluation claims potential and claims handling

•  Review Loss Trends and other risk management reports

•  Identify and explain uninsured areas, recommend new coverages

Program Administration

•  Prepare on a timely basis binders, certificates of insurance, schedules of
insurance, etc.

•  Communicate information to lenders and others who might have an
insurable interest in various assets being covered in Fort Bend County's
insurance program

•  Communicate with insurance companies for timely delivery of endorsements,
etc.

•  Allocate premiums by entity or profit center

•  Transmit invoices

•  Prepare information required by client auditors

Risk Management Activities

•  Coordinate with and monitor insurance company loss control representatives
and independent loss control engineers

•  Review indemnity and insurance sections of contracts including leases and
sub-contractor agreements. Gallagher has been reviewing most all of the
proposed agreements from Fort Bend County vendors and other service
providers. Some of the contracts we have reviewed include:

o Volunteer Workers

o Volunteer Minors/Tabaco Decoy Agreement

o  Indemnification Agreements

o Recommended insurance requirements- minimum limits, and higher
limits on

o  hazardous work or services

o  Insurance requirements-small business

o  Insurance requirements- movers

o Workers Compensation requirements vs. one owner firms

o  Landfill Risk Transfer Recommendations

o  University of Houston Library Agreement

o Adopt a Road

o  Homeowner Association Contracts- Law Enforcement

Arthur J. Gallagher Risk Management Services, Inc.
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o Mutual Service Agreements with other surrounding governments
including Missouri City

o Medical Professional (Oak Bend Medical)

o Cyber risk insurance requirements for certain vendors having access to
Fort Bend's information and/or information systems

o  Lease of Premises insurance requirements

o Any many others.

Provide consulting on risk management implications of new acquisitions or new
endeavors including new construction and major renovation projects

Claims Management

Provide Claims Status Reports

Review any written insurer or third party administrator claims handling
standards

Recommend innovative approaches on individual cases to help resolve
claims at lowest possible cost

Report claims and monitor timeliness of insurer response

Act as client advocate on claims with difficult or contentious coverage issues
to obtain broadest possible coverage interpretations

Assist with negotiation of complex property and business interruption claims

Risk Management Information

•  Maintain data base of prior premium and claims history that is updated based
on current claims valuations no less frequently than annually

•  Maintain data base of historical exposure bases such as revenues, square
footage, property values, payroll and vehicle schedules

•  Provide loss runs from insurers

Client Communications

•  Provide insurance policy registers and summaries of Coverage

•  Perform account status meetings and other meetings as needed

•  Provide continual updates on insurance market conditions as they relate to
cost and availability of coverage for future renewals

•  Communicate adverse developments promptly so that there are as few
surprises as possible

•  Discuss evaluation of the performance of Arthur J. Gallagher at every
opportunity

•  Provide industry related information on proposed legislation and industry
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trends which may have an impact Fort Bend County s Risk Management
Program

Other services

•  Perform special projects/site visits/hazard evaluations as requested

•  Provide day to day risk management advice and counsel

•  Other services to be determined as needs may develop including claim
reviews, claim services, and loss control.

Arlhur J (lallagher l<i,k Miuiagcinenl Sci vices, Iiic
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9.5.1 Performance measures and management procedures used to track and ensure quality of work and
deliverables described in Section 8 of this RFP.

Service Standards

Our service teams are structured based on the client's needs and service requirements. Workloads are analyzed to
ensure individuals have the time to commit to your account, especially during critical renewal periods. Finally, we
look for experienced individuals who we believe are easy to work with, who will relate well with you and their fellow
team members.

We commit to providing Fort Bend County, Texas with full access to our team for consultation and answers to
operational and plan design and coverage issues on day-to-day issues as part of our customer service philosophy
which is summarized according to the following five tenets:

Partnership;

Accountability:

Accessibility:

Reliability:

Flexibility:

We view our relationship as a professional partnership whose mission is to provide a cost-
effective, quality risk management program for Fort Bend County, Texas.

We are accountable for our services and our work.

We are accessible to Fort Bend County, Texas personnel. Whether in person, on the phone, via e-
mail, or through our web-based platforms, we are responsive to client requests and concerns.

We use our expertise in brokerage, higher education risk management, program design, actuarial
analysis, legal review, and long-term planning to provide practical advice that can be relied upon
when making critical decisions.

We recognize that Fort Bend County, Texas is a dynamic place to work and study. As such, plans
change and so do service demands. We are flexible in meeting your changing needs.

Our renewal service standards (outlined below) and our day-to-day client service standards speak to our timeliness of
availability and turnaround time for responses. Our client service standards include the following:

Phone Calls

Certificates of Insurance

Returned within 3-6 hours with the exception that calls received after 5:00 p.m.
may be returned the following morning. All team members are available via cell
phones.

Issued within 24 hours of receipt of request. Rush certificates are accommodated
(InSight available).

Request for Information/Data We will confirm expected time frame for projects requiring more than one week
and will regularly advise Fort Bend County, Texas on status of request.

Policy Delivery We strive to deliver all polices within 60 days of renewal, via paper or
electronically (CD-ROM or flash drive).

Aithur J UnllBaher Ku>L Man-igcinenl Services. Inc

59



Fort Bend Connty, Texas

AJG Renewal Service Standards

Initiative Critical Uate

180 days prior to
renewal

Program
Analysis

•  Deductible/Retention Analysis
•  Exposure/Coverage Analysis
•  Review of Alternative Risk Financing Options
•  Update Uninsured/Underinsured Insurables
•  Prepare request for underwriting information
•  Discussions with potential markets

Pre-Renewal

Meeting

•  Review Goals and Objectives
•  Discuss Market Conditions

•  Define key renewal objectives by line of coverage
•  Develop Marketing Plan
•  Review Marketing Strategy including analysis of individual market's

financial condition, experience, service capabilities
•  Estimate Timeline/Renewal Goals

•  Update new exposures, changes in exposures, etc.
•  Review Uninsured/Underinsured Insurables

180 days prior to
renewal

Program
Design

•  Analyze existing program
•  Consider new exposures, acquisitions, new partnerships
•  Review existing policy contracts for adequacy of coverage; identify

deficiencies or gaps in coverage
•  Review loss experience
•  Develop program design - analyze alternative coverages and retention

levels to determine the most appropriate program structure and develop
a program that meets your objectives

180 days to 120
days prior to
renewal

Market

Selection

•  Survey and evaluate potential markets
•  Qualify the financial security of the insurer/reinsurer; ask questions

regarding their financial strength, claims paying ability, appetite for
higher education risks, etc. Begin preliminary discussions

•  Identify those markets that match your program's needs

120 to 90 days
prior to
renewal/Proposal
delivery date

Marketing •  Receipt of updated exposure information
•  Preparation of Underwriting Specifications
•  Review Specifications with Client
•  Specifications to Underwriters
•  Review Coverage Documents
•  Negotiations with markets to achieve the best possible terms, conditions,

and pricing
•  Status Reports

Between 90 days
and 60 days prior
to

renewal/Proposal
delivery date

Final Renewal

Negotiations
•  Analyze and compare each alternative in scope of coverage, limits, and

retentions

•  Preparation of Proposal
•  Presentation to Client

•  Arrange meetings with underwriters, if required
•  Finalize terms and conditions

•  Issue binders, invoices, etc.

60 days to 30
days prior to
renewal/ Proposal
delivery date

ArinurJ 0«lI«gherR..kM^..ie,nmI ̂ L■^vll:e^ Iiic
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Performance Criteria

Gallagher executes customer service with a "no-surprises" philosophy and acknowledges that responsiveness is
paramount to maintaining client confidence. The following is an illustration of our standards of service and/or
response timeframes. Within Gallagher, we believe the client defines quality. We adhere to a documented, disciplined
process to measure and confirm that we consistently exceed client expectations.

luwiiiiiudi Qt^iviuv aMaiHfliua

Return phone calls Same day (within 24 hours)

Issue binders, invoices, and related documents 7 work days of effective date

Incorporate policy changes 3 work days of receipt

Issue certificates 24 hours of receipt or as needed

Process premium-bearing endorsements 5 work days of receipt from carrier

Process non-premium-bearing endorsements 15 work days of receipt from carrier

Perform audits 5 work days of receipt from carrier

Issue auto ID cards 24 hours

Check policies and deliver 60 work days of effective date

Our services do not end once a policy is renewed. As your broker, we believe we need to take a proactive approach in
partnership with the Fort Bend County, Texas to design alternative risk financing structures that best meet your need.
This requires us to continually update our capabilities and approach to handling your account.

9.5.2 Proposed quality control mechanisms that ensure a high level of quality and commitment to excellence.

Fort Bend County''?, program administration will be driven by our Professional Standards program, which is enforced
at all levels of our company worldwide to ensure consistent quality of service, accuracy, timeliness and
professionalism (see Appendix for detailed information on this program and audit practices).

As part of our Professional Standards, Fort Bend County's policies will be examined using an extensive policy
checklist process (see Appendix for a sample policy checklist and a sample insurance summary). The policy review
must take place within 30 days from receiving the policy from the carrier by your Account Manager as follows;

30-60 Days Policy received from carrier and stamped Into Gallagher's system

60-90 Days Policy reviewed by technical staff member

•  Checked against binder

•  Checked against prior policy

•  Policy coverage checklist completed & saved on Gallagher's system

•  Letter to carrier on errors

•  Follow-up timeline entered In our system to ensure all errors are addressed

90 Days Policy sent to Fort Bend County with cover memo detailing the results of the review, any outstanding
errors and a timeline for delivery on corrections.
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At Arthur J. Gallagher & Co., we are committed to:

•  Continuous improvement of our Professional Standards program through a dedicated corporate unit that
strictly focuses 100% of their efforts on implementing and monitoring the program.

•  Mandatory training for all employees on how to use and implement our Professional Standards.

•  Enforcement of personal accountability through our regular internal corporate audit system.

•  The Professional Standards program is a technology driven program that contains "best practices" including
general workflow to ensure our service and our commitment to Fort Bend County.

Certificates — Issuance and Tracking

.#lX. fajtirt' uij
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We understand the importance and urgency in getting
certificates to your certificate holders. We utilize a
system called CertificatesNow and have a team dedicated
solely to this function. CertificatesNow has the capability
to allow Fort Bend County to create, manage and send
certificate of insurance. However, it is our standard

practice that your team of two Account Managers and
two Assistant Account Managers will issue the
certificates (within 24 hours, if not sooner) on behalf of
Fort Bend County and provide you with electronic copies
of all certificates issued.

CertificatesNow is a feature-rich, secure and reliable online Certificate of Insurance and Auto ID Card management
system and it provides the following benefits:

•  Automation - electronic certificate and Auto ID creation, delivery, storage and management;
•  Convenience - quick and easy issuance or renewals for large and small volumes of certificates with delivery

by email, fax or postal service;
•  Compliance - meets all business requirements for ISO and ACORD forms. Auto ID cards, attachments and

endorsements, cancellations and reinstatements, and comprehensive reporting;

We spend numerous hours prior to renewal cross referencing the locations on a statement of values and making any
additions, deletions and corrections necessary to your certificate holder list. We also continue to issue additional
certificates on an as-needed basis. Our system allows us to respond to Fort Bend County's immediate needs - keeping
vehicles on the road, providing prompt bid request responses, or closing escrows. Part of this service also includes
working directly with lenders to ensure compliance with all loan requirements and various other parties with respects
to leases, management agreements, etc.

Accounting Reconciliation. Surplus Lines Tax. Billings. Collection and Remittance of Premium to
Carriers, Audits

Individual billings per asset or a group of assets for all policies on your program will be created by Gallagher within
fifteen (15) days from inception of coverage. The invoicing process is done after calculating the premium and
corresponding surplus lines taxes for the various non-admitted policies in each exposure state based on the premium

Arthur J. Ga
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allocation prepared by Gallagher and reviewed and approved by Fort Bend County. Upon receipt of the numerous
checks and wire transfers from client and lenders, these payments are then applied separately to each of the policies to
ensure timely remittance of premium to the insurance companies. The same set of procedures applies to the quarterly
audits being processed by Gallagher for location additions and deletions to the portfolio.

Policy Issuance and Endorsements

We recognize the importance of delivering quality policies and endorsements to Fort Bend County within our three
month service goal. We strive to communicate on a weekly, if not daily basis, with insurance carriers with the
objective of delivering our best customer service. We diligently monitor our suspense system for outstanding carrier
endorsements assuring we receive each endorsement within our service standard timeframe.

Arthur J. qalla^Risk Managements^^
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csoOPERATIONS

Arthur J. Gallagher Risk Management Services, Inc.
Professional Standards

Gallagher requires a high standard of Professionalism, Quality Control, and Errors &

Omissions Prevention. We have a committee comprised of National, Regional, and

Branch personnel dedicated to the development. Implementation, and monitoring of our

quality procedures and best practices.

Region and Branch Professional Standards Coordinators are responsible for communi
cating policy changes, merger integration, and mentoring of our Professional Standards

program to ensure adherence to our quality program.

All BSD employees have on-line access to our Gallagher Online Portal which provides

procedures, best practices, and standardized documents for our Professional Stand

ards program. Examples of content Include:

♦ Documentation ♦ Solvency

♦ Risk Analysis ♦ Client Servicing♦ Risk Analysis

We push
for professional
excellence.

♦ Submissions

♦ Proposals

♦ Marketing

♦ Certificate Issuance

♦ Policy Review

♦ Claims Advocacy

To monitor adherence of our standards, Branch Peer Review Audits are conducted

throughout the calendar year and are reported on a semi-annual basis with a minimum

passing score requirement established each year [for 2014 the passing score require

ment Is 91%). In addition, independent audits are performed by a dedicated Corporate

PS Audit team who review all of our branches in a cycle of every two years. When au

dits are conducted, they result In report outcomes that are designed to encourage pro

cess Improvement:

♦ Audit Report Package which summarizes results by Unit

♦ Branch Action Plan designed to encourage corrective action

♦ Training recommendations as needed

The results of the audits are assigned to a dedicated Corporate PS Auditor who then

follows up with their assigned branches to ensure that corrective action Is taken.

As demonstrated above, our employees take an active role in this process and as a

team; we achieve results across regions and within the division.

Arthur J. Gallagher & Co.

'Arthur J. Gallagher Risk Management Services, Inc.
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PROPRIETARY INFORMATION
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PROPRIETARY INFORMATION

Client Name:

ln$ Carrier Name:
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Ail PoHcies' New & Renewal

Branch Checklist Questions

x>rt Form -

Do the terms, conditions and exclusions in the Proposal
and/or Binder match the policy?

Correct Minimum Earned Premium, Minimum Premium,

2  and Minimum and Deposit Terms (if applicable)?

Correct Classifications, Rating Basis used (i.e. Sales,
Payroll, Area, Composite Rated, etc.) as proposed?

Is Insured's & Branch Policy "Stamped -Surplus Lines"
(or is correct state form attached )?

Correct Taxes and Fees?

If Claims-Made, does the Policy have the correct
Continuity Dale (if applicable)?

Does the policy definition of daim match vshat was
roDosed to the client?

Does the pdicy daims/incident reporting language
match what was proposed to the client?

Do the optional Extended Reporting Penod provisions
6d (including length of time and premium) match what was

proposed to the client?

Do the Named Insureds match the Underlying Pdiaes?

If the Named Insureds are not listed, does the

Pdicy contain Omnibus or Foltow-Form?

Are the Undeiiying Schedule. Carriers, Policy Numbers,
etc. correct?

Are there any significant coverage gaps between the
Primary and/or any Excess layers, and if so. have they
been disclosed to the Client in writina?

If Underiying Pdlcies have non-concurrent dates, does
the Policy indude a Non-Concurrency endorsement?

Are contributing (Quota Share) Pdides using the same
Pdicv forms?

Pdicy includes a Drop Dowi Provision

When an Underlying Carrier is insolvent, and

Underiying Pdicy limits are exhausted by any claim
covered by Underlying Policy and Excess Policy
will follow form, or

Underiying Pdicy limits are exhausted by Claims
covered under this Excess Pdicy and excluded
coveraqes allowed to aaoreQate, or

Underlying Pdicy limits are exhausted only by
Claims that would have been paid by this Excess
Pdi

New Business / Form Change Renewal Instructions

1) Click ■+' (left margin) to Op«i Expanded Form
2) Choose Coverage Types - Input an "x" In the "Select" column next to the cov^ages to be checked.
3) To Expand Coverages Select "Y'from drop-down box. (Cell A39) I  Source

Document I Pdic
Branch Checklist Questions

ue^ion No New Business / Renewal Form
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9.6 Cost Proposal

Gallagher Consulting Fee

PROPRIETARY INFORMATION

Current Year: 4/1/14: $150,000

Second Year 4/1/15: $135,000

Third Year 4/1/16: $135,000

Gallagher will represent the Fort Bend County in the procurement of insurance policies and others as they
need may arise for special procurements currently not purchased: Property Insurance, including Boiler &
Machinery, Electronic Data Processing Equipment, Contractors Equipment, Automobile Catastrophic Physical
Damage,

Excess Property (over Brit Package)

General Liability

Public Officials Liability

Law Enforcement Liability

Crime/Employee Dishonesty Insurance

Workers Compensation

Business Automobile

Medical Professional Liability

Pollution/ Storage Tanks

Railroad Protective Liability

Other insurance as may be required or may be considered for future purchases

NOTE: All insurance policies shall be procured net of commission.

Gallagher Services will include:

•  Consult with FORT BEND COUNTY to formulate a marketing strategy that focuses on delivering a cost-
effective risk management strategy and structure based upon current market conditions.

•  Work with FORT BEND COUNTY to produce comprehensive underwriting data and criteria for insurance
carrier negotiations.

.Vihur J G iIln^hLT Risk Management Services, Inc.
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Formally present coverage submissions to agreed upon insurance carrier(s) and negotiate terms on behalf of
FORT BEND COUNTY .

Summarize the results of executing the marketing strategy developed with FORT BEND COUNTY.

Provide consultation to FORT BEND COUNTY on exposures, existing coverage, and the desirability and/or
feasibility of potential program changes when recommended by Gallagher or when requested by the client.

Request change endorsements, when requested by the client or when otherwise necessary, ensuring accuracy and
delivery in a timely manner.

Administration of insurance program, including policy review and issuance, invoicing, coordination and/or
issuance of required documentation, i.e., automobile identification cards, certificates of insurance, and other
program administration, as required by the client.

Review accounting and billing data received from insurance markets on client's behalf to ensure accuracy.

Consult with FORT BEND COUNTY on Contracts; review of insurance requirements.

And

Marketing/Program Design

Obtain loss history, schedules, and copies of all polices currently in force from the underwriting companies and
prior broker to assure a smooth transition of file management.

Begin discussions with the County Risk Management staff to develop a marketing strategy for all coverages, and
service requirements for underwriting submission

Prepare RMS-13 analytics for property, compare to RMS-11

Prepare underwriting submissions and review with Fort Bend County Risk Management staff prior to delivery to
market place

Identify markets for Property and Casualty lines of coverage. All carriers approached will maintain A.M. Best
ratings of A-VII or higher in accordance with Gallagher Professional Standards doctrine

Negotiate most advantageous coverage and pricing terms

Schedule meetings with underwriters and Fort Bend County Risk Management staff.

Analyze policy forms and negotiate appropriate enhancements and extensions

Evaluate alternative plans and present objective comparisons of options

Prepare and report recommendations to client

Prepare Market Summary Reports on Marketing endeavors

Prepare Insurance Summary Reports

Review and VeriGcation of all Policies. Plan Documents and Premiums

•  Review of new and renewal insurance policy terms, conditions, rates and premiums prior to delivery to Fort Bend
County with a list of open items pending corrections.

•  Maintain and update schedules of locations and statements of values of all assets

•  Review and update Named Insured schedules

.\rihur J Oiillagher Ruk Mdiugemeiu Slm v ites, Inc
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»  Maintain and update vehicle schedules

»  Interim endorsements and changes

•  Premium audits

•  Loss sensitive rating plan adjustments/dividend calculations

Comprehensive Risk Analysis Reports

Identify risk exposures through carrier supported loss control inspections, personal visits and client interviews and
claims history

Develop recommendations on risk transfer options for each identified area of exposure

Analyze appropriate deductible/retention levels and limits of liability

Evaluation claims potential and claims handling

Review Loss Trends and other risk management reports

Identify and explain uninsured areas, recommend new coverages

Program Administration

Prepare on a timely basis binders, certificates of insurance, schedules of insurance, etc.

Communicate information to lenders and others who might have an insurable interest in various assets being
covered in Fort Bend County's insurance program

Communicate with insurance companies for timely delivery of endorsements, etc.

Allocate premiums by entity or profit center

Transmit invoices

Prepare information required by client auditors

Risk Management Activities

•  Coordinate with and monitor insurance company loss control representatives and independent loss control
engineers

•  Review indemnity and insurance sections of contracts including leases and sub-contractor agreements. Gallagher
has been reviewing most all of the proposed agreements from Fort Bend County vendors and other service
providers.

