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Achieve organizational goals and increase patient care objectives
through innovative contract measures!

Now in its 3 year, CBI’s PBM Contracting Summit is the best event fo gain insights into
the latest market and legal complexities affecting PBM contract negotiations. Learn how
fo enhance the financial value of your contract by gaining a deeper understanding

into issues like DIR fees, pricing transparency, specialty drugs, privacy and data
considerations, value-based contracts and much more. With representatives from health
plans, PBMs, employers, speciclty pharmacies and retail pharmacies, this event is one
you can't afford to miss,

UNCONFERENCE NETWORKING SESSIONS: Bring an issue or topic that you would

like fo discuss. In the beginning of the day we will collect your ideas and during the
facilitated networking sessions assign fopics to discussion tables. Conference participants
can then go to any table and join a 45-minute groupthink.

Benefit from « far more meaningful unconference networking experience with peers and
an opportunity to dive deep and discuss issues that are important to you.

e. Build [eia?cion;.hi ps.while demonstrating thought
; _ how to'position your company ' '
asasp Johin % at 339-298-2142 or email john. fosdick@cbinet.com,




DAY ONE — TUESDAY, AUGUST 22, 2017

7:30

&8:30

8:45

Registration and Coritinental Bregkfast

Chairman’s Welcome & Opening Remarks
Michaei bedel, PharmD, MBA, Senior Director, Managed Pharmacy
Solutions, Banner Heatth

;

9:30

« Valua- bdsed contracung,strategles '
- Specsaf’sy drug market ;mpacts '

KEYNOTE ' e |

industry Collaboratlon and Integrated

- Care Apprearhes o Achieve Value *
Bunldmg transparent parinez’shlps o

Andrew fRezyes. RPH, £) ’Hef era, nve Ofﬁcen V:ce Pfes,denraﬁd
Secretar;, thtMed :

Ensuring That You Understand and
Receive All Manufacturer Rebatas
Associated With Your Pallents
+ Understanding key rebate drivers —
Drug mix, utilization and plan design
« Manufacturer revenue vs. rebates —
Where are the dollars going?
- Shift assumptions and other rebate optics in the
market place
+ Enabling transparency through NDC level
reporting and other methods

Dan Schrader, CE0, Gateway Hsalth Partners
Karin Hurmphrey, CO0, Gateway Health Partners

10:15  Networking and Refreshment Break

10:45

DIR Fees — An Open Conversation

en Their Purpose And How To Best

Address Them Within Contracts

« Understand the how and why of DIR fees and
their impact

« Negotiate performance-based DIR fees

» Estahbiishing calculation fees at Point of Safe

+ What is the impact on the manufacturer?

Ned Finn, Chief Operating Gfficer, Alireus

1130 UNCONFERENCE

NETWORKING SESSION

Meet and network with your peers aver topics
that you have selected

12:15 Networking Luncheon

1:30

3:00

3:30

How Are ACOs Impacting the

Contracting World?

+ How might health systems organize their
pharmacy departments to increase integration
and dacrease pharmacy cost risk?

« How can payers and providers collaborate on a
winning pharmacy ACO strategy?

+ What s the role of real-time decision supportin
drug product selection?

+ Understand the role of pharma In this evolving
reimbursement landscape

Michael Medel, PharmD, MBA, Senior Director, Managed Pharmacy

Solutions, Banner Health

The Truth About PBM Spread and

AWP Discounts
+ Spread versus pass-through?

+ Rebates — Low net cost or maximize rebates?

« Formularies and payers saving opgportunities
within the formulary

+ What s the impact of the PBM owning mail and
specialty pharmacies?

» What should benefit managers do?

John Addelman, Chief Safes Officer, ProCareRX

Netwaorking and Refreshment Break

Pharmacy Contracting ~

A Case Study on How an integrated

Healthcare Approach Saves Costs In

Specialty Diseases
- Improving quality of care and saving money
through a coordinated integrated care mode!

« Total cost managerment with integrated care

+ Monitoring and enhancing adherence in an
integrated care mode!

Jeff Blake, Senfor Vice President Payer Relations,
The Hemophilia Alliance

The 21st Century Cures Act and the

Underlying Business Opportunity

« Overview of significant changes in drug/device
approvals and the prominence of big data

+ lssues in administering value-based payment
madels in the 21st century

+ New data privacy protections — What are the
anticipated issues/costs for implementation?

Josephine Babiarz, Esq, Associate Professor of Pharmaceutical
Sciences, School of Pharmacy, MCPHS University

Close of Day One




DAY TWO — WEDNESDAY, AUGUST 23, 2017

800  Continental Breakfast

Customize Your Learnmg Expenence and Choose from Two Trc:cks
Serect from ‘cwo educatfonal tracks related to unlque issues regardmg PBM contractmg

EREE O

830

A

Demystifying the RFP Process
« When to go out to RFP

+ How te prepare

» Choosing recipients

« Creating leverage

Sara Sharkey, Sourcing Manager,
Capital District Physicians’ Health Plan

Niche Contracting for
Disease States, Oncology,
Hemaophilia, Hepatitis

-« Population management and value-based care

- Holistic care across the full continuum

+ The benefits of utilizing
independent pharmacies

« FFSvs. active-care management .

« The importance of accreditations and
objective measuremants :

+ Hemophitia — Achieving savings _
thiough assay management and pricing tiers -

Tom Nutile, VP Business Development, :

_ 'Gottn!l's Specmity Pharmaey

8:30

915

RFPs — How an Independent

Pharmacy Can Get a Seat at

the Table

With today’s rapidly changing healthcare

marketplace, we're entering an era in which

independent pharmacies, no matter how small

their footprint, are able to participate with

payers and plan sgonsors as a valuable service

contributor, But the process of incorporating

independent pharmacies into high-performance

payer networks is not always straightforward.