•  Provide consulting on risk management implications of new acquisitions or new endeavors including new
construction and major renovation projects

Claims Management

•  Provide Claims Status Reports

•  Review any written insurer or third party administrator claims handling standards
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•  Recommend innovative approaches on individual cases to help resolve claims at lowest possible cost

•  Report claims and monitor timeliness of insurer response

•  Act as client advocate on claims with difficult or contentious coverage issues to obtain broadest possible coverage
interpretations

•  Assist with negotiation of complex property and business interruption claims

Risk Management Information

•  Maintain data base of prior premium and claims history that is updated based on current claims valuations no less
frequently than annually

•  Maintain data base of historical exposure bases such as revenues, square footage, property values, payroll and
vehicle schedules

•  Provide loss runs from insurers

Client Communications

Provide insurance policy registers and summaries of Coverage

Perform account status meetings and other meetings as needed

Provide continual updates on insurance market conditions as they relate to cost and availability of coverage for
future renewals

Communicate adverse developments promptly so that there are as few surprises as possible

Discuss evaluation of the performance of Arthur J. Gallagher at every opportunity

Provide industry related information on proposed legislation and industry trends which may have an impact Fort
Bend County's Risk Management Program

Other services

•  Perform special projects/site visits/hazard evaluations as requested

•  Provide day to day risk management advice and counsel

•  Other services to be determined as needs may develop including claim reviews, claim services, and loss control
as mentioned earlier

Property Appraisal Services:

•  Gallagher will offer Appraisal Services at reduced rates of:

o  Building Replacement Cost Appraisals

o  Single Line Item Content Values for Selected Buildings

$250.00 per building

$100.00 per building

Arthur I liollcii^r Ri&k Maiiii^emeiuSirviies, ]nc
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Loss Prevention/Safety Services:

•  Consult and assist the Fort Bend County with loss control support, including answering loss control questions,
evaluating high-risk activities, property risk assessments, special event risk issues, and providing safety and loss
control resources.

Auhuf J GiJlpghtf Rttk Matiiigtmein Sci vices, Inc.
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14.0 Required Forms

■Vlhur J (i illii^hcrKisk Mdiiiiijcmcnl Servicei, Iiic
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14.2 Vendor Information Forms

Ailhur ] Gnlla^erRisk Mjiiiigcmei [ SLrvitci, Inc
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Request for Proposals
Insurance Broker of Record

RFP14-046

VENDORS MllST IMMEDIATELY RETURN THIS FORM BY FAX TO 281-341-8645

Vendor Responsibilities:

> Vendors are responsible to download and complete any addendums.
(Addendums will be posted on the Fort Bend County Website no later than 48 hours prior to
Opening)

> Vendors will submit responses in accordance with requirements stated on cover of document.
> Vendors may not submit responses via email or fax.

Arthur J. Gallagher Risk Management Services, Inc.

Legal Name of Contracting Company

Cyndi Boehle, CIC, CRM

Contact Person

5420 LBJ Frwy., Suite 400, Dallas, TX 75240

Complete Mailing Address

972-663-6126 972-991-4061

Telephone Number Facsimile Number

cyndi boehle@ajg.com

Email Address ^

August 8, 2104

Signature Date



Fort Bend County RFP 14-046

Vendor Information

Arthur J. Gallagher Risk Management Services, Inc.
Legal Name of Contracting Company

36-2102482
Federal ID Number (Company or Corporation) or Social Security Number (Individual)

972 . 991.3700 972 . 991.4061

Telephone Number Facsimile Number

5420 LBJ Freeway, Suite 400
Complete Mailing Address (for Correspondence)

Dallas, TX 75240

City, State and Zip Code

39683 Treasury Center

Complete Remittance Address (if different from above)

Chicago, XL 60694-9600
City, State and Zip Code

Cyndi Boehle, CIC, CRM -- Area Senior Vice President
Authorized Representative and Title (printed)

Cyndi_Boehle@aj g.com

Authorized Representative's Email Address

Signature of Authorized Representative
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COUNTY PURCHASING AGENT

Fort Bend County, Texas

Gilbert D. Jaiomo, Jr., CPPB

County Purchasing Agent

(281) 341-8640
Fax (281) 341-8642 or 341-8645

Vendor Information

Federal ID # or

S.S#
36-2102482

Dun and Bradstreet # qj_^^2-4540

Type of Business
/ Corporation/LLC Sole Proprietor/Individual

Partnership Tax Exempt Organization
Legal Company
Name

Year Business was Established 1927
Arthur J. Gallagher Risk Management Services, Inc.

Remittance

Address 39683 Treasury Center

City/State/Zip
Chicago, IL 60694-9600

Physical Address 5420 LBJ Freeway, Suite 400

City/State/Zip
Dallas, TX 75240

County Fort Bend County Other: Dallas County
Phone/Fax

Number

Phone: 972.991.3700 or 800.777.9418 972.991.4061

Contact Person
Cyndi Boehle 972.663.6126

E-mail Cyndi_Boehle@ajg.com

Special Notes

The Company listed
above is a (check all

that apply and
attached

certificate).

DRF.-Disadvantaeed Business Entemrise Certification #

SBE-Small Business Enterprise Certification #

HI JR-Texa.s Flistoricallv Underutilized Business Certification #

WBE-Women's Business Enterprise Certification #

MBE-Minoritv Business Enterprise Certification #

Company's gross
annual receipts:

<$500,000 $500,000-$4,999,999 $5,000,000-316,999,999

$ 17,000,000-322,399,999 >322,400,000

NAlCs codes

(Please enter all
that apply).

64, 6411, 641101,641103,64110302, 641199

PLEASE NOTE: W-9 needs to be attached in order to be entered into our system
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W-9Form

(Rsv. August 2013)
Department of the Treasury
Internal Revenue Service

Request for Taxpayer
Identification Number and Certification

Give Form to the

requester. Do not
send to the IRS.

Name (as shown on your Income tax return)

Arthur J. Gallagher Risk Management Services, Inc.
Business name/disregarded entity name, If different from above

Check appropriate box for federal tax classification;

□ Individual/sole proprietor El C Corporation □ S Corporation □ Partnership □ Trust/estate

□ Limited liability company. Enter the tax classification {C=C corporation, 8=8 corporation, P=partnershlp) ►

r~l Other (see Inslructlons)

Exemptions (see Instructions):

Exempt payee code (If any)
Exemption from FATCA reporting
code (If any)

Address (number, street, and apt. or suite no.)

6420 LBJ Freeway, Suite 400
city, state, and ZIP code

Dallas, TX 75240

Requester's name and address (optional)

List account number(3) here (optional)

Taxpayer Identification Number (TIN)
Enter your TIN In the appropriate box. The TIN provided must match the name given on the "Name" line
to avoid backup withholding. For Individuals, this Is your social security number (SSN). However, for a
resident alien, sole proprietor, or disregarded entity, see the Part I Instructions on page 3. For other
entitles. It Is your employer Identification number (EIN). If you do not have a number, see How to get a

Social security number

v.,

Note. If ttie account Is In more than one name, see the chart on page 4 for guidelines on whose j Employer Identification number j
number to enter.

3 6 - 2 1 0 2 4 8 2

I^TRITl Certification
Under penalties of perjury, I certify that;
1. The number shown on this form Is my correct taxpayer Identification number (or I am waiting for a number to be Issued to me), and
2. I am not subject to backup withholding because; (a) I am exempt from backup withholding, or (b) I have not been notified by the Internal Revenue

Service (IRS) that I am subject to backup withholding as a result of a failure to report all Interest or dividends, or (c) the IRS has notified me that I am
no longer subject to backup withholding, and

3. I am a U.S. citizen or other U.S. person (defined below), and
4. The FATCA code(s) entered on this form (If any) Indicating that I am exempt from FATCA reporting Is correct.
Certification Instructions. You must cross out Item 2 above If you have been notified by the IRS that you are currently subject to backup withholding
because you have failed to report all Interest and dividends on your tax return. For real estate transactions. Item 2 does not apply. For mortgage
Interest paid, acquisition or abandonment of secured property, cancellation of debt, contributions to an Individual retirement arrangement (IRA), and
generally, payments other than Interest and dividends, you are not required to sign the certification, but you must provide your correct TIN. See the
Instructions on page 3.
Sign
Here

signature
U.S. person aniel M. Troop. Area President ^ Januarys, 2014

General Instructions
Section references are to the Internal Revenue Code unless otherwise noted.
Future developments. The IRS has created a page on IRS.gov for Information
about Form W-9, at www.lrs.gov/w9. Information about any future developments
affecting Form W-9 (such as legislation enacted after we release It) will be posted
on that page.

Purpose of Form
A person who Is required to file an Information return with the IRS must obtain your
correct taxpayer Identification number (TIN) to report, for example. Income paid to
you, payments made to you In settlement of payment card and third party network
transactions, real estate transactions, mortgage Interest you paid, acquisition or
abandonment of secured property, cancellation of debt, or contributions you made
to an IRA.

Use Form W-9 only If you are a U.S. person (Including a resident alien), to
provide your correct TIN to the person requesting It (the requester) and, when
applicable, to;

1. Certify that the TIN you are giving Is correct (or you are walling for a number
to be Issued),

2. Certify that you are not subject to backup withholding, or
3. Claim exemption from backup withholding If you are a U.S. exempt payee. If

applicable, you are also certifying that as a U.S. person, your allocable share of
any partnership Income from a U.S. trade or business Is not subject to the

withholding tax on foreign partners' share of effectively connected Income, and
4. Certify that FATCA code(s) entered on this form (If any) Indicating that you are

exempt from the FATCA reporting. Is correct.
Note. If you are a U.S. person and a requester gives you a form other than Form
W-9 to request your TIN, you must use the requester's form If It Is substantially
similar to this Form VV-9.
Definition of a U.S. person. For federal tax purposes, you are considered a U.S.
person If you are;
• An Individual who Is a U.S. citizen or U.S. resident alien,
• A partnership, corporation, company, or association created or organized In the
United States or under the laws of the United States,
• An estate (other than a foreign estate), or
• A domestic trust (as defined In Regulations section 301.7701-7).
Special rules for partnerships. Partnerships that conduct a trade or business In
the United States are generally required to pay a withholding tax under section
1446 on any foreign partners' share of effectively connected taxable Income from
such business. Further, In certain cases where a Form W-9 has not been received,
the rules under section 1446 require a partnership to presume that a partner Is a
foreign person, and pay the section 1446 withholding tax. Therefore, If you are a
U.S. person that Is a partner In a partnership conducting a trade or business In the
United States, provide Form W-9 to the partnership to establish your U.S. status
and avoid section 1446 withholding on your share of partnership Income.

Cat. NO.10231X Form W-9 (Rev. 8-2013)
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CONFLICT OF INTEREST QUESTIONNAIRE FORM CIQ

For vendor or other person doing business with locaj[goyernmeiital^n^
This questionnaire reflects changes made to the law by H.B. 1491,80th Leg., Regular Session.

This questionnaire is being filed in accordance with Chapter 176, Local
Government Code by a person who has a business relationship as defined by
Section 176.001(1-a) with a local governmental entity and the person meets
requirements under Section 176.006(a).

By law this questionnaire must be filed with the records administrator of the local
governmental entity not later than the 7th business day after the date the person
becomes aware of facts that require the statement to be filed. See Section 176.006,
Local Government Code.

A person commits an offense if the person knowingly violates Section 176.006,
Local Government Code. An offense under this section is a Class C misdemeanor.

1. Name of person who has a business relationship with local governmental entity.

No Conflicts

OFFICE USE ONLY

Date Received

r
2. Check this bo.\ if you are filing an update to a previously filed questionnaire.

(The law requires that you file an updated completed questionnaire with the appropriate filing authority not later than the 7th
business day after the date the originally filed questionnaire becomes incomplete or inaccurate.)

3. Name of local government officer with whom filer has employment or business relationship.

Name of Officer

This section (item 3 including subparts A, B, C & D) must be completed for each officer with whom the filer has an
employmetit or other business relationship as defined by Section 176.001(1 -a). Local Government Code. Attach additional
pages to this Form CIQ as necessary.

A. Is the local govemment officer named in this section receiving or likely to receive taxable income, other than investment
income, from the filer of the questionnaire?

Yes No

B. Is the filer of the questionnaire receiving or likely to receive taxable income, other than investment income, from or at the
direction of the local government officer named in this section AND the ttixable income is not received from the local
governmental entity?

"" Yes""" No

C. Is the filer of this questionnaire employed by a corporation or other business entity with respect to which the local
government officer serves as an officer or director, or holds an ownership of 10 percent or more?



Yes No

D. Describe each employment or business relationship with the local government officer named in this section.

4. NO CONFLICTS

Cy.'N " I 8/21/14
Signature of person doing business with the governmental entity Date

Cyndi Boehle, CIR. CRM

Area Senior Vice President

Adopted 06/29/2007
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Job No.:
TAX FORM/DFRT/ RESIPFNCE CERTTFICATTON

(for Advertised Projects)

Taxpayer Identification Number (T.I.N.): 36-2102482

Company Name submitting Bid/Proposal: Arthur J. Gallagher Risk Management Services. Inc.

Mailing Address: 5420 LBJ FrGGWay, Suite 400

Are you registered to do business in the State of Texas? [S] Yes I I No

If you are an individual, list the names and addresses of any partnership of which you are a general partner or any
assumed name(s) under which you operate your business

I. Property: List all taxable property in Fort Bend County owned by you or above partnerships as well as any d/b/a
names. Include real and personal property as well as mineral interest accounts. (Use a second sheet of paper if
necessary.)

Fort Bend Countv Tax Acct. No.* Propertv address or location**

00597333 245 Commerce Green Blvd, #290, Sugar Land, TX 77478

* This is the property account identification number assigned by the Fort Bend County Appraisal District.
** For real property, specify the property address or legal description. For business personal property, specify the

address where the property is located. For example, office equipment will normally be at your office, but inventory
may be stored at a warehouse or other location.

II. Fort Bend Countv Debt - Do you owe any debts to Fort Bend County (taxes on properties listed in I above,
tickets, fines, tolls, court judgments, etc.)?

I  I VeslBI No If yes, attach a separate page explaining the debt.

III. Residence Certification - Pursuant to Texas Government Code §2252.001 et seq., as amended. Fort Bend County
requests Residence Certification. §2252.001 et seq. of the Government Code provides some restrictions on the
awarding of governmental contracts; pertinent provisions of §2252.001 are stated below:

(3) "Nonresident bidder" refers to a person who is not a resident.

(4) "Resident bidder" refers to a person whose principal place of business is in this state, including a
contractor whose ultimate parent company or majority owner has its principal place of business in
this state.

GH I certily that s^nagher risk Management seroices, Inc. ^ Resident Bidder of Texas as defined in Government Code
[Company Name]

§2252.001.

GH I certify that is a Nonresident Bidder as defined in Government Code
[Company Name]

§2252.001 and our principal place of business is .

Created 05/12

[City and State]
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ACORD CERTIFICATE OF LIABILITY INSURANCE
DATE (MM/DD/YYYY)

THIS CERTIFICATE IS ISSUED AS A MATTER OF INFORMATION ONLY AND CONFERS NO RIGHTS UPON THE CERTIFICATE HOLDER. THIS
CERTIFICATE DOES NOT AFFIRMATIVELY OR NEGATIVELY AMEND, EXTEND OR ALTER THE COVERAGE AFFORDED BY THE POLICIES
BELOW. THIS CERTIFICATE OF INSURANCE DOES NOT CONSTITUTE A CONTRACT BETWEEN THE ISSUING INSURER(S), AUTHORIZED
REPRESENTATIVE OR PRODUCER, AND THE CERTIFICATE HOLDER.

IMPORTANT: If the certificate holder Is an ADDITIONAL INSURED, the pollcy(ies) must be endorsed. If SUBROGATION IS WAIVED, subject to
the terms and conditions of the policy, certain policies may require an endorsement. A statement on this certificate does not confer rights to the
certificate holder In lieu of such endorsement(s).

PRODUCER 1-312-704-6100
Arthur J. Gallagher Ris)c Management Services, Inc.

300 South Riverside Plaza

Suite 1900

Chicago, XL 60606

NAME*'"^ Direct All Inquiries to Email
phone ,
(A/C. No. Ext): (A/C. No):

InnRFRs- Chi Certificates®AJG.com
INSURER(S) AFFORDING COVERAGE NAIC #

INSURER A ARCH INS CO (A XV) 11150

iNSURED

Arthur J. Gallagher & Co.

14241 Dallas Farlcway, Suite 300

Dallas, TX 75254

INSURER B

INSURER C

INSURER D

INSURER E

INSURER F

COVERAGES CERTIFICATE NUMBER: 36125253 REVISION NUMBER:
THIS IS TO CERTIFY THAT THE POLICIES OF INSURANCE LISTED BELOW HAVE BEEN ISSUED TO THE INSURED NAMED ABOVE FOR THE POLICY PERIOD
INDICATED NOTWITHSTANDING ANY REQUIREMENT. TERM OR CONDITION OF ANY CONTRACT OR OTHER DOCUMENT WITH RESPECT TO WHICH THIS
CERTIFICATE MAY BE ISSUED OR MAY PERTAIN. THE INSURANCE AFFORDED BY THE POLICIES DESCRIBED HEREIN IS SUBJECT TO ALL THE TERMS,
EXCLUSIONS AND CONDITIONS OF SUCH POLICIES. LIMITS SHOWN MAY HAVE BEEN REDUCED BY PAID CLAIMS.

INSR

LTR TYPE OF INSURANCE
ms POLICY NUMBER

POLICY EPF POLICY EXP
fMM/DO/YYYY) IMM/DD/YYYYI

GENERAL LIABILITY

"x
COMMERCIAL G

lC/01/13 10/01/14 EACH OCCURRENCE

ENERAL LIABILITY

I CLAIMS-MADE OCCUR
Gen Agg per loc subj.

DAMAGE TO RENTED
PREMISES (Ea occurrence)

MED EXP (Any one person)

PERSONAL & ADV INJURY

to $10 MIL policy agg. GENERAL AGGREGATE

GEN'L AGGREGATE LIMIT APPLIES PER;

POLICY
PRO- X
JFCT

PRODUCTS • COMP/OP AGG

$ 1,000,000

j 100,000

$ 10,000

1,000,000

3,000,000

$ 3,000,000

AUTOMOBILE LIABILITY

*  ANY AUTO
ALL OWNED

AUTOS

16/61/13

10/01/13

16/61/14

10/01/14

COMBINED SINGLE LIMIT
(Ea accident) $ 2,000,000

BODILY INJURY (Per person)

HIRED AUTOS

SCHEDULED

AUTOS

NON-OWNED

AUTOS

BODILY INJURY (Per accident)

PROPERTY DAMAGE
(Per accident)

UMBRELLA LIAB

EXCESS LIAB

OCCUR

CLAIMS-MADE

EACH OCCURRENCE

AGGREGATE

DED RETENTIONS

WORKERS COMPENSATION

AND EMPLOYERS' LIABILITY y / N
ANY PROPRIETOR/PARTNER/EXECUTIVE

OFFICER/MEMBER EXCLUDED?
(Mandatory In NH)
If yes, describe under
DESCRIPTION OF OPERATIONS below

^0

10/01/13

16/61/13

10/01/14

10/01/14

„ WC STATU- OTH-
* TORY LIMITS ER

E.L. EACH ACCIDENT $ 1,000,006

E.L. DISEASE - EA EMPLOYEE $ 1,000,006

E.L. DISEASE - POLICY LIMIT $ 1,066,000

DESCRIPTION OF OPERATIONS I LOCATIONS I VEHICLES (Attach ACORD 101, Additional Remarks Schedule, if more space is required)

Evidence of Insurance

1

SHOULD ANY OF THE ABOVE DESCRIBED POLICIES BE CANCELLED BEFORE
THE EXPIRATION DATE THEREOF, NOTICE WILL BE DELIVERED IN
ACCORDANCE WITH THE POLICY PROVISIONS.

AUTHORIZED REPRESENTATIVE

ACORD 25 (2010/05)
IccwDcchi

36125253

© 1988-2010 ACORD CORPORATION. All rights reserved.

The ACORD name and logo are registered marks of ACORD



ACORD
DATE (MM/DD/YYYY)

THIS CERTIFICATE IS ISSUED AS A MATTER OF INFORMATION ONLY AND CONFERS NO RIGHTS UPON THE CERTIFICATE HOLDER. THIS
CERTIFICATE DOES NOT AFFIRMATIVELY OR NEGATIVELY AMEND, EXTEND OR ALTER THE COVERAGE AFFORDED BY THE POLICIES
BELOW. THIS CERTIFICATE OF INSURANCE DOES NOT CONSTITUTE A CONTRACT BETWEEN THE ISSUING INSURER(S), AUTHORIZED
REPRESENTATIVE OR PRODUCER, AND THE CERTIFICATE HOLDER.

IMPORTANT: If the certificate holder is an ADDITIONAL INSURED, the poiicy(ies) must be endorsed. If SUBROGATION IS WAIVED, subject to
the terms and conditions of the policy, certain policies may require an endorsement. A statement on this certificate does not confer rights to the
certificate holder in lieu of such endorsement(s).

PRODUCER 1-312-704-0100
Arthur J. Gallagher Risk Management Services, Inc.

300 South Riverside Plaza

Suite 1900

Chicago, XL 60606
Direct all inquires to email

CONTACT

NAME:

phone ,
lA/C. No. Extl: (A/C. No):

Ai^Fss Chi Certificates®ajg.com
INSURER(S) AFFORDING COVERAGE NAIC#

INSURER A LEXINGTON INS CO 19437

INSURED

Arthur J. Gallagher Risk Management Services, Inc.

Two Lincoln Centre

5420 LBJ Freeway
Dallas, TX 75240

INSURERS XL SPECIALTY INS CO 37885

INSURER C

INSURER D

INSURER E

INSURER F

COVERAGES CERTIFICATE NUMBER: 41154640 REVISION NUMBER:

THIS IS TO CERTIFY THAT THE POLICIES OF INSURANCE LISTED BELOW HAVE BEEN ISSUED TO THE INSURED NAMED ABOVE FOR THE POLICY PERIOD
INDICATED. NOTWITHSTANDING ANY REQUIREMENT, TERM OR CONDITION OF ANY CONTRACT OR OTHER DOCUMENT WITH RESPECT TO WHICH THIS
CERTIFICATE MAY BE ISSUED OR MAY PERTAIN. THE INSURANCE AFFORDED BY THE POLICIES DESCRIBED HEREIN IS SUBJECT TO ALL THE TERMS,
EXCLUSIONS AND CONDITIONS OF SUCH POLICIES. LIMITS SHOWN MAY HAVE BEEN REDUCED BY PAID CLAIMS.

INSR

LTR TYPE OF INSURANCE
ADDL

INSR

SUBR

WVD POLICY NUMBER
POLICY EFF

(MM/DD/YYYY)
POLICY EXP

(MM/DD/YYYY) LIMITS

GENERAL LIABILITY EACH OCCURRENCE $

COMMERCIAL GENERAL LIABILITY

E  1 1 OCCUR

DAMAGE TO RENTED
PREMISES (Ea occurrence) $

CLAIMS-MAC MED EXP (Any one person) $

PERSONAL & ADV INJURY $

GENERAL AGGREGATE $

GEN'L AGGREGATE LIMIT APPLIES PER: PRODUCTS - COMP/OP AGG $

POLICY JE(?T LOC
$

AUTOMOBILE LIABILITY
COMBINED SINGLE LIMIT
(Ea accident) $

ANY AUTO
BODILY INJURY (Per person) $

ALL OWNED
AUTOS

HIRED AUTOS

SCHEDULED

AUTOS
NON-OWNED
AUTOS

BODILY INJURY (Per accident) $

PROPERTY DAMAGE
(Per accident)

$

$

UMBRELLA LIAB

EXCESS LIAB

OCCUR

CLAIMS-MADE

EACH OCCURRENCE $

AGGREGATE $

DED RETENTIONS $

WORKERS COMPENSATION

AND EMPLOYERS' LIABILITY y / N
ANY PROPRIETOR/PARTNER/EXECUTIVE 1 1
OFFICER/MEMBER EXCLUDED?

(Mandatory in NH) ' '
If yes, describe under
DESCRIPTION OF OPERATIONS below

HI A

WC STATU- OTH-
TORY LIMITS ER

E.L EACH ACCIDENT $

E.L DISEASE EA EMPLOYEE $

E.L DISEASE POLICY LIMIT $

A

B

Errors & Omissions

(Claims Made)

09/01/1^

09/01/14

09/01/15

09/01/15

Bach Wrongful Act 20,000,000

Aggregate 20,000,000

DESCRIPTION OF OPERATIONS / LOCATIONS / VEHICLES (Attach ACORD 101, Additional Remarks Schedule, if more space is required)

CERTIFICATE HOLDER CANCELLATION

Evidence of Coverage

1

SHOULD ANY OF THE ABOVE DESCRIBED POLICIES BE CANCELLED BEFORE

THE EXPIRATION DATE THEREOF, NOTICE WILL BE DELIVERED IN

ACCORDANCE WITH THE POLICY PROVISIONS.

AUTHORIZED REPRESENTATIVE

-E. ̂

ACORD 25 (2010/05)
lavanyachi

41154640

© 1988-2010 ACORD CORPORATION. All rights reserved.

The ACORD name and logo are registered marks of ACORD



ACORD CERTIFICATE OF LIABILITY INSURANCE
DATE (MM/DD/YYYY)

THIS CERTIFICATE IS ISSUED AS A MATTER OF INFORMATION ONLY AND CONFERS NO RIGHTS UPON THE CERTIFICATE HOLDER. THIS
CERTIFICATE DOES NOT AFFIRMATIVELY OR NEGATIVELY AMEND, EXTEND OR ALTER THE COVERAGE AFFORDED BY THE POLICIES
BELOW. THIS CERTIFICATE OF INSURANCE DOES NOT CONSTITUTE A CONTRACT BETWEEN THE ISSUING INSURER(S), AUTHORIZED
REPRESENTATIVE OR PRODUCER, AND THE CERTIFICATE HOLDER.

IMPORTANT; If the certificate holder Is an ADDITIONAL INSURED, the policy(ies) must be endorsed. If SUBROGATION IS WAIVED, subject to
the terms and conditions of the policy, certain policies may require an endorsement. A statement on this certificate does not confer rights to the
certificate holder in lieu of such endorsement(s).

PRODUCER 1-312-704-0100
Arthur J. Gallagher Risk Management Services, Inc.

300 South Riverside Plaza

Suite 1900

Chicago, IL 60606
Direct all Inquires to email

CONTACT
NAME:

PHONE PAX
(A/C. No. Exl): (A/C. No):

InnRFRS- Chi Certlflcates@ajg,com
(NSURER(S) AFFORDING COVERAGE NAIC#

INSURER A LEXINGTON INS CO 19437

INSURED

Arthur J. Gallagher Risk Management Services, Inc.

Two Lincoln Centre

5420 LBJ Freeway

Dallas, TX 75240

INSURERS XL SPECIALTY INS CO 37885

INSURER C

INSURER D

INSURER E

INSURER F

COVERAGES CERTIFICATE NUMBER: 35399239 REVISION NUMBER:
THIS IS TO CERTIFY THAT THE POLICIES OF INSURANCE LISTED BELOW HAVE BEEN ISSUED TO THE INSURED NAMED ABOVE FOR THE POLICY PERIOD
INDICATED NOTWITHSTANDING ANY REQUIREMENT. TERM OR CONDITION OF ANY CONTRACT OR OTHER DOCUMENT WITH RESPECT TO WHICH THIS
CERTIFICATE MAY BE ISSUED OR MAY PERTAIN, THE INSURANCE AFFORDED BY THE POLICIES DESCRIBED HEREIN IS SUBJECT TO ALL THE TERMS,
EXCLUSIONS AND CONDITIONS OF SUCH POLICIES. LIMITS SHOWN MAY HAVE BEEN REDUCED BY PAID CLAIMS^

INSR
LTR TYPE OF INSURANCE POLICY NUMBER

POLICY EPF POLICY EXP
(MM/DD/YYYY) (MM/DD/YYYY)

GENERAL LIABILITY

COMMERCIAL GENERAL LIABILITY

CLAIMS-MADE n OCCUR

EACH OCCURRENCE

DAMAGE TO RENTED
PREMISES (Ea occurrence)

MED EXP (Any one person)

PERSONAL & ADV INJURY

GENERAL AGGREGATE

GEN'L AGGREGATE LIMIT APPLIES PER;

POLICY I I jEcf I I LOC

PRODUCTS - COMP/OP AGG

AUTOMOBILE LIABILITY

ANY AUTO

ALL OWNED

AUTOS

HIRED AUTOS

SCHEDULED
AUTOS

NON-OWNED

AUTOS

COMBINED SINGLE LIMIT
(Ea accident)

BODILY INJURY (Per person)

BODILY INJURY (Per accident)

PROPERTY DAMAGE
(Per accident)

UMBRELLA LIA6

EXCESS LIAB

DED

OCCUR

CLAIMS-MADE

EACH OCCURRENCE

AGGREGATE

RETENTIONS

WORKERS COMPENSATION

AND EMPLOYERS' LIABILITY y / N
ANY PROPRIETOR/PARTNER/EXECUTIVE
OFFICER/MEMBER EXCLUDED?

(Mandatof7 In NH)
If yes. describe under
DESCRIPTION OF OPERATIONS below

o

WC STATU- OTH-
TORY LIMITS I ER

E.L. EACH ACCIDENT

E.L. DISEASE • EA EMPLOYEE

E.L. DISEASE • POLICY LIMIT

Errors & Omissions

(Claims Made)

09/01/13 09/01/14 Each Wrongful Act

Aggregate

20,000,000

20,000,000

DESCRIPTION OF OPERATIONS I LOCATIONS I VEHICLES (AtUch ACORD 101, Additional Remarks Schedule, if more space Is required)

Arthur J. Gallagher Risk Management Services, Inc.

14241 Dallas Parkway, Suite 300

Dallas, TX 75254

1  USA

SHOULD ANY OF THE ABOVE DESCRIBED POLICIES BE CANCELLED BEFORE
THE EXPIRATION DATE THEREOF, NOTICE WILL BE DELIVERED IN
ACCORDANCE WITH THE POLICY PROVISIONS.

AUTHORIZED REPRESENTATIVE

ACORD 25 (2010/05)
jkeefechl

35399239

) 1988-2010 ACORD CORPORATION. All rights reserved.

The ACORD name and logo are registered marks of ACORD
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Arthur J. Gallagher & Co. Ml

■^m

Risk Control for Public Entities W I
•  , ; .

I •i fl

As your risk management partner, Gallagher will provide you with helpful tools to
minimize your public entity risk.

Risk Control Products

pir"

IIS! -i
•■•err

PEP Talk eBulletins

Free monthly subscription. A sampling of topics:
• Bloodborne Pathogen Awareness • Preventing Accidents/Injuries by
. Computer Laptop Security Recognizing Potential Hazards
. Comfort Tips for the Office ' ProperLifting
. Extension Cords * Safe Driving
• Leading Cause of Staff Injuries—Slips * Safe Parking Lot

and Falls • Stair Accidents—How to Avoid Them

• Office Safety—What Are the Risks?

Webinars

Gallagher Public Sector offers a number of risk management education and training
webinars specific to the public sector. All that is needed to attend is a computer with
Internet access and a telephone to participate through a toll-free audio-conference
number. Participants can watch the presentation, submit questions and participate in
audience polls.
Many of our webinars are available for replay at your time and convenience.
Webinars are free to clients and invited guests.
Webinar topics include:

• Occupational Safety & Health • Cyber Liability
• General & Automobile Liability • Loss Control
• Employment Practices Liability • Safety Compliance with Regulatory
• Enterprise Risk Management

CD Training Modules

• Reporting Child Abuse, Neglect and
Exploitation of Children

• Food Services—General Safety

• Food Services—Proper Lifting Part 1

• Food Services—Proper Lifting Part 2
• Playground Supervision

Agencies

Proper Lifting in Library Operations

New Employee Safety Orientation

Bloodborne Pathogens Refresher

Lockout, Tagout Refresher Training
Hazard Communication Refresher
Training

Gallagher Public Sector



Consultative Services
Our team of risk control professionals will partner with your public entity to
achieve results-oriented safety performance.

Arthur J. Gallagher & Co. offers "tailor-made" risk control services that cover:

Exposure Analysis and Assessment

• On-site Risk Assessments

• Safety and Risk Program Valuation

• Risk Assessments for All Job Classifications

Loss Trending and Analysis

• Claims Loss Analysis to Determine Loss Drivers

• Concise Reporting of Findings

• Evidence-Based Strategies for Risk Treatment and Mitigation

• Benchmarking

Program Management

• Procedural Development and Program Review

• Safety Committee Development and Assistance

• Accident Review Boards for Fleet Safety

• Fleet/Bus Safe Driver Plans

• Crisis Planning and Evaluation

• Safety Performance Meetings

Consultative Services are available to assist the public sector with safety-related
questions or concerns, are looking to develop or enhance safety programs and
materials, or want to prepare for and implement claims reduction strategies.
Gallagher Public Sector offers a variety of results oriented safety and health
consultation throughout the United States.

Arthur J. Gallagher & Co. is committed to helping your public entity manage
risks. If your entity is in need of a service or product not listed, contact us.

77/r infomintion contained in this report was obtained from ionnes, which to the best of the writer's knowledge, are authentic and reliable. Arthur
J. Gallagher Risk Management Services, Inc. makes no guarantee of results, and assumes no liability in connection with either the information
herein contained, or the safety suggestions herein nutde. Moreover it cannot be assumed that every acceptable safety procedure is contained herein,
or that abnormal or unusual circumstances not wanant or recjuire father or additiosialpmcedures.

Arthur J. Gallagher & Co.

<G) 2011 Arthur J. (lallaghcr Co. All rigltrs rewrvcd.
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As the 2013 Atlantic hurricane season comes

to an end, one that delivered the fewest

hurricanes since 1982, property insurers
conrinue to benefit from lower than average
catastrophic losses and favorable financial
results. The impact of Superstorm Sandy to
the property market was relatively short-lived
and insurers generally refrained from reacting
with across-the-board measures. Clients with

properties in the Northeast and those with
losses or severe windstorm/flood exposures
faced some rate pressure and restriction of
terms. However, many insurers were willing
to offer single digit rate decreases to retain
clients with a handful of insurers attempting
to hold current rates. These insurers faced

being replaced by new capacity willing to offer
coverage at reduced rates.

Reinsurance

Reinsurance treaties also face significant rating
pressure after a quiet Atlantic wind season
and excellent financial results. The influx

of capital into the reinsurance market has
allowed alternative markets to increase share,

causing pressure on the traditional reinsurers
to respond to competition. July 1" treaty

renewals saw significant rate reductions with
the downward trend expected to continue for
January P' treaty renewals. Low double digit
reductions are expected with more favorable
terms and conditions available for reinsurance

buyers, which should ultimately trickle down
to the buyer.

Catastrophe Models

Catastrophe models continue to play a
crucial role in the property underwriting
process. There are several models available
but RMS is the model most utilized. RMS

version 13.0 was released in July and included
changes to assumptions relating to medium-
term hurricane landfall rates (MTR). The
new lower MTR forecast varies based on

region: the largest decrease is for Florida,
the Southeast, and Mid-Atlantic; moderate

decrease in the western Gulf and Texas and

the least change for the Northeast. "Ihe new
model is expected to free up aggregate for
insurers, therefore allowing them to offer
additional CAT capacity and further increase
competition.

Catastrophe (CAT) Capacity
California earthquake capacity has increased
due to new entrants such as Berkshire

Specialty into the market and existing insurers
looking to increase market share and offset
lower rates and premium levels. California
earthquake rates are generally down 10% on
a portfolio basis and that trend is expected to
continue for programs that renew in the first
half of 2014 although older assets (pre 1970's)
and smaller portfolios may not experience
the same level of reductions. Zone A (San

Francisco) capacity is typically more available
and more competitive than Zone B (Los
Angeles) capacity.

Although there continues to be plenty of
capacity for windstorm coverage, pricing
and terms depend on geographical location.
Insurers that got pummeled with wind and
hail losses in the Midwest have pulled back
capacity and also instituted tougher terms
and conditions. Consequently, percentage
deductibles for wind and hail are becoming
more common. This is particularly true for
multifamily portfolios, which continue to
be a challenging class of business for many
insurers due to the frequency and severity of
losses. Higher All Other Peril deductibles are
also becoming the norm although deductible
buy-downs are available to help satisfy lender
requirements. Some regional insurers can be
aggressive in this area but have very defined
underwriting parameters. Properties that
sustained losses in the Northeast, in addition

to rate increases, also experienced a push for
percentage deductibles and for windstorm
although many did not take effect. Rate
decreases for coastal wind property (non
beachfront) remained flat or down 5%.

Flood continues to be a major loss driver
for property insurers and most do not have
the ability to accurately model flood loss

Gallagher Property Practice
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expectancies. Many have reduced their exposure to critical flood (100 year flood zones)
this past year as the deployment of capacity and underwriting came under much greater
scrutiny. Ihis opened up a need for excess flood on a mono-line basis that was significantly
more expensive and le.ss available than in years past.

Areas of Concern

Flood — National Flood Insurance Program (NFIP)
One of the key provisions of The Biggert-Waters Flood Insurance Reform Act of 2012 was
to improve the financial stability of the National Flood Insurance Program (NFIP) program
by increasing rates to reflect true flood risk. Beginning October 1, 2013 premiums for
subsidized properties began to increase 25% and will continue to increase each year until
reaching full-risk rates. Non-subsidized properties are also being impacted by rate increases
up to 10%. New policies or property purchased on or after July 6, 2012 are also written or
renewed at full-risk rates. Several states have filed lawsuits against the Federal Government
to attempt to block rates from increasing. Flood maps are constantly being redrawn and
it has become increasingly important to monitor changes in flood zones and keep clients
apprised of possible increase in flood insurance premiums and the application of potentially
adverse flood deductibles.

Terrorism

It is widely believed that ifTRIPRA expires, terrorism insurance will no longer be available
to policyholders at the levels required to satisfy banks and other capital providers. Sunset
clauses are returning for policy renewals that extend past December 31, 2014. Although
some new capacity has entered the market the private market cannot handle the demand
for terrorism insurance without TRJPRA in the Central Business Districts (CBD) of New

York, San Francisco, Chicago, Boston, Washington, D.C. No early decision is expected
from Congress and it will probably occur at the last minute, just as it has done for two prior
reauthorizations of the federal backstop.

In conclusion, the outlook for 2014 is positive. For property portfolios with moderate CAT
exposure and good loss history rate reductions in the 5-10% can be expected, barring any
major insured event. Others with more challenging loss history will also benefit from the
increase in capacity but not necessarily the same level of rate reductions.

For additional information contact;

Martha Bane

Managing Director
Gallagher Property Practice
818.539.1444

martha_bane@ajg.com

www.ajgnns.com

2013 Arthur]. Gallagher & Co. All rightfi re.serYed.
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What is continuity of coverage,
and what is its value?
By Andrew R. MacLeod

Corporate America is always looking to cut overhead expenses, and risk managers are no
exception to feeling pressure to cut costs. Before agreeing to change your Executive Liability
carrier and coverage (including Directors & Officers, Employment Practices, Fiduciary, and
Professional Liability) in order to reduce premium, and as you wrestle with the issue of
shaving cost versus quality of coverage, you must carefully consider the value of maintaining
continuity of coverage with your present carrier under your present policy. Continuity of
coverage is a significant factor in quality of coverage, yet the concept of continuity of
coverage is often misunderstood.

Continuity of coverage is not a defined term in the majority of Executive Liability policies.
When defined, the scope is often so limited, e.g. the date of the prior and pending litigation
exclusion, or the date of the first application, that the definition itself may mislead the
policyholder relative to other facets of continuity of coverage. In this "Advisor," I offer my
views on what constitutes "continuity of coverage" for those evaluating making a change in
their Executive Liability coverage. While 1 will address the subject from the perspective of
D&O insurance, it is important to note that the same issues apply to all claims made.
Executive Liability policies.

I believe there are four elements—some with sub-elements—that constitute continuity of
coverage in Executive Liability policies. The four elements are:

1. The policyholder completing a long-form application and answering the "warranty
question" determines the most obvious element of continuity. When a policyholder
responds to the warranty question and states they have no knowledge of circumstances
that might give rise to a claim under the policy, that response limits the scope of past
acts coverage under the new or replacement policy. All future claims will first be viewed
from a perspective of whether an insured director or officer knew of the circumstances
and wrongful acts alleged in a future claim at the time the warranty question was
answered. Producing the same effect, a warranty may be given in the form of a letter to
the underwriter, or the policyholder may agree to accept coverage with an exclusion for
claims related to circumstances known as of the inception date of coverage.

If there is a claim, and the carrier establishes that insureds had knowledge which was not
disclosed when responding to the warranty question, then the insureds will likely face
the worst case scenario of their carrier attempting to rescind the insurance policy. Even if
the carrier does not attempt to rescind the policy, they will likely take a position of
complete or partial denial of coverage for all insureds who knew of the circumstances.

A side note, do not accept coverage under any policy with an evergreen exclusion for
circumstances known as of the inception date of the policy, and do not respond to
questions relating to knowledge of circumstances in any application provided for a
policy's renewal. If you do not answer a warranty question, your insurer has one less
issue to address when considering a future claim.

q\2013\b«:d\ruche.v\mgnn iifibi»f5'\acb.iw>nCover.igtf f "ominuicy.indri
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2. The second element of continuity relates to advancing the present
D&O policy's prior and pending litigation exclusion date, and the
prior claim exclusion date. These exclusions are not limited to
litigation and claims under only the D&O policy. The exclusions
apply to all litigation and to all claims. What is at stake? Coverage
for a furure D&O claim related to prior or pending litigation
which initially did not name a director or officer, but is re-filed
naming a director or officer. Similarly, insured persons may lose
coverage for a future claim related to all prior insurance claims—
including claims under other policies such as. General Liability,
Workers Compensation, Employment Practices Liability, etc.