This session will provide insight to this challenge

from an industry participants perspective:

+ What are independent pharmacies, payers and
plan sponsors looking for?

+ Key service assets that can help an independent
pharmacy get (and stay) ahead

« Lemed Pharmacy’s perspective on watch-outs,
operational best practices

» Understanding the real value of efficient and
cost effective service engagement

Shateen Patel, CEO, Lemed Specialty Pharmacyt

How to Talk to Consumers About
How/Why Drugs Are So High

+ Why prior authorizations and step therapies
are necessary

« Formularies and tiers

' Understandmg the supply chain and what drives
the cost

« What can the consumer do?
Keith Caok, Vice President, MedImpact Direct Speclaity

1000 Unconference Networking Session




10:45 Nei‘working and Refreshment Break

11:15  Contracting Exclusions and
Definitions and the Impact on
Your Bottom Line
+ PBM exclusions: Driving to lowest net cost —
Reviewing formulary options to drive rebates
by exclusions

« Payer exclusions — Coverage determinations
using best evidence for safety, efficacy and
cost, eq., ICER, AHRQ _

+ Payer-PBM collaboration — Managing
appropriate use with deeper appropriate
use criteria

Mike Ochog, CEC, Advanced Therapeutics ,

Alary Lukazewsk}, Director, Clinical Pharmacy, WEA Trust

15

Pharmacy Acquisition Cost and lts
Role in Contract Negotiating

» Lossfile analysis and MAC appeals

« PBM grading

+ Reimbursement and acquisition cost guarantee

Todd Grover: CEC,
Glass Box Analytics

1215 Networking Luncheon

115 PBM as a Business Associate —
HIPAA's Effect on Contracting,
Accessing and Disciosing
Client Data
Protecting the privacy of PBM clients and their
members is essential to the contracting process
and success of PBM operations.

+ Understand how husiness associate agreements
affect PBM day-to-day operations

» Identify and avoid five HIPAA hazards associated
with contracting, accessing and disclosing
client data

+ Comply with reporting requirements related to
PBM privacy incidents
Lisa Vern, Privacy Officer, EnvisionRxOptions

October 24-25, 2017 ® Scottsdale, AZ

2:00

2:45

315

5th Annual

PHARMACY BENEFIT

Value-Based Network Services

Cifering — Status Update and

Pilot Opportunity

» Industry concepts

+ Quality metrics incorporated into
value-hased networks

- Current programs and approaches in
the Industry

* EQUIPP {Electronic Quality Improvement
Platform for Plans and Pharmacists)

David Baker, Director, Pharmacy Government Con tracting,
Argus Health

Chairman’s Closing Remarks

Michael Wedel, Sr. Director, Pharmacy Berefit Management,
Banner Health

Close of Confererice

OVERSIGHT & COMPLIANCE

November 14-15, 2017 o Scottsdale, AZ
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Register by June 23, 2017 and SAVE $300. Fes incluces continental hreakfast, luach,
wine and chease reception, refrashments and conferance documentation. Cragi Card {Visa, MC,
AMEX, Discaver) or checks accepted. Pisase make checks (in 1.8, funds drawn on a U.S, hani)
payable ta: GBI (No personal checks accapted,) PLEASE NOTE: All advertised discounts are taken
from the full, Standard Rate.

Looking to bring your team? Cantact Information Services 1o Jearn about potential group savings,
Call 800-817-8601 or email chireg@cbinet.com.

* Advantage pricing rafes do apply witent applicable. Offer thay not be combined with any otirer
special pricing promotions. Offer may be used at CBI co-focated avents.

Your registration may be transterred fo a member of Your erganization up fo 24 hours in advance of the
conference. All cancellations recelved in writing on or before 14 days prior to the start date of the event
will be refunded, fess a $399 administrativa charge. No refunds will be made after this date; however,

the registration faa lass the $389 adminisrative charge can he credited to ancther CBI conferance if you
register within 30 days from the date of this confarence to an alternative CBI conference scheduled within
the next six months. In case of conference canceliation, CBI's lizhility is limited to refund of the conferenca
registration fee only. Cancellatfon of 4 conference due ta events beyond our control* are subject o a $399
administrative charge showid you or 4 coleague be unable to attend the rescheduled datz, CEI reserves the
right to aiter this program without prior notice, Please Note: Speakers and agenda are subject to change,

In the event of a speaker cancaflation, svery effort to find & suitable replacement will be made, The opinicns
of the conference faculty do not necessarily reflect thage of the companies thay represent or CBI.

*Evertts tieyond otr contral inclide: severa weather condition 5, natural and man-made disasters and any other similar svents.

inl>

Burlington, MA 01803

GBI
70 Blanchard Road
g

ANY QUESTIONS OR TO REGISTER

CONTACT: Greg Coy
PHONE 339-298-2150

EMAIL gregory.coy@cbinet.com

Warwick Allerton Hotel, Chicago
701 North Michigan Avenue
Chicago, IL 60611

Phone Reservations: (877) 701-8111
Hote! Direct Line: {312) 440-1500

To receive CBI's spacial tiscounted hotel rate onfine o b v phone, please go to:

* Ontine; WiW.chingt.com/nbmeontracting

* Phone reservations: (877) 701-8111 and mention CBI's PBM Cantracting

Boek Now! The Warwick Allerton Hote is accepting reservations an a space
and rafe avallahility basis. Rooms are limited, so plaasa book sarly. All fravel
arrangements suijact to avaikability.

PLEASE NOTE: Al liotol reservations for this conferenca should be hooked directiy
with the hotel, CBI does not use Housing Bureaus and none are authorized to call
on our hehaif,

REGISTER AT WWW.CBINET.COM/PBMCONTRACTING & 800-817-8601