There are times in the marketing process when insurance brokers
can negotiate the underwriter's agreement to waive a warranty
question, and also win the underwriter's agreement to use the
existing policy's prior and pending litigation and prior claim dates
in the new policy. Some then believe they have achieved an option
for their client to make a change in carriers while maintaining
continuity of coverage. Unfortunately, this strategy does not achieve
continuity, as there are two more important elements of continuity
to consider.

3. The third element of continuity of coverage relates to the content
or wording in the present policy. Executive Liability policies are not
standardized forms. With different terms and conditions in the

present policy and the new policy, there is always a break in
continuity of coverage whenever you switch from one carrier's
policy to another. These differences may be as serious as adding
entirely new exclusions or as simple as a one-word change in an
insuring agreement or definition. Even with a detailed comparison
of the present and replacement policy, you can only attempt to
minimize the consequence of making a change. Unless policy terms
and conditions are identical, changing policies always breaks
continuity.

Continuity of coverage is even more important with mergers and
acquisitions as you consider the purchase of run-off D&O
coverage. Most purchase and sale agreements include insurance
provisions calling for run-off coverage to provide the "same"
coverage during the prescribed run-off period. In a strategy
concocted to save premium yet comply with the requirement to
provide the same coverage during run-off, insurance brokers and
underwriters have arranged deals where the new underwriter adopts
the present policy's terms and conditions in order to successfully
address the issue of using the "same" terms and conditions.

This strategy involves a new carrier issuing a new excess, follow
form policy over the existing D&O policy. The only exception to
the follow form feature in the new policy is the three- or six-year
policy period. The present policy is allowed to expire, and the new
excess policy drops down to assume the primary position while
"following" or adopting the present D&O policy's terms and
conditions. While this inventive approach comes as close as possible
to maintaining continuity of coverage, the strategy falls short of
achieving true continuity due to the fourth and final element of
continuity.

4. The fourth element of continuity of coverage lies behind the policy
—the carrier. There are no invenrive strategies to remedy the break
in continuity of coverage related to a new and different carrier.
What is at stake? I am aware of instances where the new carrier's

underwriters agreed to all of the above strategies, and later denied
coverage when presented with a claim. The new carrier denied
coverage in the absence of a warranty question under the assertion
that the insureds intentionally withheld information while
negotiating for coverage.

In conclusion, no matter what placement strategy is employed, a
change in your Executive Liability carrier will always break your
continuity of coverage. Even when precautions are taken and
underwriter agreements made, we cannot eliminate all of the potential
pitfalls. The value of your continuity of coverage increases with each
year that passes, as five-year old warranty questions and a five-year old
prior or pending exclusion date are far less likely to manifest as coverage
issues versus one-year old warranties and a one-year old prior and
pending date. Risk Managers should carefully weigh whether or not to
save premium by changing carriers, versus the inherent disadvantages of
breaking continuity of coverage and risking denial of coverage for a
future claim.

About the Author: Andrew MacLeod is a Managing Director of Arthur J.
Gallagher's Management Liability Practice. This division focuses on risk
management services related to executive and management liabilities.
For additional information, please contact Mr. MacLeod 312.803.6302
or contact your local AJG representative.
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John Ergastolo
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Jerry Henderson
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EEOC V. Dillard's: Corporate
Policies Regarding Medical
Information under Scrutiny
By Natalie Douglass, Esq.

Employers should be aware iJiat the EEOC continues to scrutinize attendance and leave
policies. On December 18, 2012, the EEOC announced that it had settled its case against
Dillard's, the national department store chain, regarding its corporate policy requiring
disclosure of specific medical information for medical leave. The case began in 2008 when an
employee, Ms. Corina Saitt, filed an EEOC charge of discriminarion after allegedly being
discharged in retaliation for failing to comply with company policy. Ihe EEOC instituted the
lawsuit on her behalf, as well as other specific employees who had also previously been
discharged for the same reason, in addition to any other similarly situated individuals.

Hie complaint highlights two employees' experiences. Ms. Brittany Rios Kim called in sick
to work. She wa.s told that she wa.s required to provide a doctor's note svith specific medical
reasons cited for the absence. She refused to provide one and was written up with an
unexcused absence. Shortly thereafter, she left work in an ambulance due to her medical
condition. She returned with a doctor's note which was not specific, providing only the dates
that she was absent and that she required medical treatment. This was deemed not sufficient
and she was ultimately terminated for her unexcused absences. Another charging party, Ms.
Corina Scott, was terminated for failing to provide a specific note lor medical leave after
objecting twice to the corporate policy.

The Americans with Disabilities Act prohibits employers from making inquiries of
employees regarding the existence of a disability or the nature/severity of a disability unless
the employer can show that it is job-related and consistent with business necessity.' In
denying Dillard's motion for summary judgment, the court analyzed a circuit split on these
types of inquiries. The Second Circuit in Conroy v. New York Dept. of Correctional Services f
found that similar inquiries regarding medical absences constituted a violation of ADA,
citing EEOC guidance that the inquiries "may tend to reveal a disability." On the other
hand, the Sixth Circuit in Lee v. City ofColumbus,^ found that similar inquiries were not
violations, but rather categorized as "legitimate and innocuous." In the Dillard's case, since
the Ninth Circuit has not addressed this specific issue, the court looked to a similar question
relating to medical exams under the ADA in Indergard v. Georgia-Pacific Corporation.* In
that case, the court utilized the "may tend to reveal a disability" test. Applying that test, the
Dillard's court denied morion for summary judgment. Dillard's was also unable to persuade
the court that the inquiries were job-related and consistent with business necessity, a defense

>42 U.S.C. § 12U2(dX4XA) (2012).

^333 R3d 88 (2d, Cir. 2003).

=636 F3d 245 (6th Cir. 2011). This case was brought under the Rehabilitation Act.

♦582 R3d 1049 (9th Cir 2009).
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under ADA. Ihe court found that Dillard's failed to present any

evidence in this regard and also noted that Dillard's stopped recpiiring
doctors' notes in 2007, in conflict with a finding of business necessit)'.

After the denial of summary judgment, Dillard's agreed to pay
$2 million to cla.ss members. In addition, they must retain an ADA

consultant to revise their corporate policies, post information on the
settlement, train their personnel on the new policies, and develop a
new system of tracking complaints of disability discrimination. Lastly,
they will provide annual reports to the EEOC in order to affirm
compliance with the terms of the settlement.

This is nor the first time that the EEOC has .scrutinized employer

attendance policies under ADA.' In Verizon's $20 million high-profile
settlement in 2011, the EEOC found that "no fiiult" attendance

policies that resulted in termination potentially violated the ADA
where leaves of absence might be considered a reasonable
accommodation. Prior to that, the EEOC pursued Sears and UPS for
their leave policies.

While these EEOC cases dealt largely with attendance policies spedfic
to reasonable accommodation, the Dillard's case hones in on the

information the employer requires under attendance policies. It is
unclear what information employers can require from their employees
under these policies or what circumstances meet the necessity defense.
Wliat is certain, however, is that the EEOC will scrutinize broad,
blanket policies relating to ADA, especially as it relates to leave of
absence. Many laws can be implicated, including ADA, FMLA, state
workers compensation laws, among others. Employers should consult
with outside counsel specializing in diese areas to assist in assuring their
attendance and leave policies adequately meet EEOC standards.

About the Author: Natalie Douglass, Esq., is a Vice President in Arthur
J. Gallagher & Co.'s Management Liability Practice. The division focuses
on risk management services related to executive and management
liabilities. For additional information, please contact Ms. Douglass,
314.800.2283, or natalie_douglass@ajg.com.

'See July 2011 Advisor. EEOC to Employers: "Can you hear me now?" message
loud and clear on attendance policies and Verizon's $20 million settlement
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Cyber Risks Continue to Escalate
Network Security and Privacy Insurance Moves Firmly to Center Stage
By Phil Norton, Ph.D. and Joe DePaul

Over the past year, we have read headlines about
data breaches Target, Neiman Marcus and
Snapchat. We have also had the opportunity to
review numerous reports, advisories, newsletters,
whitepapers, journals, expert discussions and
news releases, focused in the space of network
security and privacy. Each of these reports
indicates that the risks and exposures inherent to
transacting business in our electronic and
connected world will continue to claw their way
into our businesses, and that companies should
remain vigilant concerning such risks. The
number one discussion topic amongst our clients
is "Why should we be concerned, what are the
risks, how are we exposed, and what can we do to
mitigate the risk operationally and financially,
should an event occur?" Their concerns are valid.

According to Risk Based Security and the Open
Security Foundation, the five year period from
2009-2013 had 8,266 reported breaches whereby
almost 2 billion records were exposed. And
though 2013 showed a small decline in the
number of reported incidents, breaches over the 5
year period have more than doubled.

With virtually every state, federal agency and
many international governments focused on
privacy protection and notification requirements
for such situations when Personally Identifiable
Information (PII) or Protected Flealth Information
(PHI) is known to be at risk due to a data breach,
the cost of mitigating such an event continues to
remain high for all entities and industries.

According to a recent study by the Ponemon
Institute, the all-in cost of such breaches has been
estimated to be about $188 per record, with
incident costs now approaching $5.4 million per
incident. Industries that have been especially
hard hit by these data breaches include:

•  Healthcare/Medical

•  Educational

•  Government/Military

•  Financial/Banking

•  Retail

The sources of these breaches are especially
interesting as only 30% are strictly related to the
company's inability to keep intruders out.

1  Consider the top three reasons for a
Frequency of Privacy & Network Security Incidents

Source: Open Security Foundation
■ Cytjer Breaches

breach:

Hacking 30%
Stolen Laptops 12%
Fraud 11%

This underscores an extremely
important point: Network Security and
Privacy breaches are bound to happen
regardless of how strong your
Information Technology (IT) defenses
are. Consider the pie chart below
showing the root causes of data
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Root Causes of Data Breaches

■ Human Factor

m System Glitch

m Malicious Attacks

Source: Ponemon Institute

breaches per Ponemon. What is not obvious is
that some of the activities buried within those

categories - as shown in the list below - do not
necessarily relate to the strength of IT firewalls
and other defenses. For example:

1. Lost Laptop or other computing device

2. Rogue Employee (or ex-employee)

3. Improperly disposed sensitive information

4. Media campaign gone wrong

5. Subcontractor error or omission (including

breaches on those subcontracting vendors

that are holding your data)

Regulation

The regulatory landscape of today continues to be
complex and many companies are struggling to
remain compliant. Consider just a few regulations
such as HIPAA, FACTA and PCI compliance.
HIPAA rules on Protected Health Information

(PHI) are strict and are so broad as to include
verbal dissemination of PHI. FACTA is

especially controversial as it lacks clarity as to
who should comply and even how an organization
should comply. PCI Compliance is a consortium
of entities (Visa, Mastercard, American Express
and others) non-governmental based regulation
regarding credit card company data security
standards. The PCI DSS protocol requires that
companies processing or storing credit card
information be compliant.

As we write this update, the retail industry is in
the midst of what may prove to be the largest and
most coordinated attack on a specific industry we
have seen to date. Target, Neiman Marcus and
Michael's Stores (so far) are three of the most
recent victims. Target, at the moment, is the
most prominently discussed due to the sheer size
of the event - up to 110 million records
incorporating credit and debit cards. While there
has been public discussion regarding the amount
of cyber liability insurance Target has in place
(allegedly $110 million), this amount is unlikely
to be sufficient to pay the significant amount of
financial loss that will be experienced for the data
incident to the organization. The forensic
investigation continues for Target, and there is
speculation that the nexus of the event is
presumably as the result of a breach that has been
traced back to their HVAC provider.

Although the vast majority of such breaches
involve customer records, they are not the only
type of records at risk. According to the Risk
Based Security and Security Open Forum
previously cited, we note that PlI and PHI
continue to be the most widely sought after
information. This includes passwords, SSN's,
medical information and financial information

such as credit cards/debit cards and financial

account information.

We also note that while many data incidents
expose PII and PHI, Intellectual Property or
Corporate Confidential Information continues to
be a major and sometimes higher concern for
organizations within the U.S.

With all of this happening, it is surprising to note
that according to a recent Advisen study of 329
respondents in all industry segments, only about
52% of companies are buying cyber insurance
coverage, although that is up significantly from
2011 (35% purchasing) as well as up from 2012
(44% purchasing).
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Percent of Companies Purchasing
Cyber Insurance

—♦—Pet w Cyber Ins

Source: Business
Insurance 2-17-2014

This same survey also show that the percentage of
Boards of Directors concerned about cyber risk is
continuing to increase - now at 54%. Even more
concerned are the C-suite leadership and the Risk
Managers, with 64% and 56%, respectively,
viewing Cyber Risk as a significant threat to their
organization. Thus, it may be no surprise that
amongst the non-buyers of this specialized
insurance product, 53% are currently considering
purchase - up from only 25% in 2012.

Insurance Coverage
The leading cyber liability insurance policies are
offering much broader coverage and value in risk
mitigation tools than even a couple of years ago.
Components of the Network Security and Privacy
policies typically include coverage for:

•  Network Security
•  Privacy Liability
•  Regulatory
•  Breach Response Expenses

o  Crisis Management
• Media Liability
•  Cyber Extortion
•  Business Intermption
•  Data Restoration

•  Professional Liability (Note Tech E&O may
be combined with Cyber as applicable).

A very strong added value that comes with these
policies is the professionals that are a provided as
a component of coverage. This includes a Breach

Coach, which is the first line of defense for an
insured to determine how to navigate the
complex and immediate response necessary
when a data incident occurs. Additionally, the
policies of today have been developed to
quickly and efficiently mitigate all aspects of a
data incident, and not just defense. Thus, other
services may include:

•  Forensics

•  Crisis Management
•  Notification
•  Public Relations

•  Call Center

eDiscovery
Credit Monitoring

rHif

Carriers
If there is some good news amongst the trends, it
would be the capacity and strength of the cyber
marketplace. The marketplace for this coverage is
robust and continues to increase with more than
40 carriers now committed to this space and
upwards of $350M in total capacity for the best
risks. Such capacity comes with quality forms
from several prominent Lloyd's syndicates, such
as Brit, Kiln Aspen, Barbican and several others,
as well as the following active domestic carriers:

AIG
ACE
Axis Pro
Chubb
CNA

AWAC
XL
Liberty
Zurich
Hartford.
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Best Practices

Whether you purchase Cyber insurance or not,
every corporate risk management program needs
to decide on how to approach this risk. Insurance
(or self-insurance through a captive or other
alternative) is becoming increasingly popular for
many reasons, such as:

1. Partnerships. Carriers often subsidize [or pay

for entirely] the services of cyber experts who

can advise on system protections, software

upgrades and even risk management in general.

Many companies that may not have the

insurance just yet, have already engaged these

experts at full cost because they drive real value

to the process of reducing risk. Carriers are

willing to pay because these consulting services
have been shown to mitigate both frequency and

severity of cyber losses.

2. Claims Handling. The carriers have vast

experience with literally thousands of cyber

claims and stand ready to share that experience

by advising and assisting their Insureds in

defending against adversarial situations.

3. Risk Transfer. Network Security and Privacy

claims have emerged as having real potential for

catastrophic risk. As such, it makes sense to

transfer such risk and maintain a more stable

risk profile, especially if you are publicly traded.
In a worst case scenario, mismanagement of a

cyber event leads to a D&O claim as well.

4. Brand Issue and Reputational Risk. Though

the value of this module of some cyber

insurance offerings is unclear, there is no

question that every resource counts when you

are fighting threats to your brand or reputation.

The Crisis management component of the

Network Security and Privacy policy has been

historically under-utilized, but we see that

changing in the near future as clients access

carrier money and expertise to protect their

brand value.

Social Media

The popularity of Facebook, Twitter, Linkedln,
Instagram, Photobucket, Tumblr and Pinterest has
surged dramatically - and so have their
experiences with hacking, as the headlines can
attest. How this evolves into additional corporate
risk is unclear, but history suggests that
companies are facing new exposures every day
from Social Media usage.

The Marketplace

Premiums for Cyber products have been stable
recently with pricing flat to mildly increasing for
the most part. Dec pages have become crowded
with options and sub-limits available have grown
dramatically, with some having changed from
10% to 20% of limit to full limits in just the last 2
years. However, going into 2014, we see market
conditions hardening somewhat and carriers will
more cautiously offer such generous sub-limits.
Additionally, they are already being much more
selective on offering substantive enhancements to
the policy form language. And we are expecting
premium increases in 2014, especially for those
companies with increased exposure data, though
such increases should be small for the most part.

Conclusion

Attacks on network security and threats to privacy
abound and are absolutely on the rise. So is the
cost of such events. Not surprisingly, the
attention of corporate boards toward these risks
and the purchase of this type of insurance are both
on the rise as well. Regardless of the ultimate
purchase decision, finding and partnering with the
right set of specialists for advice and assistance is
now of paramount importance.

About the Authors: Phil Norton is President of the Professional
Liability Division at Gallagher, responsible for all management
liability and specialty insurance. Joe DePaul is the national cyber
risk practice leader for Gallagher. For more information, please
contact Dr. Norton at (312) 803-7429 or ohil nortonCAaie.com.
or contact Mr. DePaul at (973) 939-3646 or toe deoauKaiain.com.

Important Note: This paper is not intended to offer legal advice.
Any descriptions of insurance provided herein are not intended as
interpretations of coverage. An actual insurance policy must be
consulted for full coverage details.
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Gallagher Aviation Group
A Division of Arthur J. Gallagher Risk Management Services

Specializing in the Insurance Needs of the Aviation and Aerospace Community

• Aircraft - Private and Commercial • Foreign Operations/Political Risk

Aircraft/Aerospace Products

Airlines

Airports/Airport Services

Construction

Fixed-Base Operations

Rotorcraft

Lenders Interest

Non-Owned Aircraft Liability

Workers Compensation

Flight Schools

<»•> Gallagher
Aviation
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Local Presence, Global Reach
Around the world or just next door, the Gallagher Aviation Group has experienced

professionals ready to help you protect your aviation and aerospace operations.

Our seasoned aviation specialists are embedded in regional Arthur J. Gallagher

Risk Management Services offices to respond to the needs of customers locally.

Gallagher Aviation Group professionals have the knowledge, creativity and

autonomy to respond quickly and effectively. They can also formulate teams that

best match the unique requirements of your business. As a result, you benefit from

worldwide expertise while you receive individual attention and service on a local

Strong Customer Focus
With Gallagher Aviation and Aerospace, you'll get to know your team of

professionals. We'll be at your side, sleeves roiled up and ready to take action

when you need us. We make every attempt to get to know you, your business and

the challenges you face and anticipate potential liabilities before they become a

problem. Our account representatives are backed up by an extensive team of

customer support professionals as well as Gallagher Bassett, another Division of

Arthur J. Gallagher & Co. that handles claims management. From obtaining

certificates of insurance, to getting assistance processing a claim or evaluating

your risk management strategies, the team at Gallagher Aviation Group is with you

ail the way.

You benefit from worldwide expertise while you receive
individual attention and service on a local level.
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Key Coverages
Aviation and aerospace coverages we typically provide inciude:
• Aircraft Hull & Liability Insurance

• Airport and Ground Handlers Liability

• Baggage, Mail and Cargo

• Deductible and Contingency
Insurance

• Hangarkeepers Liability

• Hull and Liability War and Allied Perils
Insurance

• Loss of License

• Aviation Products

• Personal Accident

• Residual Value Insurance

• Spare Parts and Mechanical
Breakdown Insurance

• Hangar Property Insurance

• Fractional Aircraft Ownership
Coverage

• Alrshow Liability

• Helipad Liability Coverages

In addition to these coverages, the
Gallagher Aviation Group professionals
can assist you with contract and policy
language and advise you on leasing and
financial contracts.

¥ I

■

I■
■w



A Worldwide Industry Leader
Gallagher Aviation & Aerospace Is a division of Arthur J. Gallagher

Risk Management Services, the commercial, retail Property &

Casualty insurance subsidiary of Arthur J. Gallagher & Co., one of

the largest Insurance brokers in the world, with assets in excess of

$3.2 billion. We bring the strength and stability of this financially

sound organization to our aviation and aerospace clients. We are

leaders in the global insurance market and have earned the

respect in the marketplace to help you negotiate highly competitive

rates for your coverages. Most importantly, you reap the benefits of

our cumulative knowledge from around the world, in aviation and

aerospace and in the insurance industry.
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Your Partner in Protection
The complex insurance needs of aviation and aerospace businesses demand

the highest levels of knowledge, expertise and personal attention. Get the global

expertise you need with the Individual focus you hope for with the Gallagher

Aviation Group, For more information, please call us or go to our website at

www.ajgrms.com/avlation

You benefit from worldwide expertise while you receive
individual attention and service on a local level.
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We're the world's largest broker with a first and last nanne.
In 1927 Arthur J. Gallagher, one of the pioneers of risk management, founded the commercial Insurance agency that still bears his
name. From one office in Chicago, the company has grown to 250 offices In nine countries, with revenues of more than $1 billion.
Art's grandson, J, Patrick Gallagher, whose father and two uncles held leadership positions within the company, is president and
chief executive officer. Throughout the company's incredible growth, our mission has remained to run this not as a "family business"
but as a business of 9,000+ family members worldwide, whose commitment to excellence extends to our clients, stockholders
and business partners. The history of Gallagher makes a compelling story of the insurance business and can be found on our Web
site at wwrw.ajgrms.com.

Arthur J. Gallagher Risk Management Services, Inc.

6399 S, Fiddler's Green Circle, Suite 200

Greenwood Village, CO 80111

800.333.3231 • fax 303.773.9776

Clay Hill, Vice President
303.889.2526 • clayton_hill@aig.com

Doug Meyer, Account Executive
303.889.2592 • doug_meyer@ajg.com

www.ajgrms.com/aviation

Arthur j. Gallagher

Risk Management Services
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Request for Proposals
Insurance Broker ofRecord

RFP14-046

VFNDOHS MUST IMMEIMAriiLY KETUUN THIS FORM BY FAX TO 281-341-8645NJ^£^^(:^

Vendor Responsibilities:

> Vendors are responsible to download and complete any addendunis.
(Addendunis will be posted on the Fort Bend County Website no later than 4 8 hours prior to
Opening)

> Vendors will submit responses in accordance with requirements stated on cover of document.
> Vendors may not submit responses via email or fax.

Arthur J. Gallagher Risk Management Sarvices, Inc.

Legal Name of Coiitiacting Company
Cyndi Bnf=;hle, CIC/ CRM

Contact Person

5420 LBJ Frwy., Suite 400, Dallas, TX 75240

Complete Mailing Address
972-663-6126 972-991-4061

Telephone Number Facsimile Number
cyndi_boehle0aj g.com

Email Address

August 8, 2104
SignatuiT \ Date



Fort Bend County, Texas
Request for Proposals
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Insurance Broker of Record
for Fort Bend County RFP

14-046

SUBMIT BIDS TO:

Fort Bend County
Purchasing Department
Travis Annex

JOl Jackson, Suite 201

Richmond, TX 77469

**NOTE:

All correspondence must include the term
"PurchasingDepartment" in address to assist in
proper delivery

SUBMIT NO LATER THAN:

Thursday, August 28,2014
1:30 PM (Central)

MARK ENVELOPE:

R14-046

Insurance Broker of Record

ALL RI PS MUST BE RECEIVED IN COUNTY PURCHASING OI L ICE
RHEOli K R KCI IVING fh ITE A NO Tli IE SPEC IF!ED.

REPS RECEIVED H ILL THEN BE OPENED AND Oil ERORSNAMES
PUBLICLY READ. REI'S RECEIVED AFTER THE SPECIFIED TIME fPlLL
BE RETURNED UNOPENED.

Results will not be given by phone.
Results will be provided to bidders in writins
after Commissioners Court award.

Fort Bend County is always conscious
and extremely appreciative of your effort
in the preparation of this RFP. Requests for
information must be in writing and directed
to:

Gilbert Jaloiiio, CPPB County
Purchasing Agent
Gilbert.Jalomo@fortbendcoiintvtx.gov

Prepared: 07/01/14
Issued; 08/06/14
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Vendor Information

Arthur J. Gallagher Risk Management ?ervires, Inc.

Legal Name of Contracting Company

36 2102482

Federal ID Number (Company or Corporation) or Social Security Number (Individual)

972-991-3700 972-991-4061

Telephone Number Facsimile Number

5420 LBJ Frwy., Suite 400

Complete Mailing Address (for Correspondence)

Dallas, TX 75240

City, State and Zip Code

39683 Treasury Center

Complete Remittance Address (if different from above)

Chicago, IL 60694-9600

City, State and Zip Code

Cyndi Boehle, CiC, CRM
Area Senior Vice President

Authorized Representative and Title (printed)

Cyndi_Boehle@ajg.com

Authorized Representative's Email Address

Signature ot Authorized Representati



Fort Bend County RFP 14-046

1.0 PURPOSE:

Fort Bend County, Texas (the "County") is issuing a request for proposal ("RFP") to qualified
firms seeking to act as an insurance "broker of record" for the County with respect to the
County's property and casualty insurance program. Respondents must offer a proposal that
will meet the scope of services, qualifications and general description of work activities
identified in this RFP.

It is the County's intention and expectation to pay a fixed sum only for the provision of those
services, including all out-of-pocket expenses. The initial contract period and renewal(s) are
based solely on the County's discretion and judgment.

Ill lespoiidiiig to this RFP, Respondents must follow the prescribed fonnat as outlined in
Section 9.0. By so doing, each Respondent will be providing the County comparable data
submitted by other Respondents and, thus, be assured of fair and objective treatment in the
County review and evaluation process.

2.0 PROPOSAL SUBMISSION:

2.1 Questions:

Questions concerning this RFP must be submitted in wiiting to Mr. Gilbert
Jalomo, CPPB, County Purchasing Agent, via email to
Gilbevt..Talomo@.fortbendcountvtx.itov. Responses to questions will be issued in
writing only, verbal questions and responses will not be considered. Deadline for
submission of questions and/or claiification is Thursday, August 21, 2014 at
3:00 p.m. (CST). Requests received after the deadline will not be responded to
due to the time constraints of this Proposal process.

2.2 When submitting a proposal in response to tliis request the following are required:

2.2.1 One (1) original, ten (10) copies and one (1) electronic response on CD
or flash drive. CD or flash drive must contain only one (1) file in PDF
format and must match written response Identically. Failure to
provide proper CD or flash drive is cause for disqualification.

2.2.2 Insure that this RFP is included in your proposal and that all the
information requested on the cover of this RFP is completed.

2.2.3 Provide a title page showing the RFP subject, name of proposer, address,
telephone number, fax number and email address. The title page must be
signed by an officer of the finn.

2.2.4 Provide all required elements as stated.
2.2.5 Provide detailed pricing.
2.2.6 Provide completed W9, Tax Residence Certification and proof of

insurance.
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2.3 Proprietary Information:

If a proposal includes any proprietary data or information that the respondent does
not want disclosed to the public, such data or infonnation must be clearly
identified on every page on which it is found. Data or infoimation so identified
will be used by Fort Bend County officials and representatives solely for the
purpose of evaluating proposals and conducting contract negotiations.

2.4 Cost of Proposal Preparation:

The cost of prepaiing a response to this RFP is not reimbursable to respondent or
selected provider.

2.5 Modification or Withdrawal of Proposals:

Any proposal may be withdrawn or modified by written request of the respondent
prior to the deadline for submission. Modifications received after the submission
deadline will not be considered. No proposal may be withdrawn for a period of
60 calendar days after opening without permission of Fort Bend County.
Respondents will be accorded fair and equal treatment with respect to any
opportunity for discussion and revision. Revisions will be permitted after
submission and before final contract award for the puipose of obtaining the best
and final offer.

2 .6 Preparation of Proposal:

Proposals must be in correct foimat and complete. Respondents are expected to
address all items in as much detail as necessary for Fort Bend County
representatives to make a fair evaluation of the compaiiy and the proposal.

2.7 Confidentiality of Proposals:

Proposals will be opened on the date specified on the cover page and kept secret
during the process of negotiations. Only the names of the respondents will be
made public at time of opening. All proposals that have been submitted shall be
open for public inspection only after final contract award, subject to the
requirements of the Public Infoimation Act.

2.8 Contract Award;

Fort Bend County Commissioners Court will awai'd the contract to the responsible
company(s) who has been determined to he the best evaluated offer resulting from
negotiations. Fort Bend County reserves the right to reject any or all proposals
and is not obligated to award a contract pursuant to this request for proposals.
Final contract may be awarded to one (1) fimi or multiple firms.
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2.9 Exceptions RFP;

Any and all exceptions, conditions or qualifications to the provisions contained
herein must be clearly identified as such together with reasons for taking
exception, and inserted in the proposal along with associated costs.

3.0 PROPOSAL CONTACT:

This Proposal is being issued by the County Purchasing Agent on behalf of Fort Bend County,
Texas. Thus, responses should be directed to the Purchasing Agent, as outlined below.
Respondents are specifically directed NOT to contact any County personnel for meetings,
conferences or technical discussions that are related to this Proposal other than specified
herein. Unauthorized contact of any County personnel will likely be cause for rejection of
the Respondent's proposal. All communications regarding the Proposal shall be directed to
the County's Proposal Contact. Communication with the Proposal Contact is permitted via
email, facsimile, or written coirespondence.

PROPOSAL CONTACT:

Gilbert Jalomo, CPPB
County Purchasing Agent
Fort Bend County Travis Annex
301 Jackson, Suite 201
Richmond, Texas 77469

Gilbert.Jalomo@foitbendcounlvtx.gov

4.0 RESPONDENTS INSURANCE:

4.1 All respondents must submit, witli RFP, a certificate of insurance indicating
coverage in the amounts stated below, in lieu of submitting a certificate of
insurance, respondents may submit, with RFP, a notarized statement from an
Insurance company, authorized to conduct business in the State of Texas, and
acceptable to Fort Bend County, guaranteeing the issuance of an insurance policy,
with the coverage .stated below, to the contractor named therein, if successful,
upon award of this Contract. Failure to provide insurance certificate or notarized
statement will result in disqualification of submittal.

4.2 The certificates of insurance to be satisfactory to Fort Bend County, naming the
Contractor and its employees as insured:

4.2.1 Workers Compensation in accordance with the laws of the State of Texas.
Substitutes to genuine Workers' Compensation Insm-ance will not be
allowed.

4.2.2 Employers' Liability insurance with limits of not less than $1,000,000 per
injuiy by accident, $1,000,000 per injury by disease, and $1,000,000 per
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bodily injury by disease.

4.2.3 Commercial general liability insurance with a limit of not less than
$1,000,000 each occurrence and $2,000,000 in the annual aggregate.
Policy shall cover liability for bodily injury, personal injury, and property
damage and products/completed operations arising our of the business
operations of the policyholder.

4.2.4 Business Automobile Liability coverage applying to owned, non-owned
and hired automobiles with limits not less than $1,000,000 each
occurrence combined single limit for Bodily Injury and Property Damage
combined.

4.2.5 Errors and Omissions Professional Liability insurance with a limit of
$10,000,000.

4.3 County and the members of Commissioners Court shall be named as additional
insured to all required coverage except for Workers' Compensation and
Professional Liability (if required). All Liability policies written on behalf of
Contractor shall contain a waiver of subrogation in favor of County and members
of Commissioners Court.

4.4 If required coverage is written on a claims-made basis, Contiuctor warrants that
any retroactive date applicable to coverage under the policy precedes the effective
date of the Contract and that continuous coverage will be maintained or an
extended discovery period will be exercised for a period of 2 years beginning
from the time the work under this Contract is completed.

4.5 Contractor shall not commence any portion of the work under this Contract until
it has obtained the insurance required herein and certificates of such insurance
have been filed with and approved by Fort Bend County.

4.6 No cancellation of or changes to the certificafe.s, or the policies, may be made
without sixty (60) days prior, written notification to Fort Bend County.

4.7 Approval of the insurance by Fort Bend County shall not relieve or decrease tlie
liability of the Contractor.

5.0 INDEMNIFICATION:

RFSPONDENI SHALL SAVE HARMLESS COUNTY FROM ANP
Ar.AlN.^T AM. CLAIMS. LTABITTTY. AND EXPENSEsS, INCLUDING
REASONABLE ATTORNEYS FEES. ARISING FROM ACTlVmiES QF
RFSPONDENT^ ACENTS. SERVANTS OR EMPLOYEE^
PERFORMED TINDER THIS ACwREF-MENT THAT RESULT FROM THE
NFOLICENT act. ERROR. OR OMISSION OF RESPONDENT OR ANY
OF RESPONDENT'S AGENTS. SERVANTS OR EMPLOYEES,
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5.1 Respondent shall timely report all such matters to Fort Bend County and shall,
upon the receipt of any sucli claim, demand, suit, action, proceeding, lien or
judgment, not later than the fifteenth day of each month; provide Fort Bend
County with a written report on each such matter, setting forth the status of each
matter, the schedule or planned proceedings with respect to each matter and the
cooperation or assistance, if any, of Fort Bend County required by Respondent in
the defense of each matter.

5.2 Respondent's duty to defend, indemnify and hold Fort Bend County harmless
shall be absolute. It shall not abate or end by reason of the expiration or
termination of any contract unless otherwise agreed by Fort Bend County in
writing. The provisions of this section shall survive the tennination of the
contract and shall remain in full force and effect with respect to all such matters
no matter when they arise.

5.3 In the event of any dispute between the parties as to whetlier a claim, demand,
suit, action, proceeding, lien or judgment appears to have been caused by or
appears to have arisen cut of or in connection with acts or omissions of
Respondent, Respondent shall never-the-less fully defend such claim, demand,
suit, action, proceeding, lien or judgment until and unless there is a determination
by a court of competent jurisdiction that the acts and omissions of Respondent are
not at issue in the matter.

5.4 Respondent's indemnification shall cover, and Respondent agrees to indemnify
Fort Bend County, in the event Fort Bend County is found to have been negligent
for having selected Respondent to perform the work described in this request.

5.5 The provision by Respondent of insurance shall not limit the liability of
Respondent under an agreement.

5.6 Respondent shall cause all trade contractors and any other contractor who may
have a contract to perform construction or iiislallalion work in the area where
work will be perfonned under this request, to agree to indemnify Fort Bend
County and to hold it hannless from all claims for bodily injury and property
damage that arise may from said Respondent's operations. Such provisions shall
be in form satisfactory to Fort Bend County.

5.7 Loss Deduction Clause - Fort Bend Coujity shall be exempt from, and in no way
liable for, any sums of money which may represent a deductible in any of the
Respondents insurance policies. The payment of deductibles shall be the sole
responsibility of Respondent and/or trade contractor providing such insurance.

6.0 TENTATIVE PROCUREMENT SCHEDULE:

Proposal Release Date: Wednesday, August 6, 2014
Deadline for Questions: Thursday, August 21, 2014 3PM (CST)



Fort Rend County RFP 14-046

Deadline for Addenduiiis/Q&A: Monday, August 25,2014
Proposals Due: Thursday, August 28, 2014 by 1:30 PM (CST)

7.0 BACKGROUND:

The County has multiple lines of insuranceyreinsiirance coverage's as part of the property and
casualty program which include the following: Property, General Liability, Excess Liability,
Auto Liability, Public Officials Liability, Errors and Omission, Employee Benefits Liability,
Law Enforcement Liability, Crime, Worker's Compensation and Employers Liability. The Risk
Management Department is responsible for administering the program for the County. A
schedule of the County's insurance policies presently in effect is at Exhibit A.

8.0 DETAILED SCOPE OF WORK:

The Broker shall provide the following services to the County:

8.1 Gather all requisite exposure data and loss data from the County for use in the
development of coverage specifications;

8.2 Prepare coverage specifications and submit the same to the County Director of
Risk Management for review and approval;

8.3 Submit coverage specifications, as approved by the County Director of Risk
Management, to the County Purchasing Agent for consideration and issuance of
formal request for proposal to insurance carriers for competitive proposals;

8.4 Assist the County with proposal review, selection and negotiations with interested
insurance caniers to obtain the most favorable rates and premiums available to the
County.

8.5 Act upon the selected course of action/program and put forth into full force and
effect without any lapse of coverage the necessary policies and coverage on
behalf of the County and work with County personnel and the insurance
company's personnel to ensure a smooth transition, when necessary;

8.6 Monitor and update coverage and place additional coverage and terminate
existing coverage as required by the County;

8.7 Issue insurance documents such as certificates and binders as required by the
County;

8.8 Consult with the County Director of Risk Management regarding the
effectiveness of the progi-am, review proposed changes and new coverage in
anticipation of the next year's insurance program, including but not limited, to the
evaluation of alternative insurance and/or risk financial proposals;
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8.9 Advise the Comity Director of Risk Management on questions of insurance both
as to coverage for the County itself and as to insurance to be obtained from

various contractors and agencies doing business with/for the County;

8.10 Advise the County Director of Risk Management whenever new coverage's
become available and consult with the County Director of Risk Management on
the advisability of obtaining such coverage;

8.11 Research technical exposure and coverage questions;

8.12 Review insurance policies for appropriate coverage, provisions and conditions,
exclusions and endorsements;

8.13 Order and process change endorsements;

8.14 All coverage written shall be received net of commissions;

8.15 Bill and process insurance invoices;

8.16 Coordinate Carrier value-added services such as loss control inspections;

8.17 Analyze losses, including developing loss projections;

8.18 Establish and maintain, with the cooperation of Comity personnel, an up-to-date
listing of all real and personal property owned and/or leased by the Comity and
intended to be covered under any policies of insurance;

9.0 ORGANIZATION OF RESPONSE:

Tliis section outlines the infonnation that must be included in your proposal. Please respond
with your information in the same order as the items in the section.

9.1 Transmittal Letter. Each response to the RPP should be accompanied by a letter of
iraasiniiml nut exceeding one (1) page that sunimarizes key points of the proposal
and which is signed by an officer of the firai autltorized to commit the
Respondent to the obligations contained in the proposal. The transmittal letter
should also include a phone nutuber, fax number and e- mail addi'ess for the
Respondent's contact person.

9.2 Table of Contents, hiciude a Table of Contents at the beginning, which clearly
outlines the contents of your proposal.

9.3 Company hifoimation. Provide infonnation related to your company and any
companies you are proposing to use as partners/sub-contractors. Specifically
address the following:

9.3.1 Year the company was organized.
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9.3.2 Identification of company ownership to include a listing of the principal
officers of your firm as well as the certification as to whether any such
officer or any of the owners of your finn are presently employed by the
County.

9.3.3 Financial history of the company covering the last tliree years. Attach the
most recent copy of your latest financial statements prepared by an
independent certified public accountant in accordance with generally
accepted accounting principles. Also include the following information:
cuiTcnt balance sheet, statement of revenues and expenses, statement of
cash flows, and appropriate notes to these documents. Please mark any
proprietary infomration.

9.3.4 Functions and location of your nearest regional office to Fort Bend
County.

9.3.5 Anticipated growth of your organization including expansion of the client
base and acquisitions. Include organizational chart.

9.3.6 Any conflicts of interest that may affect the County's potential selection of
or entering into an agreement with, your organization, i.e. your
organization cunently holds an agreement with the County for other-
services, a relative of any employee, if the Respondent is a member of the
selection conunittee, etc.

9.3.7 A description of the finn's resources that would be committed to the
contract demonstrating that the finn has the capacity to meet the contract
obligations.

9. 3.8 Certificate of Insurance: Submit a copy of your most current Certificate of
Insurance showing coverage at or above those described in Section 4.0.

9.3.9 Provide a list of all cuiTent mai-kets available to the Broker or Broker's
firm and the lines of coverage that you currently handle.

9.4 Experience. Provide information that clearly demonstrates your organization's
prior experience and background (both business and technical) in engagements
similar to tliis project. Tlris section must include:

9.4.1 A list of all cun-ent public sector clients in the State of Texas, the dates of
engagement for each client, hiclude the following infonnation for each
public sector client:

9.4.1.1 Name and address of the client;
9.4.1.2 Name and telephone number of contact person;

10



Fort Bend County RFP 14-046

9.4.1.3 Summary of the savings and/or cost reductions obtained on behalf
of the client as a result of your services.

9.4.1.4 Provide a tlmee (3) year list of Texas local goveninients of cuixent
and past clients with an explanation of why past clients are no
longer with your finn.

9.4.2 Provide a list of past Public Sector clients with an explanation of why past
clients are no longer with your firm. Include the date you originally
obtained the client and the date tenninated. Please include a contact

number for the past client(s).

9.4.3 Resumes for the key personnel to be involved in providing seiwices to Fort
Bend County to include a list of all insurance licenses held.

9.5 Respondent's proposal. Respondent must submit a detailed Project Narrative and
Work Plan that describes:

9.5.1 Performance measures and management procedures used to track and
ensure quality of work and deliverables described in Section 8 of this RFP.

9.5.2 Proposed quality control mechanisms that ensme a high level of quality
and commitment to excellence.

9.6 Cost Proposal. Respondents must propose a fee for service for compensation.
No other fees of any kind, commissions, or over-rides will be eligible under this
contract as the Broker of Record for the County.

10.(1 EVALUATION CRITERIA:

Evaluation Criteria: All properly prepared and submitted proposals shall be subject to evaluation
deemed appropriate for the purpose of selecting the Respondent with whom a contract may be
signed. Responses to the RFP will be evaluated according to the following weighted criteria:

15% Company Information

25% Experience

35% Respondent's Proposal

25% Cost Proposal

11.0 EVALUATION PROCESS:

11.1 After the proposals are received, the evaluation team shall evaluate each proposal
that was submitted on time, and the evaluation shall be based on the criteria listed
in the proposal. Selection committee members will conduct a quantitative

II
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evaluation according to a numerical ranking system and a qualitative evaluation
for over all proposal content aird its confonnance to requirements. I'he entire
evaluation committee will then meet to discuss tlie strong and weak points of each
proposal to assure that it has been evaluated fairly, impartially and
comprehensively. Following this initial evaluation, the evaluation team may
recommend contract award without further discussion with proposers, or the firms
submitting the top rated proposals may be asked to make an oral presentation to
the evaluation team for the propose of further clarification and evaluation ot the
proposals.

11.2 If oral presentations are scheduled, the representatives of the firm who will be
directly assigned to the account must be present at the interview. During the
interview portion of the meeting, the evaluation team shall advise tlie proposer of
deficiencies in the proposal and shall allow the proposer to satisty the
requirements, questions, or concerns by submitting a final offer. The proposer
may decide not to modify their proposal and may infonn Fort Bend County that
the offer is fimi and final.

11.3 The evaluation team shall not disclose any infonnation included in a fimi's
proposal to another fiim during the RFP process and shall not disclose any
information for the purpose of bringing one fimi's proposal up to that of a
competitor's proposal.

11.4 The County reserves the right to conduct any investigations necessary to verify
infonnation submitted by the Respondent and/or to determine the Respondent's
capability to fulfill the temis and conditions of the RFP contract document. I he
County reserves the right to visit a prospective Respondent's place of business to
verify the existence of the company and the management capabilities required to
administer this agreement. The County will not consider Respondents that are in
bankruptcy or in the liands of a receiver at tlie time of tendering a proposal or at
the time of entering into a contract.

11.5 After final offers are received, the evaluation team shall reevaluate each of the
final offers, including those deemed final at the interview. The final offers shall
be evaluated on the same criteria used in the first evaluation.

11.6 Fort Bend County reserves the right to reject any and all proposals received for
any reason that would be to the benefit of Foil Bend County.

11.7 All proposals submitted are to be valid for a period of ninety (90) days.

12.0 AWARD:

Proposals will be opened on tlie date specified on the cover page and kept secret until the Fort
Bend County Commissioners Court awards a final negotiated contract. Only the names of the
respondents will be read aloud during the opening. All proposals that have been subniitfed shall

12
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be open to public inspection after the contract award.

13.0 CONTRACTUAL OBLIGATIONS:

This Request for Proposals, response and associated documentation, any negotiations and final
contract, when properly accepted by Fort Bend County, shall constitute a contract equally
binding between the contractor and Fort Bend County.

14.0 ATTACHMENT AND REQUIRED FORMS:

All -vendors submitting are required to complete the attached and return with submission:

14.1 Coverage-2014

14.2 Vendor Fonn

14.3 WOForni

13.4 Tax ForinyDebt/Residence Ceitification

14.5 Proof on insurance as stated within solicitation document.



Coverage

Property

Blanket Real& Personal Property: $250,000,000
Demolition & Increased Cost of Construction: $20,000,000
Karth Moveineitt; $25,000,000
Flood: $25,000,000 except $2,500,000 for floods occurring within Special Flood
Hazard Areas (SFHA), areas of 100-Year Flooding as defined by FEMA
Named Storm: $50,000,000
Debris Removal: $5,000,000
Accounts Receivable: $500,000
Demolition and Increased Cost of Construction: Coverage A Included; Coverage B
$1,000,000; Coverage C $1,000,000
Electronic Data and Media; $1,000,000
Equipment Breakdown: $50,000,000
Spoilage: $250,000
Errors and Omissions: $1,000,000
Extra Expense (includes Expediting Expenses): $1,250,000
Fine Arts: $100,000
Fire Brigade Charges: $250,000
Limited Pollution Coverage: $100,000
Miscellaneous Unnamed Locations: $500,000
Newly Acquired Property for a period of 120 da5rs, if not reported to the Company
in that 120 day period then coverage ceases; $5,000,000
Professional Fees: $50,000
Service Interruption: $1,000,000
Transit: $500,000
Valuable Papers and Records: $1,000,000
Course in Construction: $5,000,000
Soft Costs: $1,000,000
Miscellaneous Property (Retaining Walls. Fences, Signs Traffic lights): $5,000,000
Business Income: $5,000,000
Dlverter at Big Cieek Bypass Drop Structure Near Sawmill Rd: $7,000,000
Diverter at Big Creek Overflow Structure: $1,000,000
Oyster Creek Ditch Overflow Structure I.ocated Near Hwy 6 and Hwy 00; $2,000,000
Valuation: Replacement Cost
Deductible: $1,000,000 per occurrence unless other specific Deductible appUes
Earth Movement Deductible: $1,000,000
Flood Deductible: $1.000,000 or 5% of TIV subject to minimum of $1,000,000 and
maximum $2,500,000 any one occurrence
Windstorm or Hail Deductible; $1,000,000 or 5% of Total Insured Values (TlVj at each
location arising out of a Named Storm up to $5,000,000 any one occurrence
Equipment Breakdown: $5,000
Time Element: 24 Hours



Coverage

Package Policy

Part 1 A. Schedule of Specific Excess Limits of Insurance
Coverage Section I Property - Excess Limit of Insurance for Each Occurrence:
All Coverages combined; $900,000
Auto Physical Damage: $990,000
Flood and Surface Water: $900,000 Annual Aggregate
Earthquake: $900,000 Annual Aggregate
Named Storm: $900,000
Date Processing Extra Expense: $900,000
Data Processing Systems Equipment; $900,000
Data Processing Media; $900,000
Valuable Papers: $900,000
Fine Arts; $900,000
Accounts Receivable: $900,000
Extra Expense: $900,000
Mobile Equipment: $975,000
Garage Keepers I>egal Liability: $250,000
Transit; $500,000
Business Income, including Rental Value: $900,000
Automatic Acquisition Clause: $1,000,000
Loss Fund: $2,100,000
Excess Loss Fund Protection TJinit: $1,000,000

Coverage Section II General liability - Excess Limit of Insuran ce for Each Occurrence:
All Coverages combined: $4,900,000 Annual Aggregate
Premises Medical Payments: $10,000 ground up any one person; $25,000 ground up any one occurrence

Coverage Section III Automobile Liabihty- Excess Limit of Insurance for Each Occurrence:
All Coverages combined: $4,900,000 Annual Aggregate
Automobile Medical Payments; $10,000 ground up any one pereon; $25,000 ground up anyone occurrence

Coverage Section IV Public Officials Misc. Liability - Excess Limit of Insurance for Each Claim:
AH CnveragpR enmhined: $4,900,000 Annual Aggregate
Subject to the following sublimits / annual aggregates which are part of and not in addition to the corabmed Section
IV limit and annual ̂[gregate:
Errors & Omissions; $4,900,000 Annual Aggregate
Employment Practice Liability: $4,900,000 Annual Aggregate
Sexual Harassment Liability; $4,900,000 Annual Aggregate
Sexual Abuse Liability: $4,900,000 Annual Aggregate

Coverage Section V Excess Workers'Compensation & Employers Liability for a Qualified Selflnsurer - Excess Limit of
Insurance for Each Occurrence;

AH Coverages combined: $250,000
Coverages A&C: $250,000
Coverage B - Employers Liability Only: $750,000

Coverage Section VI Employee Benefits Liability - Excess Limit of Insurance for Each Claim:
AU Coverages combined: $4,900,000

Coverage Section VII Crime - Excess Limit of Insurance for Each Occurrence:
Money & Securities: $990,000
Forgery or Alteration: $990,000
Employee Dishonesty: $990,000

Coverage Section VIII Law Enforcement Activitiea - Excess Limit of Insurance for Each Occurrence:
All coverages combined: $4,900,000 Annual Aggregate
Subject to the foHowing sublimit: Reimbursement of Defense Costs Incurred Ftrior to Denial or Declination of
Coverage; $25,000 ground up any one Assured; $50,000 Aggregate per Occurrence; $100,000 Annual Aggregate

Part I B. Clash Coverage - When two or more sections of coverage apply to a covered loss.
All Sections of Coverage applicable to a covered loss combined:
Excess Limit of Insurance - Secbon 1 Propeity*: $900,000 *Except APD $950,000 & Inlatrd Marine $975,000
Excess Limit of Insurance - Section fl General Liability: $4,900,000



Excess Limit of Insurance - Section 11! Automobile Liability: $4,900,000
Exccaa Limit of Insurance - Section IV Public Entity Miscellaneous UabiUty: $4,900,000
Excess Limit of Insurance - Section V Excess Workers' Compensation 8s Employers Liability for a Qualified Self-
Insurer: $250,000
Excess Limit of Insurance - Section VI Employee Benefits Liability: M,900,000
Excess Limit of Insurance - Section VII Crime: Money & Secunties: $990,000; Forgeiy or Altcrabon: 8990,000;
Emploj'ce Dishonesty: $990,000
Excess Limit of Insurance - Section VIII Law Enforcement Acbvities: $4,900,000Excess Limit ol insurance - Aggregate of AH SecUous of Coverage; $28,710,000
Maximum total of all Excess Limits of Insurance Coverages corabmed plus the difference between the sum of all the
Self Insured Rcleiilions appUcablc to each Section of Coverage and the emollest Self Insured Retention applicable to
any Section of Coverage - Maximum Total: $29,490,000

Part 11 Excess Loss Fund Protection
F.vres.s Ivoss Fund Protection Limit: $1,000,000 Annual Aggregate

Coverage

Kxcess Workers'

Compensation &

Employers Liability

Indemnity Policy

specific Retention:
Each Accident; $600,000
Each Employee for Disease; $600,000

Specific Limil Each Accident:
Worker's Compensation: Statutory
Employers Liability; $1,000,000

Specific Limit Each Employee for Disease:
Workers' Compensation; Statutory
Employers Uabillty: $1,000,000

Tdability Policy

Limits of Liability:
Each Claim: $1,000,000

Aggregate; $3,000,000
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COUNTY PURCHASING AGENT

Fort Bend County, Texas

Gilbert D. Jalomo, Jr., CPPB
County Purchasing Agent

Vendor Information

(281)341-8640
Fax (281) 341 -8642 or 341 -8645

Federal ID # or

s.s#
36-2102482

Dun and Bradstreet # Q7.442.4540

Type of Business

/ Corporation/LLC Sole Proprietor/Individual
Partnership Tax Exempt Organization

Legal Company
Name

.  . Year Business was Established 1927
Arthur J. Gallagher Risk Management Services, Inc.

Remittance

Address 39683 Treasury Center

City/State/Zip
Chicago, IL 60694-9600

Physical Address 5420 LBJ Freeway, Suite 400

City/State/Zip Dallas, TX 75240

County
Phone/Fax

Number

Fort Bend County Other: Dallas County
Phone: 972.991.3700 or 800,777.9418 972.991.4061

Contact Person
Cyndl Boehle 972.663.6126

E-mail Cyncli_Boehle@ajg.conn

Special Notes

The Company listed
above is a (check all

that apply and
attached

ccitificate).

DRF-Disadvantaged Business Enterprise Certification U

SBE-Small Business Enterprise Certification #

HUB-Texas Historically Underutilized Business Certification #

WBE-Womeii's Business Enterprise Certification #

MBE-Minority Business Enterprise Certification #

Company's gross
annual receipts:

.<$500,000 $500,000-$4,999,999 $5.000.000-$ 16.999.999

$17,000,000-$22,399,999 / >$22.400.000

NAICs codes

(Please enter all
that apply).

64, 6411, 641101,641103,64110302, 641199

PUR,4SE NOTE: W-9 needs to be attacbed in order to be entered into our system



W-9Form

(RBV. August 2013)
Dspjrlmanl of tha Treasury
Werrtal Ravenue SeiviCB

Request for Taxpayer
Identification Number and Certification

Givo Form to the

requester. Do not
send to the IRS.
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Namo (qs chown on your Income tax roturrj)

Arthur J. Gallagher Risk Management Services, Inc.
tiuslrrass narnoAJlsregarciacl eirUly nama, If dif forarrt from obovo

Check approprlale box for federal tax olasslfloallon;
□ irvKvlrtual/solo proprietor 0 GCorpofaUon □ S Corporation □ Parlnership □ TrusVeslata

□ UmRodilabiatyooinpflny. Enter lhalaxciassHioation (C=C corporation. S=S corporation, P=partnershlp)V-

r~l other (see instructions) R

Exemptions (sea Instructions):

Exempt payee code (if any)_
Exemptton from FATCA reporting
coda (If any)

Address (number, street, and apt. or suite no,)
54ZO LBJ Freeway, Suite 400
City, slate, and ZIP code
Dallas, TX 75240

eguosler's name and address (optional)

Usf account nuinbor(8) here (optional)

-^,.■1 Taxpayer Ideniiflcatlon Number (TIN)
Enter your TIN In tha approprlala box. The TIN provided must match the natne given on the "Name" Una
to avoid backup withholding, For Individuals, this is your social security number (SSN). However, for a
resident alien, sole proprietor, or dteregarded entity, see the Part I Instructions on page 3. For other
entitles, It Is your employer Identification number (EIN). If you do not have a number, see How to got a
TIN on page 3.
Note. If the account Is In more than one name, see the chart on page 4 for guidelines on whose
number to enter.

Social security number

Employer Ideittllloation number

CertificationPart II
Under penalties of perjury, 1 certify that:
1. The number shown on this form Is my correct taxpayer identification number (or I am waiting for a number to ba Issued to me), and
2  I am no! sublect to backup withholding booause: (a) I am oxompl from backup withholding, or (b) I haw not been notified by the Internal RevenueService (IRS) that I am subject to backup wllhhoiding as a result of a failure to report all Interest or dividends, or (c) the 1R3 has noliflod me that I am

no longer subject to backup wilhholding, and
3, I am a U.S. citizen or other U.S. person (defined below), and
4 Tha FATCA code(s) entered on this form pf any) Indicating that I am exempt frotn FATCA reporUng Is correct,
CBrtifloaUon Instructions. You must cross out Item 2 above If you have been notified by the IRS that you are currently subject to backup withholdingbSsa vou have failed to report aU interest and dividends on your tax return. For real estate transactions, Hem 2 does nol upply. For inwtuayeInterest paid, acquisition or abandonment of secured properly, cancellation of debt, contributiofis to an IndMdu^ retirement aaangeinent (IRA), andgenerally, payments other than Inlereat and divldende, you are not required to sign the certiricallon, but you must provldo yoi ir correct TIN. .Seo the
Instructions on page 3.
Sign
Here -vA mninl M. Tropp. Area President January 6.2014

General Instructions
Uoction rolorenoos are to Uw inloiiiul Revonuo 0od» unless othotwiso noted.
Future developments. The IRS Iras created a page on [RS.gov for Infoimation
about Form W-9 at wmv.lm.aovM'9. i ntormallon about any future deveiopnients
afteoltng Form W-9 (euoh as legislation enacted after we release It) will be posted
on Ihal pago.

Purpose of Form
A parson who Is raqutreri In (lin an tnlormalion roiurn wllh Iho IRS must obtain your
correct taxpayer Identiiicalton number (TiN) to report, for example. Income paid to
you psymonis mado lo you In solllornont of paymont cafd wid Ihlrd parly nclwork
Iron'saolions, root ostato transaoilolio, mortgage Interest yeu paid, accpiisitlon or
atrandonment of secured properly, canceliation of dobf, or contributions you made
to cn IRA.

Use Form W-9 onty If you are a U.S. person (deludinga resident alien), to
provide your correct TIN to tha person requesting It (the requester) and, when
appflof^to, to:

1. Certify that the TiN you are gMng is correct (or you are walling for a number
to be Issued),

2. Certify that you are not subject to backup v/ithhoiding, or
3. Claim oxompHoti from backup withholding II you are a U.S. exempt payee. II

applicable, you are also oertllying that as a U.S. person, your allocable sliaro of
arry partnership tncoms from a U.S. trade or buslrase Is not sutrfect to the

wlHrbolding tax on foreign partners' share of etfeotlvely oonneolod income, and
4. Certify that FATCA codefs) entered on this form (if any) indicating that you are

exempt from the FATCA topofllng, Is correul.
Note. If you are a U.S. person and a requester gives you a form olher than Form
W-9 to request your TiN, yoii must usa the requester's form It it is subslactlaliy
similar to this Form W-9.
Deilnitlon of a U.S. person. For federal tax purposes, you are considered a U.S.
peroon it you are:
• An individual vrho is a U.S. citizen or U.S. resident alien,
• A partnership, corporation, company, or assoolallon created or organized in the
United States or under the laws of the United States,
• An oslolo (other tlion a foreign eslals), or
• A domestlo trust (as defined In Regulations seoHon 301.7701-?).
Spaclal rulea for portnorohlpa. Partnorthlps that oonduot a trade or buainoeo in
the United Stales are generally required to pay a withholding lax under section
1448 on any foreign partnore' sftare of effectively connecteo taxable Income from
such busirvess. Furtiior, In cerfaln cases vrfieie a Form W-9 lias not laoon tecslved,
the rules under sootlon 1446 require a partnership to presume that a partner is a
foreign parson, and pay the section 1446wifhhoidlns lax. Therefore, If you are a
U.S. parson that la a partner in a partnership conducting a trade or business In tha
United States, provide Form W-9 lo the partnership to establish your U.S. status
and avoid seollon 144D withholding on your shara of parlnorshlp Income.

Cat. No. 10231X Torm W-9 (Hov. 0-2013)



Form W-9 (Rev. 10-2007) Page 3

Generally, individuals (induding sole proprietors) are not exempt
from backup withholding. Corporations are exempt from backup
withholding for certain payments, such as interest and dividends.

Note. If you are exempt from backup withholding, you should
still complete this form to avoid possible erroneous backup
withholding.
The following payees are exempt from backup withholding:

1 An organization exempt from tax under section 501(a), any
IRA, or a custodial account under section 403(b)(7) if the account
satisfies the requirements of section 401(f)(2),

2. The United States or any of its agencies or
instrumentalities,

3. A state, the District of Columbia, a possession of the United
States, or any of their political subdivisions or instrumentalities,

4. A foreign government or any of its political subdivisions,
agencies, or instrumentalities, or

5. An international organization or any of its agencies or
instrumentalities.

Other payees that may be exempt from backup withholding
include:

6. A corporation,
7. A foreign central bank of issue,

8. A dealer in securities or commodities required to register in
the United States, the District of Columbia, or a possession of
the United States,

9. A futures commission merchant registered with the
Commodity Futures Trading Commission,

10. A real estate investment trust,

11. An entity registered at all times during the tax year under
the Investment Company Act of 1940,

12. A common trust fund operated by a bank under section
584(a),

13. A financial institution,

14. A middleman known in the investment community as a
nominee or custodian, or

15. A trust exempt from tax under section 664 or described in
section 4947.

The chart below shows types of payments that may be
exempt from backup withholding. The chart applies to the
exempt payees listed above, 1 through 15.

IF the payment is for .., THEN the payment is exempt
for...

Interest and dividend payments All exempt payees except
for 9

Broker transactions Exempt payees 1 through 13.
Also, a person registered under
the Investment Advisers Act of

1940 who regularly acts as a
broker

Barter exchange transactions
and patronage dividends

Exempt payees 1 through 5

Payments over $800 required
to be reported and direct
sales over $5,000'

Generally, exempt payees
1 through 7 '

'see Form 1099-MISC, Miscellaneous Income, and its instructions.
2

However, the following payments made to a corporation (induding gross
proceeds paid to an attorney under section 6045(0, even if the attorney is a
corporation) and reportable on Form 1099-MISC are not exempt from
backup withholding: medical and health care payments, attorneys' fees, and
payments for services paid by a federal executive agency.

Part i. Taxpayer Identification
Number (TIN)
Enter your TIN in the appropriate box. If you are a resident
alien and you do not have and are not eligible to get an SSN,
your TIN is your IRS individual taxpayer identification number
(ITIN). Enter it in the social secxjrity number box. [f you tjo not
have an ITIN, see How to get a TIN below.

If you are a sole proprietor and you have an EIN, you may
enter either your SSN or EiN. However, the IRS prefers that you
use your SSN.

If you are a single-member LLC that is disregarded as an
entity separate from its owner {seeUmited liability company
(LLC) on page 2), enter the owner's SSN (or EIN, if the owner
has one). Do not enter the disregarded entity's EiN. If the LLC Is
classified as a corporation or partnership, enter the entity's EIN.
Note. See the chart on page 4 for further clarification of name
and TIN combinations.

HO'W to get a TIN. if you do not have a TIN, apply for one
immediately. To apply for an SSN, get Form SS-5, Apptication
for a Social Security Card, from your local Social Security
Administration office or get this form online at www.ssa.gov. You
may also get this form by calling 1-800-772-1213. Use Form
W-7, Application for IRS Individual Taxpayer Identification
Number, to apply for an ITIN. or Form SS^, Application for
Employer Identification Number, to apply for an EIN. You can
apply for an EIN online by accessing the IRS website at
www.irs.gov/businssses and clicking on Employer Identification
Number (EIN) under Starting a Business, You can get Forms W-7
and SS-4 from the IRS by visiting www.irs.gov or by calling
1-800-TAX-FORM (1-800-829-3676).

If you are asked to complete Form W-9 but do not have a TIN,
write "Applied For" in the space for the TIN, sign and date the
form, and give it to the requester. For interest and dividend
payments, and certain payments made with respect to readily
tradable instruments, generally you will have 60 days to get a
TIN and give it to the requester before you are subject to backup
withholding on payments. The 60-day rule does not apply to
other types of payments You will be subject to backup
withholding on all such payments until you provide your TIN to
the requester.

Note. Entering "Applied For" means that you have already
applied for a TIN or that you intend to apply for one soon.
Caution: A disregarded domestic entity that has a foreign owner
must use the appropriate Form W-8.

Part il. Certification

To establish to the withholding agent that you are a U.S. person,
or resident alien, sign Form W-9, You may be requested to sign
by the withholding agent even If items 1, 4, and 5 below indicate
otherwise.

For a joint account, only the person whose TIN is shown in
Part I should sign (when required). Exempt payees, see Exempt
Payee on page 2.

Signature requirements. Complete the certification as indicated
in 1 through 5 below.

1. Interest, dividend, and barter exchange accounts
opened before 1984 and broker accounts considered active
during 1983. You must give your correct TIN. but you do not
have to sign the certification.

2. Interest, dividend, broker, and barter exchange
accounts opened after 1983 and broker accounts considered
Inactive during 1983. You must sign the certification or backup
withholding will apply. If you are subject to backup withholding
and you are merely providing your correct TIN to the requester,
you must cross out item 2 in the certification before signing the
form.
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Page 4

a. Real estate transactions. You must sign the certification.
You may cross out item 2 of tlie certification.
4 Other payments. You must give your correct TIN. but you

do not have to sign the certification unless you liave been
notified that you have previously given an incorrect TIN. "Other
payments" include payments made in the course of the
requester's trade or business for rents, royalties, goods (other
than bills for merchandi.sa), medical and health care services
(including payments to corporations), payments to a
nonemployee for services, payments to certain fishing boat crew
members and fishermen, and gross proceeds paid to attorneys
(including payments to corporations).

5. Mortgage Interest paid by you, acquisition or
abandonment of secured property, cancellatioti
qualified tuition program payments (under section 529), IRA,
Coverdeii ESA, Archer MSA or HSA contributions or
distributions, and pension distributions. You must give your
correct TIN, but you do not have to sign the certification.

What Name and Number To Give the Requester
For tills type of account:

1. Individual

2. Two or more Individuals Ooint
account)

3. Custodian account of a minor
(Uniform Gift lo Minors Act)

4. a. The usual revocable savings
trust (grantor is also trustee)
b. So-called trust account that is
not a legal or valid trust under
stale law

5. Sole proprietorship or disregarded
entity owned by an individual

For this type of account:

B. Disregarded entity nut owned by an
Individual

7. A valid tniRt. estate, or pension trust

8. Corporate or Lt-C electing
corporate status on Form 8832

9. Association, club, religious,
charitable, educational, or other
tox-o*cmpt organization

10. Partnership or multi-member LLC
11 A broker or registered nominee

12. Account with the Department of
Agriculture in the name of a public
entity (sucli as a stale or local
government, school districL or
prison) that receives agricultural
program payments

Give name and S3N of;

The Individual

The actual owner of the account or,
if combined Hinds, the first
individual on the account '

The minor'

The grantor-lfustee '

The actual owner'

The owner

Give name and EIN of:

The owner

Legal entity '
The corporation

The organization

The partnership

The broker or nominee

The public entity

'ust first and cirde the name of the person whose numl»t you furnish. If only one person
on a joint account has an SSN. that person's rumtrer must bo furnished.

^Circle the minor's nama and furnish the minor's SSN.
\ou must show your incSvidual .name and you may also enter your business or "DBA"
name on the second name line. You may use either your SSN or EIM (if you have one),
lout the IRS enoDurages you lo use your SSN.

'• List first and circle the nama of the trust, estate, or pension trust. (Do not flirnish Ifie TIN
of the perscnat representative or trustee unless Uie legal ersbly .tsetf is not designated in
tl rti account title.) Also sec Spocial rufas for pprlnorshsps on fiage 1

Note, if no name is circled when more than one name is listed,
the number will be considered to l>a that of the first name listed.

Secure Your Tax Records from Identity Theft
Identity theft occurs when someone uses your personal
information such as your name, social security number (SSN), or
other Identltying information, without your permission, to commit
fraud or other crimes. An identity thief may use your SSN to get
a job or may file a tax return using your SSN to receive a refund.

To reduce your risk:
• Protect your SSN,
• Ensure your employer is protecting your SSN, and
• Be careful when choosing a tax preparer.

Call the IRS at 1-800-829-1040 if you think your identity has
been used inappropriately for tax purposes.

Victims of identity theft who are experiencing economic harm
or a system problem, or are seeking help in resolving tax
problems that have not been resolved through normal channels,
may be eligible for Taxpayer Advocate Service (TAS) assistance.
You can reach TAS by calling the TAS toil-free case intake line
at 1-077-777-4778 or TTY/TDD 1-800-829-4059.

Protect yourself from suspicious emails or phlshlng
schemes. Phlshlng is the creation and use of email and
websites designed to mimic legitimate business emails and
websites. The most common act is sending an email lo a user
falsely claiming to be an established legitimate enterprise in an
attempt to scam the user into surrendering private information
that will be used for identity theft.

The IRS does not initiate contacts with taxpayers via emails.
Also, the IRS does not request personal detailed information
through email or ask taxpayers for the PIN numbers, passwords,
or similar secret access information for their credit card, bank, or
other financial accounts.

If you receive an unsolicited email claiming to be from the IRS,
forward this message to phishing@irs.gov. You may also report
misuse of the IRS name, logo, or other IRS personal property to
the Treasury Inspector General for Tax Administration at
1-800 366 4484. You can forward suspicious emails to the
Federal Trade Commission at: spam@uce.gov or contact them at
www.consumer.gov/idtheft or 1-877-IDTHEFT(438-4338).

Visit the IRS website at www.irs.gov to learn more about
identity theft and how to reduce your risk.

Privacy Act Notice
<5ection 8109 of ttie imemal Revenue Code requires you to provide your correct TIN to persons who must file Information returns with the IRS to report Interest,oeciion OIWCT Ul » e I ^ w/s<« vN-siH thA nr a^k9nr1nnfTT«snt rvf ntfiOHiiv caiTCtfllahOil Of Clebl. Of

return.

Sss'rsliolw to Mrry°ou^^^^^ a"Mdis(^selhrs'rnformito other countries under a tax treaty, to federal and state agencies to enforce federal
nOTlax criminal laws, or to federal law enforcement and intelligence agencies to combat terrorism.

You must provide your TIN whether or not you are required to tile a tax return. Payers must generally wittihoid 28% of iaxable iuleresl, dividend, and certain oilier
payments to a payee who does not give a Tild to a payer. Certain penalties may also apply.



Job No.;
TAX yORM/I>F.BT/RF.SmF,NrF, CFRTIFTr ATTON

(for Advertised Projects)

Ta.\payer Identification Number (T.I.N.): 36-2102482

Company Name submitting Did/Proposal; Arthur J. (Sallaghsr Risk ManagGmsnt SsrvicGS, Inc.

Mailing Address: 5420 LBJ Frcsway, Suite 400

Are you registered to do business in the State of Te.xas? |B] Yes [I] No

If you are an individual, list the names and addresses of any partnership of which you are a general partner or any
assumed name(s) under which you operate your business

I. Property: List ail taxable property in Fort Bend County owned by you or above partnerships as well as any d/b/a
names. Include real and personal property as well as mineral interest accounts. (Use a second sheet of paper if
necessaiy.)

Foil Bend County Tax Acct. No.* Property address or location**

00597333 245 Commerce Green Blvd, #290, Sugar Land, TX 77478

* This is the property account identification number assigned by the Fort Bend County Appraisal District.
** For real properly, specify the property address or legal description. For business personal property, specify the

address where the property is located. For example, office equipment will normally he at your office, but inventoiy
may be stored at a warehouse or other location.

II. Port Bend County Debt - Do you owe any debts to Fort Bend County (taxes on properties listed in I above,
tickets, fines, toils, court judgments, etc.)?

I  I YesWil No If yes, attach a separate page e.xplaining the debt.

III. Residence Certification - Pursuant to Texas Government Code §2252.001 et seq., as amended. Fort Bend County
requests Residence Certification. §2252.001 et seq. of the Government Code provides some restrictions on the
awarding of governmental contracts; pertinent provisions of §2252.001 are stated below:

(3) "Noiuesident bidder" refers to a person who is not a resident.

(4) "Resident bidder" refers to a person whose principal place of business is in this state, including a
conlractor whose ultimate parent company or majority owner has its principal place of business in
this state.

□  I certify that ^ ^ ^ Government Code
[Company Name]

§2252.001.

□  I ceitity that is a Nonresident Bidder as defined in Goveminent Code
[Company Name]

§2252.001 and our principal place of business is .

Created 05/12
[City and State]



CONFLICT OF INTEREST QUESTIONNAIRE FORM CIQ

or vendor or other person doing business with local governmental entity
This qucitionnsirc reflects changes made to the law by H.B. 1491, SOth Leg., Regular Session.

This questioniiaiie is being filed in accordance with Chapter 176, Local
Government Code by a person who has a business relationship as defined by
Section 176.001(1-a) with a local governmental entity and the person meets
requirements under Section 176.006(a).

By law this questionnaire must be filed with the records administrator of ihe local
governmental entity not later than the 7th business day after the date the person
becomes aware offsets that require the statement to bo filed. See Section 176.006,
Local Government Code.

A person commits an offense if the person knowingly violates Section 176.006,
Local Government Code. An offense under this section is a Class C misdemeanor.
1. IName of person who has a business reiatiunsliip with lc>c.il governmental entity.

No Conflicts

OFFICE USE ONLY

Date ReceiN'ed

2. Check this box if you are filing an update to a previously filed questionnaire.

(The law requires that you file an updated completed questionnaire with the appropriate filing authority not later than the 7th
business day after the date the originally filed questionnaire becomes incomplete or inaccurate.)
3, Mame of local govern iiieiit officer wifh whona filer has employment or business relationship.

Name of Officer

This section (item 3 including subparts A, B, C & D) must be completed for each officer with whom the filer has an
employment or other business relationship as defined by Section 176,001(l-a), Local Government Code. Attach additional
pages to this Fonn CIQ as necessary.

A. Is liie local government ollicer named in this section receiving or likely to receive ta.xablc income, other than inve.stmcnt
income, from the filer of Ihe questionnaire?

Yes ̂  No

B. Is the filer of the questionnaire receiving or likely to receive taxable income, other than investment income, from or at the
direction of the local government officer named in tliis section AND the taxable income is not received from the local
governmental entity?

r v„r

C. Is the filer of this questionnaire ciiipluyed by a coipoiation or other business entity with respect to which the locnl
government officer serves as an officer or director, or holds an ownership of 10 percent or more?



^ Yes'^ No

D. Describe each employment or business relationship with the local government officer named in this section.

.-iJ

4. NO CONFLICTS

Signature o^rson doing business with the governmental entity

j  8/21/14
Date

Cyndi Bochic, CIR, CRM

Area Senior Vice President

Adopted 06/29/2007



Fort Bend County Specification Download Acknowledgment

M

Request for Proposals
Insurance Broker of Record

RFP14-046

VENDORS MUST IMMEDIATKLY RETURN THIS FORM BY FAX TO 28U341-8f05Nj^£oC^-ecl

Vendor Responsibilities: I

> Vendors are responsible to download and complete any addendums. j
(Addendums will be posted on the Fort Bend County Website no later than 4 8 hours prior to »
Opening) 1

> Vendors will submit responses in accordance with requirements stated on cover of document, j
> Vendors may not submit responses via email or fax.

Arthur J. Gallagher Risk Management Services, Inc.

Legal Name of Contracting Company
Cyndi Rnehle, CIC, CRM

Contact Person

5420 LBJ L^rwy., Suite 400, Dallas, TX 75240

Complete Mailing Address
972-663-6126 972-991-4061

Telephone Number ~ Facsimile Number
cyndi_boehle0aj g.com

Email Address

Signatiire \ Date



Fort Bend County, Texas
Request for Proposals

:V i#Vj\ §

' . A-<C • '^ '■

"vi>'-ia£Sp|s--
d p' V. f\ wj. i-x

Insurance Broker of Record
for Fort Bend County RFP

14-046

SUBMIT BIDS TO:

Fort Bend County
Purchasing Department
Travis Annex

iOl Jackson, Suite 20!

Rich mend, TX 77469

**NOTE:

All correspondence must include the term

"PurchasingDepartment" in address to assist in
proper delivery

SUBMIT NO LATER THAN:

Thursday, August 28,2014
1:30 PM (Central)

MARK ENVELOPE:

R14-046

Insurance Broker of Record

ALL MIPS MUST HE RECEIVED IN COUNTY PURCHASING OEFICE
HEf Oltf': RECEIVING OA TE AND TIME SPECIE/ED.

REPS RECEIVED WILL THEN RE OPENED AND OEEERORSNAMES
PUBLICLY READ. REPS RECEIVED AFTER THE SPECIFIED TIME WILL
BE RETURNED UNOPENED.

Results will not be given by phone.
Results will be provided to bidders in writing
after Commissioners Court award.

Fort Bend County is always conscious
and extremely appreciative of your effort
in the preparation of this RFP. Requests for
information must be in writing and directed
to:

Gilbert Jaloiiio, CPPB County
Purchasing Agent
Gilbert.Jalomo@fbrlbendcountvtx.gov

Prepared: 07/01/14
Issued: 08/06/14
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Vendor Information

Arthur J. Gallagher Risk Management Servires, Inc.

Legal Name of Contracting Company

36 2102482

Federal ID Number (Company or Coiporation) or Social Security Number (Individual)

972-991-3700 972-991-4061

Telephone Number ' Facsimile Number

5420 LBJ Frwy., Suite 400

Complete Mailing Address (for Correspondence)

Dallas, TX 75240

City, State and Zip Code

39683 Treasury Center

Complete Remittance Address (if different from above)

Chicago, IL 60694-9600

City, State and Zip Code

Cyndi Boehle, CIC, CRM
Area Senior Vice President

Authorized Representative and Title (printed)

Cyndi_Boehle@ajg.com

Authorized Representative's Email Address

Signature olAuthorized Representative



Fort Bend County RFP 14-046

1.0 PURPOSE:

Fort Bend County, Texas (the "County") is issuing a request for proposal ("RFP") to qualified
firms seeking to act as an insurance "broker of record" for the County with respect to tlie
County's property and casualty insurance program. Respondents must offer a proposal that
will meet the scope of services, qualifications and general description of work activities
identified in this RFP.

It is the County's intention and expectation to pay a fixed sum only for the provision of those
services, including all out-of-pocket expenses. The initial contract period and rer!ewal(s) are
based solely on the County's discretion and judgment.

In responding to this RFP, Respondents must ibllow the prescribed foimat as outlined in
Section 9.0. By so doing, each Respondent will be providing the County comparable data
submitted by other Respondents and, thus, be assured of fair and objective treatment in the
County review and evaluation process.

2.0 PROPOSAL SUBMISSION:

2.1 Questions:

Questions concerning this RFP must be submitted in writing to Mr. Gilbert
Jalomo, CPPB, County Purchasing Agent, via email to
Gilbert.Jalomo@,fortbendcountvtx.gov. Responses to questions will be issued in
writing only, verbal questions and responses will not be considered. Deadline for
submission of questions and/or clarification is Thursday, August 21, 2014 at
3:00 p.m. (CST). Requests received after the deadline will not be responded to
due to the time constraints of this Proposal process.

2.2 When submitting a proposal in response to this request tlie following are required:

2.2.1 One (1) original, ten (10) copies and one (1) electronic response on CD
or flash drive. CD or flash drive must contain only one (1) file in PDF
format and must match written response identically. Failure to
provide proper CD or flash drive is cause for disqualification.

2.2.2 Insure that this RFP is included in your proposal and that all the
information requested on the cover of this RFP is completed.

2.2.3 Provide a title page showing the RFP subject, name of proposer, address,
telephone number, fax number and email address. The title page must be
signed by an officer of the flnn.

2.2.4 Provide all required elements as stated.
2.2.5 Provide detailed pricing.
2.2.6 Provide completed W9, Tax Residence Certification and proof of

insurance.
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2.3 Proprietary Information:

If a proposal includes any proprietary data or information that the respondent does
not want disclosed to the public, such data or information must be clearly
identified on every page on which it is found. Data or information so identified
will be used by Fort Bend County officials and representatives solely for the
purpose of evaluating proposals and conducting contract negotiations.

2.4 Cost of Proposal Preparation:

The cost of prepaiing a response to tliis RFP is not reimbursable to respondent or
selected provider.

2.5 Modification or Withdrawal of Proposals:

Any proposal may be withdrawn or modified by written request of the respondent
prior to the deadline for submission. Modifications received after the submission
deadline will not be considered. No proposal may be withdrawn for a period of
60 calendar days after opening without permission of Fort Bend County.
Respondents will be accorded fair and equal treatment with respect to any
opportunity for discussion and revision. Revisions will be permitted after
submission and before final contract award for the purpose of obtaining the best
and final offer.

2.6 Preparation of Proposal:

Proposals must be in correct fonuat and complete. Respondents are expected to
address all items in as much detail as necessary for Fort Bend County
representatives to make a fair evaluation of the company and the proposal.

2.7 Confidentiality of Proposals:

Proposals will be opened on the date specified on the cover page and kept secret
during the process of negotiations. Only the names of the respondents will be
made public at time of opening. All proposals that have been submitted shall be
open for public inspection only after final contract award, subject to the
requirements of the Public Infoimatioii Act.

2.8 Contract Award:

Fort Bend County Commissioners Court will awai'd the contract to the responsible
company(s) who has been determined to he the best evaluated offer resulting from
negotiations. Fort Bend County reserves the right to reject any or all proposals
and is not obligated to award a contract pursuant to this request for proposals.
Final contract may be awarded to one (1) fimi or multiple finns.
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2.9 Exceptions RFP;

Any and all exceptions, conditions or qualifications to the provisions contained
herein must be clearly identified as such together with reasons for taking
exception, and inserted in the proposal along with associated costs.

3.0 PROPOSAL CONTACT:

This Proposal is being issued by the County Purchasing Agent on behalf of Fort Bend County,
Texas. Thus, responses should he directed to the Purchasing Agent, as outlined below.
Respondents are specificaHy directed NOT to contact any County personnel for meetings,
conferences or technical discussions that are related to this Proposal other than specified
herein. Unauthorized contact of any County personnel will likely be cause for rejection of
the Respondent's proposal. All communications regarding the Proposal shall be directed to
the County's Proposal Contact. Communication with the Proposal Contact is permitted via
email, facsimile, or written correspondence.

PROPOSAL CONTACT:

Gilbert Jalomo, CPPB
County Purchasing Agent
Fort Bend County Travis Annex
301 Jackson, Suite 201
Richmond, Texas 77469

Gilbert.Jalomo@lbitbendcountvlx.gov

4.0 RESPONDENTS INSURANCE;

4.1 All respondents must submit, witli RFP, a certificate of insurance indicating
coverage in the amounts stated below. in lieu of submitting a certificate of
insurance, respondents may submit, with RFP, a notarized statement from an
Insurance company, authorized to conduct business in the State of Texas, and
acceptable to Fort Bend County, guaranteeing the issuance of an insurance policy,
witli the coverage .stated below, to the contractor named therein, if successftil,
upon award of this Contract. Failure to provide insurance certificate or notarized
statement will result in disqualification of submittal.

4.2 The certificates of insurance to be satisfactory to Fort Bend County, naming the
Contractor and its employees as insured:

4.2.1 Workers Compensation in accordance with the laws of the State of Texas.
Substitutes to genuine Workers' Compensation Iiisiu-ance will not be
allowed.

4.2.2 Employers' Liability insurance with limits of not less than $1,000,000 per
injury by accident, $1,000,000 per injury by disease, and $1,000,000 per
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bodily injury by disease.

4.2.3 Commercial general liability insurance with a limit of not less than
$1,000,000 each occurrence and $2,000,000 in the annual aggregate.
Policy shall cover liability for bodily injury, personal injury, and property
damage and products/completed operations arising our of the business
operations of the policyholder.

4.2.4 Business Automobile Liability coverage applying to owned, non-owned
and hired automobiles with limits not less than $1,000,000 each
occurrence combined single limit for Bodily Injury and Property Damage
combined.

4.2.5 Errors and Omissions Professional Liability insurance with a limit of
$10,000,000.

4.3 County and the members of Commissioners Court shall be named as additional
insured to all required coverage except for Workers' Compensation and
Professional Liability (if required). All Liability policies written on behalf of
Contractor shall contain a waiver of subrogation in favor of County and members
of Commissioners Court.

4.4 If required coverage is written on a claims-made basis, Contiuctor wairants that
any retroactive date applicable to coverage under the policy precedes the effective
date of tlie Contract and that continuous coverage will be maintained or an
extended discovery period will be exercised for a period of 2 years beginning
from the time the work under this Contract is completed.

4.5 Contractor shall not commence any portion of the work under this Contract until
it has obtained the insurance required herein and certificates of such insurance
have been filed with and approved by Fort Bend County.

4.6 No cancellation of or changes to the certificate.s, or the policies, may be made
without sixty (60) days prior, written notification to Fort Bend County.

4 7 Approval of the insurance by Fort Rend County shall not relieve or decrease the
liability of the Contractor.

5.0 INDEMNIFICATION:

RFSPONDENT SHALI. SAVE HARMLESS COUNTY FROM AND
Ar.AINST AIT. CLAIMS. T.TARILTTY. AND EXPENSES. INCLUDING
DF.A.SONABLE ATTORNEYS FEES. ARISING ACTTVI^
RESPONDENT- ITS AGENTS. SERVANTS OR EMPLOYEES,
PERFORMED UNDER THIS AGREEMENT THAT RESULT FROM THE
NEGIJOENT ACT. ERHOK. OR OMISSION OF RESPONDENT OR ANY
OF RESPONDENT'S AGENTS. SERVANTS OR EMPLOYEES.
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5.1 Respondent shall timely report all such matters to Fort Bend County and shall,
upon the receipt of any such claim, demand, suit, action, proceeding, lien or
judginent, not later than the fifteenth day of each month; provide Fort Bend
County with a written report on each such matter, setting forth the status of each
matter, the schedule or pi aimed proceedings with respect to each matter and the
cooperation or assistance, if any, of Fort Bend County required by Respondent in
the defense of each matter.

5.2 Respondent's duty to defend, indemnify and hold Fort Bend County harmless
shall be absolute. It shall not abate or end by reason of the expiration or
termination of any contract unless otherwise agreed by Fort Bend County in
writing. The provisions of this section shall survive the temiination of the
contract and shall remain in full force and effect with respect to all such matters
no matter when they arise.

5.3 In the event of any dispute between the parties as to whetlier a claim, demand,
suit, action, proceeding, lien or judgment appears to have been caused by or
appears to have arisen out of or in connection with acts or omissions of
Respondent, Respondent shall never-the-less fully defend such claim, demand,
suit, action, proceeding, lien or judgment until and unless there is a determination
by a court of competent jurisdiction that the acts and omissions of Respondent are
not at issue in the matter.

5.4 Respondent's indemnification shall cover, and Respondent agrees to indemnify
Fort Bend County, in the event Fort Bend County is found to have been negligent
for having selected Respondent to perform the work described in this request.

5.5 'Hie provision by Respondent of insurance shall not limit the liability of
Respondent under an agreement.

5.6 Respondent shall cause all trade contractors and any other contractor who may
have a contract to perform construction or iiistallation work in the area where
work will be perfonned under this request, to agree to indemnify Fort Bend
County and to hold it hannless from all claims for bodily injury and property
damage that arise may from said Respondent's operations. Such provisions shall
be in form satisfactory to Fort Bend County.

5.7 Loss Deduction Clause - Foil Bend County shall be exempt from, and in no way
liable for, any sums of money which may represent a deductible in any of the
Respondents insurance policies. The payment of deductibles shall be the sole
responsibility of Respondent and/or trade contractor providing such insurance.

6.0 TENTATIVE PROCUREMENT SCHEDULE:

Proposal Release Date; Wednesday, August 6, 2014
Deadline for Questions: Thursday, August 21, 2014 3PM (GST)
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Deadline for Addendums/Q&A: Monday, August 25,2014
Proposals Due: Tliursday, August 28,2014 by 1:30 PM (CST)

7.0 BACKGROUND:

The County has multiple lines of insuranceyreinsiirance coverage's as part of the property and
casualty program which include the following; Property, General Liability, Excess Liability,
Auto Liability, Public Officials Liability, Errors and Omission, Employee Benefits Liability,
Law Enforcement Liability, Crime, Worker's Compensation and Employers Liability. The Risk
Management Department is responsible for administering the program for the County. A
schedule of the County's insurance policies presently in effect is at Exhibit A.

8.0 DETAILED SCOPE OF WORK:

The Broker shall provide the following services to the County:

8.1 Gather all requisite exposure data and loss data from the County for use in the
development of coverage specifications;

8.2 Prepare coverage specifications and submit the same to the County Director of
Risk Management for review and approval;

8.3 Submit coverage specifications, as approved by the County Director of Risk
Management, to the County Purchasing Agent for consideration and issuance of
formal request for proposal to insurance carriers for competitive proposals;

8.4 Assist the County with proposal review, selection and negotiations with interested
insurance carriers to obtain the most favorable rates and premiums available to the
County.

8.5 Act upon the selected course of action/program and put forth into full force and
effect without any lapse of coverage the necessary policies and coverage on
behalf of the County and work with County persomiel and the insurance
company's personnel to ensure a smooth transition, when necessary;

8.6 Monitor and update coverage and place additional coverage and terminate
existing coverage as required by the County;

8.7 Issue insurance documents such as certificates and binders as required by the
County;

8.8 Consult with the County Director of Risk Management regarding the
effectiveness of the progi'am, review proposed changes and new coverage in
anticipation of the next year's insurance program, including but not l imited, to the
evaluation of alternative insurance and/or risk financial proposals;
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8.9 Advise the County Director of Risk Management on questions of insurance both
as to coverage for the County itself and as to insurance to be obtained from

various contractors and agencies doing business with/for tlie County;

8.10 Advise the County Director of Risk Management whenever new coverage's
become available and consult with the County Director of Risk Management on
the advisability of obtaining such coverage;

8.11 Research technical exposure and coverage questions;

8.12 Review insurance policies for appropriate coverage, provisions and conditions,
exclusions and endorsements;

8.13 Order and process change endorsements;

8.14 All coverage written shall be received net of commissions;

8.15 Bill and process insurance invoices;

8.16 Coordinate Carrier value-added services such as loss control inspections;

8.17 Analyze losses, including developing loss projections;

8.18 Establish and maintain, with the cooperation of County persoimel, an up-to-date
listing of all real and personal property owned and/or leased by the County and
intended to be covered under any policies of insurance;

9.0 ORGANIZATION OF RESPONSE:

This section outlines the infonnation that must be included in your proposal. Please respond
with your information in the same order as the items in the section.

9.1 Transmittal Letter. Each response to the Rf P should be accompanied by a letter of
transmillal not exceeding one (1) page that summarizes key points of the proposal
and which is signed by an officer of the fimi authorized to commit the
Respondent to the obligations contained in the proposal. The transmittal letter
should also include a phone number, fax number and e- mail addi'ess for the
Respondent's contact person.

9.2 Table of ConLenls. hrclude a Table of Contents at the beginning, which clearly
outlines the contents of your proposal.

9.3 Company Infonnation. Provide infoimation related to your company and any
companies you are proposing to use as pmtners/sub-contractor.s. Specifically
address the following:

9.3.1 Year the company was organized.
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9.3.2 Identification of company ownership to include a listing of the principal
officers of your fmn as well as the certification as to whether any such
ofEcer or any of the owners of your firm are presently employed by the
County.

9.3.3 Financial history of the company covering the last tliree years. Attach the
most recent copy of your latest financial statements prepared by an
independent certified public accountant in accordance with generally
accepted accounting principles. Also include the following infonnation;
current balance sheet, statement of revenues and expenses, statement of
cash flows, and appropriate notes to these documents. Please mark any
proprietary information.

9.3.4 Functions and location of your nearest regional office to Fort Bend
County.

9.3.5 Anticipated growth of your organization including expansion of the client
base and acquisitions. Include organizational chart.

9.3.6 Any conflicts of interest that may affect the County's potential selection of
or entering into an agreement with, your organization, i.e. your
organization currently holds an agreement with the County for other
services, a relative of any employee, if the Respondent is a member of the
selection coimnittee, etc.

9.3.7 A description of the finn's resources that would be committed to the
contract demonstrating that the fmn has the capacity to meet the contract
obligations.

9. 3.8 Certificate of Insurance: Submit a copy of your most cument Certificate of
Insurance showing coverage at or above those described in Section 4.0.

9.3.9 Provide a list of all cunent markets available to the Broker or Broker's
firm and the lines of coverage that you currently handle.

9.4 Experience. Provide information that clearly demonstrates your organization's
prior experience and background (both business and technical) in engagements
similar to this project. This section must include:

9.4.1 A list of all current public sector clients in the State of Texas, the dates o f
engagement for each client. Include the following infonnation for each
public sector client:

9.4.1.1 Name and address of the client;
9.4.1.2 Name and telephone number of contact person;

10
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9.4.1.3 Summary of the savings and/or cost reductions obtained on behalf
of the client as a result of your services.

9.4.1.4 Provide a tlmee (3) year list of Texas local governments of cuirent
and past clients with an explanation of why past clients ai^e no
longer with your firm.

9.4.2 Provide a list of past Public Sector clients with an explanation of why past
clients are no longer with your firm. Include the date you originally
obtained the client and the date tenninated. Please include a contact

number for the past client(s).

9.4.3 Resumds for tire key personnel to be involved in providing seiwices to Fort
Bend County to include a list of all insurance licenses held.

9.5 Respondent's proposal. Respondent must submit a detailed Project Narrative and
Work Plan tiiat describes:

9.5.1 Performance measures and management procedures used to track and
ensure quality of work and deliverables described in Section 8 of this RFP.

9.5.2 Proposed quality control mechanisms that ensui-e a high level of quality
and commitment to excellence.

9.6 Cost Proposal. Respondents must propose a fee for service for compensation.
No other fees of any kind, commissions, or over-rides will be eligible under this
contract as the Broker of Record for the County,

10.1» EVALUATION CRITERIA:

Evaluation Criteria: Ail properly prepared and submitted proposals shall be subject to evaluation
deemed appropriate for the purpose of selecting the Respondent with whom a contract may be
signed. Responses to the RFP will be evaluated according to the following weighted criteria:

15% Company Information

25% Experience

35% Respondent's Proposal

25% Cost Proposal

11.0 EVALUATION PROCESS:

11.1 After the proposals are received, the evaluation team shall evaluate each proposal
that was submitted on time, and the evaluation shall be based on the criteria listed
in the proposal. Selection committee members will conduct a quantitative

II
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evaluation according to a numerical ranking system and a qualitative evaluation
for over all proposal content and its confonnance to requirements, ihe entire
evaluation committee will then meet to discuss the strong and weak points of each
proposal to assure that it has been evaluated fairly> impartially and
comprehensively. Following this initial evaluation, the evaluation team may
recommend contract award without further discussion with proposers, or the firms
submitting the top rated proposals may be asked to make an oral presentation to
the evaluation team for the propose of further clarification and evaluation of the
proposals.

11.2 If oral presentations are scheduled, the representatives of the firm who will be
directly assigned to the account must be present at the interview. During the
interview portion of the meeting, the evaluation team shall advise tlie proposer of
deficiencies in the proposal and shall allow the proposer to satisfy the
requirements, questions, or concerns by submitting a final offer. Ihe proposer
may decide not to modify their proposal and may inform Fort Bend County that
the offer is finn and final.

11.3 The evaluation team shall not disclose any infonnation included in a fimi's
proposal to another finn during the RFP process and shall not disclose any
information for the purpose of bringing one fimi's proposal up to that of a
competitor's proposal.

11.4 The County reserves the right to conduct any investigations necessary to verify
infonnation submitted by the Respondent and/or to determine the Respondent's
capability to fulfill the tenns and conditions of the RFP contract document. Ihe
County reserves the right to visit a prospective Respondent's place of business to
verify the existence of the company and the management capabilities required to
administer this agreement. The County will not consider Respondents tliat are in
bankruptcy or in the liands of a receiver at tlie time of tendering a proposal or at
the time of entering into a contract.

11.5 After final offers are received, the evaluation team shall reevaluate each of the
final offers, including those deemed final at the interview. Tlie final offers shall
be evaluated on tlie same criteria used in the first evaluation.

11.6 Fort Bend County reserves the right to reject any and all proposals received for
any reason that would be to the benefit of Fort Bend County.

11.7 All proposals submitted are to be valid for a period of ninety (90) days.

12.0 AWARD;

Proposals will be opened on the date specified on the cover page and kept secret until the Fort
Bend County Commissioners Court awards a final negotiated contract. Only the names of the
respondents will be read aloud during the opening. All proposals that have been submitted shall
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be open to public inspection after the contract award.

13.0 CONTRACTUAL OBLIGATIONS:

This Request for Proposals, response and associated docuincntation, any iicgutialions and final
contract, when properly accepted by Foil Bend County, shall constitute a contract equally
binding between the contractor and Fort Bend County.

14.0 ATTACHMENT AND REQUIRED FORMS:

All vendors submitting are required to complete the attached and return with submission:

14.1 Coverage —2014

14.2 Vendor Form

14.3 W9Fonn

13.4 Tax Fonn/Debt/Residence Certification

14.5 Proof on insurance as stated within solicitation document.
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Coverage

Property

Blanket Real & Personal Property; $250,000,000
Demolition & Increased Cost of Construction: $20,000,000
Earth Movement $25,000,000
Flood: $25,000,000 except $2,500,000 for floods occurring tvithui Special Flood
Hazard Areas (SFllA), areas of 100-Year Flooding as defined by FEMA
Named Storm: $50,000,000
Debris Removal: $5,000,000
Accounts Receivable: $500,000
Demolition and Increased Cost of Construction: Coverage A Included; Coverage B
$1,000,000; Coverage C $1,000,000
Electronic Data and Media; $1,000,000
Equipment Breakdown: $50,000,000
Spoilage: $250,000
Errors and Omissions: $ 1,000,000
Extra Expense (includes Expediting Expenses): $1,250,000
Fine Arts: $100,000
Fire Brigade Chaiges: $250,000
Limited Pollution Coverage: $100,000
Miscellaneous Unnamed Locations; $500,000
Newly Acquired Property for a period of 120 days, if not reported to the Company
in tliat 120 day period then coverage ceases: $5,000,000
Professional Fees: $50,000
Service Interruption: $1,000,000
Transit: $500,000
Valuable Papers and Records; $1,000,000
Course in Construction; $5,000,000
Soft Costs: $1,000,000
Miscellaneous Property (Retaining Walls, Fences, Signs lYaXfic lights): $5,000,000
Business Income: $5,000,000
Diverter at Big Creek Bypass Drop Structure Near Sawmill Rd; $7,000,000
Divertcr at Big Creek Overflow Structure: $1,000,000
Oyster Creek Ditch Overflow Structure Located Near Hwy 6 and Hwy 90: $2,000,000
Valuation: Replacement Cost
Deductible; $1,000,000 per occurrence unless other specific Deductible applies
Earth Movement Deductible: $1,000,000
Flood Deductible: $1,000,000 or 5% of TIV subject to minimum of $1,000,000 and
maximum $2,500,000 any one occurrence
Windstorm or Hail Deductible; $1,000,000 or 5% of fotal Insured Values (TlVj at each
location arising out of a Named Storm up to $5,000,000 any one occurrence
Equipment Breakdown: $5,000
Time Element: 24 Hours



Coverage

Package Policy

Pait I A. Schedule of Specific Excess Limits of Insurance
Coverage Section I Property - Excess Limit of Insurance for Each Occurrence:
AU Coverages combined; $900 ,000
Auto Physical Damage: $990,000
Flood and Surface Water $900,000 Annual Aggregate
Earthquake: $900,000 Annual Aggregate
Named Storm: $900,000
Data Processing Extra Expense: $900,000
Data Processing Systems Equipment; $900,000
Data Processing Media: $900,000
Valuable Papers: $900,000
Fine Arts; $900,000
Accounts Receivable: $900,000
Extra Expense: $900,000
Mobile Equipment: $975,000
Garage Keepers Legal Liability: $250,000
Tr ansit; $500,000
Business Income, including Rental Value: $900,000
Automatic Acquisition Clause: $1,000,000
Loss Fund; $2,100,000
Excess Loss Fund Protection Limit: $1,000,000

Coverage Section II General Liability - Excess Limit of Insuran ce for Each Occurrence:
All Coverages combined: $4,900,000 Annual Aggregate
Premises Medical Payments: $ 10,000 ground up any one person; $25,000 ground up any one occurrence

Coverage Section III Automobile Liability - Excess Limit of Insurance for Each Occurrence:
All Coverages combined: $4,900,000 Annual Aggregate
Automobile Medical Payments: $10,000 ground up any one pereon; $25,000 ground up any one occurrence

Coverage Section IV Public Officials Misc. Liability - Excess Limit of Insurance for Each Claim:
All CnveragpR rnmhined: .$4,900,000 Annual Aggregate
Subject to the following sublimits / annual aggregates which are pait of and not in addition to the combined Section
IV limit and annual aggregate:
Errors & Omissions: $4,900,000 Annual Aggregate
Employment Practice Liability: $4,900,000 Annual Aggregate
Sexual Harassment Liability: 54,900,000 Annual Aggregate
Sexual Abuse Liability: $4,900,000 Annual Aggregate

Coverage Section V Excess Workers'Compensation & Employers Liability for a Qualified Selflnsurer- Excess Limit of
Insurance for Each Occurrence:

All Coverages combined: $250,000
Coverages A&C: $250,000
Coverage B - Employers Liability Only; $750,000

Coverage Section VI Employee Benefits Liability - Excess Limit of Insurance for Each Claim:
AU Coverages combined: $4,900,000

Coverage Section Vll Crime - Excess Limit of Insurance for Each Occurrence:
Money & Securities: $990,000
Forgery or Alteration: $990,000
Employee Dishonesty: $990,000

Coverage Section VIII Law Enforcement Activities - Excess Limit of Insurance for Each Occurrence;
AU coverages combined: $4,900,000 Annual Aggregate
Subject to the following sublimit; Reimbursement of Defense Costs Incurred Prior to Denial or Declination of
Coverage; $25,000 ground up any one Assured; $50,000 Aggregate per Occurrence; $100,000 Annual Aggregate

Part I B. Clash Coverage - When two or more sections of coverage apply to a covered loss.
AU Sections of Coverage applicable to a covered loss combined:
Excess Limit of Insurance - Section 1 Property*: $900,000 *Except APD $950,000 & Inland Marine $975,000
Excess Limit of Insurance - Section fl General Liability: $4,900,000



Excess Limit of Insurance - Section III Automobile Liability: $4,900,000
Exccsa Limit of Insurance - Section IV Public Entity Miscellaneous LiabiUty: $4,900,000
Excess Limit of Insurance - Section V Excess Workers' Compensation & Employers Liability for a Qualified Self-
Insurer: $250,000 ,
Excess Limit of Insurance - Section VI Employee Benefits Liabifity: $4,900,000
Excess Limit of Insurance - Section VII Crime: Money & Securities: $990,000; Forgery or Alteration: 8990,000;
Employee Dishonesty: $990,000
Excess Limit of Insurance - Section VIII Law Enforcement Activities; $4,900,000Excess Limit ot insurance-Aggregate of All SecUous of Coverage: $28,710,000
Maximum total of all Excess Limits of Insurance Coverages combmed plus the difference betiveen the sum of ail the
Self Insured ReteiiUoiis applicable to each Section of Coverage and the emallest Self Insured Retention applicable to
any Section of Coverage - Maximum Total: $29,490,000

Part II Excess Loss Fund Protection
F.vres.s Ivoss Fund Protection Limit; $1,000,000 Annual Aggregate

Coverage

Kxcess Workers'

Compensation &

Emnlovers Liability

Indemnity Policy

Specific Retention:
Each Accident: $600,000
Each Employee tor Disease: $600,000

Specific Liniil Each Accident:
Worker's Compensation: Statutory
Employers Liability; $1,000,000

Specific Limit Each Employee for Disease:
Workers' Compensation: Statutory
Employers Liability: $1,000,000

Liability Policy

Limits of Liability:
Each Claim: $1,000,000

Aggregate: $3,000,000



CERTIFICATE OF INTERESTED PARTIES
FORM 1295

lofl

Complete Nos. 1 - 4 and 6 if there are interested parties.
Complete Nos. 1, 2, 3, 5, and 6 if there are no interested parties.

1 Name of business entity filing form, and the city, state and country of the business entity's place
of business.

Arthur J. Gallagher Risk Management Services, Inc.

Dallas, TX United States

2 Name of governmental entity or state agency that is a peuly to the contract for which the form is
being filed.

Fort Bend County

OFFICE USE ONLY

CERTIFICATION OF FILING

Certificate Number:

2018-312242

Date Filed;

02/09/2018

Date Acknowledged:

02/27/2018

3 Provide the identification number used by the governmentcU entity or state agency to track or identify the contract, and provide a
description of the services, goods, or other property to be provided under the contract.

RFP 14-046

Broker of Record Services

Name of Interested Party City, State, Country (place of business)

Nature of interest

(check applicable)

Controlling Intermediary

Arthur J. Gallagher Risk Management Services, Inc. Dallas, TX United States X

5 Check only if there is NO Interested Party.
□

6 UNSWORN DECLARATION

My name is and my date of birth is _

My address is
(street)

I declare under penalty of perjury that the foregoing is true and correct.

Executed in ^County, State of _

(city) (state) (zip code)

, on the day of _

(country)

, 20
(month) (year)

Signature of authorized agent of contracting business entity
(Declarant)

Forms provided by Texas Ethics Commission www.ethics.state.tx.us Version Vl.0.5523




